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Can You Drive the Need of \v-€ 
Disability Insurance Home? \\ 


The public has become educated to the 
need of sickness and accident protection. 
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The representatives of the Federal have appreciated 

this fact and are raeping their harvests in commissions. 

The Federal policies contain many features that attract 

the attention of your prospects, including the non-classi- 

fication of risks, the payment o fdisability claims weekly 

and specific payments for loss of life from sickness as well as 

los sof life by accident. 

Liberal commissions and experienced service to a few more repre- 
sentatives in Indiana and Illinois. 
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yo selling equipment for fire 


protection, sell our two-and-one- 
half-gallon soda and acid extinguisher 
where it belongs and sell our one-quart 
carbon tetrachloride fire extinguisher 
when it meets the conditions required. 
Remember, each type of extinguisher 
has its particular field and each is the 
best for the use to which it is most 
properly suited.” 


The above is abstracted from instructions in 
the possession of every salesman who sells 


the Johns-Manville Fire Extinguisher. 


P) 
It is published here to show that our en- 
thusiasm for what we honestly believe to be 
a better fire fighter, has not blinded us to 
the fact that there are limits to its use— 


laid down by fire rulings. 
H. W. JOHNS- MANVILLE CO. 
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Part One 





STATE COMMISSIONERS’ 
MEETING IN HARTFORD 


Opposition to Idea of Government 
or State Insurance Voiced 
by Many Speakers 


CLOSER HARMONY URGED 


Plan for Permanent Conference Com- 
mittee to Cooperate With Com- 
panies Is Proposed 


BY G. A. WATSON 
HARTFORD, CONN., Sept. 10— 
Governing officials or their principal 
aids from 36 states of the union and 
the territory of Hawaii, were in at- 
tendance at the opening session of the 
fiftieth gathering of the National Con- 
vention of Insurance Commissioners. 
Several states, notably New York and 
Connecticut, had five or more repre- 
sentatives, evidencing thereby the in- 
terest in the subjects slated for con- 
sideration. An equal, if not greater, 
number of insurance company execu- 
tives, fire, life and casualty, were also 
present from New York, Boston and 
Hartford, and followed attentively the 
presentation of addresses and the dis- 

cussions centering thereupon. 


Opposed to State Insurance 


The outstanding note at the opening 
session was opposition to national or 
state insurance and the conviction that 
governing officials and managing un- 
derwriters should work in closer har- 
mony one with another in promoting 
the general welfare of the insurance 
business. This latter sentiment formed 
expression in a resolution offered by 
Commissioner Young of North Caro- 
lina, that the convention appoint a per- 
manent conference committee to take 
up from time to time with a like com- 
mittee from the companies, matters of 
common concern, while the suggestion 
was not acted upon, it was very favor- 
ably received, and will likely be put 
to vote at a later session. 


Fairchild Gives Annual Address 


After a cordial greeting from Gov- 
ernor Holcomb of Connecticut and 
Mayor Kinsella of Hartford, and a well 
considered response thereto by Com- 
missioner J. C. Brown of Vermont, 
first vice-president of the convention. 
President C. W. Fairchild delivered his 
annual address which was closely fol- 
lowed by his auditors. 

Mr. Fairchild briefly recited the de- 
velopment of life and fire insurance 
from the early days until now, and 
Stressed the need for securing rates 
that would insure the absolute solvency 
of all classes of companies. Fraternal 
Organizations must be made to realize, 
he asserted, that sympathy for one’s 
fellow could not replace the inexorable 
laws of mortality, and that such organ- 
izations should be prohibited from 




















LOCAL AGENT’S ADVANTAGE 











A local agent of ‘fire companies has 
a peculiar advantage in selling life in- 
surance, if he would only realize it. 
This advantage is in the fact that he 
is accustomed to selling a standard fire 
policy. He is not in the habit of wast- 
ing time, going into a lot of detail 
about what the policy cover. He 
can tell the assured whether it cov- 
ers stock, fixtures, buildings, sheds, au- 
tomobiles, whether it insures against 
fire, lightning, tornado, hail, explosion, 
riot, just as a life agent can tell 
whether his policy gives cash values, 
automatic extended insurance or auto- 
matic paid up insurance, or carries a 
disability clause and of what kind. 

The worst trouble about life insur- 
ance agents is that they talk too much 
to the insured about wnat is in the 
policy, instead of devoting their atten- 
tion to the need of protection. H. B. 
Rosen, who writes $12,000,000 or $15,- 
000,000 a year in life insurance, recently 
cleaned up on an entire general agency 
of his company in a contest for a num- 
ber of policies written. It is obvious 
that Rosen did not give a dissertation 
on policy provisions to every prospect, 
because he simply would not have time. 
If a local agent, wishing to write life 
insurance, will pick out a good com- 
pany, that he has confidence in, he will 
have to learn very little about life in- 
surance and the less he talks about 
what he knows, the better. What he 
should talk about is the prospect’s need 
of protection. Just as he writes a form 
to cover a fire risk, he can offer an 





ordinary life, 20 payment life, or en- 
dowment, and help the assured decide 
on a cash settlement or income plan. 
The lack of a standard policy in life 
insurance is really immaterial. As a 
matter of fact, the life policies are 
standard in effect. The assured pays 
the premium and the company pays 
the death loss. That is all there is to 
it, and an agent need know very little 
more. There is no need of a standard 
life insurance policy, because there are 
no partial losses and no “contribution” 
and it does not matter whether the 
policies read exactly alike or not. 
When the assured dies, the company 
pays, and if he is unable to keep up 
his premium, he can get his money back 
in one of three forms, cash, paid-up in- 
surance, or extended insurance. He 
can have the money given to the bene- 
ficiary in one sum or monthly or an- 
nual payments. 

So far as essential values are con- 
cerned, the multitude of policy forms 
in life insurance are of no more im- 
portance than the different designs at 
the head of the standard fire policy. 
If the agent would only realize that 
life insurance essentially is far sim- 
pler than fire insurance, he would not 
be afraid to take up the sale of it. 
There is big money to be made by 
local agents in selling life insurance, 
especially in these times, when most 
life companies are doubling or trebling 
their business without much effort, or 
even in the face of efforts to hold 
down. 








miums. He urged that all insurance 
contracts be construed broadly, con- 
fident that if service to the policy- 
holder was the goal sought by under- 
writers, there would be no talk of 
insurance by the state. 


Young Discusses Insurance Problems 


“Fire Insurance Problems,” was the 
subject of an address by Commissioner 
Young of North Carolina, Mr. Young 
maintained that much of the unfor- 
tunate antagonism of the public to- 
wards fire insurance interests would 
be removed if the underwriters took 
their policyholders more completely 
into their confidence, and through the 
agency force explained the process of 
rate making, and how charges could 
be reduced through risk improvements. 

Commenting upon Col. Young’s pa- 
per, as regards fire rates, Hugh Banks 
of Missouri held that local agents 
should inspect all risks submitted to 
them and advise as to the amount of 
insurance to be carried. He averred 
further that field conditions would be 
greatly improved through the enact- 
ment of stringent agents’ qualification 
laws in each of the states, thus eliminat- 
ing from the ranks those having no 
interest in the business beyond secur- 
ing commissions upon a limited num- 
ber of risks. 

State Auditor Darst of West Virginia 
proved a stalwart champion of the fire 
insurance companies, declaring that too 
often they were the object of unjusti- 
fied attack, and that the insurance com- 
missioners had no more important duty 





writing certificates at inadequate pre- 





underwriting interests. This, he as- 
serted, they should do at all times, re- 
gardless of the effect upon their own 
political fortunes. To judge by the 
generous applause given the statement, 
it had many supporters in the conven- 
tion hall. 
Adjustment Question Discussed 


G. Waldon Smith, commissioner of 
Maine, treated of the adjustment of 
fire losses and payment thereof. After 
quoting the law of his state forbidding 
the payment of fire claims in excess of 
$100 within 45 days, unless permission 
to settle more promptly were given by 
the insurance commissioner. Mr. Smith 
maintained that the statute operated to 
prevent incendiarism, and held that an 
evil of the fire insurance business was 
the eagerness shown by many compa- 
nies to pay losses too promptly. This 
thought was later endorsed by Com- 
missioners Van Camp of South Dakota, 
Fishback of Washington, and Porter 
of Montana. All of the speakers op- 
posed placing the adjustment of losses 
in the hands of local agents, even 
where the amount involved was small, 
contending that claims were not in- 
vestigated as thoroughly as they would 
be if settlements were made through 
specialists. 

Important Business on Program 


In the schedule of unfinished business 
to be considered by either the executive 
committee or special committees before 
the convention adjourns, are the fol- 
lowing subjects: 


LOCAL AGENTS FACING 
DIFFICULT PROBLEMS 


Mounted and 
Companies Are Less Liberal 


Expenses Have 


With Agency Supplies 
OPERATING COSTS HIGHER 


Various Suggestions Being Submitted 
for Economic Relief of Agents in 
Smaller Towns 


Fire insurance companies must de- 
vise some means of securing additional 
revenue—everyone familiar with the 
facts admits that. Every item of ex- 
pense entering into the transaction of 
the business has increased and at a 
time when running expenses are the 
highest in the history of the business, 
the 10 percent surcharge is removed. 
Something must be done and done 
quickly or the companies will come 
out on the wrong side of the ledger. 
The seriousness of the situation has 
been recognized by all thinking fire 
insurance officials and the brightest 
minds of the country are now at work 
on various plans for the remedying of 
what is obviously an intolerable condi- 


tion. 
What of Local Agent? 


A great deal has been said about the 
problems that the companies are con- 
fronted with, but what about the local 
agent? He seems to have been lost 
in the shuffle. The difficulties that the 
local agents are facing seem to have 
been forgotten. While the big offices 
in the larger cities have been able to 
show heavy increases, and in this way 
offset higher expenses, the vast major- 
ity of local agencies in the small and 
moderate sized towns are at this time 
“strictly up against it.” They are do- 
ing only slightly more business than 
in former years, but operating expenses 
have increased from 25 to 50 percent. 
The smaller town local agent’s path 
is not strewn with roses these days. 


Companies Cutting Corners 


In a dozen ways, the local agent is 
forced to pay more in conducting his 
business today. In the first place, 
salaries of office employes have been 
increased noticeably during the past 
two years. All supplies purchased by 
the local agent have risen in price in 
addition to which the companies have 
shut down almost entirely upon the 
distribution of supplies to local agents. 
Only a very few companies are sending 
out calendars. It is probably safe to 
predict that fewer calendars will be 
sent out during next December and 
January by the fire insurance companies 
than were ever distributed in the his- 
tory of the business. 


Not Sending Out Blotters 


Practically all of the companies have 
discontinued the distribution of desk 








than to vigorously defend reputable 
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COMPANIES’ PROBLEMS 
DISCUSSED BY YOUNG 


North Carolina Commissioner Goes 
Into the Fire Insurance Situ- 
ation in Detail 


REVIEWS RATE QUESTION 


Relations With Agents and Public Ex- 
penses and Legislation Also Taken 
Up in Detail 


HARTFORD, CONN., Sept. 10—A 
general review of the problems con- 
fronting fire insurance companies to- 
day was given before the National 
Convention of Insurance Commission- 
ers by Commissioner James R. Young 
of North Carolina, who took up in de- 
tail the of the companies’ 
relations with agents and with the pub- 
lic, rates, expenses and legislation. He 
said in part: 

May I here and now clearly state that 
I am not a socialist—do not believe in 
the government, national or state, doing 
an insurance business or, in fact, any 
business that can be reasonably run by 
private parties and capital. The splen- 
did manner in which the fire insurance 
companies have aided the government in 
the late war is but another evidence 
that they fully as well if not more 
nearly than other classes of business 
meet the demand made on them. I do 
not believe in restrictive laws for in- 
surance but I stand for strict super- 
vision and to the extent necessary to 
have the business run properly and with 
due regard to the interest of the people, 
its policyholders, as well as for the 
benefit of their stockholders. 


Relations With the Public 


questions 


The relations and feelings between fire 
insurance companies and the public with 
whom they do business should be good, 
indeed, much better than they are. The 
mutual distrust and lack of confidence 
should not exist, as it does. The feel- 
ing against insurance always worried 
me as an agent as well as a supervis- 
ing official, and my desire has always 
been to do what I could to relieve it. 
The change no doubt must come largely 
from publicity and education. 

Cannot the fire insurance official 
afford to be willing in his dealings with 
the public to be candid and show them 
the workings of the business? The 
companies must get away from the 
feeling that the public do and cannot 
be made to understand the business. 
Does not the present method of com- 
puting underwriting profits carry with 
it an air of unfairness and lack of 
candor? Would not a proper change 
greatly help the situation? Too often 
the lack of tact and candor in handling 
adjustments of losses, questions of rates 
and the like do more to destroy public 
confidence in an hour than can be built 
up or restored in a year or two. 


Safety and Solvency 


Fire insurance, to be worth anything, 
must be safe, furnishing the protection 
asked for. The first essential is sol- 
vency. If the insurance written is not 
in a solvent company, it fails to perform 
its most necessary function and at a 
most vital time. To keep solvent, com- 
panies must maintain adequate rates 
and be well managed. The com- 
panies must provide sufficient capital 
and surplus to have assets to meet not 
only present but contingent liabilities 
such as may come in bad years and in 
conflagrations. But the necessity for 
solvency does not mean that their 
policyholders must accept every rate 
promulgated or every rule or practice 
indulged in, regardless of their justice 
or fairness. It does not mean that the 


public are not entitled to have the busi- 
ness conducted on sound principles, free 
from any indulgence in high finance. 
The fire insurance business must pro- 
duce enough money to meet the fire 
losseS, pay the expenses, and leave a 
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SOLICITING FIRE INSURANCE 











Fire insurance can be secured more 
quickly with human arguments than 
with an array of statistical data. The 
thing that prompts a man to take out 
fire insurance is when the danger is 
brought right to his territory. As the 
percentage of fires is small in com- 
parison to the population, the live in- 
surance solicitor cannot wait for such 
examples to occur. Following is a good 
type of letter to send out to a general 
list of prospects taken from those in- 
sured in other lines or other prospects: 
Dear Friend: 

How often do you win at poker? 

Perhaps it’s whist you play—or domi- 
noes, parcheesi or set-back? No matter 
whether it is rolly-polly or matching for 
pennies—how often do you win? 

When you take a chance on the gold 
watch your lodge is raffling, or the candy 
wheel at the circus or the lucky number 
contest—do you generally win? 

We guess not! These things are more 
or less on the level, but what is one 
chance in a hundred, or a thousand, as 
the case might be? Pretty small, isn’t it? 

Perhaps you never “gamble” and won- 
der why you should be the victim of 
these questions. 

The point is this: Gambling is tabooed 
by most sensible people, as they know if 
it is kept up big losses are bound to 
occur. This is not preaching—preach- 





ing is out of our line—this is just a 
plain statement of a law of nature. 
Gambling does not pay. 

Then why gamble with your worldly 
possessions—your house, your furnish- 
ings and everything that goes with it? 
Why take such a big chance with sucha 
small opportunity of getting away with 
it? 

A man who does not carry fire insur- 
ance is the biggest gambler on earth— 
one who is not only imperiling himself, 
but others also. 

Just because you have been more or 
less lucky is no reason why someone 
else won’t carelessly throw a match your 
way when you are not there. 

If you have the money to back up 
your bet, don’t buy fire insurance, but 
be prepared to pay that bet some day! 
But if you want to save money, save 
credit, reputation and worry, get your 
house insured in full protection with 
Madison’s Fire Insurance Agency right 
away. 

Quit gambling where the chances of 
losing are so big—insure while the in- 
suring is good. 

Such a letter printed or typewritten 
on plain paper bearing a heading con- 
sisting of a clear picture of a big fire 
would impel attention and if sent to the 
right kind of a mailing list bound to be 
productive of new business. 











fair profit. So the fire loss becomes a 
very vital issue in the business, and 
must receive careful attention and the 
activé aid of the companies, of their 
special and local agents, as well'as of 
the public. 

Expense Ratio Heavy 


There is no doubt but that the ex- 
penses of conducting the business are 
very heavy. Many think too heavy. 
They take in the home office, the field, 
taxes, agency and other expenses that 
possibly may be classed under one of 
these heads. Where can they be re- 
duced? As a whole they run around a 
40-cent ratio, i. e., a company taking in 
premiums of $100,000 must expend 
$40,000 for expenses. This certainly 
looks heavy when you recall that in- 
surance men speak of the business as 
practically mutual, merely the collection 
of premiums as of taxes and paying 
them out. 

Taxes, state and national, are awfully 
heavy and lack uniformity in different 
states. Might not united efforts on the 
part of the insurance supervisors, the 
companies, the insurance agents and the 
policyholders bring about a uniformity 
and reduction? ; 

Problems of Agents 


No one can doubt the problems to fire 
companies that center about. their 
agents. They are the producers of the 
business and as such entitled to due 
consideration; but much depends upon 
their position on the following matters: 

Their loyalty to their companies and 
their interests. 

Their authority, its 
abuse. 

Their compensation, whether straight, 
graded or contingent commissions, with 
the suggestions that salaries may be 
tried. 

Their qualifications, involving knowl- 
edge of the business, the contracts and 
the laws that govern them. 

Their attitude on rates and rating 
bureaus, on rebating, on adjustments, on 
selection of business and over-insur- 
ance, on special rules and requirements, 
on collections and remittances. 

Their willingness to work for fire pre- 
vention, to keep close to their customers 
with such service as will uphold the 
character of the business, to collect 
premiums and make prompt and regu- 
lar remittances. 

Upon whether the agent feels and 
acts as if his business was a profession 
or allows himself to become merely a 
premium gatherer. 


proper use or 


Fail to Study Business 


There is no doubt of the position of 
the agent under the present system of 
transacting the business, and that when 
he renders proper service to his com- 
pany as well as the assured he is in- 
valuable. Too often fire agents do not 
do this but simply do business for the 











commissions involved. It has always 
seemed strange to me that fire agents 
should fall so far short of life agents 
in studying and understanding their 
contracts and how to present them at- 


tractively to their patrons. If fire 
agents followed their example more 
closely there would be better service 


rendered and a great improvement in 
the business and more and better satis- 


fied policyholders. Too often agents 
lose business to brokers because the 
broker gives or persuades the public 


that he gives better service. The writ- 
ing of business by companies for 
brokers over the heads of their regu- 
larly licensed agents is not justifiable 
and doing so at lower rates than they 
will allow their agents to use should 
be severely condemned. 


Rates and Rate Making 


Nothing is more clearly a_ storm 
center in fire insurance than “rates’— 
the mode of making and applying them 
as well as showing to policyholders their 
fairness. They should be so made that 
they can be explained and defended. 
They should, in fact must, be adequate. 
They should be fair and uniform, hav- 
ing due regard to local as well as 
country-wide conditions and experiences. 
They should be based on statistics as 
well as underwriting judgment. They 
are not and should not be arbitrary, 
though in their making there must 
necessarily be at times an arbitrary 
basis or line of demarkation. I do not 
believe in state-made rates though it is 
pretty clear that their making must be 
supervised. For one, I prefer a proper, 
even a strict supervision to what its ab- 
sence will lead to, state-made rates. 
Rating bureaus are necessary, in fact 
I believe the best mode of making 
rates; but they should be properly di- 
rected and controlled so as not to be 
manipulated in the interest of any one 
or set of companies, and it should be 
well understood as to who does really 
control the bureau and its work. There 
should be some well-known and accepted 
mode of equalizing rates, giving due 
consideration to both local conditions 
and experiences and those nation-wide. 


Legislation and Supervision 


Uniformity in necessary legislation 
and proper supervision is most desir- 
able. Of course because of different con- 
ditions and views in the several states 
it is hard to get all legislation uniform; 
but much has been accomplished through 
the work of this convention, and I am 
sure it will be the pleasure of its mem- 
bers to continue work along this line 
and have the cooperation of the insur- 
ance people, officials and agents. 

I have never advocated or advised 
companies to continue to do business in 
States where in the opinion of their 
officials the laws and other conditions 
were unbearable, and have watched 
with interest the withdrawals of com- 


CONDEMNS PRINCIPLE 
OF STATE INSURANCE 


President Fairchild Tells Commis- 
sioners That Experiments 
Have Been Failures 


PRAISES NATIONAL BOARD 





Spirit of Accommodation Shown by 
Fire Company Executives Also 
Cited in Address 


HARTFORD, CONN., Sept. 10.— 
C. W. Fairchild of Colorado, president 
of the National Convention of Insur- 
ance Commissioners, in his annual ad- 
dress to the convention, now in session 
here, attacked the idea of state insur- 
ance, which he characterized as a 
“calamity” and stressed the need of 
educational effort on the part of the 
insurance interests to head off move- 
ments of that sort. He praised highly 
the work of the National Board and 
the spirit of co-operation shown by 


the fire company executives toward the 
supervisory authorities. He said in 
part: 


The Chicago fire of 1871 resulted in 
many changes in the methods of fire un- 
derwriting. Never before had the minds 
of the people been so keenly directed 
to the public functions of this business. 
The record is a distressing one, of many 
companies ruined beyond repair, but 
there is a brighter page in the splendid 
achievement of those that survived. Bet- 
ter practices in the business grew out 
of this catastrophe, for it brought the 
leaders together in a more sympathetic 
union of purpose and design. 


Epitomize Public Service 


Today the National Board of Fire Un- 
derwriters epitomizes the principles of 
true public service in the highest de- 
gree, a service to which all companies 
subscribe. To lessen our staggering fire 
waste is practically the function of this 
organization composed paradoxically of 
the instruments through which that loss 
is distributed. To make it less severe, 
even at the cost of income, is the con- 
secration of fire insurance company 
service. 

Despite the existence of some trace of 
antagonism, the spirit of accommodation 
toward supervision on the part of fire 
company executives is distinctly marked. 
There is frank concession that the right 
of state regulation of fire insurance rates 
is sound business logic as well as legal. 
It should be a part of each commis- 
sioner’s service to give this subject his 
best effort in seeking to reach fair and 
just conclusions in the interest equally 
of the carriers and the public. 


Supervision a Recent Growth 


We do not go back all of 50 years 
te trace the start of modern super- 
vision; it actually had its beginning 
within the past 20 or 25 years. Some of 
you present here today can easily recall 
the makeshift that was called super- 
vision 25 years ago. 

Examinations along right lines are of 
recent origin. The old methods of ex- 
aming are still fresh in the minds of 
some company officials; there was but 
little recompense to the companies ex- 
amined. The standardizing of our ex- 
aminations, the community of states in 
interest, and the subordination of selfish 
aims to the broader ethics of rightly 
serving the public and doing justice to 

(CONTINUED ON PAGE 4) 








panies individually or en masse. Of 
course to withdraw from a State in 
which a company has a good plant is 
costly, but I can see how it may be- 
come necessary and do good. The busi- 
ness of a State must have fire insurance 
protection, and the withdrawal of the 
bulk of companies from doing business 
in it is a great inconvenience and even 
misfortune. Temporarily the people are 
driven to see the necessity of the busi- 
ness, but I doubt if any good is ac- 





complished in the end. 
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ADJUSTING IS THEME 


PRAISE GIVEN TO MAINE LAW 


Commissioner of That State in His 
Address Opposes Immediate 
Payment of Losses 


HARTFORD, CONN., Sept. 10.— 
The general adoption of a law similar 
to that now in force in Maine, prohib- 
iting immediate payment of losses in 
excess of $100, was urged by Commis- 
sioner G. Waldon Smith of Maine in 
his address before the National Con- 
vention of Insurance Commissioners on 
“The Adjustment of Fire Losses and 
Their Payment.” He said in part: 

In the adjustment of a fire, it becomes 
necessary to determine first, what sum 
of money will indemnify the assured for 
the loss sustained and, second, to see if 
the amount ascertained falls within the 
provisions of the contract and in the in- 
terest of public welfare the amount so 
ascertained must not exceed indemnity. 


Dangers of Loose Adjustment 


Small claims, as a rule, are adjusted 
by the local agent issuing the policy, all 
others are referred to men trained for 
the purpose. There is a direct connec- 
tion between the loose adjustment and 
over payment of losses and incendiar- 
ism and it seems questionable at times, 
if the practice of leaving small claims 
to the adjustment by the local agent 
does not breed conditions that are with- 
out doubt detrimental to the public wel- 
fare, although the substitution of any 
other method would lead undoubtedly to 
increased expense in the adjustment of 
losses. The question of independent ad- 
justers vs. company adjusters is a much 
discussed one; one thing is fully agreed 
upon, each loss must be adjusted on its 
merits. No two losses are just alike; 
the adjustment is based to a large extent 
on experience, knowledge of values, ete. 
Judgment is the one vital item to be 
regarded. Stagnation of localities, 
towns, villages and the like are con- 
siderations that enter into the real ex- 
pert interpretation of high grade ad- 
justments. 

In Europe, I am informed, if a loss 
by fire is due to negligence on the part 
of a property owner, he is held legally 
liable for any damage which the fire 
does to his neighbor’s property, and pub- 
lic sentiment is generally against the 
man who has the fire. In this country, 
on the contrary, public sentiment and 
public sympathy is with the assured, 
even when the loss is exceedingly sus- 
picious in its origin, and it is next to 
impossible for an insurance company or 
state insurance department to defeat the 
most rascally claim on the mere ground 
of fraud, and so long as this sentiment 
exists—and I see no signs of change— 
we may confidently expect the rates of 
premium in this country to be materially 
higher than they are in Europe and other 
foreign lands. 


Formerly a 60-Day Delay 


Years ago it was the universal cus- 
tom of the fire insurance companies to 
withhold payment of all losses of any 
magnitude until the expiration of 60 
days from .the filing of proofs of loss. 
unless the claims were discounted at 
6 percent per annum and many of the 
larger claims were allowed to mature. 
The English companies, when they came 
to this country 40 or 50 years ago— 
probably following a custom which pre- 
vailedgat home, or in order that they 
might compete more successfully with 
American companies—adopted the policy 
of paying all losses cash without dis- 
count, and they eliminated the 60-day 
clause from their policies. Leading 
American companies, within the past ten 
or fifteen years, have gradually fallen 
into line, so that it is the exception and 
not the rule for companies refusing pay- 
ment of losses—no matter how large— 
cash without discount, upon receipt of 
proofs and the approval of claim by the 
adjuster. 


Maine Prohibits Immediate Payment 


The state of Maine has the unique 
cistinction of having by statute law pro- 
hibited the immediate payment of losses 
in excess of $100. The law will not per- 
mit a company to pay a loss in excess 
of that amount until the expiration of 
45 days after proof of loss is received, 
unless by consent or waiver of the insur- 
ance commissioner. Consent is with- 


held unless good reason is presented for 
immediate payment, the law recommend- 




















CONSERVATION WORK HIGHLY IMPORTANT 








A number of field men have been 
heard to remark recently that the con- 
servation movement is “All Bunk.” 
Those who are out of sympathy with 
an extension of the inspection of food 
repositories and_other important risks 
usually complain that inspection work 
takes them away from the producing 
end of the business. It is argued by 
those who exhibit a disinclination to 
engage in this work on an enlarged 
scale that their primary function is 
stimulation of business, the cultivating 
of the agency plant and the develop- 
ment and increasing of the premium 
income. It is complained that con- 
servation inspection work reduces a 
field man to the capacity of a grain 
elevator inspector, interferes with the 
production of new business and is at 
best a burdensome duty that brings 
small returns. 

Others who are grumbling about the 
carrying on of the conservation work 
say that the big majority of the grain 
elevators in the country are insured 
in the mutuals. When the field men 
of the stock fire insurance companies 
go about making inspections and mak- 
ing requests they are, in effect. carry- 
ing on the work of the mutuals, as a 
result of which the mutuals are bene- 
fited materially but the stock fire com- 
panies are not in the least helped, ac- 
cording to some field men. There are 
numerous other excuses and com- 
plaints being offered by field men con- 
cerning conservation inspection work. 


Those taking this position have failed 
entirely to catch the real meaning of 
the conservation work. They are mov- 
ing about in a very limited circle. It 
has been apparent that any reason sub- 
mitted for not engaging in conserva- 
tion inspection work is a purely selfish 
reason. Those who are making light 
of the value of the movement that the 
companies are trying to enlarge have a 
rather narrow insurance horizon. 

In making the conservation work 
permanent and enlarging its scope to 
include the principal and important 
classifications the companies are per- 
forming a real public service. For over 
a hundred years the annual fire waste 
has been a great drain upon the natural 
resources of the country. Until re- 
cently the fire insurance companies 
have contributed but very little in the 
way of fire prevention. They have 
been content merely to pay the losses 
incurred .but have done little else. 
Within the last ten years fire preven- 
tion has had its greatest advance. 


When the war started and it became a | 
problem to feed the warring nations, 
the importance of safeguarding the 
food repositories of the country be- 
came obvious to all. At this point the 
fire insurance companies stepped for- 
ward and offered an inspection service 
that contributed in no small way to 
the husbanding of the food resources 
of the nation. By means of a most 
comprehensive and critical inspection 
service the food stores of the country 
were protected from terrorists and in- 
cendiaries. The fire insurance com- 
panies lent their men willingly to this 
cause. They gave liberally of their in- 
spection machinery. It was impressed 
upon the public during the war that 
the fire insurance companies were eager 
to perform a patriotic service which 
could in no way directly benefit them. 
It was seen that the field men were in- 
specting all food repositories insured 
or uninsured and were merely seeking 
by the means of suggestion and recom- 
mendations to improve all risks in 
which food was stored. 
*x* * * 

Having won public favor to a certain 
extent the companies now propose to 
“follow through” and enlarge and 
broaden the character of this work. 
They are putting into effect an inspec- 
tion service that will be of immeasurable 
benefit to the public. The conservation 
work is in reality a vast clean-up cam- 
paign but of a permanent nature. 

In carrying on this work field men 
will be required to give only 12 or 15 
days a year. Practically one day a 
month is all the time a field man will 
have to contribute to conservation in- 
spection work. Certainly this will not 
interfere seriously with the field man’s 
duties to his company. Furthermore 
there will be no discrimination in this 
work. If a field man complains that his 
premium producing work is being inter- 
fered with he needs to be reminded that 
every other field man in the state is in 
exactly the same position. The conser- 
vation work affects all alike. 

* * * 

The companies are thoroughly con- 
vinced of the importance of this work. 
They realize that there is a favorable 
opportunity to create public sentiment. 
They need the wholehearted support of 
the field men of the country. They 
must present a united front. Field men 
who are not in accord with what the 
companies are doing in connection with 
conservation work of this kind need a 
broader vision. They must look beyond 
their own small circle and realize that 
this movement will be of incalculable 
help to the fire insurance business gen- 
erally and that to accomplish this re- 








sult each must contribute his share. 








ing payment only where the enforce- 
ment works a material hardship to the 
property owner. 

I lean strongly to the view that if such 
a law were passed by the other states 
it would have a tendency to reduce the 
loss ratio to some extent, at least, the 
easier the pathway is made the ex- 
chequer of the insurance companies, the 
greater the losses of questionable origin 
will naturally occur. 


STATE COMMISSIONERS’ 
MEETING IN HARTFORD 


(CONTINUED FROM PAGE 1) 


Losses of premiums due to insurance 
binders and policies not paid for. 

Reconsideration of action on special 
surplus and special reserve fund. 

Examination of Union Central Life. 

New rates of Modern Woodmen of 
America. 

Uniform bill for automobile insur- 
ance. 

Whether subsidiary is proper plan for 
operating an insurance company. 

Uniform bill for mutual fire insurance 
companies. 

Uniform blanks and rates covering 
licensing of local agents. 

Inter-insurance reserves. 

Taxation of insurance companies. 

Rates for workmen’s compensation in- 
surance. 





Steam boiler and employers liability 
insurance. 

New mortality tables. 

Trust deeds of foreign insurance com- 
panies. 

Construction of standard tables for 
valuation of compensation claims. 

Surcharge of fire insurance companies. 

During the convention period the com- 
missioners are the guests of the local 
insurance fraternity, who have spared 
no effort to provide for the comfort and 
entertainment of the visitors. Yesterday 
afternoon the majority of the delegates 
enjoyed an automobile trip to New 
Haven, followed by a famous New Eng- 
land shore dinner at a coast resort. 

After hearing the report of the com- 
mittee on blanks the executive commit- 
tee offered a series of resolutions declar- 
ing in effect that a new form of annual 
statement blank for fire and marine com- 
panies be adopted in which the returns 
upon the different classes of business, 
fire, ocean marine, motor vehicles, air- 
eraft, tourists’ baggage, registered mail, 
inland navigation and _ transportation, 
windstorm and tornado, hail, sprinkler. 
leakage, explosion, earthquake, use and 
occupancy and all other branches and 
that all insurance companies in the 
country a”ected be advised of the action 
before Nov. 15 in order that they may 
change their method of accounting to 
conform tehreto as of Jan. 1, the com- 
mittee to further furnish each company 





with a copy of the new statement blank. 


‘TALK ON RECIPROCALS 


LUNING DISCUSSES SITUATION 


Florida Commissioner Advises Stock 
Companies on How to Meet 
Competition 


HARTFORD, CONN., Sept. 10— 
“Reciprocal Insurance” from the stand- 
point of the supervising official was dis 
cussed before the National Convention 
of Insurance Commissioners by J. C. 
Luning of Florida, who also gave his 
view as to what stock companies should 
do to meet the reciprocals’ competi- 
tion. He said in part: 

The insuring public, as a general prop- 
osition, does not concern itself regard- 
ing fire prevention, even as regards its 
own property, in the same degree as the 
insurer. This is perfectly natural when 
it is understood the insurance company 
will take care of the loss when fire oc- 
curs, but should the insured feel that, 
to a certain extent, he would be held 
financially responsible for the loss, he 
would undoubtedly feel it his duty to 
safeguard his own property to the extent 
of making it as free from the hazardous 
fire conditions that commonly exist as 
in his power, and this interest in fire 
prevention would naturally extend to 
his neighbors’ property, and this would 
undoubtedly be the means of correcting 
many defects that would ordinarily go 
unheeded. Members of reciprocal ex- 
change have this responsibility and, 
therefore, would take these precautions. 


Adequate Reserve Necessary 


The apparent success of the reciprocal 
form of insurance and the ease with 
which such organizations may be 
launched, has led to the formation of a 
large number of such organizations, 
many of which have not the expert care 
and supervision that is necessary to suc- 
cess. 

The development of reciprocals has 
rendered the maintenance of an ade- 
quate reserve absolutely necessary and 
the laws for reciprocals as suggested by 
this body have provided for this as well 
as the embodiment of other standards 
for this class of insurance and are prac- 
tically sufficient if properly administered. 


Called Permanent Factor 


Permit me to say that reciprocal in- 
surance, in my opinion, has become 4a 
permanent factor in the insurance world 
and one which the stock fire insurance 
companies would do well to recognize as 
a competitor which they cannot afford 
to ignore, yet there is ample field for 
both in this country. 

I am convinced, however, that, in case 
the reciprocals exercise proper precau- 
tion in placing risks, by confining such 
risks to one special line or character of 
business and have due regard to the 
moral hazard and not place too many 
risks in a given territory that it will 
be necessary for the stock fire insurance 
companies to exercise more precaution 
in selecting agents to represent them in 
the various towns and states. 


Favors Experienced Agents 


In my opinion it will be far better 
for the companies in entering a new field 
to place their business with experienced 
insurance men, regularly engaged in the 
business, although such men already 
represent competitive companies, and T 
would like to add here that in my 
opinion it is advisable for those persons 
regularly and exclusively engaged in the 
insurance business as agents to accept 
the agency for such new companies en- 
tering their field and give such com- 
panies a fair proportion of business, thus 
preventing the necessity of the new com- 
pany placing itself in the hands of. in- 
experienced and, therefore, unqualified 
men. By this mutual cooperation be- 
tween the experienced agents and the 
companies the standard of fire insur- 
ance in this country can be materially 
raised to the consequent mutual benefit 
of both agents and companies. 








A St. Louis paper mentions this inci- 
dent: Our troops were going through a 
village in France when a small fire 
started which the American soldiers put 
out. The fire apparatus had not been 
used since 1873, but the hose was all 
right, and when it had been attached to 
the fire apparatus performed its func- 
tion well for the Americans “over 
there’; but Americans over here may 





think this a dull French town, this be- 
ing its first fire in forty-five years. 
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CONDEMNS PRINCIPLE 
OF STATE INSURANCE 





CHANGES IN THE FIELD 








(CONTINUED FROM PAGE 2) 


the insurance carriers are recognized 
and practiced by the several state de- 
partments. Insurance commissioners and 
insurance company officials understand 
each other better as the years pass. 


Greater Work to Be Done 


Stupendous as has been the insurance 
work of the past few years, it is but the 
prelude of a greater work it must d¢ 
during the next few years. The best 
and most highly equipped men of the 
business must lead. Readjustments must 
be made, new. policies to meet new and 
heretofore unthought of conditions must 
be inaugurated and that promptly and 
fearlessly. 

Confident as we have been for so long 
of the fallacy of government owned and 
managed business, we are far more con- 
fident now, in fact definitely assured, 
from the results of the past few years. 
First, the mask was torn from the so- 
called ideal state insurance of the Hun— 
that system which was being constantly 
paraded by Socialists and their ilk as 
the acme of ideal insurance conditions. 
The mask dropped and revealed only an 
integral part of the vast Prussian sys- 
tem of domination of every interest of 
the individual—the complete oblitera- 

















>} W. FAIRCHILD 

Insurance Commissioner of Colorado and 
President of Insurance Commissioners’ 
Convention 


tion of every semblance of individuality 
and freedom. 


State Control a Fallacy 


Our conviction of the fallacy of .state 
owned and controlled business was again 
strengthened by the result of its opera- 
tion in America, Inefficient, extravagant 
and wholly unsatisfactory in all particu- 
lars as has been every attempt along 
that line, how can we expect better re- 
sults from future experience? 

The only government that can come 
anywhere near doing any general busi- 
ness successfully is an autocracy, where 
every interest and every man could be 
arbitrarily directed to unhesitatingly 
act, where freedom is sacrificed to the 
dictates of an autocratic power. The 
American people surely will not pay that 
price for state owned and managed bus- 
iness. 


Government Ventures Inefficient 


So far as our experience has gone in 
both state and nation, government busi- 
ness ventures have proved inefficient, 
and in no case have justified continua- 
tion. That is especially true of insur- 
ance. Government and state insurance 
has been conducted in an extravagant, 
arbitrary manner, at heavy cost to the 
public for the benefit of the few, not 
at all in harmony with the ideals of a 
free people, rendering no act of service 
that would not have resulted had the 
work been left to individual effort and 
the spirit of American initiative. 

The field for such service as state in- 
surance funds are supposed to render 
should be left open to efficiently and 
economically conducted organizations, 
the cost thus falling on those receiving 
the direct benefit, and not upon the pub- 
lic at large. 

To head off the calamity of state in- 


BARCLAY WILL CARRY GRIP 


pointed state agent of the Cleveland 
National Fire taking charge of Indiana 
and southern Michigan with headquar- 
ters at Chicago. 





Chief Examiner 





William A. Barclay has been ap- 


Mr. Barclay for the 
last three years has been chief exam- 
iner and chief clerk at the head office. 
Previous to going with the Cleveland 
National he was chief in the home 
office of the Columbian of Indianapolis. 
He has had practical inspection experi- 
ence getting his training in that re- 
gard with the Continental. 

C. R. Barber, a former well known 
western field man who is now with the 
head office of the Svea, has been ap- 
pointed chief examiner and chief clerk 
to succeed Mr. Barclay at Cleveland. 
He was formerly connected with the 
Hamburg-Bremen western office in 
Chicago, traveled for the Jefferson and 
later for the Columbian National of 
Detroit in the Central west. 


C. T. Thallgott 


C. T. Thallgott has been appointed 
special agent for the American Cen- 
tral and Mercantile Fire & Marine Un- 
derwriters in Ohio. Mr. Thallgott is 
transferred from Missouri to succeed 
A. L. McCormack. He has been with 
the American Central for 15 years, em- 
ployed in the home office, traveling in 
southern Illinois and finally in Mis- 
souri. 


— 


John L. Mosher 


John L. Mosher, special agent of the 
Home in West Virginia, District of 
Columbia and Maryland, has been ap- 
pointed West Virginia state agent of 
the Hartford. Mr. Mosher’s father, F. 
I. Mosher of Baltimore, is state agent 
of the Home and Franklin in the 
three states. Mr. Mosher will make his 
headquarters in Wheeling. 


S. W. DeWaard 


S..W. DeWaard, formerly with the 
General Inspection Company at Duluth 
and Minneapolis, has been made special 
agent for the Firemans Fund and Home 
Fire & Marine in Minnesota, serving 
under State Agent E. S. Snyder. He 
will make his headquarters at Min- 
neapolis. 





John L. Lind 


John L. Lind, of Peoria, Ill., special 
agent of the Columbian of Indianap- 
olis, has resigned to become state 
agent of the Security of Davenport for 
Illinois, Indiana and Ohio. Mr. Lind 
some twelve years ago traveled for the 
Security for a short time. He is a 
practical and thorough-going insurance 
man who has had a wide experience. 
As already announced, Mansur J. Se- 
bastian becomes special agent of the 





Columbian to succeed Mr. Lind. Mr. 
Sebastian has just returned from army 
Cleveland National Fire Takes C. R. aspen 


Barber to Home Office as the U 


appointed special agent of the North 
River and United States Fire of New 
York. Mr. Whitehurst will make his | th 
headquarters in Oklahoma City. 


was formerly general agent for the 
Springfield Fire & Marine, has become 
a member of the local agency of Bales 
& Hogsett of Kansas City, the firm 


sett & Gray. Mr. Gray resigned his 
position with the Springfield during the 
war to take up Red Cross work in 
France. 
work abroad. 


cago announces the appointment of 
James Westervelt as its eastern special 
supervising agent. 
been connected with the Niagara Fire 


for 25 years and is rated Al. 
traveled New Jersey, New York and 
Pennsylvania for many years, making a 
fine record. Mr. Westervelt spent sev- 
eral days in Chicago meeting the offi- 
cials of the Marquette. 


Passing Comment 








Before entering the army he 
as special agent of the National 


nion in Illinois. 





What They Are Talking About 
In Office and Field 




















Drew W. Whitehurst 
Drew W. Whitehurst has just been 


is 





Leslie C. Gray 
Leslie C. Gray of Kansas City, who a 


He recently returned from his 





James Westervelt 


Mr. Westervelt has | h 
He has 





Harry B. Doten 


Harry B. Doten of Chicago, who for 
some years past has been traveling 
Illinois, Iowa, Nebraska and Missouri 
for the City of New York Fire, has 
had Michigan and Indiana added to his 
territory, and the title of state agent 
given him. Mr. Doten has made an 
excellent record with his company. He 
is close to the management and has 
gotten results. 


Carl H. Gray 


BOSTON, MASS., Sept. 9—Carl H. 
Gray has been appointed special agent 
of the Commonwealth of New York 
for Maine, New Hampshire and Ver- 
mont, with headquarters at Portland, 
Me. L. W. Cottrell, who has been rep- 
resenting the company in this field for 
some time will in the future devote his 
entire time to Massachusetts, Rhode 
Island and Connecticut. 





B. F. Peters 


B. F. Peters, formerly special agent in 
Kentucky and Tennessee for the Co- 
lonial Fire Underwriters and the Me- 
chanics and Traders, has been appointed 
special agent of the companies in Illinois. 





W. R. Owen 


W. R. Owen, who has just returned 
from military service, has been appointed 
special agent of the National of Hart- 
ford in Wisconsin, succeeding H. C. 
Knowles, who has gone into the manu- 
facturing business in New York. 








surance demands much from insurance 
itself. It is not enough to sit back and 
criticize; it will not suffice that the busi- 
ness be carried on with indifference to 
the puble demands. Changes are imper- 
ative, and unless the wisdom and fore- 
sight of the leaders meet the needs of 
the public in a moderate, reasonable 
way, then the extreme condition, through 
drastic legislation, must be expected. 

Insurance is an industry that is dedi- 
cated completely to the service of the 
public. When it is fully understood that 
service is its main purpose, there will 
be little danger of its receiving unfair 
treatment. To round out its purpose, 
more systematic methods of educational 
work for the public should be carried 
on by all insurance organizations. This 
work should be conducted in such man- 


to thoroughly know and properly ap- 
praise this service at its true value. 
When that has been well done, very 
little occasion for uneasiness will exist 
so far as socialistic legislation is con- 


in its history. 


Paul Browne, proprietor of the Browne 
Insurance Agency at Rhinelander, Wis., 
has admitted Capt. L. A. Leadbetter as a 
partner and the firm hereafter will be 
known as the Browne-Leadbetter Agency. 
Capt. Leadbetter served with the Thirty- 
second Division in France and upon his 
discharge in June was appointed dis- 
trict manager of the Old Line Life of 
Milwaukee for a number of counties in 
northern Wisconsin. He intends to con- 
tinue this connection and will specialize 





ner that all the people, not only those 
insured, but those uninsured, would come 





in the life, accident and health lines in 


cerned, and the business will grow in 
volume and importance as never before 


fire insurance companies doing 
business in the country, to sub- 


“] F it were possible for all of the 


mit their experiences, on small policies, 


ose amounting to $500 or less, I be- 


lieve the records would prove that there 


absolutely no profit to be made on 


contracts of this size,” said the vice- 
president of one of the companies do- 


g a nation wide business the other 


day. In discussing this question, this 
underwriter gave it as his opinion that 
ordinarily policies amounting to $500 
> or even $400 or $300 on small stores 
name being changed to Bales, Hog- may show a profit which, however, is 
offset by the losses that are sustained 
on the small policies on household fur- 
niture and dwellings. 
that all storekeepers and merchants 
have to make a start sometime. 
average small merchant is undoubtedly 
honest. He is attempting to get a foot 
The Marquette National Fire of Chi-| hold, establish a trade and build up 
business gradually. He is attempting 
to make a name for himself and would 


It was argued 
The 


esitate to injure his reputation. A 


false move might mean that credit 
would be denied him in the future. 


_ The case of the small dwelling owner 

is different. In the first place the as- 

sured whose property is worth only 

a $500 fire insurance policy, owns a very 

inferior piece of real estate. The value 

will never increase to any extent.. If 

anything, the property will deteriorate 

rapidly owing to the fact that poor 

material is used. Depreciation will 

come quickly. The man who lives in 

such a home is in poor financial cir- 
cumstances. His condition will per- 
haps, not improve materially. He is 
more or less of a failure, has become 
indifferent to success, and is the poor- 
est kind of a policyholder from the 
standpoint of a fire insurance company. 
Thousands of small dwellings in re- 
mote locations are sold each year. 
Every spring new subdivisions are 
opened up in all cities of the country, 
large and small. Various and sundry 
improvements are promised, great at- 
tractions offered and the poorer class 
of people invest their money. It is 
then discovered that they are situated 
in a section far removed from the cen- 
ter of town with no improvements, few 
attractive living features, and little 
prospect of any change for many years 
to come. The outlook is not favorable 
and the discouraged man often touches 
off the property and the insurance com- 
pany pays the loss. The owner of the 
small dwelling is not likely to improve 
his position financially, and as a con- 
sequence he is undesirable from an un- 
derwriting standpoint, and this is par- 
ticularly true at this time when the 
high cost of living is being keenly felt 
by those with limited salaries. 





ENTER AIRCRAFT FIELD 


Another company to start writing 
fire, collision, theft and tornado insur- 
ance for aircraft is the National Lib- 
erty. Charles H. Payne has been ap- 
pointed head of the new department. 
The company is charging 4 percent for 
fire insurance; 6 to 16 percent for col- 
lision; 1 percent for burglary and theft; 
2 percent for passenger carrying haz- 
ards; storm and tornado, 1 percent. 
The rates will depend largely on the 
character of the machine and the ex- 
perience of the pilot. Other elements 
that enter into the rate making are the 
nature of the flights and the character 
of the country over which the aircraft 
will travel. 





Chas. Tredick & Co. have been 4ap- 
pointed Philadelphia representatives of 
the American National Fire of Columbus. 





the new agency. 
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Opportunity and the Continental 


THE CONTINENTAL, by virtue of its 
strong organization and its foremost 
financial position, furnishes the facili- 
ties that enable American Agents to 
put themselves in the front rank of 
=a American Insurance. | 
“America Fore”| “T’hrough its Home Office and Depart- 
ment organization THE CONTINENTAL 
keeps its finger on the pulse of oppor- 
tunity, and through its corps of trained field men 
it opens to its Agents new avenues for advancement 
by showing the way to new activities and increased 
income. 

THE CONTINENTAL 1s an immense power-house, 
connecting its Agents by its own “live wires” with 
the great insurance interests of the United States. 














Co-operation Will Pay Us Both 


THE CONTINENTAL INSURANCE COMPANY 


Cash Capital HENRY EVANS 
TEN MILLION DOLLARS President 


Home Office: 80 Maiden Lane, NEW YORK 


CANADIAN DEPARTMENT PACIFIC COAST DEPT. WESTERN DEPT. 
W. E. BALDWIN, Manager C. E. Allan, Secretary J. R. Wilbur, Secretary 
17 St. John St. Insurance Exchange Bldg. 332 S. LaSalle St. 
MONTREAL SAN FRANCISCO CHICAGO 








Continental Commands Confidence 
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John Fitzgerald, Indiana special | 


friends in Indiana, and outside the state 
as well, he will consent to be a candi- 
date this year for the presidency of 
the Fire Underwriters Association of 
the Northwest. Mr. Fitzgerald was 
vice-president of the association in 1916 








Subscription Price, $3.00 a year; in Canada, $4.00 a year. Single Copies 15 Cents 


and has served on the executive com- 
mittee and on many other important 
|| | committees. He has been a member 


| for the past twenty years and regards 


this as one of the most effectual instru- 














Conflagration Losses 


A. F. Dean in his recent treatise has a 
logical plan for dealing with conflagra- 
tion losses. When companies are con- | a 


fronted with a heavy demand on their 


Mr. DEAN suggests, and he is right in 
his assertion, that a conflagration is 
It is a catastrophe 
that should not be borne by the citi- 


national disaster. 


mentalities for the betterment of fire 
underwriting conditions. He has al- 
ways taken a deep interest in the asso- 
ciation’s affairs and has lent his active 
aid in the candidacies of many of the 
past officers. He has been urged sev- 
eral times before to enter the lists for 
the office of president, but has re- 
frained, usually because of the candi- 
dacy of some close personal friend. 


agent of the Queen, announces that, | 


because of the urging of many of his | 


resources 


zens of the city in which it occurs or 
the state in which the city is located. 


their protection fund is seriously :m- 
paired. That fund should be kept up 
to standard all the time because an- | t 
other emergency may arise shortly 
thereafter to call upon it. The fire de- | t 


partments recognize this principle be- | treated specially. 
amount should be spread over the en- 
tire country by a proportionate increase 


cause an engine in going out from a 
downtown house leaves a vacancy 
which is filled by another engine be- 
ing called in from an outside district 
to be stationed there until the original 
engine returns. In other words the 
engines and apparatus are moved up 
toward the center of the city where the 
greatest danger lies. 

The companies should always be pre- 
pared to meet these great contingen- 
cies. Their conflagration fund, so to 
speak, when drawn upon should be re- 
paired immediately. However, when 
the companies endeavor to restore their 
trust funds by a percentage advance 
in rates they are confronted with some 
states with regulatory laws which re- 
fuse to allow the advance to be made. 





Salesmanship in Fire Insurance 


developed in 
element of 


SHouLpD there not be 
fire insurance a stronger 
salesmanship so far as the producers 
are concerned? In every large city 
there are certain men who stand pre- 
eminent as business getters. Take the 
ordinary sized town or city, and there 
are probably two or three agencies 
that outrank the rest. We seek to find 
the causes. The office that is getting 
the business is rendering a_ satisfac- 
tory service. The agent is well quali- 
fied to look after the insurance inter- | 
ests of his He not only | 
knows insurance, but he can apply the 
rules of insurance to the specific risk 
of the customer. 

The agents who are progressing are 
not content to sit in their offices and 
wait for the telephone or calls from 
customers. They are out among cus- 
tomers and prospects. 

A field man remarked the other day 
in reply to the question whether riot 
and civil commotion insurance is be- 
ing sold in his state that it was 
not to any great extent, because it 
meant applying the rules of salesman- 
ship and the agents did not sufficiently 
understand the selling side and the 








customers. 


coverage to combine the two in an 
appeal to customers. 


Mr. Dean suggests that a conflagra- 


gregating more than one-fourth of the 


in rates. In 


ion that calls for insurance money ag- 


otal of the premiums of the state be 
All in excess of that 


a case of this kind no 
state would be dealt with unjustly. 
Each would have the benefit of partici- 
pating in the trust fund if an abnor- 
mal loss occurred. 

At the present time through their 
regulatory laws some states are en- 
deavoring to stand on their own record 
so far as rates are concerned. They 
ignore the national loss waves. How- 
ever, if a conflagration struck one of 
their cities and wiped out large insured 
values they would demand at once that 
the insurance companies meet their 
obligations in full from funds that had 
been built up by premium payers all 
over the country. 


insurance is the failure of the agent to 
study the individual needs of the man 
whom he is soliciting. Some risks are 
very simple. They do not 
much study or attention. 


treatment. 
salesman and can present his proposi- 
tion with masterful arguments has no 
trouble in convincing property owners 
these days that the coverage he is sell- 
ing is necessary. 

Have not local agents been too prone 
to let the business come to them in- 
stead of them going to the business? 
The fact that insurance agents are sell- 
ing casualty lines has stimulated their 
selling instinct because the various cas- 
ualty policies demand a certain amount 
of salesmanship. 


not feel the need of casualty insur- 
ance so much as fire 


takes salesmanship to land him. 


every community who simply need 
live wire to galvanize them. 


cessful. 


require 
Others are 
more complicated and demand expert 
The agent who is a real 


Outside of workmen’s 
compensation, the property owner does 


insurance. It 
There 
are hundreds of latent policyholders in 


CouraGE, energy and enthusiasm—the 
stuff that makes men in the field suc- 


“T have received during the past few 
weeks so many urgent requests to en- 
ter the race,” he said, “that I have felt 
I must decide one way or the other and 
make an announcement. In consenting 
to be a candidate for the office I feel 
that I am seeking the highest honor 
that can be given by fire underwriters 
of the middle west to one of their asso- 
ciates. While I know my limitations, I 
have the welfare of the association 
very near to my heart and, if elected, 
would certainly do my conscientious 
best for its gdvancement during my 
term of office. If I am not chosen, I 
shall be ready to believe that a better 
man was selected and I shall give him 
my whole-hearted support. I have al- 
ways taken the Northwestern Associa- 
tion very seriously. I am ambitious to 
see it grow in usefulness and influence 
for good and I hope that it may fifty 
years from now be still a progressive 
force in the business of fire underwrit- 
ing and a credit to those of us who will 
have passed it on to our successors.” | 
John G. Gamber, state fire marshal 
of Illinois, who has been elected presi- 
dent of the State Fire Marshals’ Asso- 
ciation of North America, has made a 
mark for himself in the organization, 
having served as secretary and treas- 
urer of the association for two years 
and doing his work in a very thorough 
way. Mr. Gamber is a fire prevention- 
ist of the first water. He believes in 
enforcing the laws without fear or fa- 
vor. He has struck terror into the 
hearts of arsonists in his state. 
Mr. Gamber became Illinois state 
fire marshal June 1, 1917. At the 
end of that year a decrease of $713,513 


was shown in fire losses. A further 
decrease of $229,536 was shown last 
vear. 

Mr. Gamber has not allowed his 


office chair to grow warm. During the 
first year he rounded up a ring of 


which was making thousands of dollars 
through fraudulent proofs of loss. Both 
members of the firm were convicted 
and sent to the penitentiary. Mr. 
Gamber has paid particular attention to 
safeguarding life in public places, espe- 
cially in schools and motion picture 
theaters. 
cellent work along inspection lines. 
erty from burning and has made a 
study of effective and practical fire 
prevention service. 

He was born March 5, 
ived in Illinois since he was eight 
years old. He attended the public 
schools at Ottawa, IIl., and later went 
to a business college, paying his way 
by working in mercantile and manu- 
facturing establishments. His father 
died while he was young and the re- 
sponsibility of taking care of his fam- 


1872, and has 


a 








The great trouble today in selling 


judgment. 


GRAPPLE with the problem of correct 


ily rested upon young Gamber. Mr. 





His men have done most ex- 


Mr. Gamber believes in saving prop- 


| PERSONAL SIDE OF THE BUSINESS 


JOHN G. GAMBER 
Head of State Fire Marshals 


ican, who has worked his way upward 
on his own resources and by sheer 
merit. He has the distinction of never 
having applied for any office or posi- 
tion either public or private. He was 
appointed deputy probate clerk at Ot- 
tawa, IIl., in December, 1894, and served 
until December, 1908, when he was ap- 
pointed chief clerk and inheritance tax 
assistant in the office of former Attor- 
ney-General W. H. Stead of Illinois. 
When Mr. Stead retired from office in 
1913, Mr. Gamber accompanied him to 
Chicago, where he was connected with 
his legal firm in a clerical capacity. 
He was secretary to Mr. Stead during 
his management of the campaign of 
Governor Frank O. Lowden. 


J. Scofield Rowe, vice-president of 
the Bankers & Shippers of New York. 
and in charge of its marine branch, left 
New York, Sept. 8, on an agency trip 
that will take him as far as the Pa- 
cific Coast. He plans to stop at a 
number of important points en route, 
and will probably not return to New 
York before the middle of next month. 
Mr. Rowe is one of the best known fig- 
ures in underwriting circles, having for 
many years taken a prominent part in 
managerial counsels, and is unusually 
familiar with home office and field prob- 
lems. His present trip is the first that 
he has taken since joining the executive 
staff of the Bankers & Shippers some 
months ago. 

Clem O. DeWitt, vice-president of 
the Hudson of New York, and superin- 
tendent of agencies in the east for the 
Svea, was instantly killed by a fall 
from a window in his apartment in 


crooked adjusters and fire bugs in N y BN : 
Chicago. Last year he exposed a prom- | New York, Friday evening. The body 
inent ‘insurance agency down. state | Was shipped to his late home at Spring- 


boro, Pa., for burial. Mr. DeWitt was 
a young man of fine promise, and had 
already attained a high reputation in 
fire underwriting ranks. For some 
years he traveled the Pennsylvania 
field for the Svea, being called to the 
United States head office over a year 
ago and given an official post in recog- 
nition of his worth. When this coun- 
try entered the world war, Mr. DeWitt 
enlisted in the navy, serving until his 
discharge in June last, when he imme- 
diately returned to his position with 
the Svea and the Hudson. He was 
elected an officer of the latter compaily 
when its organization was effected. 


J. V. Parker, manager of the West 
ern Actuarial Bureau of Chicago, who 
has been seriously ill as the result ol 
an infection, has been compelled to un- 
dergo another operation since return- 
ing to his home in order to drain the 











Gamber is a typical self-made Amer- 


poisonous matter from his system. 
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Inter-State Automobile 


Insurance Company 
ROCK RAPIDS, IOWA 











Paid-up Capital $200,000.00 Gross Assets June 30, 1919, $503,400.00 





The Original Company writing term insurance 
on Automobiles 








Most Attractive Proposition in the Field 





NOTICE THE GROWTH 


1916 Premiums- - - - - $ 24,777.00 
1917 . ee ee 77,834.00 
1918 7 « «= «= « = 262,118.58 
1919  “  (6months’ period) 291,300.04 





Operating in Iowa, Minnesota, South Dakota, Nebraska, 
Kansas and Texas. Extending to other neighboring states. 








HOME OFFICE: 
ROCK RAPIDS, IOWA 


H. HAMPE, President E. A. TONNE, Secretary and Manager 
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NINETY YEARS OLD HALE AND HEARTY 


The Franklin Fire 


Insurance Co., of Philadelphia 
ELBRIDGE G. SNOW, President 
Charter Perpetual 






Organized 1829 
































“Nothing humbler than Ambition when it is about to climb.” 
—Benjamin Franklin. 


MBITION has been called the mainspring to 
action. Without it there would be no progress, 
no growth. For nearly a century, starting in 

the city where American Independence was born, THE 
FRANKLIN FIRE INSURANCE COMPANY of 
PHILADELPHIA has aspired to furnishing the high- 
est type of insurance indemnity and to prove itself 
worthy of the confidence of its loyal Agents and its 
Policyholders. Under the new Management, as if 
born again, the ambition of the Company is still to 
render a bigger and better Service to its Agents by a 
hearty co-operation in all matters of mutual interest 
and by supporting unhesitatingly good business prac- 






















tices. 

STATEMENT JULY, 1919 
eehh PROS. os vsivccsenscecccxccssescncesecbsonetocoosesospesess «+++2$5,046,316.10 ‘ 
Cash Capital .ccccoccccccccccccccccccsccccccs eoceccccccs cccccscoccoce Ay .00* 
ERSEED  ossbneconennbaee sepeekeseu Wesabe schebbeeeusrkeereeecres sees 2,835,817.19 
BUC AIGIBE soe cccuscccssoaccvssnuspscssenecesesusceeeonannanvoae sen 1,210,498.91* 


“Surplus as regards Policyholders, $2,210,498.91 
Fire, Lightning, Automobile (Complete Cover in Combination Policy), 
Explosion, Hail, Marine, Profits and Commissions, Rents, Rental Values, 
a and’ Civil Commotion, Sprinkler Leakage, Use and Occupancy, 
indstorm. . 


























































fF THE AUTOMOBILE 7] 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 














FIRE MARINE RISK 

RNADO WINDSTORM MAIL PACKAGE 
RENTS HTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE : 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
ALTNA LIFE INSURANCE CO. 
ETNA CASUALTY & SURETY CO. 










































































NEW SERVICE FOR AGENTS 


A service of value to local agents 
throughout the United States and Can- 
ada is that recently established by Earl 
C. Smith, Inc., of New York City, par- 
ticulars of which are to be found in the 
display columns elsewhere in this issue 
of THe NATIONAL UNDERWRITER. Un- 
der contract, the Smith office under- 
takes to solicit for local agents a share 
of the business controlled by New York 
City brokers, but which may be located 
in the territory of the agent; securing 
the forms and attending to all details 
incidental to each risk. In the event 
of loss, such aid as may be required 
will be rendered by Mr. Smith and his 
associates. 

Further, the Smith office will under- 
take to place in reputable companies 
and associations surplus accounts, 
which the agent cannot take care of in 
his home territory. 

The service is especially designed to 
help local agents whose excess busi- 
ness, actual or prospective, is not suffi- 
ciently large to justify maintaining a 
branch office of their own in the metrop- 
olis, and who would yet profit through 
having a_ representative upon the 
ground in thorough touch with under- 
writing men and conditions, and upon 
whose judgment they could confidently 
rely. Mr. Smith, founder and general 
director of the agency, is known in the 
insurance district as a man of solid 
worth. Following several years’ con- 
nection with the head office of one of 
the strongest American companies, he 
later joined a leading brokerage house, 
serving the latter connection to go into 
business for himself a few months ago. 
His experience covers practically every 
phase of the fire insurance business, 
and the knowledge he possesses is 
freely placed at the service of reputable 
local agents both in this country and 
across the northern border. 


* OK OK 
AIRCRAFT INSURANCE IN DEMAND 


Steady calls for aircraft insurance are 
reported by the limited number of com- 
panies writing this form of hazard. Fol- 
lowing the war, the Canadian govern- 
ment offered for sale at $2,500 each a 
large number of Curtis’ planes, for 
which it paid $7,500. So great was the 
demand for the machines that the 
price was substantially increased, but 
even this action failed to check pur- 
chases by ambitious airmen. The 
planes are used for all sorts of pur- 
poses, aviators being readily had from 
the several thousand trained men pre- 
viously in the government service. 

Not only are airplanes expensive to 
buy, but they are very costly to main- 
tain, special grades of gasoline and oils 
being called for in their operation. 
This fact, however, does not deter am- 
bitious souls with plenty of money 
from investing in the machines. De- 
spite the high rates calied for the vari- 
ous forms of insurance coverage, losses 


VIEWED FROM NEW YORK 


By G. A. WATSON = 








a 


are sO numerous in proportion to 
amount at risk, that no company has 
made money upon the business, and 
each is watching the development with 
unusual care. 


* * * 
LOCAL AGENTS AGITATED 


Local agents have been considerably 
agitated by the report that some in- 
surance commissioners are advocating 
a movement to decrease the acquisi- 
tion cost in fire insurance. The report 
seems to emanate from the _ south, 
where the agents are greatly agitated 
because of the bill in the Alabama 
legislature limiting commissions to 714 
percent and a 2% percent fee for in- 
spection. This would make the total 
commissions to agents 10 percent. 
Naturally, a measure of this kind would 
drive the local agents out of business. 
The report, therefore, that the insur- 
ance commissioners are investigating 
the subject was disconcerting. Many 
of the agents urged the National Asso- 
ciation of Insurance Agents to take a 
hand in the matter and hence the ex- 
ecutive committee was asked to meet 
in Hartford this week at the time the 
Insurance Commissioners’ Convention 
is meeting. It is not thought that the 
commissioners, or at least any great 
number of them, have any idea in mind 
of trying to reduce acquisition cost in 
fire insurance, especially at this time 
when agency expenses have gone up 
several points. 

It is stated here in New York that 
Commissioner Fairchild of Colorado, in 
conferring with the committee of man- 
agers as to rates in that state, took 
the position that the companies were 
not warranted in holding rates up 
when they were paying high commis- 
sions to Denver agents who are not 
bona fide general agents. By appoint- 
ing a Denver office as general agent, a 
company has an excuse to pay more 
than the regular scale, it being a ruse 
frequently to pay excess compensation 
for Denver business. 


MANAGER SHALLCROSS ACTIVE 


Local agents of the North British 
and its allied companies have noted a 
marked change in policy and practice 
since C. F. Shallcross became United 
States manager. Mr. Shallcross evi- 
dently has cut considerable of the red 
tape that has been binding the North 
British family and is giving the field 
men and local agents much more 
freedom in their movements. The com- 
panies are writing larger lines and have 
broadened their underwriting policy. 
It is predicted that the North British 
group will go forward by leaps and 
bounds but in a perfectly safe way un- 
der the management of a progressive 
underwriter like Mr. Shallcross, who is 
not given to pondering over the non- 
essentials and small details but is 
grasping the bigger things in the busi- 
ness. 








OBSERVATIONS OF SMALL 
TOWN AGENT 

Abe Winterblossom has sold his team 
of mules and purchased a new Ford. He 
sez that the crank on the Ford kicks 
just as hard as the right rear leg of one 
of his mules. 

Si Hawkins dropped a bottle of red ink 
out of his office window hitting Ben 
Smith on the head. Ben wuz a gory 
sight and hollered that he had been 
killed. In the excitement, two wimen 
fainted, two dogs had a fight and a horse 
ran away. The latest reports of the casu- 
alties show one dead engine when John 
Plunket killed the motor in his flivver. 

Lem Radford is just learning to drive 
his car. He hollered “gee” at it the other 
day, but it “hawed” into a hitching post 
regardless of his yells. Lem is thinking 
of buying a harness to attach to the 
steering wheel and then drive from the 
back seat. Henry Peck sez his wife al- 
ways did drive from the back seat. 

















John Billings, the village drunk, curled 


Bill Winter’s flivver. Bill never saw him 
and evidently John bounced out when 
Bill had got about half way home. John 
sez this morning that the only difference 
he could see between lieing on _ the 
flivver’s cushions and a gravel road wuz 
that the gravel road wuz steadier. 

Deacon Snodgrass used to own a horse 
with only one eye. Every time the Dea- 
con approached the horse on the blind 
side, the horse would let loose with both 
of his heels. Now that the Deacon owns 
an automobile, he will walk clear around 
in the mud to get in upon the left side. 
The Deacon is certainly sot on his habits. 
—Accelerator. 


The New England Exchange, follow- 
ing the action of the Boston Board, has 
voted to remove the 10 per war sur- 
charge, effective as of Sept. 1, with this 
exception, that it will still apply to 
dwellings and farm property, on which 
minimum rates apply. The ruling applies 
throughout the New England field cov- 





up and went to sleep in the rear seat of 





ered by the Exchange. 
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AUTOMOBILE’S NEW SERVICE 


T. Z. Franklin has arrived in Chi- 
cago to take charge of the improved 
risk and brokerage department of the 
Automobile of Hartford, which is be- 
ing established to take care of its busi- 
ness in Western Union territory. This 
will give an added service to the agents 
of the company. Mr. Franklin was 
formerly located in Chicago as chief 
inspector of the improved risk depart- 
ment of the New York Underwriters. 
He then became connected with the 
National Board. The Automobile is 
now in a position to take care of its 
western brokerage and improved risk 
lines through Mr. Franklin’s office. 
Heretofore the home office looked 
after this work. Secretary J. C. Barden 
and Home Office Special Agent R. R. 
Stone are in ‘- 4 installing the 
new department. Stone was for- 
merly located in Chicago as superin- 
tendent of the western improved risk 
department of the Phoenix of England. 

* * # 
CHICAGO PREMIUM RETURNS 


Additional companies reporting their 
total premium writings for the year 
ending June 30, to the Chicago city 
collector for taxation purposes are 
shown below: 


oC eT ee ee 
Colonial, N. Y......... 
Delaware, Und 
Pramlim ..cccccccccce 
Lendon Assur.. ‘ 
Minnesota Und.. 
Northern, N. Y 





Royal Exch. ......e.- s 
SaLOSUATE «0. cccccces 6,7 
St. Paul F. & M....... 99,638 99,020 
errr ee F se 101 122,449 
*x* * 
NEW cui AGENCY 
Weed Brothers, who have been 


brokers in the office of Cory, Moor- 
house & Co. in Chicago, have formed 
the Weed Brothers Company and have 
been admitted to membership in the 
Chicago Board as Class I agents. They 
are to establish their office in 1535 In- 
surance Exchange building, being local 
agents of the Law Union & Rock, the 
Patriotic and Pacific States Fire. The 
last named company has just entered 
Illinois. George L. Weed and C. Fred 
Weed constitute the firm. They are 
both live men who have built up a 
strong business. | ‘a 


TO RESUME MEETINGS 


The first monthly meeting of the 
Cook County Field Club will be held 
in the Chicago Board, room 5, Monday, 
Sept. 15. President L. P. Warren of 
the Liverpool & London & Globe, has 
the organization in good running order 
and a program for the year’s activities 
was arranged at the first meeting of 
the executive committee held last 
Monday. 

The Cook County Field Club at its 
meeting next week will discuss the 
work that can be done in connection 
with the Chicago Fire Prevention Bu- 
reau under the jurisdiction of Chief 
McDonnell. It is thought that even 
letter work can be done in the future 
and the members hope to outline a 
course that will bring greater results, 





Payroll Auditor 


WANTED—Experienced Payroll Auditor 
for four to six months’ temporary position 
on the road. Give past experience, etc. 
Address 10-A, care ,The National Under- 


writer. 








WANTED—Home Office Accountant 


A good salary will be paid to an experi- 
enced accountant who understands home 
office records and annual statement work. 
Address 12-C, care The National Underwriter. 


and be more effective than even the 
good work of the past. 
* * * 


BLUE GOOSE MEETING 


The annual meeting of the Illinois 
Pond of the Blue Goose was held in 
Chicago last Monday evening, with A. 
R. Monroe, most loyal gander, presid- 
ing. Reports of the various officers 
showed the pond to be in a flourishing 
condition with a substantial increase in 
membership over last year. There 
were no set speeches, although a num- 
ber of informal talks were given. 
Officers were elected as follows: Most 
loyal gander, T. M. Hogan, Dubuque; 
supervisor of the flock, OW. J. Nolan, 
Glens Falls; custodian of the goslings, 
C. G. Wonn, Northern of London; 
guardian of the pond, H. A. Clark, Na- 
tional Liberty: keeper of the golden 
goose egg, M. Frink, Royal; 
weilder of the goose quill, P. J. V. 
McKian, Herald and Examiner. 

T. M. Hogan, the newly elected most 
loyal gander, made the suggestion that 
the pond hold weekly luncheons on 
Monday. He pointed out that there is 
much benefit to be derived from an in- 
formal luncheon regularly held and for 
the purpose of arranging a meeting 
place for weekly luncheons, he ap- 
pointed a committee consisting of 
Wallace Mink of the Netherlands, 
Ralph H. Woltersdorf of the Atlas and 
Rollin I. Read of Marsh & McLennan. 
Walter E. Miller of Marsh & McLen- 
nan and A. R. Monroe of the Queen 
were appointed as delegates to the 
grand nest meeting with C. G. Wonn 
of the Northern and Fred H. Simons 
of the Pennsylvania as _ alternates. 
About 75 attended. 

* * * 

SURCHARGE IN KENTUCKY 


Kentucky is now the only state in 
Western Union territory from which 
the surcharge has not been removed. 
The companies were only able to get 
the surcharge in effect in Kentucky, 
July 1, 1918, about three months after 
it had been put into effect in other 
states. It will remain in force in Ken- 
tucky for the time being. 
* * x 


STANDARDIZATION CONFERENCE 


The next standardization conference 
‘under the direction of the Central 
‘Actuarial Bureau will be held in the 
auditorium of the Chicago Board, 
Oct. 6. 
. In order that improved and more 
‘uniform standards in sprinklered risks 
may be established, and to remedy 
some confused conditions which now 
seem to exist, proposed amendments to 
the rules of practice will be given con- 
sideration. 
As there is apprehension of impair- 
ments by freezing during the comins 
winter, it seems desirable to plan at 
*'"- meeting for prompt restoration of 
such impaired sprinkler equipments as 
might dewalen Tn order to nerfect 
plans of co- operation as between the 
sprinkler companies, the bureaus and 
others involved, a discussion during 
‘the early part of the afternoon con- 
cerning the subject will take place. 
* ok * 


Edward E. Wells, chief examiner in 
the western department of the Liver- 
pool & London & Globe, is in Kansas City 
this week attending the banquet that 
the field men are giving to M. W. Van 
Valkenburg, retiring Kansas state agent 
of the company. 


 & * 

Dean H. Dresser, one of the chief ex- 
aminers in the western department or 
the National of Hartford, has returned 
to his desk after a four months’ vaca- 
tion trip through California and the 
Rocky Mountain states. 


* * * 

Cc. E. Affeld, Jr., of Affeld, Tonk & Co., 
Chicago local agents, will serve on the 
board of directors of the Peninsular Fire 
of Saginaw, Mich., and not C. E. Affeld, 








A. N. WILLIAMS, . . . Vise-President 
E. J. SLOAN, . 
GUY E. a 


y 1919 RALPH Vice-President, at Western Breach 
| E.S. ALLEN, ... 
w. _ McCAIN, . tant S 


* 
E STRON ACH, 
G0. L. BURNHAM,. . ... 





WM. B. CLARK, President. 


. Vice-President 
Vice-President and Seoretary 


ae Secretary 





HITTELSEY, ‘Marine Vice-President 
Marine Secretary 








Inspections 





signed sel 


20 years in this fi —Dixit et Fecit— 
Office with Knight, Smith & <e. 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 


in Chicago, Cook County and the Greater Metropolitan Distriet. 
itis | inspectorate very properly gauges the expectancy of fire risks 
and inte ~ ager anticipates events before they occur. {The under- 
is this talent to companies, agents, brokers and the busi- 
ness public, herewith tendering counsel to all State Insurance Officials, Legislative -_ Municipal 
Committees and = those who formulate insurance laws designed for the public weal. 


C. W. PIERCE 


Independent Inspector and Fire Prevention Counsele 











|. WYNNE & KINSELLA .. 


General Agents for Michigan 
NEW AMSTERDAM CASUALTY COMPANY 
ted in Michi: 


Agents 


CAPITAL $1,000,000 





1554 Penobscot Bldg. : 


Detroit, Mich. 














ALL LINES OF INSURANCE 
HANDLED. 


The Wheeler, Kelly & Hagny Co. 


INSURANCE 
215 East Douglas Ave., WICHITA, KANSAS 


ENGINEERING DEPARTMENT 
IN CONNECTION. 








J. G. HUBBELL, Mer. 


NATIONAL INSPECTION CO. 
INSPECTION OF HEAVY RISKS 


108 SO. LA SALLE ST., CHICAGO 











GEO. A. MOWRY 
President 


W. A. GORDON 
Secretary 


WM. WALSH 
Ass’t Secretary 











, Twin City Fire Ins. Co. 


MINNEAPOLIS 
Capital $500,000 

















INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 
QUINCY ADJUSTMENT 
& SERVICE BUREAU 
Well’s Building, Quincy GEORGE C.GILL, Mgr. 


ILL.., WIS... I = 
-TAYLO 
1866 T, Taiguraace Exchange, Chicago 
hone Wabash 
ADJUSTER OF FIRE LOSSES 


IOWA 





I 
NOIS ADJUSTMENT 





cea 8. CeO Econ TH 

Amold | FP. R. Hazlett mz Bartlett 
aP. Fire and Autompbile Losses. 
ILLINOIS INDIANA 


LDRIDGE H. SPERRY 
506 & 7 Robeson Bldg., (hampaign, TI. 
Western Union or Long Dist. Phone (Office 147, 
es. 458) facilitates nromnt service 


ILLINOIS 
THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 








North & Central 


Southern Eastern Western 
ILLINOIS 


WISCONSI?: IOWA INDIANA 
BEN C. COOPER 

Central Life Bidg., Ottawa, IHinois 
ADJUSTER UF FIRE LOSSES FOR THE COMPANIES 


34 years in insurance work 





NORTHERN ILLINOIS EASTERN IOWA 
and Inspection — 
STACEY M. CAHN, Manager hadwick, Illinois 
Adjuster of "fre te lesses and wa... of risks 
for the companies. 12 years’ experience in in- 
surance wor! 





Kansas Oklahoma Eastern Colorado 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 
Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 


NORTHERN MICHIGAN ADJUSTMENT COMPAN 
Adiusters of Fire Losses 
206 Schiemer Bide %64 Federal Ave. Saginaw, Mic 








MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 





General Adjusters. 14 years experience. 
506 Palace Bldg., Minneapolis, Mina. 
5 





NEBRASKA WESTERN IOWA 
pawn % es sees and Manager. 


all — = claims. Cases handled in court nee- 
essary. 8 First National Bank Building, OMAHA 





OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 


Claims & Adjustments 
Ohio Bidg., Akron, O. Main 50, O. C. 2667 


WISCONSIN AND MICHIGAN 
Pire Loss Mipconsin and No. Michigas 
oBAVID LAWSON 


Room 1, Oshkosh, Wii 
Local and wd Cong Distance Te ee 








IND. ILL. KY. 


H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and iniaud 
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A Service to Local Agents _ 
OF THE UNITED STATES AND CANADA 


| Farle ae Smith, Inc. 


51 Maiden Lane 


New York 





Representing local agents, under con- 
tract, wherever situated; guaranteeing 
to them the SERVICE of a “branch of- 
fice’ in New York, the greatest insurance 
center in the country. 


Lines located in the territory of agents 
and controlled by brokers, will be SO- 
LICITED from the latter and sent to 
local men for writing, together with all 
essential information pertaining thereto. 


Also, surplus lines of agents PLACED 


with responsible companies. 








Accuracy, despatch and reliability 
assured; and all correspondence treated 
with the utmost confidence. 


Full details concerning the ‘‘service”’ 


and references FURNISHED UPON 
APPLICATION. 








eel 
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H. M. BARFIELD H. S. BASSETT CHARLES H. HARRADEN 
President Secretary Managing Underwriter 


Buckeye National Fire 


Insurance Co. 


Surplus to Policyholders . . . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED! 














KEYSTONE UNDERWRITERS 


DEPARTMENT OP 
The United American Insurance Co. 
The Union Insurance Co. 


The Globe Fire Insurance Co. 


The Western Insurance Co. 
All of Pittsburgh, Pa. 


Combined Capital - $ 900,000 Combined Net Surplus - - 
Combined Assets - - 3,179,134 


HENRY WACHTER, Manager - 
(Reliable Agents Wanted in 


a 


3,329 


$ 733 
Combined Surplus to Policyholders 1 633,329 
218 Fourth Ave., PITTSBURGH, PA. 


FISH & SCHULKAMP 
General Agents for Wisconsin 
Madison . 


Wi 





BARRIERS ARE FOUND 


HAMPER AMERICAN COMPANIES 





President E. S. Snow of the American 
Foreign Insurance Association 
Points Out Some Obstacles 





E. G. Snow, president of the Amer- 
ican Foreign Insurance Association, 
wrote to Secretary Joseph Button of 
the Insurance Commissioners’ Con- 
vention regarding the oppressive state 
‘laws that militate against American 
companies operating in foreign fields. 
Mr. Snow says: 
A year and a half ago a conference of 
executives of leading American fire in- 
surance companies was held to consider 
the opportunities afforded and duties im- 
posed upon American insurance by rea- 
son of the very evident broadening of 
American vision, political and commer- 
cial, to world-wide proportions. The 
conclusion was reached that American. 
insurance should accompany and support 
American commerce and American bank- 
ing. With this end in view investiga- 
tors were sent to South America, Europe, 
Australasia and the Orient, and their re- 
ports are now being acted upon. 
And none too soon, for in April last 
over half a million American business 
men and firms through their United 
States Chamber of Commerce resolved: 
“The stimulation and development of 
the nation’s international trade is vital 
to the country’s prosperity and the solu- 
tion of its economic and industrial prob- 
lems. The members of this chamber, all 
business, agricultural and industrial as- 
sociations and organizations, should di- 
rect the attention of their members to 
the importance of this subject and the 
necessity for encouragement and sup- 
port of all measures which will facilitate 
and enlarge American trade with other 
countries, extend American banking and 
insurance to accompany and supplement 
the foreign enterprises of American com- 
merce, and provide adequate cable and 
wireless facilities.” 
The legal requirements in the way of 
deposits and complete compliance with 
the laws of the various countries re- 
ported upon are not, generally speaking, 
burdensome or oppressive, and having 
regard solely to foreign requirements 
there is no reason why American insur- 
ance should not fulfill its manifest duty 
toward American commerce. 
Unfortunately our own state laws and 
our own insurance department rulings 
interpose barriers which make it a seri- 
ous consideration whether an American 
company can fulfill this duty: 
First, the Burlington rule 
this association drew your attention 
nearly a year ago. It alone might re- 
duce by a million dollars the published 
net surplus of a company desirous of 
doing a general foreign business. q 
Second, the ninety day rule in respect 
of agents’ balances, which is impractic- 
able on foreign business. 
Third, the prohibition, in this state at 
least, against owning the stock of other 
fire insurance companies. We have al- 
ready drawn your attention to the fact 
that the federal government permits 
banks to own the stock of foreign banks. 
So far as we know, not a single for- 
eign government imposes like burdens 
(CONTINUED ON PAGE 32) 
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KLINE MAY OPEN OFFICE 


The “Underwriters Report” states 
that George E. Kline, former vice- 
president of the Continental, is to re- 
turn’ to insurance work and will locate 
in San Francisco. According to this 
paper Mr. Kline is now arranging for 
company representation in a new gen- 
eral agency. Mr. Kline has been giv- 
ing considerable attention to the bank 
in Portland, Ore., in which he is finan- 
cially interested. Mr. Kline is now in 
Chicago in close conference with 


ager of the Netherlands and western 


Marine of New York. 


Insurance Men Participate 


ness congress in Chicago this 


cussed. 


The insurance 


Harold W. Letton, United States man-{ 


manager of the American Merchant; 


Insurance men took part in the busi-; 
week, 
where reconstruction problems were dis- 


committee appointed 





F. H. SABIN ADVANCED 


MADE ASSISTANT AT CHICAGO 

Becomes First Lieuenant of George H. 

Batchelder—A. E. Murdock Trans- 
ferred to New York 





Fred H. Sabin, who has been as- 
sistant general agent of the central 
department of the North British, Mer- 
cantile, and Commonwealth at the head 
office in New York, has been appointed 
assistant general agent of the western 
department of the Pennsylvania Fire 
at Chicago. The affairs of the Penn- 
sylvania in the West have, until now, 
been looked after by Batchelder & Red- 
field, general agents. Following the 
resignation of D. W. Redfield, George 
H. Batchelder becomes general agent 
and Mr. Sabin will act as his assistant. 


Mr. Sabin’s Career 
Before going to New York about 


four years ago Mr. Sabin was state 
agent of the Commonwealth in Minne- 


sota. Prior to traveling in Minnesota 
he was in the business at Oshkosh, 
Wis. Mr. Sabin has had a wide ex- 


perience in both the home office and 
field, was considered one of the strong 
field men of the Northwest and quickly 
made good after going to New York. 
The new arrangement gives the Penn- 
sylvania strong managerial representa- 
tion in its western department. 


A. E. Murdock Promoted 


In connection with the rearrange- 
ment of its forces in the west the com- 
pany announces that A. E. Murdock, 
who has been superintendent of the 
improved risk department of the Penn- 
sylvania in Chicago, has been trans- 
ferred to New York to become assistant 
general agent of the improved risk 
department of the North British, Com- 
monwealth, Mercantile and Pennsyl- 
vania. Mr. Murdock has held his pres- 
ent position since 1917. Prior to going 
to Chicago he was for three years gen- 
eral inspector of the North British 
companies at St. Louis, having charge 
of southwestern territory. Mr. Mur- 
dock was at one time New York City 
inspector for the companies and has 
been connected with the North British 
and allied institutions since 1905. 

Mr. Murdock will be succeeded at 
Chicago by William R. Scaff. Mr. 
Scaff has been in charge of the im- 
proved risk department of the Phila- 
delphia, Pa., branch office of the Penn- 
sylvania Fire and has been with the 
company for about ten years. 


TANNER IS A CANDIDATE 


Popular Illinois Field Man in the Field 
for the Northwest Association 
Presidency 








Everett T. Tanner of Decatur, IIl., 
state agent in Illinois for the Security 


of New Haven, will be a candidate for 


president of the Fire Underwriters As- 
sociation of the Northwest at the meet- 
ing to be held in Chicago this fall. Mr. 
Tanner has been in field work for 15 
years and is one of the most active 
and prominent field men in Illinois. He 
has served as president of the Illinois 
Field Club and was this week elected 
president of the Conservation & Fire 
j Prevention Association of Illinois. He 
was one of a committee of five ap- 
pointed to draw up the constitution 
and by-laws adopted by all of the con- 
servation associations in the various 
middle western states. He has made 
a very creditable showing. 








: Ernest Palmer, chairman; John C. Hard- 
4 ing, Springfield; P. D. McGregor, Queen; 

Cc. R. Tuttle, North America; George H. 
Batchelder, Pennsylvania; Neal Bassett, 
Firemen’s; John Marshall, Firemen’s 
Fund; C. H. Coates, National Liberty; 
y F. S. Danforth, Millers National, and Ben- 
jamin Auerbach, Herrick & Auerbach. 
John C. Harding of the Springfield was 
a member of the resolutions committee. 


















by the National Board was composed of: 
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FIRE NEWS OF THE STATES 














OHIO AND WEST VIRGINIA 














CONVICTION IN FRAUD CASE 


W. W. Fite Found Guilty on Three 
Counts by Jury at Jackson After 
a Hard Fight 


COLUMBUS, O., Sept 10—W. W. 
Fite of the Fite & Fite Insur- 
ance Agency at Jackson was found 
guilty on three counts at that town last 
night for forgery, defrauding the in- 
surance companies and issuing and 
publishing a forged document. There 
were 16 indictments against Fite. W. 
IE. Fite and F. O. Fite, also indicted, 
will. be tried later. The cases were 
brought by State Fire Marshal T. Al- 
fred Fleming and most bitterly fought, 
the state winning the most brilliant 
victory in any insurance fraud case 
ever won in Ohio. 

The case on which W. W. Fite was 
tried grew out of the M. E. Church 
policy. The state was most ably rep- 
resented by John G. Evans, prosecut- 
ing attorney of Jackson county, and 
Russell Knepper, representing the Ohio 
Fire Marshal’s Department. Fite was 
represented by former Attorney-Gen- 
eral Joseph McGhee, former Prosecut- 
ing Attorney Charles Jones of Jackson 
county and Attorney Willis, a noted 
criminal lawyer of Wellston. The trial 
began Monday. There was a big fight 
over the selection of a jury. 

The victory in this case is a great 
feather in the cap of Marshal Fleming 
and Attorney Knepper and will go a 





great way toward establishing good 
insurance practices in Ohio. Great 
credit is due the fire marshal for his 
splendid work in this case. 


WATER LOSS IN SPICE MILL 


Sprinkler System Efficient But Is 
Without Proper Supervisory Serv- 
ice or Watchman 


CINCINNATI, O., Sept. 10— The 
Heekin Spice Company, at Walnut and 
Water streets, Cincinnati, has just been 
involved in its third heavy water loss 
since the first of the year, owing to 
lack of supervisory system for its 
sprinkler equipment, or a watchman. 
There was a small fire Saturday night 
or Sunday, which apparently started 
in a wooden barrel of fresh ground 
sage. Three sprinklers opened and ex- 
tinguished the blaze, but with no su- 
pervisory service and no watchman, 
the direct connection to the fire de- 
partment, activated by a diaphragm, 
did not operate. The loss amounted 
to $20,000. 

Early in the year a small fire start- 
ing in one of the grinding machines 
eventuated in a water loss of $15,000, 
and 10 days ago fire in a pepper mill 
resulted in $14,000 loss, virtually all by 
water; but in both these instances there 
was some one in the plant to call the 
department. 

The building is equipped with Grin- 








nell glass disc sprinklers on a dry sys- 
tem, installed in 1896—one of the first 
equipments installed in Cincinnati. The 
plant is heavily insured under the 80 
percent clause, and has a 30-cent rate. 

Though the equipment is one of the 
oldest in Hamilton county, there is no 
doubt of its efficiency. In every instance 
the sprinklers have opened promptly, 
three in this case and six to eight in 
each of the others this year, and have 
extinguished the fire at once. But with- 
out supervisory system the fire depart- 
ment must rely on telephone algrm, as 
in every instance the direct connection 
to the fire board at the city hall has 
failed to operate. 

Considerable surprise is expressed in 
underwriting and fire engineering cir- 
cles that the companies should grant a 
30-cent rate on account of sprinklers, 
even with the 80 percent co-insurance 
clause, 
ice or watchmen reporting to standard 
clock. 

Hazard in Sage Grinding 


In the latest fire, the question is in- 
volved of the proper method of handling 
ground sage. Sage and nutmeg are 
two of the most special of special 
hazards in a spice mill, but differ in 
method of fire generation. In nutmeg 
the hazard is in grindling, as the vapor 
of a highly volatile oil is thrown off, 
and if a spark is struck by a foreign 
substance in the mill, or from static 
electricity, an explosion results. For 
this reason nutmeg is allowed to fall 
from the mill to the floor after grind- 
ing, and is not put in containers until 
after all the oil fumes have been dissi- 
pated. 

The explosion hazard is moderate in 
sage grinding, but in close containers 
the material heats rapidly, and for that 


' reason should be put in broad flat metal 


pans, elevated on legs, so that free cir- 
culation of air shall keep down the 


without either supervisory serv- | 





temperature. It should never be put 
in wooden barrels. 


OPPOSING GRAIN ASSOCIATION 





Local Agents at Toledo Favor Disso- 
lution of Organization Formed 
as Wartime Measure 


TOLEDO, O., Sept. 9—The Toledo 
Association of Insurance Agents has 
adopted resolutions opposing any ex- 
tension of the methods of underwrit- 
ing put in force by the Underwriters’ 
Grain Association and favoring the 
dissolution of that organization. It 
is urged that all patriotic underwrit- 
ing necessities have been met and that 
the continuance of the Underwriters’ 
Grain Association is now solely for the 


benefit of the companies composing the 
pool. 


Say No Necessity Exists 


The Toledo agents further insist that 
no necessity had ever existed in this 
territory for its operation and prob- 
ably none outside of Chicago, Duluth, 
Buffalo and certain seaboard elevators, 
and that it has lessened the financial 
returns to the agents doing a grain 
business. 

It is pointed ovt that more grain in- 
surance has been written after 5 p. m., 
than at all other hours, due to the 
inability to determine earlier the exact 
balances of trades, and that it was pos- 
sible under the old plan for the grain 
man to reach his agent at home after 
office hours and obtain the needed cov- 
erage, while the representative of the 
association maintains more strict office 
hours than the average agent and it is 
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OMAHA, NEB. 
H. EDGAR GREGORY, Manager 
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330 Rooms—330 Baths 


One person - - - = = §$2,50 
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“eGirdles che Globe" 
WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 


Insurance Company, Limited 


Its United States assets are $17,083,985.30, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policyholders and subject to strict 
supervision of State Insurance Department. 
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Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota . 





FEENEY, President 


LYONS. Secretary-Treasures A M. WAGNER, Supt. of Agencies 


The Columbian Pusurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


«ctu, 1 Se te le a ae 
Surplus to Policyholders . 


The Securities of this Company are deposited with the Indiana Insurance 


Department for the Protection of Policyholders and Creditors 4 
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impossible to get coverage except at 
regular office hours. 


CHECKS SPRINKLERED RISKS 








Ohio Audit Bureau Looking into Cases 
Where Large Parts of Plant 
Are Not Protected 





COLUMBUS, O., Sept. 9.—The Ohio 
Audit Bureau is now in the third year 
of its existence and is able to check 
up on many of the finer points in con- 
nection with uniformity of rates and 
forms. For instance, it was entirely 
out of the question for the bureau in 
going into forms covering sprinklered 
risks to decide whether or not the 
form in connection with the rate was 
in harmony with the rate as estab- 
lished by the various branches of the 
inspection bureau. But now that the 
ordinary policy can be handled in a 
routine manner and the daily report 
put through without delay, it is pos- 
sible to inquire into the correctness of 
such forms. Some of the sprinklered 
risks which were written a few years 
ago at the sprinklered rate for the en- 
tire plant, when substantial portions of 
the risk were not sprinklered, are now 
being scrutinized carefully with the re- 
sult that some plants are being called 
upon to extend the sprinkler system 
to unsprinklered portions of the risk 
or other parts of the plant separately 
rated. 

Other instances might be cited to 
show that the Audit Bureau will gradu- 
ally become more exact in its examina- 
tion of policy forms. The agents have 
not expressed great dissatisfaction over 
this action of the Audit Bureau but 
some of them have somewhat feared 
that owners of large sprinklered prop- 


‘erties may get dissatisfied and seek to 


place the business through outside 


: brokers who will obtain special con- 


cessions from the companies. If the 


agents can feel that the companies will 








stand by any new forms made neces- 
sary by local rulings of the Inspection 
Bureaus they will be glad to see the 
forms made more nearly in harmony 
with actual conditions. 

In connection with the practice of 
insuring entire plants at the sprinklered 
rate when parts of these plants are not 
really covered by sprinklered protec- 
tion, there can be no question but that 
a stricter adherence to use of the 
sprinklered rate for only those por- 
tions of the plant which are actually 
sprinklered would largely improve the 
record in company sprinklered risk de- 
partments. A number of disastrous 
losses have occurred in sprinklered 
risks because the fires which started 
had got beyond control in the un- 
sprinklered portions. The automatic 
sprinkler is fundamentally designed to 
catch and extinguish a fire in its incep- 
tion and not to stop the spread of a 
fire which would tax the energy of a 
fire department after that fire has got a 
strong start. The Audit Bureau will 
undoubtedly do much to advance sound 
underwriting if it can reduce the num- 
ber of sprinklered risks where whole 
lumber yards and warehouses are car- 
ried at the sprinklered risk rate but 
not protected with automatic sprinklers. 





Sharpe to Return Soon 


H. H. Sharpe, special agent of the 
Continental in Ohio, who has been in 
Asheville, N. C., since the early part of 
1919 on account of his health, expects 
to be able to return to his duties in Ohio 
about Nov. 1. Mr. Sharpe has completely 
recovered from the effects of a severe 
attack of influenza. He contracted in- 
fluenza the latter part of 1918 and in the 
early part of this year had another at- 
tack. 





Ohio Notes 


Columbus will put on 122 additional 
firemen after Jan. 1. 

The Allemannia Fire has withdrawn 
from the office of Hopkinson-Burridge- 
Pearse Company, Cleveland. No appoint- 
ment will be immediately made. 
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The Superior Fire Insurance Co. 


A. H. TRIMBLE, Prest. 


Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Capital $400,000.00 


PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 


j state authorities. 
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; date of the cabinet rate. 
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National Viterty 


Insurance Gompa 
of America. P ny 


STATEMENT JANUARY 1, 1919 
ft $1,000,000.00 


gti 9,609,646.00 Net Surplus -  - $2,395,417.89 
including Capital - 7,214,228.11 Surplus to Policy Holders - _3,395,417.89 
HEAD OFFICE: 62 WILLIAM STREET, NEW YORK @ 

















CENTRAL WESTERN STATES 














‘IRONING OUT DIFFICULTIES 





Expected That the Controversy in 
Indiana Will Soon Be Ended by 
Compromise Plan 





It is expected that the rating diffi- 
culties in Indiana will be readjusted 
following the visit of C. R. Street, 
chairman of the governing committee 


, of the Western Union to Indianapolis, 


where he had a conference with the 
There have been a 
number of conferences between com- 
pany representatives and the insurance 


. department as to what constituted the 


“soing rate.” T. S.-McMurray of the 


j insurance department, who is in charge 


of the rating end, announced in the In- 
dianapolis papers that the 10 percent 
declared off Sept. 1, 
which was true, and that also both 
parties agreed that the “going rate” be 
the accepted legal rate under the new 
law and the date therefore to be the 
The insur- 
ance department had ruled that the 
date should be May 15 when the law 


. became effective. 


However, Mr. Street had to put the 


{ matter up to the companies before a 


final decision could be reached. Ac- 
cording to Mr. McMurray, is was un- 
derstood that the going rate may not 
be changed unless there are changes in 
the risk or hazards to justify a rerat- 
ing of the risk since the date in the 
cabinet. The “going rate” is not a cut 
rate. Where a number of companies 
on the same risk have united on a com- 
mon rate at less than the public esti- 
mate. that has been termed the “going 
rate.” Where on a risk there is a cut 
rate by a single company under the 
“soing rate” or the public estimate this 
is not claimed by the state department 








as the legal rate. Mr. McMurray also 
states that after the agreement is rati- 
fied the companies are to formulate 
and file with the department average 
sprinkler rates by classes. <A recent 
change in the rules by the inspection 
bureau reducing the 5 percent waiver 
of inventory where there is coinsur- 
ance to 2 percent is to be restored to 
5 percent. There is to be a lower rate 
for coinsurance by blanket policies by 
the elimination of the work “net” from 
page 55 on the book of rules. Mr. 
McMurrav says that it was also agreed 
to permit live stock insurance to be 
written under the average rate predi- 
cated on a statement of values signed 
by the assured without the mandatory 
coinsurance feature, provided the aver- 
age clause is attached to the policy. 


GAMBER WILL GIVE ADDRESS 
New President of the Fire Marshals’ 
Association Will Speak at the 
Illinois Meeting 








State Fire Marshal John G. Gamber 
of Illinois, who was recently elected 
president of the State Fire Marshals 
Association of North America will give 
an address at the afternoon session 0! 
the annual meeting of the Illinois Asso- 
ciation of Insurance Agents at Streator. 
Sept. 24. His subiect will be, “Fire 
Prevention.” C. W. Olson, special 
agent for Conkling, Price & Webb 0 
Chicago and secretary of the Illinois 
Insurance Federation will read a paper 
on “Insurance and the State.” It 's 
likely that Vice-President J. B. Leedom 
of the National association and 4 
prominent local agent in Milwaukee 
will represent that body. President W. 
A. Bartlett of Galesburg will preside 
at the business sessions. They will be 
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full of meat and a strong program has 
been arranged. The officers have got- 
ten together a fine array of speaking 
talent which with the discussions will 
make the meeting full of ginger and 


The Streator local agents will be in 
charge of the banquet, when Oscar B. 
Ryon, general counsel of the National 
Board will be toastmaster. The opening 
session of the meeting will be at 9 
o’clock in the morning for local agents 
only. There will be an open meeting in 
the ‘afternoon for field men and local 
agents and the banquet will also be at- 
tended by all classes of insurance men. 
There will be a smoker at the Elks Cafe, 
Tuesday evening, given by the Streator 
local agents. The meetings will be held 
in the Elks Temple, while the banquet 
will be served in Spalding lyceum. The 
local committee is composed of J. Wes- 
ton Essington, J. J. Mohan and George 
North Taylor. 


FREEDY IS MADE PRESIDENT 








Conservation & Fire Prevention Asso- 
ciation of Wisconsin Starts Under 
Very Favorable Auspices 


MILWAUKEE, WIS., Sept. 9—The 
Conservation & Fire Prevention Asso- 
ciation of Wisconsin was organized to- 
day. The report of Delegates R. H. 
Wieben end E. O. Basse, who attended 
the convocation held in Chicago, July 
17, was read, outlining the general plan 
ef operations and bringing to those 
present the earnestness of purpose and 
the heartiest cooperation expected of 
all field men in this great movement. 

The temporary constitution and by- 
laws, suggested by the Chicago con- 
vocation, were adopted, any necessary 
changes in same to be made at the 
October meeting. 

M. A. Freedy, Phoenix of Hartford, 
was elected President. Mr. Freedy was 
president of the Wisconsin Field Club 
at the inception of the Central Audit 
Office in Wisconsin, giving much val- 
uable time and thought to this move- 
ment. He has also been secretary of 
the Wisconsin State Fire Prevention 
Associaticn. 

R. H. Wieben, American Underwrit- 
ers, was elected vice-president. Mr. 
Wieben is one of the most active fire 
preventionists in the state, serving as 
an officer of the fire prevention associa- 
tion, and as president of the Wisconsin 
Insurance Club. 





Local Agency For Sale 


For Sale: Local Insurance Agency 
writing a general line in thriving 
Illinois city doing fine business. 
Do not answer this ad. unless you can 
pay cash. Good reason for selling. 


Address 14-E care The National Underwriter. 











| SPECIAL AGENT WANTED FOR 
| OHIO AND INDIANA. 

| A medium-sized, agzressive, American fire 
| company, invites applications for special 
| agency position for the above states, head- 
quarters at Columbus, Cleveland or Indian- 
apolis. An experienced special agent with a 
company connection and havinz good a:- 
quaintan<e in e:ther or both of the a‘ ove states 
is preferred. Good salary to the rght party. 
Address 13-D care The National Un Jerwriter. 








EXAMINER 
WANTED—Young man for Examiner in 


Home Office of Fire Insurance Company. Give 
particulars in first letter as to experience, character, 
religion and salary expected. 


Address 9~Z, care The National Underwriter. 











WANTED—Clerk for loss department, 
experienced if possible. Good position 
for right man. Address 15F, The 
National Underwriter, with references 











and salary expected. 











F. W. Otto, Springfield Fire & 
Marine, Secretary-Treasurer of the 
Wisconsin Fire Prevention Associa- 
tion, was elected to like position in the 
new organization. 

President Freedy appointed E. O. 
Basse, Great American; Wm. B. Cal- 
houn, North America; E. H. Zentner, 
Firemens; and Paul E. Rudd, Aetna, 
on the executive committee. 

Mr. Basse is the retiring president 
of the Wisconsin State Fire Prevention 
Association; Mr. Calhoun the retiring 
chairman of the Conservation Associa- 
tion of Wisconsin, and Mr. Rudd and 
Mr. Zentrer have served as officers of 
the two field clubs and on the execu- 
tive committee of the fire prevention 
association. 

With this exceptionally capable offi- 
cial staff the work in Wisconsin will be 
started properly, and will be continued 
by the field men with that thorough- 
ness and earnestness which character- 
izes their work. 

During the ten years covering its 
activities, the old Wisconsin Fire Pre- 
vention Association has inspected 44 
towns, and has taken up with property 
owners over 1,300 individual defective 
risks, securing correction in practically 
every case. In the past the association 
has worked with the local fire chiefs, 
from whom much assistance has been 
obtained, and with tke Industrial Com- 
mission of Wisconsin, with J. E. Florin 
in charge. 





HARD TO SELL SIDE LINES 





Local Agents in Wisconsin Are Chiefly 
Selling Straight Fire Insur- 
ance to Assured 





A Wisconsin state agent made the 
remark the other day that the local 
agents these days in his state were 
playing straight football and were not 
using any tricks. In other words, he 
meant that the agents were selling 
straight fire insurance and did not have 
much call for strike insurance, use and 
occupancy, tornado or the other lines. 
Of course, automobile insurance is be- 
ing sold, but the so-called side lines 
are not greatly in demand in Wis- 
consin. Last year there were large 
amounts of war coverage and explosion 
insurance sold as well as use and oc- 
cupancy and tornado. Wisconsin was 
not hit this season by a tornado as 
it was in 1918, and hence it has been 
hard to get people stirred up to the 
necessity of carrying wind storm in- 
surance. Inasmuch as Wisconsin is 
comparatively free from labor troubles 
the agents find it almost impossible 
to get the assured interested in strike 
insurance. Use and occupancy while 
being sold to a considerable extent 
does not have the talking point that it 
did during the war period. 





Peoria Agents Got Busy 


Owing to the labor troubles at Peoria, 
Tll., some of the local agents got busy 
with strike and riot insurance and wrote 
a fine volume of business. They called 
on their companies for assistance and 
those that had special facilities for 
handling this class of indemnity made 
hay while the sun was shining. 





Not Using Uniform Forms 


A number of Illinois field men are 
complaining that uniform forms are not 
being used by the principal agents at 
Quincy and Rockford and that few 
agents in Cairo, Ill, are using forms of 
their own design. It is felt that in view 
of the fact uniform forms have been 
put into use in every other important 
city or town in Illinois, the agents in 
Rockford, Quincy and Cairo should be 
made to come into line. 





Andrus & Palmer General Agents 


S. D. Andrus, vice-president, and C. A. 
Palmer, president of the Inter-State Fire 
of Detroit, have been appointed general 
agents of the Guardian Fire of Salt 
Lake City, for Wisconsin and Michigan. 
They are also entering the Inter-State 








The Fireman’s Fund Insur- 
ance Company was estab- 
lished and_= started in 
the fire business in 1863, 
organized a marine depart- 
ment in 1867 and originated 
the agency system for auto- 
mobile business in 1904. 


Today the company stands 
in the front rank in all three 
lines throughout the country. 








INCORPORATED 1852 


MILWAUKEE MECHANICS’ 


INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
Cash Capital - $1,250,000.00 


FIRE, MARINE, WINDSTORM, AUTOMOBILE, SPRINKLER LEAKAGE, 
RIOT AND EXPLOSION INSURANCE 

















The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS - - ~ - 


- - - $1,765,472.60 
SURPLUS TO POLICYHOLDERS ~ - - 


1,096,744.07 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 











JOSEPH BERNING 


Vice-President 


DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 


— MATRE BENRY REIS, M. D. 


NAPOLEON PICARD 
resident Vice-President Secy-Treas. 







NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


w/MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 


ASSETS OVER ONE iILLION CHICAGO, 














INCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY OF TORONTO, CANADA 
FIRE, EXPLOSION, RIOTS, CIVIL COMMOTION AND 
STRIKES—MARINE AND TORNADO INSURANCE 


Assets January 1, 1919, in U.S.......... 2.0... cece cncccccccuccccccceecceccceees 4,693,580.53 
Surplus in the United States... . 2.2.0.0... 000. cceeecuccuccccccccccceetccece " 1,733,616.33 
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“A Staunch and Reliable s Americas ‘Compan y” 






D. M. FERRY, r - M 
BST. 1880 E. J. BOOTH, Vice-President 
F. A. SCHULTE 
Treasurer 
H.E. EVERETT 
eretary 
B. P. WEBB 


38 Years of Honorable Indemnity” 
¥ CASH CAPITAL, $400,000.00 ecmumeiiiils 


Asse 1 400. Surplus to Policyho!ders, >a ag 45 Losses pa 
tS Met SENALLACE? General Agent, Home Office Department, ORTON? MICH. 








Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation better than none among buyers of hail coverage, 








INCORPORATED 1720 


Royal EXCHANGE ASSURANCE 


LONDON, ENGLAND 


UNITED STATES BRANCH 


RICHARD D. HARVEY 
92 WILLIAM STREET, NEw YORK 


UNITED STATES MANAGER 








WM.L. DICKELMAN HENRY J, WOESSNER HAROLD J. BARBOUR 


DICKELMAN, WOESSNER AND BARBOUR 


Successor to Wm. L. Dickelman & Co. 


General Agents U. S. ai Canada) Excess Lines 


Insurance Exchange 
Building icago 


Telephone Wabash 
5509 








The Union Mutual Fire Insurance Assn. 
of Emmetsburg, Iowa 
INCORPORATED 1897 


P. J. SHAW 


GEO. H. BAKER 
President 


Secretary 








Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Blidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Prompt Service Telephone, Cherry 5154 








THE AUTO OWNER WANTS fiate'cne' reason we write it the way we de- 
THE AGENT WANTS THE SAME KIND 


MID -WES at's another m 


MUTUAL AUTOMOBILE eT ASSOCIATION 
Wichita, Kansas. 33 J. B. HENDERSON, Secretery 








400 
GREAT AMERICAN AGENTS 


% 20,000 
OHIO POLICYHOLDERS 





HOME OFFICE OFFICIALS 


RY AND EMPLOYEES 
of All working together oe mutual saving 


; and protection, has made the Great Amer- 
““aemNts © 


ican a company of the people, by the peo- 

ple, for the people. rrespondence from Dhic 

agents given prompt and friendly consideration 
MANSFIELD.OHIO. 








PROSPECT CARDS for the accident andi nsurance solicitors whe work cystematically and successfully, 
Send for samples and description of cabinet and pockct case. 


THE NATIONAL UNDERWRITER, 1362 Insurance Exchange, CHICAGO 

















Fire in Wisconsin and will plant the 
two companies in the state. 


ILLINOIS FIELD MEETINGS 


Conservation and Fire Prevention As- 
sociation of Illinois Organized at 
Gathering at Highland Park 


Illinois field men met at the Moraine 
Hotel, Highland Park, Ill., on Tuesday 
and Wednesday of this week to attend 
the quarterly meetings of Illinois State 

3oard and the Illinois Field Club, and 


| for the purpose of organizing the Con- 


servation and Fire Prevention Associa- 
tion of Illinois. 

The Conservation meeting was held 
on Tuesday. Talks were made by C 
R. Tuttle of the North America; 
James F. Joseph, secretary of the West- 
ern Conservation Association; John H. 
Carr of the Hartford; T. E. Gallagher 
of the Aetna, and George Haas of the 
Atlas. Officers were elected as fol- 
lows: President, E. T. Tanner, Secur- 
ity of New Haven; vice-president, 
Harry G. Casper, Great American; sec- 
retary-treasurer, Ralph F. Wolters- 
dorf, Atlas; executive committee, R. S. 
Danforth, Millers National; Fred Hess, 
American of Newark; Robert C. Hos- 
mer, Phoenix of Hartford, and George 
Arens, North America. 

On Wednesday the State Board 
meeting was presided over by A. S. 
Jacobs of the Queen, president of the 
organization. Better cooperation in the 
use of uniform forms and with the IIli- 
nois Audit Bureau was advocated. Ad- 
dresses were made by J. George Stauf- 
fer of the Fireman’s Fund and John 
Martin of the Continental. The IIli- 
nois Field Club meeting was presided 
over by President Thomas M. Hogan. 


Gabriel in New Harness 


W. H. Gabriel, special agent of ‘the 
Mechanics & Traders and Colonial 
Underwriters in Illinois, has now taken 
his new position as special agent of the 
National of Hartford in the northern 
section of the state to succeed Eugene 
F. McAdow, who has become Michigan 
state agent. Mr. McAdow left for his 
new field the latter part of the week. 





Gilmore Made President 


The Indiana Conservation & Fire Pre- 
vention Association has been organized 
with B. J. Gilmore of the Great 
American as president; H. C. Upham of 
the Allemannia, vice-president, and K. 
D. Weaver of the Commonwealth, secre- 
tary and_ treasurer. The executive 
committee consists of J. J. Fitzgerald, 
Grain Dealers National Mutual; D. P. 
Barrett, Niagara; Charles J. Richman, 
American; J. H. Hellikson, Springfield; 
and John Noble, Security of Con- 
necticut. 


Wisconsin Mutuals Organize 
MILWAUKEE, WIS., Sept. 9.—An asso- 


ciation of Wisconsin mutuals is being | 


organized as the result of a conference 
held in Milwaukee on Sept. 3 by repre- 
sentatives of 25 of the largest city, 
village and town mutual fire companies. 
One of the principal objects of the new 
organization is to engage actively in 
fire prevention work along systematic 
lines, both as a distinct organization 
and in co-operation with other agencies. 
Another meeting will be held in Mil- 
waukee early in October, at which time 
it is hoped to effect a permanent organ- 
ization. The following were constituted 
a committee on organization, to report 
at the October meeting: Paul F. Wen- 
zel, Milwaukee, chairman; Nathan 
Haessly, Theresa; H. A. Wrucki, Camp- 
bellsport; M. H. Hovey, Madison; G. A. 
Jacobs, Janesville. 


Complain of Argo Conditions 


Illinois field men are investigating the 
loss at Argo, Ill., which resulted in the 
destruction of one block of residence 
buildings. It seems that the alarm of 
fire was turned in at 3:30 a. m. and when 
the fire department arrived it was un- 
able to secure water from the city mains. 
An investigation developed the fact that 
the big manufacturing plants of Argo 
have been using more than their share 
of water. Citizens have made complaint 
that the water pressure in the city has 
been inadequate even in the day time. 





It is possible that the companies which 
have paid these losses may take some 
action against the city because of the 
condition of the water pressure. 





Indiana Field Meetings 


The quarterly meetings of the Indiana 
field organizations will be held next 
Tuesday, Sept. 16, at French Lick, !nd. 
These include meetings of the State 


Board, Field Club, the joint meeting of ° 


both and the newly organized conserva- 
tion association. It may be that the 
annual meeting of the Indiana Pond of 
the Blue Goose will also be held at that 
time. There will be morning and after- 
noon sessions. 


Getting After Old Shacks 


Indiana State Fire Marshal H. H. 
Friedley is giving particular attention 
to old fire traps in a number of Indiana 
cities and towns. In one place recently 
inspections were made by his office which 
resulted in the condemnation of over 
100 buildings. In most instances the 
condemned buildings were removed with- 
cut appeal... In another town sixteen 
buildings were condemned and only two 
cases were appealed. Mr. Friedley says 
that, if a building is occupied, his office 
considers usually that it has some com- 
mercial volue and the recommendation 
is generally for repairs. Most of the 
condemnations are of unoccupied prop- 
erty. Indianapolis is to get early atten- 
tion. 





Salvage Corps in New Quarters 


INDIANAPOLIS, IND., Sept. 9.—The 
Indianapolis Salvage Corps is in its new 
quarters, said to be the best equipped 
and most modern in the middle west. 
It is two-story, of glazed brick, with 
accommodatoins for eleven men. The 
second story includes an assembly room 
where agents’ meetings may be held. 
The equipment on the first floor in- 
cludes a touring car for the superin- 
tendent and two large trucks. The en- 
tire equipment answers all downtown 


| alarms and each of the trucks also has 


part of the residence district to cover. 
Capt. William Curran, superintendent; 
Capt. Albert Johnson and Lieut. Vern 
H. Earle have been with the corps since 
.its organization July 4, 1914. 


Lloyds Under Rating Law 


INDIANAPOLIS, IND., Sept. 9.—At- 
torney-general Stansbury holds, in 
answer to an =inquiry by Auditor 
Klauss, that Lloyds come under the pro- 
visions of the new Indiana rating bureau 
law. An opinion is also given that re- 
ciprocal or interinsurance companies 
may maintain a bureau or belong to 
one, any place, either in or out of the 
state. Lloyds is held to be a stock com- 
pany within the meaning of the new In- 
diana law; the others are regarded as 
mutuals. 





Changes at Fort Wayne 


The Fort Wayne, Ind., fire department 
has adopted the two platoon system to 
take effect next January. This will in- 
crease the number of paid men in the 
department from 90 to 130. The Fort 
Wayne fire department now has nine fire 
stations, of which three are motorized, 
and it is the intention to install motor 
apparatus in two more stations by the 
first of the year. 





Illinois Notes 


W. C. MacFarlane has resigned as 
cashier of the La Salle National Bank of 
La Salle, Ill., to become vice-president of 
F. B. Hitchcock & Co., local agents in 
that city. Hummer & Wertz, officers of 
the bank, have purchased the agency 
formerly conducted by Mr. MacFarlane 
in the bank. 

The agency of Joseph Steck of Alton, 
Ill., has been merged with the McKinney 
agency. Twelve companies were repre- 
sented in the Steck Agency, giving the 
McKinney agency a representation of 26 
companies. Mr. Steck will continue with 
the merged agency. 





Wisconsin Notes 


As part of an improvement plan in its 
fire protection system, Eau Claire is ask- 
ing bids for furnishing new equipment 
for the pumping station. 

F. N. Larson, Whitehall, Wis., has 
taken over the local agency business 
conducted for many years by the late 
H. A, Towner in that city. 


Okauchee, a village in the Waukesha 


lake region, thes organized a volunteer 
fire department with fourteen members, 
provided with an American LaFrance 
chemical truck costing $2,000, donated 
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WRITE TODAY 


1876—1919 


—_— 





CENTRAL MANUFACTURERS’ MUTUAL INSURANCE CO. 


Cc. A. L. PURMORT, General Agent. 





FIRE 


ereoNS | LUMBERMEN’S MUTUAL CASUALTY COMPANY | avromosite 
RELIABLE | OHIO UNDERWRITERS MUTUAL FIRE INSURANCE CO. Tieccienie 
PROGRESSIVE 


For representation address— onal 


VAN WERT, OHIO. WRITE —_— 











The THE LARGEST EXCLUSIVELY AUTOMOBILE 
NATIONAL MUTUAL IN OHIO 
MUTUAL 


Insurance Co. 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 











CELINA, OHIO  December31, 1918, we had over 19,000 Policy Holders, Nine 
Million-Theft and Eleven Million Fire Insurance in force. 
E. J. BROOKHART, 


Secretary Live Agents Wanted in Ohio and Indiana 











Standard Automobile Insurance at much less than 








standard rates and granted by a standard Ohio 








mutual with $100,000 of net cash surplus on 
September 1. 


The Merchants’ and Manufacturers’ Mutual 
Organized 1876 Insurance Company Mansfield, Ohio 
July 1, 1919, Figures: 

Total amount at risk, $8,552,718.00 Net cash surplus, $96,220.85 
Total cash assets, $154,515.76 Contingent assets, $373,276.68 


Writing a general classification. Annual dividends to policyholders. 
S. N. FORD, President G. W. DeYARMON, Secretary 








The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 











HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
At Actual Cost—Participating—Three Year Policies 
Extra Low Rates to Rural and Small Town Auto Owners 


¥Tow 
The Liberty Mutual Insurance Company 
2. RB. JONES, Secretary and Manager DAYTON, OHIO 











THE BUCKEYE UNION INSURANCE CO. 


Elmer D. Webb, Pres. Lima, Ohio Ira E. Wagner, Sec. 





Ohio’s Youngest Company Specializing on Automobiles 





The fact that we are youthful means we have openings 
for good agents in Ohio. Address Home Office. 








LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 








Nearly Fifty Years of success under same managemen} 
INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $300,319.63 SALEM, OHIO Net Cash Surplus $221,123.76 
Losses Paid Since Organization, $1,252,848.24 


J. R. VERNON, President J. AMBLER, Secretary 











KNOX MUTUAL INSURANCE CO. 


Incorporated 1838 MT. VERNON, OHIO 


SURPLUS OVER $200,000.00 
Business Confined to Ohio 


B. M. ALLEN, President 





H. S. JENNINGS, Secretary 
5 








“* Fire Insurance as You Would Write It’’ 
The Merchants —_  Eneurance Co. of Indiana 


The Indiana use. Merchants Mutual Fire Ins. Co. 
Mutual Company) 


Sih teectanciatanceies aati Greatest 
Gome Office: Suite 804 Merchants Bank Ralph B. Clark, 
Indianapolis 


Secretary & Mgr. 


—The Original see bry BS Insurance Company— 
ncorporat 
THE RETAIL DRUGGISTS’ MUTUAL F IRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bldg. 
Total Assets $282,855.70. Operating only _ Ohio and oro 
PHILIP LEHR, Pres. OF a , Trea C. L. McINTIRE, Secy. 
pecial Agent: C. C. FELTS, Ft. Wan Ind. 








The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’l foun 
The only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 





Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS - - - - - - $2,486,445.48 
@,. Cc. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 

















E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Dayton Mutual Fire 


Insurance Co., "dro | | Mansfield Mutual 


Fire Insurance Company 





B. C. COLEMAN, Secy. OF MANSFIELD, OHIO 
Conservative and Careful = 
Managemeut Insurance = $8,918.528.00 
AGENTS WANTED Total Assets 472,284.09 











: cpa ccaeseie An Agency Company 


LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost | 


Farmers Alliance 
Insurance Company 


~ =f “ee o os ef a . ey Bnd 5m to be of Kansas 
obtained. Safer than puitiog out a second i 
‘Feat agents at Crncianats, Obio. ‘Fhowsands | | ps cocsassac cere 
e been used. Resources in Cash and Contingent Assets, $610,000.00 
. 1000 2000 5000 Surplus, $225,000.00 Strictly Mutual 
$78 $1.30 3s $4.50 $728 $12 $20 $40 WANTED—First class Adjuster, also 
— Sold by — Assistant Manager. Agents wanted in 
THE NATIONAL UNDERWRITER unoccupied territory. 





Chicago Indianapolis NewYork  Cincinnst? 1.F TALBOTT,Pres. C.F. MINGENBACK, Secy 
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ORIENT 


INSURANCE 
COMPANY 


of HARTFORD, CONN. 





A. G. MeILWAINE, Je. bad Presidert 
HARTFORD. CONN, 





CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 
39 S. La Salle St, Chicago, Ill. 
© 
SAM B. STOY, - = - © Manager 
SAN FRANCISCO 














| 





| Insurance Company 
of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1919 . . . $3,404,848.08 
Capital Stock .... 750,000.00 
Reserve ....... 1,904,913.89 











we to Policy- 
. holders... ... 1,258,967.64 





—-Writing— 
Fire Tornado 
Sprinkler Leakage 
Rents Use and Occupancy 
Lcacaween Seem 














121 East 3rd St.,. CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital - - ” $250,000.60 
959,518.90 


Assets - - - 
Surplus to Policy Holders 631,728.12 





F A. ROTHIER, Prest. 
ADAM BENUS, "Secy, 
F.C. B ARTON. “Asst. Secy. 
R. B. HEATON, State Agt. 


Cincinnati Didoveiiers | 








WHEELING FIRE 
INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 

Cash Capital $200,000 
Assets $624,780 Net Surplus $151,269 
WM. F. STIFEL, Pres. 
F. RIESTER, O. E. STRAUCH, 
Asst. Secy. 
wit ¥. FISCHER, Supt. of deeaun 


714 Hi a2 Side. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
erric ~~ eee —— 


Insurance men Bldg dg., , Ii. 








Elmer F. Bagley & Co. 


Established 1895 
INSURANCE AND INVESTMENTS 


Topeka, Kansas 
GENERAL AGENTS and MANAGERS 


in Kansas, Oklahoma, Colorado, Nebraska, 
lowa and Missouri, representing twelve 
companies with assets of over 
$34,000,000.060, 
writing Fire, Tornado, Hail and Livestock. 


Six Special Agents. 
Over seven hundred Local Agents. 








by citizens. 
elected chief. 


Rio, in Columbia county, has taken pre- 
liminary steps toward the construction of 
a municipal waterworks system and the 
purchase of a triple combination motor 
fire truck. 


Hartford has contracted for a 2%-ton 
Kissel truck chassis, upon which it will 
mount an existing horse-drawn hook and 
ladder body. This completes the motor- 
ization of the Hartford department. 


Ray Patterson, formerly of Stoughton, 
Jis.. who has been engaged in local 
agency business at Kansas City, Mo., for 
some time, has returned to Stoughton 
to become a partner of Claire Currier 
in the insurance and real estate busi- 
ness. 


The Furniture Dealers Mutual of Wis- 
econsin declared a 20 percent dividend 
on 1919 expirations at the meeting held 
in connection with the annual conven- 
tion of the Wisconsin Retail Furniture 
—— Association in Milwaukee last 
week, 


The organization of a rescue squadron 
in the Milwaukee fire department is one 
of the latest improvements in the fire 
protection service announced by Chief 
Thomas A. Clancy. The squadron con- 
sists of a captain, a lieutenant and six 
firemen. The equipment embraces oxygen 
helmets, three pulmotors and miscellane- 


Edward Vogt has been 








ous safety devices and appliances, to- 
gether with a motor car with a special 


body design to carry the men and their 
equipment. 

Marinette has decided on a bond issue 
of $24,000 for the purchase of motor ap- 
paratus for the No. 2 hose house by the 
installation of a hook and ladder truck 
with chemical; a hose car with booster 
pump, and a roadster for the chief, both 
to be provided with chemical facilities 
at the suggestion of Daniels, rep- 
resenting the Wisconsin Inspection 
Bureau. 


Indiana Notes 


F. F. Dougherty, a prominent agent 
at Hartford City, Ind., died last week 
in a hospital at Marion. 

P. J. Mangan, state agent for the Svea 
and the Hudson in Indiana and Ken- 
tucky, is visiting the chief offices of his 
companies in New York city. 


D. H. Bynum, assistant city attorney, 
Indianapolis, is preparing standard forms 
of policies for insurance carried on city 
property. The city is going to increase 
the insurance carried on the city hall 
from $25,000 to $100,000 and on the mar- 
ket house from $40,000 to $100,000. 

Edward Deggendorf, examiner in the 
western department office of the Phoe- 
nix Assurance, has been spending his 
vacation in Indiana with his brother, 
F. C. Deggendorf, special agent of the 
National. He is spending this week at 
Lake Maxinkuckee where his brother 
has a cottage. 














IN THE MISSOURI VALLEY 








NEW ASSOCIATION ORGANIZED 





Missouri Field Men in Session at 
Kansas City Pay Honor to M. W. 
Van Valkenburg 





KANSAS CITY, MO., Sept. 9—The 
Conservation & Fire Prevention Asso- 
ciation of Missouri was born today, the 
result of reorganization and combina- 
tion of the Missouri Fire Prevention 
Association and the Conservation As- 
sociation of this state. Sixty field men 
working in Missouri, attended the 
sessions. 

Roy E. Eblen, vice-president of the 
Fire Prevention Association, opened 
the joint meeting Tuesday morning in 
the absence of Kit Wilson, president. 
W. C. Brown, president of the Conser- 
vation Association, assisted in conduct- 
ing the proceedings. A constitution 
was adopted which varies only slightly 
from the constitution recommended by 
the National Board. The annual meet- 
ing will be held in October in order to 
come near the dates of the Kansas 
association. Other meetings will be 
held every three months. 

Some of the old timers spoke feel- 
ingly of the Fire Prevention Associa- 
tion, regretting the loss of identity of 
the organization with which they had 
worked for 20 years. 


New Officers Elected 


The following officers of the new as- 
sociation were elected: President, Earl 
W. Thomas, Queen; vice- -president, Ed 
M. Schoen, Atlas; secretary-treasurer, 
Edward Weinfurth, Dubuque Fire & 
Marine. The officers and four members 
to be elected will constitute the execu- 
tive committee. 

Tuesday afternoon the Missouri-Kan- 
sas Blue Goose held a session with initi- 
ation of members, W. O. Woodsmall pre- 
siding as most loyal gander. 


Dinner for Van Valkenburg 


Tuesday evening a dinner dance with 
more than 100 present was held in 
honor of Mr. Van Valkenburg, for 30 
years in the field for the Liverpool & 
London & Globe, and Mrs. Van Val- 
kenburg. Mr. Van Valkenburg, perhaps 
the most widely known and loved agent 
in this territory, has retired from field 
work and now occupies a desk in the 
office of Lyle Stephenson, local agent of 
the LL. & L. & G. 

W. O. Woodsmall acted as toastmaster 
at the dinner. Among the speakers were 
Ed Wells of Chicago, chief examiner of 
the Liverpool & London & Globe; Charles 
F. Hardy of Topeka, special agent for 
the Hartford; Walter Scott of the Home, 
Kansas City, pioneer in field work in 








Missouri; Milton Welsh, pioneer ad- 
| juster; Carl H. Friefeldt of the North- 
western National; Harrison Clarkson of 
Topeka, pioneer publisher of rate sheets; 





Ed Marr of the New York Underwriters; 
Cc. W. Fort of the Home, one of Mr. Van 
Valkenburg’s closest friends. Mr. Fort 
presented to Mr. Van Valkenburg a hum- 
idor, filled, and to Mrs. Van Valkenburg 
a tea wagon. Mr. Van Valkenburg re- 
sponded briefly. 


Missouri Convention Oct. 13-14 


The state convention of the Missouri 
Association of Fire Insurance Agents 
will be held in St. Louis, Cct. 13-14, at 
which time delegates to the national 
convention to be held in Louisville, Ky., 
Oct. 16-17, will be selected. 


-Agencies Are Consolidated 


The agencies of Fred Roth, Jr., and 
W. H. Oberbeck & Co., at St. Louis, have 
been consolidated and have leased suite 
420-421 Pierce building. They are rep- 
resenting the Dubuque Fire & Marine, 
Hudson of New York, Providence-Wash- 
ington Underwriters, Sun, Queen, Orient, 
Hanover and the Liverpool & London & 
Globe. 





Investigating Oskaloosa Fire 


DES MOINES, IA., Sept. 9.—The state 
fire marshal’s office is investigating a 
fire which destroyed the Charles Dillard 
livery at Oskaloosa with thirty horses. 
The property was located in the section 
of the city condemned by the fire mar- 
shal and a case is pending in district 
courts at Oskaloosa to collect a fine of 
$4,550 from the owner for not tearing 
down the condemned structure. 





Many New Iowa Companies 


DES MOINES, IOWA, Sept. 9.—There 
are eighteen new insurance companies 
starting in Iowa, so Commissioner Sav- 
age states. There was a greater num- 
ber than this a few weeks ago but some 
of them have dropped out. The reason 
is a ruling by the commissioner in which 
the latter insists that no dividends be 
paid on stock invested in insurance 
companies other than life except out of 
the earnings of the companies. 

“The law is very strict on this point,” 
Says the commissioner. “When I found 
that some of the promoters of new com- 
panies were advertising dividends to 
start immediately upon the purchase of 
stock or soon thereafter, I put my foot 
down on it. We have not yet been 
able to determine whether the law af- 
fects life companies of which there are 
a number of new ones in Iowa.” 


Shows Kansas Fees and Taxes 


TOPEKA, KAN., Sept. 9—The Kansas 
insurance department has compiled a 
pamphlet on the fees and taxes charged 
against insurance companies in this 
state. It is the first time such a pam- 
phlet has ever been issued by the de- 
partment. The pamphlet shows all the 
fees and taxes collected from stock fire, 
legal réserve life, mutual life, mutual 
accident, capital stock, accident and 
health, live stock, general merchandise 





and casualty lines, mutual fire, fraternal 


beneficiary, mutual automobile, recipro- 
cal and burial associations. The pam- 
phlet also contains excerpts of the laws 
and rulings of the department relative 
to licensing agents and the handling of 
the insurance business in this state. 


Extend Time on Sprinkler Schedule 


TOPEKA, KAN., Sept. 9.—The Kansas 
Rating Bureau has been allowed until 
Oct. 1 to comply with the request of 
the Kansas department te file the basis 
schedule for writing insurance upon 
sprinklered risks. 

The companies assert that they have 
no schedule and that it is impracticable 
to provide one as the class of insurance 
fs new comparatively and that each 
sprinklered risk presents a different 
problem in rate making. 


Missouri Notes 

John W. Rodgers, former secretary of 
the Fire Underwriters Association at St. 
Louis, has been appointed to succeed 
P. J. Heffernan, who resigned as man- 
ager to re-enter the insurance business. 

Nelson B. Many and Clark C. Bland, 
operating as the Many-Bland Insurance 
Agency, have opened up offices in the 
Pierce Building, St. Louis, and will speci- 
alize in automobile insurance. 


George M. Weaver, formerly of the 
Des Moines agency of Dudley & Weaver, 
died in Des Moines last week, aged 57. 
He had been ill for an extended period. 











| SOUTHWESTERN FIELD | 





FACTS ABOUT FAMOUS OFFICE 


Interesting Sidelights on Trezevant & 
Cochran General Agéncy of Dallas 
—Enormous Concern 


DALLAS, TEX., Sept. 9—When a 
discussion arises concerning large gen- 
eral agencies, the big offices in New 
York City, Philadelphia, Boston, Chi- 
cago and other points in the east and 
central west are thought of.. Many 
will make the statement that the big 
bulk of the insurance business in the 
United States is done east of the 
‘Allegheny Mountains. Certainly, there 
are few willing to concede that the 
south or southwest has very much to 
offer in the way of an important gen- 
eral agency. It may be of some in- 
terest to those who have held this 
view to learn that the office of Treze- 
vant & Cochran at Dallas, Tex., is the 
oldest general agency in the United 
States and that the volume of business 
handled by that office is larger than 
that of any other general agency in 
the country. Ina great many respects, 
the Trezevant & Cochran _ general 
agency is pre-eminent. 

The firm was organized in 1876 and 
was at first known as Cochran & Treze- 
vant. In 1883, Sam P. Cochran be- 
came connected with the organization 
and five years later the firm name was 
changed to Trezevant & Cochran. The 
agency has operated continuously and 
successfully since organization and the 
territory covered now includes Texas, 
Arkansas, Louisiana, Oklahoma and 
New Mexico. The number of agents 
reporting to Trezevant & Cochran is 
close to the 2,500 mark. Over 100 
clerks are employed and fifteen special 
agents and three adjusters, the majority 
of whom are equipped with automo- 
biles, travel out of the Dallas office. 

All through the southwest, the 
agency enjoys a fine reputation for 
square dealing among its agents, policy- 
holders and competitors. A prompt 
adjustment and payment of all honest 
losses has earned for Trezevant & 
Cochran an enviable reputation. Every 
known kind of insurance on every kind 
of property is written, including fire, 
tornado, marine, automobile casualty 
and liability and all losses are adjusted 
and paid from the Dallas office. Some 


idea of the character of this general 
agency may be gathered by a study of 
the list of fire companies represented. 
The office commenced business with 
the Fire Association of Philadelphia 





and that company has been represented 
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over 43 years and all of the other com- 
panies, now represented, have been in 
the office for periods ranging from ten 
to thirty years. The complete list in- 
cludes Fire Association, Scottish Union 
& National, New Hampshire, Philadel- 
phia Underwriters, Colonial Fire Un- 
derwriters, Royal Exchange, Glens 
Falls, State of England, British Under- 
writers, Mechanics & Traders, County 
of Philadelphia, Victory of Philadel- 
phia and the United States Casualty. 

The Trezevant & Cochran agency 
might be called a training field for 
many insurance men now occupying re- 
sponsible positions with companies lo- 
cated in all parts of the country. Among 
those now filling executive posts who 
were formerly connected with the Treze- 
vant & Cochran office of Dallas are 
George J. Dexter, assistant manager of 
the Cotton Association of Atlanta, Ga.; 
J. George Stauffer, agency superintend- 
ent of the Firemen’s Fund, Chicago; 
Milton Dargan, manager of the Royal at 
Atlanta; J. W. Cochran, vice-president, 
Fire Association; J. E. White, vice-presi- 
dent, Great American; S. T. Maxwell, 
secretary, National of Hartford. In ad- 
dition to these there are to be found 
special agents, adjusters, daily report 
examiners, etc., in all states from Maine 
to California, who have had their early 
training in this office. A number of field 
men and local agents now in Texas are 
former employes of the T. & C. office. 
W. K. Withers, manager of the Pacific 
Coast Adjusting Bureau at San Fran- 
cisco, is a former Trezevant & Cochran 
man. 

The agency owns and occupies a two- 
story brick building in Dallas, in, addi- 
tion to having its own printing plant 
adjoining. Sam P. Cochran, Fred D. 
Cochran and T. L. Lauve are the men 
holding the reins at present. They con- 
stitute a splendid trio of underwriters 
and are familiar with every phase of the 
business. The agency has never been in 
abler hands. J. T. Trezevant does not 
take an active interest in the agency at 
this time. Trezevant & Cochran have 
always shown a willingness to get be- 
hind all movements in the southwest, 
looking toward the betterment of the 
business, and have done much in the way 
of developing and improving the busi- 
ness to its present high standard. 


LOWER SCHEDULES ARE FILED 





Hornberger-Schmidt Agency to Write 
Dwellings and Cotton Gins Below 
Present Figures 





DALLAS, TEX., Sept. 10.— The 
Hornberger-Schmidt & Co. general 
agency at San Antonio, representing 
the North Branch, City ‘of Pittsburgh, 
Superior of Pittsburgh, Merchants of 
New York, National Ben Franklin, and 
Northwestern National, have filed a 15- 
cent. basis (old basis 25 cents) on 
dwellings in Travis, Comal, Bexar, 
Karnes, and Guadaloupe Counties. The 
filing was made for the North Branch 
and City. This action has served to 
disturb the companies doing business 
in these counties and field men see the 
possibility of demoralized rates under 
a strict state rate making law. Under 
this filing frame dwellings occupied by 
the owner and written on a three-year 
basis in Austin, Tex., call for a pre- 
mium of $1.90 from the regular com- 
panies, $1.67 from the Republic Fire 
and $1.65 from the Hornberger-Schmidt 
companies. In San Antonio the reg- 
ular companies will collect $1.80 on 
frame dwellings occupied by owners 
written on the three-year basis; the 
Republic Fire will collect $1.58 and the 
Hornberger-Schmidt companies $1.55. 
The new filing by the Hornberger- 
Schmidt general agency permits that 
office to write dwellings in the counties 
stipulated at a rate as low or lower 
than any now being collected by any 
companies operating in the state. 

The Hornberger, Schmitt agency has 
also notified the Texas Fire Insurance 
Commission of its intention to write 
from Sept. 1, for the North Branch, Su- 
perior of Pittsburgh, Merchants Assur- 
ance of New York, and the City Fire of 
Pittsburgh, cotton gins in conformity 
with cotton gin general rate sheet No. 
41, to apply to all cotton gins located in 
Texas with the exception that in writ- 
ing the business, they will reduce the 











INSURANCE IS AS OLD AS THE SUN 


THE SUN INSURANCE OFFICE, oF Lonpon 


Was Established in 1710, and is the Oldest Fire Insurance Company in the world 


THE PATRIOTIC ASSURANCE CO., Ltd. 


oy ak 1710 OF DUBLIN, was Established in 1824, and Offers Indemnity Proved by Every Test of Time 








Established 1824 

THE INSURANCE COVERAGE is Complete, Modern and Satisfying—Nothing better can be bought. 

THE CLAIM-PAYING HISTORY of the companies is Notable for the Prompt, Liberal and Considerate 
treatment of their Policyholders. No company has a prouder record than ours. 

THE SERVICE TO AGENTS is all that might be expected from organizations that have steadily 
developed in efficiency, strength and the highest business ideals during their many years of life. 


AGENTS WHO DESIRE SUPERIOR COMPANY REPRESENTATION, IN UNOCCUPIED TERRITORY, ARE INVITED TO NEGOTIATE 


UNITED STATES BRANCH WESTERN DEPARTMENT PACIFIC COAST DEPARTMENT 
96 Piss Suet NEW YORK 76 W. Street, CHICAGO SAN FRANCISCO 
C. A. HENRY, General Agent 








t Monroe 
P. T. KELSEY, U. S. Manager SOHN F. STAFFORD, Mar. 








Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing : additional business 
beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies eatunahiies 
United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago 
1615 California St. 
DENVER 


314 | Supertes St. 


19 Cedar St. 


201 Sansome St. 
NEW YORK SAN FRANCISCO 


107 S. Fifth St. 
MINNEAPOLIS 
17 St. John St. 

MONTREAL 











FRED. S. JAMES GEO. W. BLOSSOM wihcadeamaeiane% 


FRED. S. JAMES & CO. 


San Francisco 
oman tes alias 


General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


Agency Superintendents 


123 William Street 
New York 


CARROLL L. De WITT P. A. COSGROVE 























REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE CO. 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 
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KING, ALLEY & LAWRENCE 


96 Maiden Lane GENERAL AGENTS New York City 


Acceptable fire risks solicited frome agents and brokers in all parts of the 
United States and Canada 

















IMPERIAL ASSURANCE COMPANY ze. 


Enables its ents to take advantage of progressive movements and new features in 


insurance. Taaperial waitts Use and: Guprpanapy Seahilder Lashagn, Foxman, Posten, Rental and other special 
classes in addition to its regular Fire lines. ha Me li i ceca | 


Pactfie 
Sele sittin 
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Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
. MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 
Marine Department 


GEORGE L. McCURDY 
MANAGER 


1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 

















FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION as 

Assurance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Insurance Co., of New York 
UNION 

Assurance Soc., Ltd., of London 


CALIFORNIA 


Insurance Co., of San Francisco 


WESTERN DEPARTMENT 


N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 











Hote tel Dyckman 
.» MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
saiiies dig 
nity with a a 
miliar home- 
likeness rarely 
found in 
"| Metropolitan 
| hotels. Two 
*| splendid cafes 
i] for. ladies and 
gentlemen, al- 


| soa Club Grill 








Under the exclusive management of ~ 
H. J. TREMAIN 


Exclusively European Plan—$1.5@ and upwcud 
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rate from $2 to $1 and reduce the charge 
for cotton gins from $1 to 50 cents. 


HAVE STRONG AGENTS’ BODIES 


All Important Texas Cities Have Or- 
ganized Locai Exchanges That 
Do Things 


DALLAS, TEX., Sept. 10—In all of 
the important cities of Texas, strong 
local agént bodies have been formed. 
The local exchanges in towns like San 
Antonio, Houston, Fort Worth, Dallas, 
Galveston, and a number of the smaller 
cities have as members practically 
every important agency in the city. 
Perhaps one reason for the strength 
of the local agents association in Texas 
is the fact that there are not very 
many “pikers” in the local business in 
the state. Most of the men who are 
in the insurance business have large 
outside interests and would not remain 
in the insurance business simply to be 
dabblers. In the bigger cities, insur- 
ance offices are sometimes managed by 
some one other than the owner of the 
business. At any rate when questions 
come up that require uniform action, 
the local exchanges always present a 
strong front, which has made for a 
healthy condition in a state where legis- 
lators have attempted to do much to 
injure the business of insurance. 


Conservation Week in Oklhaoma 


OKLAHOMA CITY, OKLA., Sept. 9.— 
This is conservation week among fire 
insurance men in Oklahoma. Members 
of the Blue Goose opened the week 
which is in effect over the whole state, 
with a large meeting here yesterday. 
Today sixty of them started on an ex- 
tensive tour of inspection of cotton mills, 
grain elevators and flour mills in this 
city. Each establishment will be care- 
fully examined and a complete report 
submitted to John Connolly, state fire 
marshal. 

The inspection will continue through- 
out the week. Similar committees are 
following the same program in other 
cities in the state. 


Broom Corn in Oklahoma 


The new broom corn crop now being 
harvested in Oklahoma is estimated to 
be about 24,700 tons produced on a plant- 
ing of 13,700 acres. The forecast places 
the crop in Texas at 15,000 tons; Illinois, 
7,800 tons; Kansas, 5,600 tons, and Col- 
orado, 3,400 tons. In Oklahoma the main 
broom corn field is in the Washita Val- 
ley, especially in Grady, McLain and 
Garvin counties. In this valley about 
16,000 tons will be harvested this fall. 
The market is-ranging between $150 and 
$250 a ton. Broom corn growing was 
introduced in Oklahoma about 15 years 
ago by a group of Illinois farmers who 
migrated to the state. 





San Antonio to Burn Oil 


AUSTIN, TEX., Sept. 9.—Manufactur- 
ing concerns, hotels and other industries 
of San Antonio, anticipating high prices 
of coal and possibly a big shortage this 
winter, contemplate changing from coal 
to oil as a fuel. The city council has 
been asked to modify its present ordi- 
nance with reference to oil storage 
tanks, the amendment to be so drawn 
as to not disturb the present insurance 
rates. A. San Antonio delegation con- 
fered last week with the Fire Insur- 
ance Commission relative to the pro- 
posed amendment of the ordinance and 
were told that if the ordinance was 











ments as to standard installation, there 
would be no danger of a change in the 
existing rates. 


Warning on Farm Fires 


OKLAHOMA CITY, OKLA, Sept. 9.— 
One of the problems in fire insurance 
which the state board here is endeavor- 
ing to overcome is the problem of fires 
on the farm. It is pointed out in a 
special report just issued by the fire 
marshal’s office here that the chief re- 
liance of the farmer against fires must 
be on himself and the precautionary 
methods he observes. 

A special warning is issued against 
leaving children or invalids in farm 
houses alone. Records of the depart- 
ment here show fifteen deaths of chil- 
dren caused in this way alone last year. 








Oklahoma Fire Losses ‘Less 


OKLAHOMA CITY, OKLA., Sept. 9.— 
Trend toward smaller fire losses in 
Oklahoma is shown in the annual re- 
port of John Connolly, state fire marshal, 
just issued. The improvement is said to 
be due to many causes, among them an 
awakened sense on the part of the peo- 
ple of the fire menace, due to campaigns 
conducted during the war by fire preven- 
tion associations and state and federal 
governments, Connolly says. He credits 
the fire department of the state with 
helping in the improvement by making 
inspections and insisting on the abate- 
ment of fire dangers. 

The fire loss for the first six months 
of 1919 is unusually low. The losses 
for 1917 and 1918 were lower in a com- 
parative way than any previous years. 
When compared with the great increase 
in property values in the last few years 
the comparison becomes all the more 
striking. 


Storm Strikes Oklahoma 


There was a disastrous hail and wind 
storm in the neighborhood of Ada, 
Okla., in Pontotoc county, a few days 
ago. Lightning destroyed the _ school 
building under construction at Ada. 


Schoen Back from Overseas 


After seeing active service overseas 
for several years, Ernest Rudolph 
Schoen, former special agent for the Cot- 
ton Insurance Association, with Dallas 
headquarters, is back in this country. 
He first enlisted in the allied ambulance 
corps and was in that service until 
America entered the war. Then he 
joined Uncle Sam’s air service, rising to 
the rank of captain. After the cessation 
of hostilities, he became associated with 
Herbert Hoover and has been aiding in 
the distribution of foodstuffs among the 
stricken populace of Europe. Mr. Schoen 
is a brother of Allen M. Schoen, chief 
electrical engineer of the Southeastern 
Underwriters Association. 





Fireman’s Fund in Texas 


J. H. Powers has been appointed 
automobile special agent for the Fire- 
man’s Fund in Texas under State Agent 
J. H. Snell. Mr, Powers has been an ex- 
aminer in the fire and automobile de- 
partments of the Texas office located at 
Dallas for several years, and is, there- 
fore, especially fitted for special agency 
work in that state. Fred Burness, whom 
Mr. Powers succeeds, becomes a special 
agent for the fire department likewise 
subordinate to Mr. Snell, and assigned 
to southwestern Texas. 


Not Worried by Mail Order Houses 


OKLAHOMA, CITY, OKLA., Sept. 9— 
Oklahoma field men report that mer- 
chants in the small towns of the_ state 
are not perceptibly affected so far by 





J drafted in a manner to meet the require- 





Good Agency for Sale 
First Class Union Agency in 
big town in Michigan. Address 
11-B, care The National Under- 
writer. ieee 

















4 STRICTLY FIREPROOF 


NEW HOTEL: 


FBREVOORT 


Chicago, lilinois 
On Madison St., near LaSalle 


on minute from the 
Insurance District 


The Patronage of In- 
surance Men Is 
Solicited ¢ 


Lonrence R. Adams , Sec’y and Mer. 
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: Most 
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LOUIS NEWMARK & CO. 
“Adjusters for the Assured” 


510 Insurance Exchange 


Teleph 175 West 
Wabash 2508 CHICAGO Jackson Blvd. 














INSURANCE STOCKS 
BOUGHT AND SOLD 


BABCOCK, "RUSHTON & : COMPANY 


137 So. La Salle St. 
CHICAGO 











business going to the mail order houses. 





ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE INSURANCE 








ESTABLISHED 1809 








SECURITY friecmess 


the Fire Branch. 


War Risks and Kindred Lines 


CECIL F. SHALLCROSS 
UNITED STATES MANAGER, 76 William St., New York 


NORTH BRITISH & MERCANTILE 
INSURANCE COMPANY 


Fire, Tornado, Sprinkler Leakage, Automobile, Marine, Explosion, 


Ones ew” SERVICE 


on Insurance Problems. 


ENTERED UNITED STATES 1866 
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Inasmuch as the state is quite remote 
from the large centers of the mail order 
industry and the people are enjoying a 
fair degree of prosperity, due to splen- 
did crops and the oil industry, they seem 
content to pay the prevailing .prices, 
with the feeling that they are only tem- 
porary. There is a considerable increase 
in the mail order business in some rural 
districts, especially in hardware lines. 
At certain railroad division points rail- 
road men have organized cooperative 
societies and opened general stores, with 
a salaried manager in charge. Some of 
them have been quite successful. The 
propaganda is spreading somewhat and 
the idea may be taken up eleswhere. 





Hazard in Hog Remedy 


Texas fire insurance men are inter- 
ested in a patent hog remedy known as 
the Q. G. Hog Remedy. The state fire 
marshal has stated that the origin of a 
half a dozen recent fires in the state has 
been traced to the storage of this rem- 
edy, the largest being that the the Hous- 
ton Drug Co. at Houston, Tex., the loss 
on this property amounting to $40,000. 

Instructions have been issued from the 
state fire marshal’s office to field men 
and local agents to guard against this 
hazard. The city of Houston has passed 
an ordinance prohibiting the use of this 
remedy in Houston. The remedy has 
been on the market for several years, 
but it is stated that recently a new in- 
gredient is being used which causes an 
explosion or combustion after the rem- 
edy has stood for some time. Samples 
of the remedy have been sent to the 
Underwriters’ Laboratories at Chicago 
for examination. A number of the com- 
panies have written their field men and 
local agents to immediately cancel all 
policies covering properties where the 
remedy is kept on hand. 





Making Good Showing 


K. T. Martin & Co., general agents at 
Fort Worth, writing hail insurance ex- 
clusively, have made a favorable record. 
For the past seven years the loss ratio 
on business written through this office 
shows an average of about 30 percent. 
Mr. Martin has had considerable ex- 
perience writing hail insurance in Texas 
and his business has always shown a 
comfortable profit for the companies 
represented. 





Texas Notes 


P. K. Thompson, local agents at Venus, 
Tex., has sold his agency to O. M. Renfro. 


Guy T. McDonald formerly local agent 
at Winters, Tex., has been appointed 
agent of the Springfield at Eastland, 
ex. 


The North British & Mercantile has 
transferred to Tobin Brothers at San 
Antonio, Tex., and to the Seinscheimer 
agency at Galveston, Tex. 


At Hillsboro, Tex., John R. Griffin has 
retired from the Colonial Insurance 
agency and R. W. Grisham has pur- 
chased an interest in the agency. 

W. H. Jouett and Miss Foster have 
withdrawn from the Farmersville In- 
surance agency at Farmersville, Tex., 
and the agency is now being conducted 
by Jesse D. Boykin and William O. Edg- 
ington. 


All of the local agents at Waco, Tex., 

and employes attended a barbecue given 
at Axtell Lake in honor of Miss Franklin 
of the firm of Halsey & Franklin, who 
is to be married. The agency will here- 
after be known as Reeves P. Halsey 
& Co. 
: Narge Beattie, for many years with 
i. Reinhart & Son of Dallas, Tex., in 
charge of the automobile and general 
agency department, has gone with T. A. 
Manning & Co., general agents at Dallas, 
Tex., in charge of the automobile and 
general agency departments. The Man- 
ning office has recently been appointed 
general agents London Guarantee & Ac- 
cident. 

The Texas department has granted the 
application of the Western Mutual Fire 
of San Antonio to solicit insurance. 
When the company has obtained 100 
separate risks, aggregating $100,000, 
a license to write policies will be issued. 
It is a mutual company, without capital 
Stock, organized to write fire, lightning, 
hail and storm insurance. 

H. M. Carmichael, general manager of 
the Oil Insurance Association, of Chi- 
cago, Ill., accompanied by F. A. Clark, 
Special agent of the association at Dallas, 
and Eugene Bullock, special agent at 
Dallas, was in Austin last week en route 
to San Antonio to make arrangements 
for his family, who will spend the win- 
ter in that city. Mr. Carmichael called 
on the Texas Insurance Commission and 
informally discussed the proposed oil 
Schedules which have been set down for 
hearing before the commission on Oct. 1. 





Oklahoma Notes 


Ww. E. Hitchcock, manager of the Re- 
tailers’ Fire of Oklahoma City, leaves 





Peninsular Fire Insurance Company 
HOME OFFICE EXECUTIVE OFFICE 
SAGINAW, MICHIGAN GRAND RAPIDS, MICHIGAN 
Will write general classification with special service and something new for farm insurance. 
alesmen who oan present a high grade proposition convincingly will be inter- 
ested. . . . A Michigan company—organized, owned and managed by Michigan men. 


COLON C. LILLIE, President 
COMFORT A. TYLER, Vice-President J. FLOYD IRISH. Managing Waderwnrites | 
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F. H. Hawley, President W. E. Haines, Secretary 


71ST ANNUAL STATEMENT OF THE 
_ Ohio Farmers Insurance Co. 


LE ROY, OHIO 


DO CORP CPCCCCOCEDCCET CLEC CE EMCO CEME 
Increase ............ PCP CCEECEON CETL OCCT. 
Reserve for Reinsurance................... 2,845,381 
WIS oaiciece inccawenacaewdecsiwecccescccs  S2RGMS 
Net Surplus .......cccccocccccvcccccccoccce 1,499,764 
PS RE ee ene Ae 26,280 














American National Fire Insurance 


Company “onto” 


| Capital $500,000 
ees i ; JOHN W. ZUBER, President 


Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 





JOHN A. DODD, Secretary 








F.C. VAN DUSEN, President 


» 
JOHN D. McMILLAN, Vice-President WALTER C. LEACH, Secy, 


FIRE AND 


Minneapolis waaixe Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive.- We can tell them to you 
c 








NORTH BRANCH FIRE. company. SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY cmv OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE. 888 PITTSBURGH, PA: 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 
































CASH CAPITAL $839,580.00 
E. KIMBALL 


CLEVELAND NATIONAL a ex 


FIRE INSURANCE COMPANY one 
CLEVELAND, OHIO mae | 


APPLICATIONS FOR AGENCIES DESIRED 





$1,662,212.57 
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THE 


TOKIO 


Marine and Fire 








Insurance Company, Limited 





United States Fire Branch 
J. A. KELSEY, General Agent 
80 Maiden Lane, New York 





H. W. MURRAY, Supt. of Agencies 19 So. La Salle St., Chicago 
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DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 


DETROIT - - - - - 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 

















L. S. MacEnaney John W. McGinety 


pgs Loy ul, ASSETS, $250,000.00 


Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
Marine insurance. 











appears 
Imoraaraurs, l_DELANA, 
MacENANEY & McGINETY, Managers and Attorneys in Fact 








Capital and Surplus 


$250,000.00 
“~* 


Rein surance 


American Merchants 
Fire Insurance Company 











Kansas City - Missouri 











FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER 
LEAKAGE, RIOT AND 
a omen! EXPLOSION INSURANCE 


STUART moReer. State Agent, Michigan, East Lansing 
Cie MAN & EVANS, General Agents, Colorado, Denver 
N. ULIAN, State Agent, Ohio and West Virginia. Columbus 
F.G. HE MAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P.O. Box 225, Chi 
0. T. PRICE. State Agent. Missouri, Kansas and Oklahoma, Le ig he oO. 
E.S. FREEMAN, State Agent, lowa, Nebraska and Minnesota, Omaha, 









in Kansas and Nebraska. Mr. Hitchcock 
will organize the new offices and hire 
complete personnel. | 
Four new rate books were issued by | 
the Oklahoma Inspection Bureau the 
past week. The rate books were for 
Wellston, Shattuck, Osage and Sulphur. 





soon to visit new offices of the company . They — the old books, effective 


Sept. 
Plans are being made to improve the 
water plant and fire department at 


Minco. 


The Lumbermen’s Mutual Fire of 
Mansfield, O., has filed application for 
admittance to Oklahoma. 














KENTUCKY AND THE SOUTH 











SOUTHERN AGENTS AROUSED 





Make Protest on Placing of Cotton 
Seed Oil Mill Line by New 
York Broker 


NEW YORK, Sept. 9—Local agents 
throughout the South continue to be 
excited over the placement of insurance 
upon a large number of cotton seed oil 
mills in that territory by the New York 
City brokerage house of Cornwall & 
Stevens. This firm for years has spe- 
cialized in the handling of cotton seed 
oil mills and cotton gins, and now con- 
trols an immense volume of business 
in these directions. In 1917 the firm 
prepared a convenient form of cover- 
age for cotton seed oil mills, which 
after being approved was later dis- 
allowed by the Southeastern Under- 
writers Association. The business 
meantime had been placed according 
to agreed percentages with stock com- 
panies, and criticism of the form made 
necessary a special trip South by both 
Mr. Cornwall and Mr. Stevens who 
spent ten weeks in Atlanta and other 
cities, checking up mill values and se- 
curing other data called for by the 
interested insurance companies. At 
the same time auditors from the South- 
eastern Underwriters Association were 
in New York going over figures in 
the Cornwall & Stevens office. All es- 
sential information was found to tally, 
and the companies carrying the busi- 
ness had very satisfactory experience 
thereupon. 

While the local agents at many points 
freely signed all policies sent them, oth- 
ers, notably at Monroe and Shrevport, 
La., refused flatly to do so, maintaining 
that as the business was located in their 
respective fields it belonged to them, and 
they saw no reason why they should 
split commissions upon it with outsiders. 
This year the business, covering more 
than 200 mills, has been placed under 
the same reporting form in a number 
of stock companies, Lloyds of New York 
and Lloyds of London. Local agents 
everywhere have been ignored, Cornwall 
& Stevens finding their market suffi- 
ciently large to take care of the entire 
liability without having to recognize the 
agents in any way. The latter are prop- 
erly exercised in the matter, and are 
studying every move in connection 
therewith to see whether state laws have 
‘been violated either by companies or the 
brokers. 


Button Would Regulate Rates 


RICHMOND, VA., Sept. 9.—Commis- 
sioner Button of Virginia says that he is 
more determined than ever to press for 
the enactment of legislation at the reg- 
ular session of the general assembly 
next winter giving him regulatory pow- 
ers in the matter of fire insurance rates, 
At several previous sessions his efforts in 
that direction have failed. His plan is 
to require all companies operating in 
the state to be members of some rating 
board. He feels sure that his efforts 
will not meet with such opposition at 
the next session as in the past for the 
reason that the Virginia solons, at a re- 
eent special session, passed. an anti- 
trust bill which may put the ban on 
arbitrary rate fixing by companies. 
This measure does not become effective 
until early in December. Penalty for 
second offense is a compulsory jail term. 
For the firs‘, there may be either a 
fine or jail sxntence. Combinations in 
restraint of trade are prohibited. 





In the death of J. M. Hoffman, Mount 
Sterling, Ky., Sept. 6, the state lost one 
of its oldest local agents in point of 
years in the business. Mr. Hoffman is 
survived by two sons, Miller Hoffman, 
who has been with him in the agency, 
and Harry Hoffman, who handles life 











WANT DEFINITE INFORMATION 


Court Gives Green River Distillery 
Company Instructions to Furnish 
Data As to Ownership 


Bates, Hicks & Molonie, insurance 
attorneys of Chicago, filed a petition in 
the court in Kentucky involving the 
Green River Distillery Company’s loss. 
The court ordered the distilling com- 
pany to show the serial numbers of the 
barrels of whiskey owned by it in each 
warehouse, also the serial numbers of 
the barrels of whiskey owned by others 
for which it was claiming loss. It was 
also instructed to tell how and when it 
assumed liability before the fire for the 
whiskey destroyed by fire. The held- 
in-trust clause provides that the insur- 
ance companies are fiable to the as- 
sured for such whiskey only when the 
assured was legally liable. The as- 
sured, heretofore, has refused to give 
this information which the companies 
feel is very necessary. 





Resolution on Rerating 


LOUISVILLE, KY., Sept. 9—The Ken- 
tucky Fire Underwriters Association 
has sent out a letter to all members 
announcing the adoption of the follow- 
ing resolution regarding applications 
for rerating: 

“Until such a time as new basis rates 
are permanently adopted for Louisville, 
Ky.. your advisory committee recom- 
mends that all applications for revision 
of existing rates shall come through 
the local agent controlling the risk, and 
who has written authority from the 
assured.” 

The letter adds 

“The spirit of the resolution is, under 
existing conditions, that we refrain from 
requesting that a risk be rerated; if 
you feel called upon to make such a re- 
quest you are to treat with the agent 
controlling the line or the one possess- 
ing such authority from the assured.” 


Cancels Globe & Rutgers’ License 


RALEIGH, N. C., Sept. 9.—Insurance 
Commissioner James R. Young has can- 
celled the license of the Globe & Rutgers 
for violation of the resident agency law. 
The company contends that it merely 
bound business in North Carolina at its 
home office, pending later issue of policies 
te be signed by North Carolina resident 
agents. Commissioner Young, how- 
ever, says that the so-called binder con- 
tained the old New York standard policy, 
which is not customary to binders. 

The company has secured a temporary 
injunction restraining the commissioner 
from enforcing his cancellation order 
until after a court hearing. This was to 
have come up tomorrow but was post- 
poned as Commissioner Young is in Hart- 
ford attending the commissioners’ meet- 
ing. 


Kentucky Fire Chiefs in Session 


LOUISVILLE, KY., Sept. 10.—The first 
meeting of the Kentucky Fire Chiefs’ 
Association opened here today and will! 
continue Thursday and Friday. An ex- 
cellent program has been prepared for 
the meeting. Among the men well 
known in fire insurance circles who are 
scheduled for addresses are Capt. J. J. 
Conway of the Cincinnati Salvage Corps, 
J. H. Howland of New York, engineer 
of the National Board; George H. 
Parker, manager Kentucky Actuarial 
Bureau; Albert Clemens, engineer for 
the bureau; N. O. Gray, superintendent 
state department of fire insurance rates, 
and Frank M. Drake, Louisville at- 
torney, formerly state agent for the 
North America. 








Confer on Kentucky Surcharge 


FRANKFCRT, KY., Sept. 9.—A confer- 
ence was held at Frankfort Sept. 6, be- 





insurance. 


-_ween George H. Parker, Kentucky Ac- 
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tuarial Bureau; Neal Bassett and A. G. 


Dugan, Chicago; N. O. Gray, superin- 
tendent of rating; Insurance Commis- 
sioner C. F. Thomas, State Auditor R. L. 
Greene, and others, but no agreement 
was reached and another meeting will 
be held on Sept. 19, in an effort to get 
together on rates. N. O. Gray stated 
that no terms had been agreed upon, 
and that he had made formal protest 
against the 10 percent surcharge since 
July of last year, which he charges has 
been lifted in nearly every other state. 
He further stated that the companies 
had agreed to take off the surcharge 
if permitted to re-rate mercantile risks, 
on a basis which T. M. Goodloe, actuary, 
charged would work an increase of 33% 
percent. 


Kentucky Notes 


The National Union has decided to 
write automobile insurance in Texas and 
Louis Belfield, special agent of the com- 
pany is now planting agencies through- 
out the state. 

A deal is pending at Maryville, Tenn., 
for the sale of the fire agency of James 
A. and D. R. Goddard. The names of the 
oe parties have not been given 
out. 


The Royal is preparing to begin writ- 





ing automobile insurance again in St. 


Louis in the near future. This class of 
business was abandoned by the Royal 
several years ago on account of unprof- 
itable experience. 


A. G. Chapman, chairman of the enter- 
tainment committee, National Associa- 
tion of Insurance Agents, says the pro- 
gram is coming along nicely, and that 
he is very much pleased with progress, 
and reports of those who will attend. 

At Corbin, Ky., James Downing has 
disposed of his agency to the firm of 
Young & Gray, composed of Thomas F. 
Young and M . Gray, who had the 
Granite State and New Hampshire lines. 
The American Central and Philadelphia 
Underwriters come in the transfer. 


W. F. and W. P. Hagard, publishers of 
the Crittenden Press, Marion, Ky., are 
working for a system of waterworks in 
that town, which was recently burned. 
The paper is undertaking a campaign 
for waterworks and fire fighting equip- 
ment, and has announced that it will 
_— up the campaign until it gets re- 
sults. 





An automobile transfer truck, alleged 
to have been driven by a man under the 
influence of liquor, last week struck and 
knocked down Robert E. Bruce, prom- 
inent business man of Richmond, Va., 
father of Robert E. Bruce, Jr., of the 
adjusting staff of the Richmond office of 
the Southern Adjustment Bureau. Mr. 
Bruce suffered fractures of the left leg 
in four places. 
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ARIZONA CENTRAL DEPARTMENT 
FIRE INSURANCE COMPANY COVERING 
PHOENIX, ARIZONA tien 
mnt WISCONSIN — MICHIGAN 
CAPITAL 
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$200,000.00 CHAS. P. 
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A USEFUL AND DESIRABLE AGENCY COMPANY 
For Agents in Iowa, 
Kansas, Colorado, 


Wyoming and 


Nebraska FIRE, 


TORNADO, AUTOMOBILE, 
FARM AND CITY PROPERTY 


Home Office: 1406 Farnam St., Omaha, Nebraska 























MANY FIELD CHANGES MADE 


Appointments and Transfers Are An- 
nounced for a Number of the 
Fire Insurance Offices 


Ralph Boyd, who has been special 
agent for the Niagara Fire and Detroit 
Fire & Marine in northern California 
for the past three years, has resigned 
to become field man for the Automo- 
bile of Hartford in the same territory, 
with headquarters at San Francisco. 

S. R. Aitken, formerly surveyor for 
the Pacific Board at San Francisco, 
has been appointed special agent for 
the Home of New York and allied 
companies in northern California. He 
succeeds Special Agent Charles I. 
Magill, who has been transferred from 
the northern California field to the Sac- 
ramento valley, succeeding George W. 
Madison, resigned. 

F. J. Heintz, who has been special 
agent for the Evans companies in the 
Sacramento Valley, has resigned to be- 
come special agent for the National 
Union Fire in the same territory. 

Robert L. Hunter has been appointed 
special agent for the H. M. Newhall & 
Co. general agency in northern Cali- 
fornia. 

Mr. Hunter is a son ot Superintend- 
ent of Agents Robert D. Hunter of the 
Firemans Fund, and was formerly with 
the Balfour, Guthrie & Co. general 
agency. 

J. M. Hiatt, formerly office manager 
for the Portland office of the Seeley & 
Co. general agency, has been appointed 
special agent for the firm and will 
cover Oregon and Idaho. 





Want State Buildings Protected 


DENVER, COLO., Sept. 9.—Commis- 
sioner Fairchild has suggested to Gov- 
ernor Shoup that the state insurance 
department be empowered to obtain re- 
valuations of state buildings and that 
the responsibility for protecting state 
property be located in the insurance de- 
partment. He declares that the fire in- 
Surance carried on many state buildings 
is insignificant and out of all proportion 
to the value of the structures or their 
contents. 

Mr. Fairchild has just completed a 
survey of all state buildings and insti- 
tutions relative to fire insurance at the 
request of the governor. Some buildings 
he found to be carrying too high insur- 
ance while others are under-insured or 
not insured at all. At present the mat- 
ter of insurance is left in the hands 
of the boards or commissions in charge 
of the various state institutions. Since 
going over the report submitted to him 
by Mr. Fairchild Governor Shoup ex- 
presses the opinion that better results 
would be obtained if the matter of look- 





ing after the insurance was left to the 
instrance department. 


New Spokane Insurance Firm 


SPOKANE, WASH., Sept. 9.—Harry C. 
Rowles and Stanley C. Moore, both spo- 
Kane men, who recently returned from 
France, have opened-.up a general insur- 
ance office in Spokane. Both were mem- 
bers of the 16ist (2nd Washington) in- 
fantry, Moore having served 17 months 
and Rowles 20 months in France. 

Previous to going to war Mr. Moore 
was with the Union Trust Company and 
the Penn Mutual Life. Mr. Rowels was 
with the Fred B. Grinnell firm for four 
years and was first insurance agent and 
special agent for the G. H. Tyson Com- 
pany of San Francisco. 





Entering Coast Field 


The Importers & Exporters has ap- 
pointed Parrott & Co. of San Francisco 
as general marine agents for the 
Western Coast and British Columbia. 
Parrott & Co. has been general agents 
for Canton Insurance office, limited, 
since 1882. The Importers & Exporters 
will write fire, marine and automobile 
business. in California, and negotiations 
have already been opened for other 
agencies in the state. 





Postoffice Gives Fire Warning 


In Denver and other cities in he 
mountain districts the postmark affixed 
to all letters bears, in addition to the 
usual stamp showing the names of the 
postoffice and time of mailing, a legend 
reading “Be careful with fire in the 
mountains.” Most of the recent forest 
fires in the mountain region have been 
the result of carelessness. 





Brock With Fire Association . 


Howard L. Brock, formerly with the 
Automobile of Hartford at San Fran- 
cisco, has been appointed automobile 
superintendent of the Fire Association 
for the Pacific Coast 





Utah Reports to Coast 


The Continental and Allied companies 
have transferred Utah to the Pacific 
Coast Department of the companies at 
San Francisco. The state was previously 
in charge of the Western Department at 
Chicago. 





Planning Fire Prevention Drive 


SAN FRANCISCO, CAL., Sept. 10.—The 
Fire Prevention Bureau of the Pacific 
is planning on a special, intensive fire 
prevention campaign or public educa- 
tion covering practically all of the prin- 
cipal cities west of the Rocky mountains. 
It is the idea to have this campaign con- 
tinue for a month. -The Bureau has ar- 
ranged to have the cooperation of Frank- 
lin H. Wentworth, secretary of the 
National Fire Prevention Associatiom as 
speaker. Mr. Wentworth will visit the 














WRITE HAIL INSURANCE 





Establish your connections now for 1919 with 


A. J. Shaw General 


nc 
HAIL INSURANCE BUILDING, oes M4 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 


Many ef our agents made from $1000 to $2000 in commissions in 45 days in 1918 
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H. C. WHALEN, Pres. A. S. BUZZE, Secy. 


THE CENTRAL STATES FIRE _ 
INSURANCE COMPANY 








Wichita, Kansas 
Writing 
FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
Entered 
KANSAS OKLAHOMA TEXAS 
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EF. F. PERRY CO., Inc. 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


HOME OFFICE 
Homer =6s§-§$d CWOOUIS H. PARKER ‘a 
——— MANAGING DIRECTOR FIRE. INS 
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HAWKEYE SECURITIES FIRE 


INSURANCE CO. 
Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, Ia. 























THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


Address ufter July I, 1919 
110 Fort St., West, , Detroit, Michigan 
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Capital $300,000 





F.R. Ormsby, Pres. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy- 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Surplus to Policyholders $403,670 








An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 








1794—125th ANNIVERSARY—1919 





> DEANISNYAR 


GUSTAVUS REMARK, Jc., Pres. JOHN J.P. RODGERS, Sec’y and Treas, 
WRITE CRUE, Uho-Pese. SAM’L P. RODGERS, Asst. Sec’y 
H. W. STEPHENSON, Vice-Pres, 





CASH CAPITAL 
TOTAL ASSETS eee SURPLUS bg |... (Aa a 


$4,737,532.76 
FIRE, bt AUTOMOBILE, LIGHTNING, RENT, USE AND — 
URANCE. AGENTS WANTED WHERE NOT REPRESENTE 








NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY Ist, 1919 


Total Assets, $1,438,440 
Net Surplus, $146,837 


OFFICERS 
JOHN F. GRIFFIN.........00.-scececccsceeceess- Vice-President and Manager 
OY Sy ee eo ee 
ISAAC ee oo J ee ee 
WILLIAM COLLING..........cccccccecceess-dreasurer and Assistant Secretary 
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Capital, $400,000 

















Iowa National Fire Ins. Co. 


Des Moines, 


FIRE-- LIGHTNING--TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
IOWA Agents wanted 
JOHN L, BLEAKLY, President 


= L. MINER, Vice-President 
VANCE, Second Vice-President 








M. SPENCER, Secretary 
FRANK P. FLYNN, Tecasarer 





























AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 


Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 


V.V. MOULTON, Sec’'y., F. P. WRIGHT and F. A. WALL, Field Scu’s, 
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CLEMONS, KNIGHT, MENARD CO., INC. 
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of New York d Managing er i ty ol 
Baltimore Nerth American Accident Ce. of Il. Co. of New York 


7, Boise, Idaho; Sept. 13, Spokane, Wash.; { 
Sept. 15, Seattle; Sept. 16, Tacoma; Sept. | 
17, Portland; Sept. 20, Dillon, Mont.; | 
Sept. 21, Salt Lake City. From Salt Lake | 
City Mr. Wentworth will enter Califor- | 
nia for a two weeks speaking tour closing 
with a big San Francisco mass meet- 
ing on Oct. 9, fire and accident pre- 
vention day. 


Pacific Coast Notes 


B. G. Wills, superintendent of the Pa- 
cific Coast automobile department of the 
Fireman’s Fund, has returned after a 
three weeks’ absence in the east. Mr. | 
Wills went to New York as a representa- 


tive of the casualty conference to ap- 
pear before the National Workmen’s 
Compensation Service Bureau on im- 
portant matters concerning the auto- 
mobile business of California. When east 
he visited Hartford, Chicago, Detroit, 
Dayton, Toledo and other automobile 
manufacturing cities. 

J. Lewis Benton and G. Ward Collins, 
for the past two years members of the 
F. W. McCasky Investment Company of 
Spokane, have withdrawn and will en- 


| gage basg the automobile tire business. 


E. E. Collins, examiner for Washington 
and British Columbia for the Fireman’s 
Fund and Home Fire & Marine, is making 
a’ tour of Washington accompanied by 
Special Agents Frank L. Emerick and 
S. D. Hooper. 











NEWS FROM EASTERN FIELD 

















GOOD ORGANIZATION WORK 


Secretary Otis of the New York Fed- 
eration Has Completed Three 
Week Trip 


NEW YORK, Sept. 9.—Stanley L. 
Otis, executive secretary of the Insur- 
ance Federation of the State of New 


months’ trip through the State in the 
interest of the Federation. Twenty 
new counties were organized, a thor- 
ough canvass being made of the smaller 
cities and towns, and rm addition, an 
intensive campaign conducted in the 
counties previously organized. In this 
work he was assisted by a field secre- 
tary. The Insurance Federation has 
now fifty-two counties organized in this 
State, with a large representative mem- 
bership in each country. 

Mr. Otis states that the agents and 
others are keenly apprehensive of the 
dangers in connection with the indus- 
trial and social crisis which is rapidly 
approaching, and its effect upon the in- 
surance business. 





Boston Men Hold Outing 


BOSTON, MASS., Sept. 9.—Some 175 
members of the Insurance Society of 
Massachusetts held their fourth annual 
outing and a welcoming party to re- 
turned veterans of the war at Villa 
Napoli, Nantasket Beach, Saturday. <A 
ball game between married and single 
men was won by the married men 7 to 4 
and a long list of field sports was run 
off for which prizes were awarded. A 
feature of the afternoon program was 
airplane flights over the harbor by Vice 
President Charles E. Benton, E. H. Sond- 
heim and William R. Drowns. Dinner 
was served and President Frederick M. 
Salles presided. The outing was in 
charge of a committee of which Charles 
H. Nudd was chairman. 





School for Fire Fighters 


BOSTON, MASS., Sept. 9.—Under the 
direction of several experts the officers 
of the fire department of Boston have 
organized a school of instruction in 
courses on water pressure, use of gas 
masks, fire lines and other essentials 
in fire fighting and of fire prevention. 
Capt. Charles A. Donoghue, who recently 
finished a course in the Fire College of 
New York, is to be the executive of 
the new school and some of the experts 
engaged for various courses are Waiter 
I. Wedger, state expert on explosives; 
Henry T. Brennan, and Edward L. 
Tierney. 


O. F. Gant Is Promoted 


NEW YORK, Sept. 10.—Oakley F. 
Grant, a valued employee of the Nor- 
wich Union Fire for nearly thirty years, 
and since 1909 its special agent in New 
York State, has been appointed assistant 
superintendent of agencies, and will re- 
port to the chief United States offices, 
New York City. Mr. Grant enjoys a wide 
reputation as a safe and sane under- 
writer among his associates in the New 
York field, all of whom will be highly 
pleased at the news of his further ad- 
vancement. 





Boston Seeks Riot Coverage 


BOSTON, MASS., Sept. 10.—Owing to 
the* police strike a tremendous volume 
of strike and riot insurance is being 





written here. The companies are mak- 


DENIES RESIGNATION RUMOR 


William Hare of the Norwich Union 
Declares He Has No Thought of 
Quitting 


NEW YORK, Sept. 10—William 
Hare, associated with his father, J. 
Montgomery Hare, in the United 


York, has returned from a three {States management of the Norwich 


Union Fire for several years past, and 
' prominently identified with the com- 
pany since his college days, denies un- 
qualifiedly the report that he will re- 
tire from his present post, asserting 
that the matter has never even been 
remotely considered. Mr. Hare, as 
well as his father, is a Norwich Union 
man in every fibre, and has no other 
thought than of continuing in future 
as he has in the past, to give the best 
there is in him to furthering the com- 
pany’s interests in this country. Young 
Mr. Hare is active in the counsels of 
the National Board, and of other un- 
derwriting organizations, and bears the 
reputation of performing all commit- 
tee work entrusted to him in an un- 
usually consciencious and_ efficient 
manner. 





Hobbs Confirmed as Commissioner 


BOSTON, MASS., Sept. 9.—State Sena- 
tor Clarence W. Hobbs has been con- 
firmed by the governor and council as 
the new insurance commissioner of 
Massachusetts and he took office on the 
same day, succeeding Frank H. Hardison 
who retired, Sept. 3, on account of reach- 
ing the statutory age limit of 70 years. 
Commissioner Hobbs states he will make 
no changes in the department during 
the remainder of his short term of three 
months. The department comes under a 
reorganization statute Dec. 1 and Com- 
missioner Hobbs, by virtue of being a 
member of the 1919 legislature, is not 
eligible during the same year for ap- 
pointment as commissioner of insurance 
under the reorganization. He may be 
appointed after Jan. 1, however, and it 
is stated Governor Coolidge will not fill 
the commissionership Dec. 1, leaving the 
appointment until after Jan. 1 for the 
new governor. There seems no reason 
to doubt Governor Coolidge will be re- 
elected and that he will reappoint Com- 
missioner Hobbs at that time. 


Eastern Notes 


Samuel J. Walsh’s Sons of Philadelphia 
have been appointed agents for the 
Cleveland National. 


Courtlandt Otis, of New York city, has 
been appointed field secretary of the 
Insurance Federation of the State of 
New York. 


Fredrick V. Burns, Inc., of Syracuse, 
N. Y., has been given the agency in that 
city and vicinity for the automobile 
branch of the Washington Marine Insur- 
ance Company of New York. 

The annual dinner of the Insurance 
Society of New York will be held Oct. 28 
at the Hotel Astor. W. H. Stevens, pres- 
ident of the Agricultural of Watertown, 
will be the chief speaker. 

The Importers & Exporters has ap- 
pointed Deuel, Lapey & Co., Inc., of 
Buffalo as its agent for fire, marine and 
automobile. The company has been ad- 
mitted to Ohio for fire, marine and auto- 
mobile. 

John B. Cornish, one of the best known 
and most lovable of the insurance vet- 
erans of the New England field, and 
father of John J .Cornish of the firm of 
Field & Cowles, died at his summer 
home in Campton, N. H., last week, 
aged 73. 











ing every effort to meet the demand. 


Roland S. Davidson, for several years 
an engineer in the improved risks depart- 
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ment of the New England Exchange, has 
resigned to accept a position with the 
National Union Fire of Pittsburgh in its 
home office, in connection with the spe- 
cial risks department just being estab- 
lished by that company. 
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North Dakota Hail Loss $3,000,000 


BISMARCK, N. D., Sept. 9.—S. A. Ols- 
ness, commissioner of insurance, esti- 
mates that a tax of from 30 to 35 cents 
an acre will be required to obtain funds 
sufficient to meet claims filed against 
the state hail insurance fund. 

Up to Sept. 1, 7,048 claims had been ad- 
justed by the department, leaving about 
5,000 claims still to be handled. The 
losses on the adjusted claims were 
$1,840,087, and if the balance of the 





claims run at about the same ratio, the 


total loss that the state fund will be 
required to make good will be around 
$3,000,000. 





Blame I. W. W. for Fires 


FARGO, N. D., Sept. 9—The I.W.W. 
menace to farm property has apparently 
become more acute in North Dakota 
within the past few weeks. An $8,000 
fire near Lakota, N. D., is laid to I. W. W., 
while a $7,000 fire on a farm near Val- 
ley City, N. D., is also believed to have 
been started by I. W. W. agitators. 





E. G. Zabel has formed a partnership 
with L. M. Lamb, at Perham, Minn., and 
the firm which is known as Zabel & 
Lamb conducts a general insurance and 
real estate business. 





Under the new law which went into 
effect in North Dakota all public build- 
ings will be insured by the state as soon 
as the present policies in private com- 
panies expire. 
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INSPECTION PLAN INTERESTS 





Scheme Used by American Automobile 
in Handling Theft Business 
Gets Results 





Some of the automobile writing com- 
panies which have had a disastrous ex- 
perience on theft insurance in some of 
the larger cities are gradually forming 
the opinion that theft insurance in cities 
like Detroit, St. Louis and other high 
loss ratio towns can be profitably writ- 
ten if some sort of an inspection serv- 
ice is used. It is known that the Amer- 
ican Automobile has been able to write 
theft insurance at a profit in St. Louis, 
its home city, although no other com- 
pany seems to be able to make any 
money on its St. Louis theft business. 
The American Automobile makes use 
of a well organized inspection service, 
and other companies writing theft in- 
surance are now becoming interested 
in this plan. 

It is pointed out that an inspector 
looking over a car twice a year can 
judge the value of the machines com- 
pared to the amount of insurance car- 
ried. He can also determine the physical 
conditions of the car and can as- 
certain the possibility of loss by fire. 
In making the inspection the assembly 
number can be secured for identifica- 
tion purposes if the car is later stolen. 
An inspection system enables the com- 
pany to weed out the undesirable busi- 
ness, and have a complete knowledge 
of the character of all risks on the 
books. 





Texas Jitney Men Get Bonds 


SAN ANTONIO, TEX., Sept. 9.—New 
bonds have been secured by practically 
all bus owners in San Antonio, whose 
former bonds were cancelled and expired 
at midnight Aug. 31. Out of about 80 
owners whose old bonds were refused 
renewal, 75 have been issued new 
bonds. Representatives of a bonding 
company attended a meeting of the bus 
owners and heard the ability of each 
driver passed upon by the body of local 
inspectors. Only five who were classed 
as reckless, were denied new bonds. 
The cost of the $10,000 bond on Ford 
cars with the new bonding company is 
$20 a month or $2.50 more than the 
former rate. 





Gearshift Lock Saves Car 


MILWAUKEE, WIS., Sept. 9.—John 
DeWerth of Milwaukee, a special agent 
of the New York Life, had a unique ex- 
perience with automobile thieves last 
week. Less than a month. ago he pur- 
chased a new touring car and provided 
it with a gearshift locking device. The 
car was stolen but recovered the next 
day. The seats, top, and other ac- 
cessories were missing, but the gearshift 
lock was still operative, although the 
thieves had attempted to break it. It 
is believed that the only manner in 
Which the car could have been taken 


—™ was by towing it with another 
©. 


INTERESTING FIGURES SHOWN 








Big Increase in Theft Rates in Prin- 
cipal Middle Western Cities— 
Comment on Thefts 





Figures have been furnished by the 
American Automobile of St. Louis to 
Motor, Age, showing that automobile 
theft rates have been increased nearly 
200 percent in five years. The figures 
are compiled from experience in St. 
Louis, Kansas City, Chicago, Detroit, 
Denver, Memphis and Wichita. The 
subjoined table shows that the owner 
of the less expensive car is the prin- 
cipal sufferer at the hands of the auto- 
mobile thief. As a matter of fact, rates 
on the larger cars have increased only 
slightly. The table is shown below: 

St. — 








Buick $45.13 
Cadillac 30.00 
Dodge 35.63 
Ford 42.63 
Packard 18.75 
Pierce-Arrow 32.25 
1919 
Buick $42.75 
Cadillac 22.50 
Dodge . 35.63 
Ford 31.00 
Packard 18.00 
Pierce-Arrow 23.75 
1919 
Buick $ 3.75 $35.63 
‘ 5 23.75 
33.25 
27.13 
26.65 
36.75 
Detroit 
191 1919 
NM gi ccctorn oc wenuse ces $ 7.50 $71.25 
COENEN c's ca awe naslace 9.00 22 
ee er 3.50 33.25 
NE da a 6 ctcccage teewe 1.50 23.25 
Dr eee 20.00 30.00 
Pierce-Arrow .......... 20.00 30.00 
Denver 
15 1919 
IGE - a6 We See cw eelela wes $ 3.75 $24.13 
Ce ocucneeceeuane 5.00 17.00 
IOMEERE: ips bse vomeawen ee 2.50 16.25 
MEE cisctaccieeedwane 2.00 21.00 
Packard (1915) ....... 15.00 15.00 
Plerce-Arrow = .....cs<« 20.00 20.00 
Memphis 
915 1919 
i RSet ren $ 4.50 $27.00 
CINE cect eo weceeees 7.50 9.00 
MY Vcccaceuatecetes 3.50 21.00 
ere eee 2.00 22.50 
WGGMORGE 5. cccclcisseees 12.50 
Pierce-Arrow ......... 20.50 10.25 
ichita 
1915 1919 
1 Peer rrr ce ee ee $ 2.50 $47.50 
CARES eo ccwiescaeawe 4.50 22.50 
Se eee 3.75 35.63 
I nr cer 2.25 34.88 
ONO cc cdsiedacseue 22.50 33.75 
Pierce-Arrow ......... 19.25 29.88 


It has been shown that cities that 
border on two or more states are the 
most fertile fields for thieves. Cars 
stolen in one state are driven across 
the line, and then the state in which 
the car was stolen is powerless to sum- 
mon as witnesses the parties to whom 
the stolen cars are disposed of. 

To correct this condition, Represen- 
tative Cleveland A. Newton of Mis- 
souri has framed a bill which he will 
introduce later, to make it a federal 





offense to steal a car in one state and 








Automobile and Parcel Post 
Insurance 


Special Department Maintained 
for Purpose of Giving Expert 
and Efficient Service 


Local and General Agents Wanted 
Apply to 


Appleton & Cox 


Attorneys 


3 South William St. NEW YORK 


Representing Companies of Known Reputation 

















ORGANIZED 1853 
The Girard F. & M. ‘company’ of Philadelphia 
Cash Capital $500,000  .-—=—sNet Surplus $373,035 
Surplus to Policyholders, $873,035 


Home Office 
3 M. Gratz, Pres. 


Eastern Department 
D. H. Dunnam, V.-Pres. 
jous Kay, Treasurer EF. THOMASON, Sec 

H. Hassincer, Sec’y PHILADELEHI A, 
NEWARK, NEW JERSEY PENNA. 


Western Department 
Neat Bassett, V.-Pres and Mgr. 


W. T. Bassett, Ass’t Mgr. 
CHICA 0, ILL. 





ORGANIZED 1855 
, ? INSURANCE 
FIREMEN’S !8SuRANCE OF NEWARK 
JANUARY 1, 1919 
Cash Capital $1,250,000 Net Surplus $2,246,144 
Surplus to Policyholders, $3,496,144 


Eastern Department 
D. H. DunuaM, President 
Joun Kay, Vice-Pres. 
A. H. HASSINGER, Secreta W. T. Bassett, Ass’t Manage 
NEWARK, NEW. JERSEY CHICA 0, ILLINOIS 


Western Department 
NEAL Bassett, V.-Pres. and Mgr. 








EDWARD MILLIGAN, President 
GEORGE “. Levey. Vice-President JOHN B 
THOMAS C. TEMPLE, Secretary GEORGE C. LONG, JR., Secretary 
HENRY P. Wait TMAN, Ass’t Secretary FRED C. GUSTETTER, Ass’t Secretary 
EDWARD V. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t Secretary 


Surplus to Policyholders . .. . . . $10,506,412 
Total Losses Paid .... + + « « 91,623,036 


Cash Capital - Three Million Dollars 


Reinsurance Reserves . . - . « $7,601,014 
Reserve for Outstanding Losses and all 

other Liabilities . ..... =. =. . 1,598,770 
Net Surplus .......+-+-+ +. .- 7,506,412 


Total Assets . . . . . $19,706,197 














The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


It is the Age of the Specialist. Our Specialty is Automobile Insurances. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 











drive it into another. This would per- 
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Exceptional facilities for handling Surplus and difficult 
lines_and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION q 
F. R. THOMPSON 


Insurance Exchange, 
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mit the trial court to summon wit- 
nesses from any state in the union if 
necessary, in order to procure a con- 
viction. 

Those who have made a study of 
theft records, know that the situation 
can be very largely controlled by proper 
police facilities. For example, during 
the first six months of 1918, 195 cars 
were stolen in Indianapolis. During 
the first six months of this year 477 
cars were stolen, a rather startling in- 
crease. On the other hand, during the 
first six months of last year there were 
600 automobiles stolen in Omaha, Neb., 
* while during the first half of this year 
there were only 367 cars stolen in 
that city because of radical changes in 
the police department and a general 
shake-up of the police force. Car steal- 
ing runs into big figures. Last year 
$2,611,000 worth of cars were stolen 
in Chicago alone and only $1,954,000 
were recovered, leaving a balance of 
$657,000 in favor of automobile thieves. 
The year before the balance was even 
more, $846,000. 





Believes in Full Coverage 


Cc. C. Wright, assistant secretary, and 
head of the Automobile Department of 
the Fireman’s Fund, recommends full 
coverage collision—not as an automobile 
underwriter either, but rather from the 
standpoint. of an owner who takes a 
justifiable pride in his new car. 

“T have always believed in my own 
game,” says Mr. Wright, “and so for 
several years I have carried full cover- 
age collision, although the old rate was 
high. When I renewed my policy I 
figured that I was a pretty good driver 
by this time and could consequently take 
a chance and economize a little on my 
collision insurance, and took a $100 de- 
ductabie policy. The next day a street 
car bumped me. My bill for repairs 
was $60. I’ve gone back to full cover- 
age.” 





Prison for Auto Thief 


MILWAUKEE, WIS., Sept. 9.—Gustave 
Kerndl, a former police officer of Mil- 
waukee, who recently was discharged 
from the military service as a major of 
infantry, was sentenced to serve one 
and a half years in the state prison at 
Waupun, Wis., upon pleading guilty to 
the charge of stealing the automobile 
of Dr. J. B. Ballard at Milwaukee. He 
was apprehended in possession of the 
car in a small town in northern Illi- 
nois. 





Improvements at St. Louis 
One of the companies writing a large 





purpose of determining whether or not 
it desires to again write automobile 
business in that city. It was found that 
there are now 17 men attached te the 
police department who are devoting 
their time exclusively to automobile re- 
coveries. Nine men are on duty during 
the day and eight at night. This is an 
increase of ten in the automobile force. 
That more favorable results are being 
obtained is shown in the figures com- 
piled, which set forth that in 1918, 2,241 
cars were stolen and 1,373 recovered. 
From January to August of this year 
934 cars were stolen and 654 recovered. 
An analysis of all of the cars stolen 
in St. Louis shows that 50 per cent more 
Fords were stolen than all other makes 
combined. Other makes that are most 
frequently stolen are Dodge, Buick, and 
Hudson. The new state law which was 
passed imposing a severe penalty on 
automobile thieves is proving very ef- 
fective in St. Louis. 


Virginia Adopts New Auto Law 


RICHMOND, VA., Sept. 9.—Automo- 
bile thievery will be checked to a 
material extent in Virginia if a bill 
passed by the general assembly of that 
state last week proves as effective as its 
sponsors hope will be the case. The 
measure contains a provision requiring 
recording of the bill of sale. Any person 
caught altering numbers on cars will be 
subject to a fine of $500 or a jail term 
not exceeding twelve months, or both. 
Persons having in their possession cars 
with numbers defaced or obliterated 
must file a certified statement showing 
the source of title and designating the 
length of time the machine has been 
held, together with the price paid there- 
for. All public garages, repair shops 
and the like are required to keep a 
record for public inspection of all motor 
vehicles taken in or held. 


Missouri Automobile Figures 


JEFFERSON CITY, MO., Sept. 9.—The 
total number of automobile owners in 
Missouri at the present time is 225,954. 
The increase during the year stands at 
37,914. The St. Louis office has issued 
licenses to 42,585 automobile owners and 
the Kansas City office is credited with 
32,550. The St. Joseph branch office was 
not established until the first of ‘ast 
month. It has issued 500 licenses. The 


automobile owners have so far this year 
contributed $1,649,664 to the state good 


Motor Notes 


The first aviation insurance written in 
Spokane has been placed by the Frank 
W. McCasky Company on a Curtiss bi- 
plane which will enter the commercial 
fiying field there. 

What is believed to be the first aero- 
plane liability insurance issued in Iowa 
is reported by the New Amsterdam—a 
policy written for the Sioux City Air- 
plane Company with full coverage. 
Automobile stealing in Des Moines is 
far from checked. Forty-seven cars were 
stolen in the month of August. Bighteen 
were recovered, nine by policemen, seven 
by the owners and two by detectives. 
The police claim that joy riders were re- 
sponsible for most of the thefts. 

Iowa sheriffs want a law that will pre- 
vent auto thieves from taking stolen 
cars from one state to another. Presi- 
dent John C. Scott of the Iowa Associa- 
tion of Sheriffs has written Congressman 
Ramseyer urging such a national statute. 
Representative Boies of the Eleventh 
Iowa district is also actively interested 
in the proposal. 

The Consumers Auto Accessory Pro- 
tective Association has been organized 
with a $25,000 capital by T. W. Bradburn, 
R. G. Cramer and I. J. Ludwig, with head- 
quarters at Waukesha, Wis. The purpose 
is to secure memberships among private 
owners of motor vehicles who will 
thereby be enabled to purchase tires, 
accessories and supplies at reduced 
prices and also have the privilege of 
obtaining coverage and legal advice at 
cost. 


Epizootic Continues Unchecked 


There are indications that the epi- 
zootic which has killed a number of 
horses in southeastern Colorado will 
spread to much of the adjoining terri- 
tory. Already the disease has been dis- 
covered in the middle and northeastern 
sections of the state and has spread to 
western Kansas and Nebraska. The 
disease seems to be spreading along the 
Arkansas river and there is danger that 
the entire Arkansas Valley will be af- 
fected. The disease has attacked horses 
and mules only, cattle and other live 
stock apparently being immune. The 
animals die from two to five days after 
being affected. The disease renders the 
horse dull and listless, the animal has 
a high, then a low temperature, and 
within a few days becomes emaciated. 
Veterinarians in the vicinity have not 
been able to discover a remedy that is 
‘effective in checking the spread of the 





roads fund. 


disease. 





AMERICAN 





automobile business has recently investi- 


gated the situation at St. Louis for the ! 





J. W.McGINETY, 





Surplus to Policy Holders over $160,000 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 


MUTUAL INSURANCE COMPANY 


Secretary Indianapolis 








LOSSES OF 
THE WEEK 


























East Chicago, Ind., Sept. 4.—There is a 
30 percent loss to the building and con- 
tents of the General American Tank Car 
Corporation, which is covered by $1,100,- 
000 insurance. There is also a 20 percent 
loss to the cars and equipment, unmanu- 
factured and in process of manufacture, 
which is covered by $200,000 insurance. 
General form: 


Frmn’s F - 25,000 Aetna .. --*3 0,000 
N. Y. Und.. 35,000 Hartford ... 160, 600 
Fid.-Phen.. 35,000 Home 90,000 
Westchester 35, 000 Scot. Un 40,00 

35,000 Phoenix 45,00 
Gt. Amer. - 100,000 Sun. ‘ 30,000 
Com’l Un... 95,000 Atlas ...... 3,000 
National ... 60,000 Springfield... 75,000 
Ins. Co. N. A hi tatne “ee -. 20,000 

Cars — ie ar 

Gt. es i 00 ities einige atasele $ 5,000 
otc es 5,000 Hartford .... 75,000 
Fid. Phen... 15°00 National 45,000 
Springfield. . 15,000 Royal Exch.. 5,000 


s s s 

Chicago, IL, Sept. 8—There is a 30 
percent loss to the building located at 
2433-2449 W. 18th St., owned by Mrs. 
Jesse S. Walker and occupied by Sharkey 
& Peck Boiler Works. The fire originated 
on the roof from sparks from a locomo- 
tive. — 


Buildin 

Frmn’s N- 5. -$5,000 Queen ....... $5,000 
Boiler works: 

OO is asecsetussens tec anseweean $10,000 


Chicago, Ill., Sept. 6.—A_ series of small 
explosions of chemicals in the foundry 
of the Tarrant Foundry Company, 362 to 
425 W. Grand Ave., caused a fire esti- 
mated to reach $20,000. The fire spread 
rapidly and gutted the entire building 
between Nos. 362 and 371. Insurance 
(partial list): 

Girard ......$ 5,000 Scot. Un..... $ 3,000 
Westchester. 3,000 Automobile... 4,000 
Yorkshire... 3,500 Rhode Isl... 16,750 
Newark ..... 3,000 ‘ 

Chicago, Ill., Sept. —. - caused 
considerable damage mber of 
buildings located at 4345, 4347, ‘4351, "4387 
and 4359 So. Wood St. and 4350 So. Her- 
mitage Ave. Most of the buildings were 
occupied for store purposes. The loss is 
estimated at 60 percent, 


Chicago, Ill., Aug. 28.—A fire caused a 
10 percent loss to the building of Jacob 
L. Kesner and Central Trust Company, 


106-110 W. Lake St. Insurance carried, 
$75,000. Insurance (partial list): 
Old Colony. - $12,500 Hanover Sey $12,500 


East Chicago, Ind., Sept. 8.—Several 
thousand dollars’ worth of chemicals 
were destroyed and the plant of the 
Grasselli Chemical Company considerably 
damaged by a fire. The loss is estimated 
at about 10 percent with over $1,000,000 
insurance carried, — 

Argo, Ill., Sept. eee water pressure 
is again responsible for a fire which 
caused a $32,000 loss to store buildings 


(CONTINUED ON PAGE 30) 








ANTHONY KLAASEN, Pres. 





GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Opercting in Michigan Only 
WM. A. HAAN, Secy. 


PAUL HOEKSTRA, Treas. 


WE SPECIALIZE ON 


CHARLES S. BOYNTON, President 





State Mutual Hog Insurance Co. 


HOG INSURANCE. 
THE PIONEER COMPANY OF ILLINOIS 
Illinois Agents—Are You Overlooking Something ? 


Farmers Bank Building 
Springfield, Ill. 


We Have No Competition 


A. C. LITTLEJOHN, Secretary 











NEBRASKA LIVE STOCK INSURANCE COMPANY 





Authorized Capital and Surplus 


$1,000,000.00 





KEELINE BUILDING, OMAHA, NEBRASKA 


W. B. HOWARD, President and General Manager 
CAPT. CARL F. SWANLAND, Secretary 
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Excellent opportunity for good live agents. Communicate with the Home Office 


THE KASKASKIA LIVE 
Home Office: - = 








The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


’- Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 


INCORPORATED 


STOCK INSURANCE CO. 
~ Shelbyville, Illinois 














PEORI 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 
Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 


A, ILL. 


BERT BUCKLEY, Secretary 











Flynn Building 
Des Moines, Iowa 








Cash Capital 


AGENTS WANTED IN IOWA 


NATIONAL LIVE STOCK INSURANCE CO. 


$100,000.00 


We Are the ORIGI- 
NATORS of HOG 
Insurance 
























oul a ice El o Elo ae a 


wm DW 


oo 


I 


The National Underwriter 





eoQer:iosnnw - - 











September 11, 1919 


CASUALTY AND SURETY SECTION 


Page Twenty-five 





BUILDING CONSTRUCTION 
AND COST PLUS PLAN 


A. E. Wells, Well-Known Chicago 
Contractor, Is Opposed to 
Fixed Price System 


HIS VIEWS ARE GIVEN 


Tells the Elements of Uncertainty in 
Work of This Character Which 
Entail Loss 


A. E. Wells, president of Wells 
Brothers Construction Company of 
Chicago, has come out very strong for 
cost-plus-fixed-fee contract in building 
construction against the guaranteed 
price system, he claiming that building 
construction is a gamble under the 
lump sum plan. According to this plan 
the contractor agrees that for a certain 
sum he will guarantee the owner 
against all the unknown conditions in- 
volved in putting up a structure. Both 
parties to this contract, according to 
Mr. Wells, stand to gain or lose. If 
the job costs 40 percent more than es- 
timated the owner gains to the other’s 
loss. If conditions make considerable 
saving possible then the contractor 
gains to the owner’s loss. Mr. Wells 
attributes many of the failures among 
the contractors to operating on the 
lump sum plan and being forced to 
pocket heavy losses. He says that this 
system means gambiing against vari- 
ables, such as the forces of nature and 
conditions of labor. 


Function of the Contractor 


The contractor, says Mr. Wells, 13 
an expert retained to assemble certain 
material into a finished structure. The 
question being asked today is, should 
the contractor insure the owner that 
his structure will not exceed a definite 
contract price? In competitive bidding 
the cost of this so-called insurance 1s 
paic! generally by the low bidder out 
of profit or as frequently happens out 
of his capital. He is more likely to 
get the contract as he scales down his 
allowance for contingencies. Mr. Wells 
says that the inevitable result is the 
bankruptcy of many contractors and 
an additional cost to the owner or the 
surety company to complete the unfin- 
ished contract. 


Surety Companies More Exacting 


He says that some of the surety com- 
panies are growing more exacting 
where contractors take work on the 
lump sum plan. Where fixed price con- 
tracts are invoked especially favorable 
conditions must prevail before these 
companies will write the bond. Mr. 
Wells says that a very careful estimate 
should be made so that the owner will 
know just about what it will cost him. 
Mr. Wells says that conditions may 
arise that will mean additional financ- 
ing but the contractor should not be 

(CONTINUED ON PAGE 32) 





AGENTS IN CONVENTION 





COMMERCIAL H. & A. MEN MEET 





Fifty Representatives of Springfield 
Company Attend Annual Gather- 
ing in Chicago 





The Commercial Heaith & Accident 
of Springfield, Ill., held its fourth an- 
nual agency convention Aug. 29 and 30, 
at the Edgewater Beach Hotel, Chi- 
cago. The meeting was arranged by 
and in charge of H. G. Rockwood, vice- 
president and agency manager. 

The address of welcome was given 
by President H. B. Hill, who reviewed 
the progress being made by the com- 
pany, and the statement that the com- 
pany would increase its premium in- 
come for the year over 1918 by 100 
percent brought forth generous ap- 
plause. 

N. Herman, resident manager in Chi- 
cago, made a response in behalf of the 
fifty agents assembled and in a fitting 
manner assured the management of the 
hearty cooperation of the agency force 
in the future development of the com- 
pany. 

Report on Claim Department 


G. C. Rockwood, secretary, and J. 
R. Neal, medical director, gave some 
interesting data concerning the com- 
pany, and especially of the claim de- 
partment directly under their charge. 
The claim experience for the year has 
been very satisfactory, notwithstand- 
ing the ravages of the influenza epi- 
demic in the early part of the year. 

M. Feffer, who personally wrote 
2,000 business men’s applications dur- 
ing the convention year, gave an in- 
teresting address on “Selling Business 
Men’s Policies.” He was followed by 
N. Herman, who told how he had built 
up and kept in force a personal debit 
of $20,000 per year in premiums. 

G. F. Flagg, who specializes on farm- 
ers’ insurance, presented a forceful pa- 
per on “Farmers and How to Write 
Them.” 


How to Collect by Mail 


A. H. Reed, who handles the collec- 

tions in his office almost entirely by 
mail, told how he had developed the 
“Pay by Mail System” of industrial 
debit collecting. 
i Eastman spoke on the sub- 
ject of “Developing a Territory” and 
because of his wide experience, his pa- 
per was of more than usual interest. 

G. O. Tomlins, C. F. Schmeltzer, A. 
M. Sonnenstein, L. W. Siglar, H. Jac- 
obson and Hahne each had a 
place on the program and the papers 
presented by them were full of interest 
and many valuable suggestions were 
given, helpful in building monthly pre- 
mium debits. 


Cherry Talks on Cooperation 


J. W. Cherry, president of the Bank- 
ers Auto Insurance Association of Chi- 
cago, delivered an address on the sub- 
ject “Cooperation of Home Office and 
Agency Force,” giving an interesting 
address, full of suggestive hints for 
both the home office and the agency 
force. 

The annual banquet was held on Fri- 


“FLU” RAISED CLAIMS 


ACTUARY PRESENTS FIGURES 





Effect on Health & Accident Com- 
panies Told at Insurance Com- 
missioners’ Convention 





That the sickness claims incurred by 
health and accident companies were al- 
most doubled during the influenza pe- 
riod is shown by figures presented to 
the National Convention of Insurance 
Commissioners, in session at Hart- 
ford, Conn., this week, by Thomas F. 
Tarbell, actuary of the Connecticut de- 
partment, based on compilations made 
by him for special reports on that sub- 
ject from 18 leading companies, sub- 
mitted at the request of the Connect- 
icut department. 


Ratio to Premiums Increased 


A decided increase in the percentage 
of claims incurred to premiums writ- 
ten during that period is also shown, 
showing 82.4 percent for the six months 
from Oct. 1, 1918, to March 31, 1919, 
against a maximum of 47.6 percent for 
the corresponding period of the three 
previous years. 

That the increase is not even greater 
is explained by Mr. Tarbell as due to 
the fact that the comparison is made 
between claims incurred and premiums 
written. He says that such a compari- 
son is satisfactory when the amount 
‘of business written is constant or in- 
creasing normally. If, however, there 
is a large increase in any period over 
the preceding period, as during the 
1918-1919 period, the effect is to de- 
crease the ratio of claims to premiums 
written. 

Effect on New Business 


He also discusses the effect of the 
influenza on the volume of new busi- 
ness written and upon premiums rates, 
which many companies have increased, 
according to their reports. The de- 
tailed figures present by Mr. Tarbell 
in regard to the health and accident 
companies will be found in his address, 
printed in part 2 of this issue of THE 
NATIONAL UNDERWRITER. 








day evening, the officers and many of 
the agents present being accompanied 
by their wives. After the banquet a 
special dance program was arranged by 
the hotel management on the beach 
walk. 

The 1920 convention will be held at 
the home office during the latter part 
of August. 


New Elevator Ordinance 


INDIANAPOLIS, IND., Sept. 9.—The 
new elevator ordinance adopted by the 
Indiaapolis city council requires that 
all passenger elevators in the city be 
equipped with interlocking devices 
which prevent the operation of the 
elevator unless all doors are locked. All 
elevators in operation when the ordi- 
nance became effective must be so 
equipped by August 1, 1920. 
elevators that have solid metal doors 
must be likewise equipped. Gates must 
be self-closing on each floor, including 





the basement. Every power-driven ele- 
vator must have the signal system. 


Freight - 





NEW LIABILITY RATES 
PROVING SATISFACTORY 





Few Serious Complaints Offered 
Over Manner in Which New 
Schedule Operates 
CLASSIFICATION WORRIES 


General Accident Playing Lone Hand 
in Rating and Classifying Auto- 
mobile Liability Risks 





On the whole, the new automobile 
liability rates seem to be working out 
satisfactorily. When the new rates 
were first announced there was con- 
siderable speculation as to what effect 
the change would have upon the writ- 
ing of automobile liability business. 
It is now found that there are a few 
justifiable complaints over the new 
schedule. Certainly it is a decided im- 
provement over the old method of 
rating on the basis of horse power, and 
the system is much simplified. There 
are only four price classifications and 
this enables an agent to quickly refer 
to the rate, once the price of the car 
has been learned. Under the old sched- 
ule it was often necessary for an agent 
somewhat unfamiliar with the auto- 
mobile rate books to fumble through 
the pages for nearly five minutes in 
order to ferret out the desired rate. 
From the standpoint of quick service, 
the new rate schedule is decidedly su- 
perior to the old one. 


Tables with Classification 


The only dissatisfaction with the new 
schedule seems to arise out of the 
proper classifications for the owner. 
Under the new schedule the lowest 
rated policy permits only the owner 
of the car to drive the machine for his 
own pleasure. The so-called interme- 
diate form permits the owner to drive 
the car for pleasure and necessary busi- 
ness purposes and the unrestricted 
form permits the owner or anyone else 
to drive the car for any and all busi- 
ness and pleasure purposes. Perhaps 
80 percent of the business up to date 
has been written under the unrestricted 
form, but in the larger cities where the 
competition is keen, the brokers are 
writing the restricted contracts. Where 
they sell the intermediate or unre- 
stricted forms, it is found that their 
competitors seek out their policy- 
holders and point out to them that 
they could have secured their insur- 
ance for 8 percent or 20 percent less. 
Of course, this is merely a weakness 
of agents and brokers, but it is argued 
by some underwriters that if only one 
set of rates had been issued, the re- 
stricted form, always a trouble maker, 
would not be on the market. 


Weight Follows Price 


As a general thing, the weight of the 
car is indicated by the price. That 1s, 
the high priced cars are heavy ma- 
chines, so that it is quite proper to tax 

(CONTINUED ON PAGE 31) 
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AIDS GENERAL OFFICE 
H. & A. LINE FOUND VALUABLE 


Men in Various Cities Tell How It 
Should Be Handled in General 
Insurance Agency 


That health and accident insurance 
may be made a very profitable line for 
the general insurance agency by rea- 
son of the chance for prospects among 
the regular customers of the office is 
the opinion expressed by prominent 
agents in a number of the larger Amer- 
ican cities to whom the question was 
submitted by THe Nationa UNDER- 
WRITER. Many of them express the 
view, however, that it can best be han- 
dled as a separate department, with a 
man in charge who can give especial 
attention to that line. 


Line Used as Stabilizer 


In discussing the matter A. McM. 
Creed of Creed & Co., Detroit, says: 

“As to the desirability of working 
accident and health insurance through 
an office devoted exclusively to that 
line as against a department in an office 
doing a general line of insurance, my 
opinion would be that a department 
properly organized with a responsible 
head can secure better results because 
of the possible prospects we find among 
the regular customers of the office. 
Then, too, an office doing a general 
business needs a good volume of 
health and accident insurance, as a 
stabilizer or foundation, as it were, a 
line which offers great possibilities for 
permanent business. 


Get Business from Customers 


“Our organization is such that we 
employ no solicitors nor do we accept 
offers from any other agent or broker, 
except on rare occasions and our pro- 
duction is, therefore, left to the mem- 
bers of the firm. Were we to employ 
a manager for health and accident in- 
surance, we would profit in time 
through increased volume of such busi- 
ness. As it is, very little business is 
produced except by myself, and I did 
not become very active until the first 
of March this year. Since that time 
I have been able to sell quite a num- 
ber of contracts, the premiums for 
which have not been less than $150 with 
one exception. Most of these policy- 
holders have been found among our 
regular customers and friends and have 
been men who appreciated the value of 
an unlimited and unrestricted contract 
and have had the money to pay for 
such policies. 

“Through observation, I have seen 
that offices doing a general line of in- 
surance. are prone to neglect accident 
and health insurance unless that branch 
is the particular business of some mem- 
ber of the firm or a salaried employe, 
who is able to keep up enthusiasm on 
the part of producers. I might men- 
tion that it is much easier to sell higher 
price disability policies in these days 
then ever before in my experience.” 


Should Not Be By-Product 


Fredrick V. Bruns of Syracuse, N. Y., 
says: 

“Personal accident insurance should 
not be considered a by-product of any 
office. The development of an _ insur- 
ance agency along the most lasting lines 
comes only through intelligent and 
aggressive solicitation of all lines repre- 
sented. The agency which today is top- 
heavy in fire or compensation or 
automobile business is not intelligently 
insuring its future because at any mo- 
ment, out of a clear sky, some legis- 
lation which may absolutely cut off or 
seriously imperil the most valuable de- 
partment of the agency may be passed. 

“My personal feeling is that every in- 
telligently conducted insurance agency 
should work out a table showing the 
actual premium income for fire, com- 
pensation, liability, boiler, plate glass, 
use and occupancy and all the other 
lines and then as a merchant would 
criticise departments falling off in sales 








COUNCIL REORGANIZED 
CHANGES IN NATIONAL BODY 


New Constitution Adopted and Gov- 
erning Committee Named — Will 
Formulate Compensation Rates 


A reorganization of the National 
Council on Workmen’s Compensation 
Insurance on a nation wide rate mak- 
ing basis was completed at a meeting 
held in New York last week. A new 
constitution was adopted and a gov- 
erning committee elected. The non- 
participating or stock companies held 
a separate election resulting in the 
choice of United States Casualty for 
the one year term, the Maryland Cas- 
ualty for the two year term and the 
Royal Indemnity for the three year 
term. The participating companies, in- 
cluding the mutuals, interinsurers, and 
state funds also elected their members 
on the governing committee, making 
the following selection: State Insur- 
ance Fund of New York for the one 
year term, Michigan Mutual Liability 
for the two year term and the Utica 
Mutual Compensation Insurance Cor- 
poration for the three year term. 


To Select General Manager 


As a result of the reorganization, the 
National Council is now _ formally 
launched as the national rate making 
organization for workmen’s ‘compen- 
sation insurance. The selection of its 
standing committees will be completed 
as soon as the governing committee 
has time to organize and start work. 
Underwriters generally voice the opin- 
ion that unless the committee appoints 
a strong and experienced man, able to 
command the confidence of all classes 
of insurance carriers, there may be 
considerable difficulty ahead for the 
council, as the jealousies of the two 
different classes of companies is pro- 
nounced as a result of keen competi- 
tion for business. The general man- 
ager selected will have to establish a 
reputation for absolute fairness in or- 
der to hold the organization together. 








so should the agent criticise himself or 
his producers for an _ unforgiveable 
weaknéss. Each line requires separate 
treatment by the real insurance agent, 
that is, the man must understand, as 
thoroughly as his intellect will permit, 
all insurance policies which he is sup- 
posed to sell.” 


Leads to Other Business 


Much importance is attached to the 
health and accident line by the Charles 
W. Sexton Company of Minneapolis. 
Wesley J. Kelley of that firm says in 
regard to it: 

“We can, and have, used personal acci- 
dent insurance as a by-product in this 
office, and have found that it is a line 
that can be solicited from the customers 
to whom other classes of insurance are 
sold. In fact, we have several cases 
where personal accident insurance was 
the first article sold and where it led 
to considerable other business, and it 
has led to the writing of all lines of 
insurance for several of our clients. In 
order to write a volume, however, it is 
necessary to keep constantly working on 
this particular line, which means that it 
is somewhat neglected because of the 
other lines of insurance. On the other 
hand it is being given as much thought 
and attention as any form of coverage 
that is being written.” 


Separate Manager Needed 


The desirability of a separate depart- 
ment manager is emphasized by E. C. 
Roth of the Armstrong-Roth-Cady Com- 
pany, Buffalo, N. Y. He says: 

“The personal accident business of 
our office long ago was placed under a 
separate department manager, because 
we believed it required special handling. 
While it represents today a considerable 
part of our volume it costs more time 
and money to keep up than any other 
line on account of the special solicitor 
and collection systems required to do 
the business successfully. Otherwise 


CLAIM MEN TO MEET 


—_— 


GOOD PROGRAM IS ARRANGED 


Convention Will Be Held This Year 
at Old Point Comfort, Va., 
Sept. 23, 24 and 25 


Members of the International Claim 
Association who fail to attend the an- 
nual gathering of the organization at 
the Hotel Chamberlain, Old Point Com- 
fort, Va., Sept. 22, 23 and 24, will not 
only be depriving themselves of an un- 
usual opportunity to gain information 
of pronounced benefit in the conduct 
of their business, but will be doing a 
positive injustice to the companies re- 
spectively employing them. The pro- 
gram this year by President J. G. 
Madigan and associates is decidedly 
superior to that usually prepared, both 
as to personnel of speakers and the 
topics to be treated. These latter all 
bear upon present day problems in the 
casualty field, or likely to be encoun- 
tered in the near future, and upon 
which the wide-awake underwriter 
should post himself if he is to keep 
pace with progressive movements. 


Good Program Arranged 


So far as it has been completed up 
to this hour of writing, the program 
calls for: 


Address of Welcome—Joseph Button, 
Insurance Commissioner of Virginia. 

Reply—James G. Madigan, President of 
the Association. 

Annual Address—President Madigan. 

Address—Admiral Henry T. Mayo, U. 
S. N., (Commander of the Atlantic Fleet 
| during the war.) 

Address—“‘Observations of an Execu- 
tive,’ Edson S. Lott, President United 
States Casualty. 

Address—“‘“The Adjuster as a Part of 
the Selling Organization,’ Don Carlos, 
Superintendent Claim Department, New 
York City branch of the Travelers. 

Address—“‘The Importance of Physical 
Examinations in connection with Health 
and Accident Insurance,” Dr. Judson 
Fisher, of New York City. 

Address—“The Insurance Company’s 
Relation to Industrial Conditions,” 
Austin D. Reiley, Assistant Inspector of 
Risks, Mutual Life. 

Address — “Anti-Removal Statutes,” 
Frank H. Sullivan, of Jones, Hocker & 
Sullivan, Attorneys-at-law, St. Louis, Mo. 

Address—“Federal Taxation Problems.” 
Charles F. Nesbit, ex-Insurance Commis- 
sioner of the District of Columbia, and 
formerly Commissioner of the Bureau of 
“War Risk Insurance. 

Address—“The Experiences of a Life 
Insurance Company Writing Accident 
Insurance,” Leroy P. Gregory, Assistant 
Secretary, Reliance Life. 





Vorys to Give Address 


In addition, addresses of high value to 
the business may be expected from 
Arthur I. Vorys, ex-insurance commis- 


ing member of the Indianapolis bar, and 
W. L.,Clark, general counsel of the 
Maryland Casualty. 

On the evening of Sept. 23, a banquet 
will be held, at which, in addition to a 
substantial repast, short and interesting 
informal speeches are scheduled for de- 
livery. . 

The International Claim Association, 
now entering its eleventh year, is one of 
the underwriting organizations that has 
more than justified its existence. More 
than 100 companies are represented in 
its membership, and further accessions 
are steadily being received. Nearly 70 
membership offices have already pledged 
representation at the Old Point conven- 
tion, and it is a fair assumption that 
when the program is studied, the prom- 
ised attendance will be largely  in- 
creased. 








conducted, in our opinion, it would be 
undesirable to a general insurance officé. 

“It is and always will be a by-product 
in a general office and unlike other lines 
is not a ‘good mixer,’ preferring to travel 
its own lane and rarely influencing other 





business. 


sioner of Ohio; Burrell Wright, a lead- ' 





ANALYSIS OF LOSSES 
PART PLAYED BY MOTOR CAR 
Automobile Has Greatly Increased 


Burglary Claims—Furnishes Means 
of Escape for Thieves 





A burglarly underwriter who has 
formed the habit of studying loss re- 
ports more or less closely remarked 
the other day that a review of his com- 
pany’s records showed that the regular 
and heavy burglarly losses commenced 
to come in when the automobile came 
into general use. The automobile fur- 
nishes the means of a getaway for 
thieves. It is no longer necessary for 
the bank robber and holdup man to 
make a mad dash through a crowd in 
order to escape with his haul. The 
high-powered motor car makes it easy 
for him to get away quickly. 


Modern Robbery Methods 


This is seen in nearly every bank 
robbery that occurs. The modern 
method of robbing a bank is for three 
or four highway men to drive up in a 
high powered machine, have half of 
the party alight and hold up the bank 
attaches, return to the car with what- 
ever has been secured and speed away. 
The whole performance does not take 
more than five minutes. Under this 
method danger is reduced to a mini- 
mum. Once the money has been se- 
cured, and the thieves are safe in the 
car, there is not much chance of their 
being rounded up. They melt away 
into the landscape and are never seen 
again. 

This is a very different program from 
that employed by the crooks in days of 
Jesse James. It was formerly con- 
siderable of a feat to hold up a bank. 
The robber not only was subject to all 
of the dangers incident to the actual 
holding up of employes, but was very 
likely to be caught once he had es- 
caped from the bank. It was necessary 
to mingle with the crowd on the street, 
to some extent at least. There were 
several chances of being caught. To- 
day a holdup occurs quickly, the rob- 
ber dashes from the bank and is 
whisked away in a waiting automobile. 


Used in Mercantile Robberies 


The automobile even enters into the 
burglarly insurance loss ratio on mer- 
cantile open stocks. The more suc- 
cessful and enterprising thieves simply 
wait for some dark night, and then 
back up a truck into an alley and load 
on goods on a wholesale scale. The 
truck not only provides the means of 
carting away large amounts of mer- 
chandise, but enables the thieves to 
travel far before the loss of the goods 
is discovered. Nearly all of the heavy 
mercantile losses reported are those 
where a truck was used in pilfering the 
premises. 

Messenger and pay roll robberies are 
also accomplished with the assistance 
of the automobile. Nowadays thieves 
take as few chances as possible. They 
work with accomplices and would not 
think of dashing down the street on 
foot after holding up a bank messen- 
ger. An automobile is always pressed 
into service. If no other way presents 
itself, the thief will appropriate an au- 
tomobile that is standing at the nearby 
curbstone. The part that the automo- 
pile plays in burglarly insurance losses 
is being more clearly recognized by the 
burglarly companies. It is now seen 
that the most careful precautions must 
be taken. Once a theft has been ac- 
complished, the chances of recovery 
are slim. The getaway is too quick. 
For this reason the burglary companies 
are all becoming more rigid in their 
requirements. They are demanding 
that safeguards of all kinds be put into 
operation. In many cities the burglarly 
companies will not write a mercantile 
risk until a burglarly alarm is in use. 
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Risks in the Small Towns 


Tue Unitep States Fipetiry & Guar- 
ANTY is one of the companies that is al- 
ways reminding its agents in small 
towns to be creators of business and 
pointing out what risks there are in 
the vicinity that are frequently over- 
looked. An agent representing a mul- 
tiple casualty company in a_ small 
town community has many opportu- 
nities to get business. There are tar- 
get risks in almost every community 
which naturally the agent will not over- 
look. The bank requires burglary in- 


surance and fidelity bonds. There are 
workmen’s compensation policies 
needed for the industrial concerns. 


There are contract and official bonds 
and a certain amount of judicial busi- 
ness. Most companies try to emphasize 
the desirability of the small business, 
it being the most profitable and the 
easiest to handle for the agent. THE 
Untrep States Fiperiry & GuARANTY 
lists some of the prospects in a small 
town for the local agents as follows: 


The postmaster and the rural mail 
carriers have to give fidelity bonds to 
the government. One or two merchants 
and manufacturers need fidelity bonds to 
save them against loss from inside rob- 
bery. 

The treasurers of local lodges should 
give fraternal order bonds to protect the 
funds of the orders. 

Have you one or two tobacco and oleo- 
margarine manufacturers? The govern- 
ment requires internal revenue bonds of 
them. Druggists, too, have to give bond 
before they can sell alcohol. 

Banks and business concerns are pros- 
pects for burglary insurance. 

Every able-bodied man needs an as- 
sured income while he is incapacitated 
through some disabling injury or illness. 
Accident and health insurance is income 
protection. 

The owners of buildings should protect 
themselves against the unexpected 
breakage of windows, doors and show 
cases by carrying plate glass policies. 

Owners of automobiles need protection 
against liability for injuries to other 
persons, and from the expense caused by 
damage to property of others, and to 
their own cars. Automobile liability, 
property damage and collision insurance 
fills this need. 

Physicians, dentists and druggists are 
good subjects for malpractice suits. Lia- 
bility policies save them the financial 
consequences, 


Accident Insurance Needed 


WE read nowadays of accidents that 
are caused by aircraft. Of course, the 
big Chicago accident where a dirigible 
fell through the roof of the ILLiNors 
Trust & Savincs BANK was by far the 
most disastrous, but there are others 
that call attention to the fact that here 
is a new accident hazard. There have 
been many instances where at public 
exhibitions spectators have been killed 
or injured. Frequently tools fall from 


a flying machine and cause injury. The 
other day the newspapers carried a 
story to the effect that a horse was 
killed going along an Erie county road 
in Pennsylvania, caused by a wrench 
falling from an army airplane that was 
traveling from Erie to Buffalo. This 
only goes to show that there are new 
hazards that come with new conditions. 
Accident insurance is more highly 
needed than ever. 


Selling Larger Limits 


THE other day one of the branch offi- 
ces of the TRAVELERS sold an automo- 
bilist a liability policy for $100,000— 
$300,000 limits, the property damage 
being for $2,000 including loss of use 
and there also being full collision cov- 
erage. The premium was $124.36. It 
is perhaps surprising that the premium 
is so small with the large limits on 
liability. However, the cost of liability 


above $5,000 is very small. It will pay 
agents to sell the higher limit policies 
because the assured may be involved 
in a bad accident and the little extra 
cost is insignificant in comparison with 
the damages he may be called upon to 
pay. This is especially true in the large 
cities where the congestion is growing 
more and more formidable. This is 
the time to talk larger limits. 


Dr. Dedon’s Valuable Paper 


OFFICIALS of companies writing health 
insurance were deeply impressed with 
the paper prepared by Dr. VicrTor 
Devon of Lindstrom, Minn., and read 
at the annual meeting of the HEALTH & 
AccCIDENT UNDERWRITERS’ CONFERENCE at 
Niagara Falls. Dr. Devon did not 
mince words in showing the danger 
from devitalized teeth. He attributes 
many of the ills of life to a system in- 


fected by bad teeth. Heretofore, den- 
tists have advised saving devitalized 
teeth, frequently putting a cap over 
them believing that all would be well. 
Modern dentistry now flouts this 
theory and Dr. Depon’s carefully pre- 
pared paper shows the most advanced 
thought on the subject. Here is an 
opportunity for some educational work 
among policyholders. 


Will Have a Home Coming 


Next week the casualty and surety 
people will get back to their accus- 
tomed haunts at White Sulphur Springs, 
Va. This will be in the nature of a 
reunion, as the INTERNATIOAL ASSOCIA- 
tION oF Casualty & SuRETY UNDERWRIT- 
ERS and the NATIONAL ASSOCIATION OF 
Casuatty & Surety Unperwriters did 


not meet together during the war pe- 
riod. It is very appropriate that these 
two organizations should meet at the 
same time. The meeting next week 
will be full of interest and inspiration. 
There are many problems before the 
casualty men. 
are strong and influential. 


The two organizations . 


H. D. Huffaker, president of the In- 
terstate Life & Accident, is now giving 
all of his time to his company. He 
has been state superintendent of 
schools in Tennessee and has always 
taken an active part in educational af- 
fairs. He has now given up all this 
work. 

Mr. Huffaker recently demonstrated 
in another way that he is a man of 
parts. Chattanooga was suffering from 
a street car strike and plug uglies were 
being imported to break the strike. 
They had the protection of the police, 
the sheriff and under-sheriffs plus gat- 
ling guns. The strikers were in ses- 
sion and young men were urging at- 
tempted violence on the strike break- 
ers. Mr. Huffaker took the platform 
despite protests from the riot inciters 
and even drove one away with his 
crutch. He secured attention and 
pointed out the futility of the proposed 
attack. He urged the older men with 
families and dependents not to be led 
to death by some young hot-heads who 
were without responsibilities to anyone 
but themselves. The men saw his point 
and there was no riot. 


M. J. Blitz, local agent at Fort 
Wayne, Ind., ranks sixth in the coun- 
try among the agents of the Preferred 
Accident. For the first six months of 
this year his premiums for the com- 
pany amounted to $5,400. In addition 
to writing accident and health business, 
Mr. Blitz conducts one of the leading 
fire agencies at Fort Wayne, is general 
agent for the Hartford Accident and a 
director of the Lincoln National Life. 
He has been in the insurance business 
in Fort Wayne for 25 years. 


James G. Madigan, president of the 
International Claim Association, takes 
rank among the progressives in casualty 
underwriting circles, and is a decided 
force in the business. Ten years ago 
as a youngster he was practicing law 
in Albany county, and had he elected 
to continue actively in the profession 
would doubtless by now have found a 
place in the state legislature, for to 
an unusual degree, he possesses the 





qualities that insure preferment in polit- 
ical life. The late Louis Fibel, then 
head of the Great Eastern Casualty, in- 
sisted that Madigan was just the type 
of man needed to handle claims for 
his company, and induced the disciple 
of Blackstone to come to New York 
and take up a very important phase 
of underwriting. That was in 1909, 
and today Mr. Madigan, in addition to 
supervising claim settlements in the 
personal accident, health and burglary 
branches of the Great Eastern, takes 
charge of all the company’s litigation 
in the Metropolitan territory. Forceful 
and winning of manner, Madigan han- 
dles all matters entrusted to him with 
exactness and dispatch, and to the emi- 
nent satisfaction of both insurer and 
insured. 


— 


Assistant Manager Walter W. 
Steiner of the American Surety at Chi- 
cago, is to be one of the speakers at 
the forthcoming meeting of the IIli- 
nois Association of Insurance Agents 
et Streator, Ill, Sept. 24. Mr. Steiner 
will talk on “Writing Fidelity Bonds.” 
He is an authority on this subject. 
Mr. Steiner personally has a fine fidel- 
ity bond account to his credit. He has 
worked up the business, thoroughly un- 
derstanding it and rendering adequate 
and satisfactory service to the assured. 


W. H. Adderly, secretary of the In- 
tegrity Mutual Casualty of Chicago, ad- 
dressed the South Dakota Manufac- 
turers & Employers association at its 
recent state convention at Watertown 
on “The Evolution of Employers’ Lia- 
bility.” 


Leslie Winslow, formerly with the 
Commercial Casualty, for nine years 
superintendent of the accident and 
health department in the New York 
office, has resigned to go with the Mo- 
tor Agency of New York. Mr. Wins- 
low has been made vice-president by 
the Motor Agency. His successor for 
the Commercial Casualty is William 
Fichter, who has recently returned 
from overseas. 








TALKS WITH CASUALTY MEN 








Casualty men findNthat there is not 
much to be gained in studying the 
make-up of a compensation risk after 
the schedule has been applied because 
the reductions for changes are so small 
that they do not appeal to assured. 
This differs from the fire insurance pro- 
gram as the rate make-up is very valu- 
able and is used by active and intelli- 
gent agents in dealing with the assured. 
The credits for improvements are ma- 
terial and appeal very strongly to the as- 
sured. The compensation assured is much 
more interested in experience rating. 
Here he becomes a mutual policy- 
holder, so to speak. The credit that 
he can get for a favorable experience 


while. It is up to him to create either 
a favorable or an unfavorable experi- 
ence. The more he does to reduce ac- 
cident frequency and claims the larger 
will be his credit. Thus it is that even 
a policyholder of a stock company par- 
ticipates in the profits, as it were, be- 
cause he will get a reduction in his 
rate which really means a dividend. 
Some casualty men feel that as time 
goes on the stock companies may carry 
the mutual principle still farther in 
writing their contracts. At the pres- 
ent time experience rating is applied 
only to the larger risks. This may be 
extended still farther down the line so 
that ultimately all compensation pre- 





mium payers will have the benefit of 


rating amounts to something worth- j 


experience rating unless they pay only 
the minimum premium. 

Large assureds depend on stock com- 
panies because of their stability and 
solidity. No other form of insurance 
has been devised that will adequately 
meet the needs of the assured during 
continuous periods of time and all con- 
ditions of business and industrial life. 
In his experience rating the assured 
has the dependability of stock insur- 
ance and yet is given the opportunity 
to work out his own salvation along 
rating lines. 


Valuable Educational Issue 

September “Rough Notes” contains 
considerable material on steam _ boiler, 
fly-wheel and engine insurance. As en- 
gine insurance is a new form of cover- 
age, the instructive material on this 
subject in “Rough Notes” is timely. 
There is also considerable space given 
to the subject of use and occupancy in- 
surance as relating to steam boiler, fly- 
wheel and engine hazards. While most 
steam boilers and a large percentage 
of fly-wheels are already insured there 
is a large field of new business offered 
to the agent in engine insurance and use 
and occupancy. This is an exceptional 
opportunity for agents to add this line 
of insurance service to their equipment 
and the material presented in “Rough 
Notes” is designed to give the informa- 
tion necessary for writing the line and 
taking care of the business. Copies are 
15 cents each and may be had from the 
publishers, Rough Notes Company, In- 





dianapolis, Ind. 
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The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 


ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 








J J 

Head Office, Chicago F. W. LAWSON, General Manager 
CONKLING, PRICE & SERB...» eeseeee-Gon, Agts. Illinois, Mo., Ind., 1423 Insurance » Chi 
FRED. L. GRAY COMPANY.. Northwestern Managers, 828-336 Security Bank Bidg., apolie 
RAYMOND & RAYMOND. ...ccccccccccsccscece meral Agents, Sou! Journal Bidg., Detroit 
ALFRED PAULL neral saute, West binge I Board ade Bidg., 

MAXON & P: fe a, Northeas Ohio, Leader-News Bidg., Clevelanc 
Cc. OC, R = cccecccoses Gen. Agts., Ohio, Both 18 First N ank Cincinnati 
HANSEN & ROWLAND Agts., ‘Wash., 214 +t. Bl ldg., Tacoma; 1708 3 C. Smith Toles, is 
THE MERRILL. pODGk & a SACKBON GO........Gen. Agts., Lucas Co., Produce Exch. Bldg. Ohio 
O'CONNOR EROS.-McCUNE AGENCY........sseeeee eccccccccccccs Dist. Agts., Savings Bide, Lime. lo 

















Assets $1,175,707 


Behind the Contracts of the 


AMERICAN REINSURANCE COMPANY 


HANOVER BANK BUILDING 
NEW YORK CITY 
HENRY W. IVES & CO., Underwriting Managers 
stand solidly invested assets in excess of $1,100,000, ‘iii 
reserves and an enviable reputation for fair dealing. 
REINSURANCE EFFECTED IN 


COMPENSATION, PUBLIC AND GENERAL LIABILITY, HEALTH. 
AUTOMOBILE AND BURGLARY LINES 








| UNDER EQUITABLE CONDITIONS 














The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 


E. M. TREAT, P President 


The American’s Unlimited Policy not atpenintaai provides absolute protection against abnormal loss en 
all outstanding covered accounts, but serves to prevent losses. 


If you are a manufacturer or jobber, write for the full particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 

R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicage 

















Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of the following agencies in your territory: 
P. A. COOLING CO., General cnt i Amer. Central Life Bidg., 


Indiana ni 
OSCAR R. WITTE & CO., ya ee ts, 403-6 Wainwright Bldg. 


Louis, Mo. 
FRANK V. SMITH & BROS., General Agen 6 428 Reserve Bank Bldg. 
E. J. MILLER, General Agent, 311 Gas & Electric Bldg. 


JOPLING & WHITESIDE, General A Kgonte tay 305 Hoyt Bldg. 


(For Other cua Write Home Office) 
We Specialize in Accident and Health, Plate Glass and Automobile Insurance. We Write All Casualty Lines. 

















. WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital, $300,000 Assets, Over $1,500,000 
soup | THE METROPOLITAN CASUALTY 
ENTERPRISING Home Office: 47 Cedar St, New York City 
prompt =| PLATE GLASS, BURGLARY, — ACCIDENT 
HEALTH INSURANCE 

















MERICAN LIABILITY 


HOTEL WISCONSIN 







o5 0) 057-4 mG 


Disabil I Big Hotel of Milwaukee 
- isability Insurance | |} ie ADQUARTERS for INSURANCE MEN 
W. R. Sanders, General Mgr. 500 Rooms-400 with Bath 


Citizens Nat'l Bank Bldg., CINCINNATI, OHIO 
$100,000.00 Insurance Department Deposit 




















WORKMEN'S COMPENSATION 














MISSOURI HEARING SEPT. 11 





Final Decision on Validity of Referen- 
dum May Not Be Obtained 
Before Nov. 1 





ST. LOUIS, MO., Sept. 9.—Suits at- 
tacking the validity of the petitions for 
a referendum vote on the Missouri 
compensation act will be heard in the 
circuit court at Jefferson City, Sept. 11. 
Employers, laborers and _ insurance 
agents are deeply interested in the out- 
come of the proceedings. Regardless 
of the decision, the belief here is that 
the case will be ‘appealed to the supreme 
court and a final decision will not be 
rendered before Nov. 1, the date the 
act is to become effective. 

W. M. Byrne, president of the Mis- 
souri Insurance Federation, said today 
regarding the suit: 

“Employers and state labor unions 
are working together for the first time 
to defeat these petitions in court, the 
secretary of state having refused to 
take any action because the referendum 
law is silent as to his authority. Those 
aligned against the petition will claim 
fraud, because many petitions show the 
names of voters all signed in the same 
handwriting; second, because the com- 
pensation act carries an emergency 
clause which it is claimed cannot be 
reversed by a referendum and, third, 
that many names of firms and corpora- 
tions instead of voters have been 
signed.” 

Insurance companies have not de- 
cided on any line of policy to be 
adopted on insurance as of date Nov. 1 
and may be forced to write compensa- 
tion policies with common law liability 
included, accepting releases from in- 
jured workmen for both compensation 
and legal liability, charging premiums 
on compensation basis, except in those 
cases where the employers’ liability is 
higher. 





Virginia Accident Report 


RICHMOND, VA., Sept. 9.—There was 
a total of 7,208 accidents of all kinds in 
the first six months of 1919 in the in- 
dustries listed under the Virginia com- 
pensation act, according to figures 
compiled by the industrial commission 
administering the law. Of that. number, 
ninety-five were fatalities. ‘Falling ob- 
jects” head ‘the list of specified causes 
with 334 accidents and twenty-eight 
deaths. Machinery follows with 226 cas- 
ualties and six deaths. In 199 cases, 
eleven persons died as a result of fall- 
ing. The same number of fatalities 
resulted from persons being caught be- 
tween objects in 186 cases. Coal min- 
ing is first in both the number of acci- 
dents and fatalities. Construction work 
by contract is a neck behind, with four- 
teen deaths in 195 cases. Lumbering 
comes next with seven fatalities in 15 
reported accidents. 





Compulsory Compensation an Issue 


S. A. Ellsworth, member of congress, 
who has announced that he is a candi- 
date for governor of Minnesota, seeking 
the Republican nomination, has issued 
a statement declaring that he stands for 
compulsory state workmen’s compensa- 
tion. Minnesota now has a system of 
state supervised compensation. 

Mr. Ellsworth is reputed to be angling 
for the nonpartisan league support in 
Minnesota, and he has endorsed such 
proposed plans as the tonnage tax on 
ores, and other issues for which the 
Nonpartisan league stands in the state. 





Dividend Declared in Ohio 


COLUMBUS, O., Sept. 9.—A 10 percent 
dividend has been declared by the Ohio 
State Industrial Commission for sub- 
scribers to the state insurance fund. 
It is the first time in the history of 
the fund that a dividend has been de- 
clared and the sum will reach approxi- 
mately $1,000,000. The dividend is de- 
clared on last year’s business and every 





funds as of July 1, 1919, will find his 
dividend credited on the first settlement 
sheet statement he receives from the 
commission, after the July settlement. 





Fight in Minnesota 


The Minnésota Insurance Federation 
will present a brief in connection with 
the workmen’s compensation bill intro- 
duced in the special session of the legis- 
lature. It looks now as though the en- 
tire fight will have to be gone over in 
Minnesota after the very close call of 
last winter. 





Compensation Notes 


Industrial Commissioner A. B. Funk 
pl a named by Governor Harding 
e of a committee to arbitrate strike 
difficulties at Waterloo, Ia. 

The maximum weekly compensation 
benefits for temporary total disability is 
now $15 per week instead of $12 in Ohio. 
The change was made effective Sept. 1 
by the State Industrial Commission. 





Casualty Notes 


The Miller-Baither Co. of Toledo, O., 
has’ been appointed agent of the Amer- 
ican Indemnity of Galveston. 


W. J. Whiteside has been appointed 
executive special agent of the Great 
Eastern Casualty. He was formerly with 
the Southern Surety in St. uis and 
later with the Massachusetts Bonding in 
New York. 


George E. Griggs, formerly special 
agent of the Aetna Casualty at Albany, 
N. Y., has gone with the Rose & Kiernan 
Agency of Albany as manager of the 
accident and health department. The 
agency is the largest between New York 
City and Buffalo. 
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Two Cities Desire Meeting 


Des Moines and Cincinnati want the 
next meeting of the Health & Accident 
Underwriters Conference. Elmer Loucks, 
retiring chairman of the Mutual Section 
and president of the National Travelers 
Benefit of Des Moines, spoke for his 
home city, his chamber of commerce and 
the other Des Moines companies at the 
meeting last week. W. R. Sanders, sec- 
retary and general manager of the Amer- 
ican Liability, spoke for Cincinnati. He 
said the largest meeting ever held by the 
organization was at Cincinnati and an- 
other record could be established. 





Fewer Accidents Under Prohibition 


SAN ANTONIO, TEX., Sept. 9-—A 
marked decline in the number of auto- 
mobile accidents at San Antonio, Texas, 
is shown by the records of the Police 
Department since July 1 of this year 
when National liquor legislation went 
into effect. The decline continues, there 
being by far fewer accidents and speed- 
ing offenses in August than in the 
month of July. Arrests for speeding and 
careless operating of automobiles for 
June were nearly as many as for August 
and July combined. 





Settles Indiana Tax Case 
INDIANAPOLIS, IND., Sept. 9.—The 
National Life and Accident has effected 
settlement with the state of Indiana in 
the latter’s demand for back taxes by 
paying $5,273, taxes alleged to be due 
and accumulated in the years 1914 to 
1918. Field examiners for the state have 
found a total of $80,000 due from various 
companies, according to their investiga- 
tion report. 


General Accident in Texas 
Cravens & Cage, the well known gen- 
eral agents of Houston, Tex., who be- 
came general agents_of the General Ac- 
cident in the state Sept. 1, will be able 
to build up a comfortable business for 
the company in the state. The firm also 

represents the Western Indemnity. 


Texas Company Fined 

FRANKFORT, KY., Sept. 9.—A total 
of $9,250 in fines was assessed against 
the American Indemnity of Texas, in 
circuit court here for failure to file with 
the state auditor its franchise report for 
1917. The court fined the company $1,000 
and $50 for each of 165 days. The com- 














employer who is a subscriber to the 


pany was indicted in 1918. 
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SOLICITUDE IS FOUND 


—— 


FEAR BOSTON POLICE STRIKE 





Underwriters Concerned Over Possi- 
ble Effect on Burglary Insur- 
ance Policies 





BOSTON, MASS., Sept. 9—A strike 
of Boston police seems imminent the 
coming week and liability underwriters 
are concerned as to the question of 
liability under burglary insurance poli- 
cies for losses which might occur in 
Boston as a direct result of a possible 
strike of policemen. Secretary E. 
Anderson of the Burglary Insurance 
Underwriters Association has accord- 
ingly sent out a query to the members 
in Boston asking their views on the 
situation. The letter is as follows: 

The attention of the bureau has 
been directed to the possibility of a 
strike of the policemen of Boston, and I 
have been requested to circularize the 
members on the subject. I have been 
advised by the counsel for one of our 
members that, in his opinion, the strike 
exclusion clause could not be held to 
apply to a walkout of policemen, and, 
furthermore, in all probability, it will be 
difficult, if not practically impossible, to 
prove that the strike of the policemen 
had any bearing on a loss. 

In other words, this exclusion will 
not be of much assistance to the mem- 
bers if the strike eventuates. On the 
other hand, in view of the absence of 
police protection, it would seem to be 
unwise to delete the clause from policies, 
for strikes of workmen might arise, in 
which case a very dangerous hazard 
would have to be faced. There appears 
to be about one course to follow. Ac- 
cept the situation as it is and deal with 
each claim which arises according to its 
particular merits. If the situation be- 
comes too acute, suspend all insurances 
(if not contrary to any statutory pro- 
visions in Massachusetts) until affairs 
are straightened out. There may be 
other thoughts in the minds of the mem- 


_ bers, and the Bureau would gladly wel- 


come any suggestions which you may 
have to make. 


LOCAL AGENTS FACING 
DIFFICULT PROBLEMS 


(CONTINUED FROM PAGE 1) 


blotters. Those companies which con- 
tinue to send out regulation size blot- 
ters, send them in such small amounts 
that they do not begin to supply the 
demands. The distribution of pencils, 
paper weights, rulers, and other novel- 
ties, formerly sent out from time to 
time during the year has been com- 
pletely eliminated. It is argued by the 
companies that in view of the condi- 
tions, agents can very well dispense 
with the distribution of all material of 
this kind. ._This is all very well from 
the company’s standpoint, but does not 
work out to the satisfaction of local 
agents. 
Big Expense Item 


For years it has been the custom of 
local agents to give out both desk and 
Tegulation size blotters. Customers 
have relied upon local agents to supply 
them with blotters. It is now found 
that it is necessary to continue to fur- 
nish blotters to at least the best cus- 
tomers. Local agents have attempted 
to agree not to distribute blotters, but 
where such understandings have been 
entered into, it has been found that one 
or two agents will always violate the 
agreement, making it necessary for all 
to follow the lead. Hence it has been 
incumbent upon local agents during 
the last few years to purchase at 
8teatly increased prices, the blotters, 
and in many cases the calendars, for- 
merly furnished by the companies. This 
in itself constitutes a big expense item. 


Companies Practicing Economy 
It is also true that all of the com- 


Panies have become less liberal in the 
Supplying of stationery. A few years 








ago it was not necessary for the local 
agent to purchase his own letterheads. 
Stationery and envelopes in abundance 
were furnished by all companies. The 
supply has been so limited since the 
war that a majority of local agents in 
the smaller centers have been forced 
to purchase very large quantities of 
stationery, many of them for the first 
time. Every time the companies at- 
tempt to practice more rigid economy 
and cut the corners the local agent is 
affected. One thing and then another 
has been eliminated until now local 
agents can look to the companies for 
very little in the way of supplies 
needed in running any agency. 


Big City Agent Prospering 


So far as the large city local agents 
are concerned the increases in oper- 
ating costs have been wholly offset by 
the increase in new business. The 
large city agent has been able to write 
use and occupancy, explosion, war risk, 
riot, strike and civil commotion insur- 
ance, and to secure big increases in 
existing lines. The agent in the large 
city has been able to secure new cus- 
tomers, new business and to pile up 
increases all along the line. 


Selling Field Limited 


The small town local agent is in a less 
favorable position. It must be admitted 
by those wishing to do justice to the 
local agents that the man in the small 
town moves in a rather limited circle. 
In every small town there is only so 
much business to be written. The local 
agent can see only a limited number of 
people. He cannot go beyond a certain 
point. Moreover riot, strike, civil com- 
motion and use and occupancy and ex- 
tlosion insurance cannot be so readily 
written in a small town. There is not 
the same necessity for these special fire 
insurance lines in the small city. 


Cannot Replace Lost Business 


Local agents in a small town who for 
one reason or another lose a piece of 
business have trouble figuring out where 
they can go to replace the loss. When 
an outside broker makes inroads on the 
local agent’s business in most places this 
means a loss that cannot be replaced. In 
other words, small town local agents 
have been losing business and have not 
been able to secure sufficient new busi- 
ness to make up for the loss, in addition 
to which the expense of running a local 
agency has appreciably advanced. 


Commission Increase Not Expected 


Local agents as a class realize that 
there is little hope for an increase in 
commissions. The companies are run- 
ning too close to the line to make any 
increases in commissions to local agents 
at this time. It is, therefore, simply a 
ease of the local agents devising some 
way of reducing the operating expense. 
In one way or another the local agent 
must work out a scheme by means of 
which business may be written at less 
expense. This is not easy, but thinking 
men in the local agency ranks have been 
submitting suggestions to the companies 
from time to time. 


Advocates Policy Fee 


One prominent local agent says that 
the time is ripe for charging a policy 
fee all over the country. In spite of the 
fact that the surcharge has been re- 
moved it must be remembered that there 
was little public sentiment in favor of 
eliminating this charge. On the whole 
the people were perfectly willing to pay 
10 percent more for fire insurance. The 
public pays more for everything sold 
today. Insurers are accustomed to in- 
creases. A policy fee could be collected 
in every state in the Union with little or 
no difficulty at this time. Local agents 
in any town could get together, deter- 
mine to charge a policy fee and the com- 
plaints from the policyholders in the 
town would be so small as to be almost 
negligible. 


Urges Smaller Company Representation 


Another small town local agent who 
has given some thought to the question 
says that the companies should com- 
mence issuing larger policies and elim- 
inate the expense of the reinsurance 
and exchange of business. This man 
feels that every local agent should rep- 
resent fewer companies, but that all 
companies should write large lines. 
This would operate to reduce expenses 
all along the line because the number of 
policies written each week would be 


greatly reduced. This would mean less 
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Surplus to 
Policyholders 


$1,402,255.00 
O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:—CHICAGO, IIL. 


Assets 
$1,780,412.00 


Capital 
$500,000.00 











EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 38 Broad St., Boston, Mase. 
Original and Leading Liability Company—aAll Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $14,776,570.58 SURPLUS, $2,490,353.08 

















THOS. E. HANLON, Gen. Agt, Ohio, East. Ky., W. Va, Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & prone. Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.; GEO. A. GILBERT, Res. Mgr. Ill. and Io Ins, 
Exchange Bldg. Chicago, Il; CHAS. H. GARRISON, State Age Mich. estie Bidg. 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Idg., Milwaukee; F. D. 
HIRSCH CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
UOSIPANY Ges” Gon. Agia Commas Sip a Bldgs Goeke® Now peace s 
» en. Agts., oodmen o e or! he 3 

MANCHESTER CO., Gen. Agts., Leader-News Bldg. Cleveland, Ohio. 

















WHAT IS IT LIKE? 


OU may haveasystem of soliciting, or you 

may not, but in either case it would be 

a good thing for you to know what The 
Systematic Salesmanship Outfit is like. 


If you have no system it will give you a good 
one. If you have one worked out, it will pro- 
vide you with an outfit that will make it easier. 


It will cost nothing and brings no obligation 
to find out what the system is. Just write 
for a descriptive circular to 


The National Underwriter Co. 
1362 Insurance Exchange 
Chicago 
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clerical work, less correspondence and a | destroyed by fire, with a loss estimated Sep 
more simplified office system. at $38,000. erg — 
Details Absorb Time Mt. Vernon, Ind., Sept. 5.—A quarter hou 
‘ of a block was destroyed in a fire which Con 
A number of local agents complain that | started in the sales barn of Phillipps- beir 
one-half or one-quarter of the time is] Hageman. The damage is estimated at by | 
e e e spent in correspondence with their vari- | $50,000; the heaviest portion is sustained 
ous companies. It is not at all uncom- | by Phillipps-Hageman. In 
| € 1 an e Sl om an mon for a local agent to represent 15 or * * @ tota 
20 fire companies and five or six casualty Catlettsburg, Ky., Sept. 1.—QOne of the $25, 
companies. If the number of fire com- | first liquor fires occurred when the store piec 
panies could be reduced to three or four sag ag nln gy ogy B5 — — _ = 
and the casualty companies to one or é : ’ § destroyed. ie 5 
8 2 ; rahe Liquor in stock at Stender’s saloon is 
of Maryland inde pe whole process of conducting the so, rm | at $10,000: Pall’s Saloon, $1,000. st 
‘cal agency would be greatly simplified | The Riverview Hotel, which was vacant equ 
and reduced. Much of the detail work] at the time of the fire, was burned to Com 


would be eliminated and local agents] the ground. The entire loss is estimated 50 F 


PREEMINENT IN SURETYSHIP would be able to spend considerably Gn ie ae oun he Slasuuae th | ig 


more time interviewing prospects and 





° hats doing the sales and cultivation work that | the empty hotel building. Nati 
results in new business. Sac 
a Des Moines, Ia.—The Olympia Theatre 
Higher Standards Needed was destroyed by fire with a loss of NE 


Another agent has made the sugges- Care ee ga ig a P 
tion that a higher standard of ethics is Lakeside, Nev., Aug. 31.—A fire, which 
necessary among fire insurance men. He | ig helieved to have started from a pass- 
points out that it is unprofessional to ing engine, caused a total loss to the 














twist a life insurance policy. The man] building of The Hord Potash Company, own 
who twists a life insurance policy is an]| Ine. Insurance carried, $58,500. high 
HOME OFFICE = BALTIMORE outcast, is regarded as a pirate, and a -~ «© Ss com 
menace to the business. Yet fire insur- Mankato, Kans. Sept. 8—There is mou 
ance agents are twisting business every ot gpk > po loss = ea. a repc 
° day. In all of the small towns there is | 0f merchandise owned by m ier 

Edwin Warfield, President the hottest kind of competition and some +. 3S «8 caus 
very doubtful practices are resorted to Detroit, Mich., Sept. 8.—A fire consid- cials 
in order to procure a line in the hands | erably damaged the plant of the Bellevue ques 
of another agent. So far as fire insur- | Foundry Company, 293-301 Bellevue Ave. fous 

ance is concerned it seems to be a case . F sale . 

; X es a r uiney, Ill—Fire in the 38-story brick clai 
of, “All is fair in love or war,” and this, 1 megghh sog 115-117 Sammars steent, Ded 

it is argued, is not a healthy condition. | pwned by Mrs. Kate C. Adams Worrell, 

Something should be done to create a]and occupied as a storage house by the auto 

higher standard of ethics. Quincy Show Case Company, caused loss rate 

+ of upwards of $20,000; cause unknown. not 

' Agents Doubtful of Future Insurance on building: pre 
9 9 : 
s ¥ All local agents are agreed that a rad- | ROval -------$2,000 Queen «fo wT 

owa tate ra ye ing en Ss ical change of some sort is necessary. | Case Co.: Bei 
The most painstaking revision in any | Springfield St. Paul a sp 
A s a system of operating will only reduce the F. & M. + $3,250 Nat. Hart. .. 1,500 the | 
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“Oldest and Best’’ plain that the best efforts of the small Sanish, N. D. Sept. “4—The Farmers 
2 . ae a mi 
O es town local agent will only bring slight Elevator Company grain elevator, a ma- 


ACCIDENT INSURANCE FOR TRAVELING MEN’ AT }|"elief. A rather decided change in the | chine shed and five railroad cars were —< 


present method of conducting’ the busi- | destroyed by fire. 

, ACTUAL COST ness must be made in order to bring * OK Ok all t 
any material benefits to the local agents. St. Paul, Minn., Aug. 27.—A fire caused light 

It is observed that the sideliners, the | considerable damage to the frame sheds dow1 


PAYS IN CASE OF ACCIDENT pick-up men, who have been in the busl- | B00 ies Goal & leo Co, Myrtle and Van- engi 


ness to write either their own property 
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engine room of the Central Elevator head 
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SPECIAL OFFER TO NEW MEMBERS LOSSES OF THE WEEK St. Damage to the elevator and its con- views 
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houses owned by the Paine Lumber 
Company of Oshkosh, Wis., the other 
being in Cleveland. The loss is covered 
by insurance. 

* * 

Indianapolis, Ind., Sept. 6.—There is a 
total loss which is estimated to reach 
$25,000 to the building owned and occu- 
pied by Volney T. Malott, 27-33 N. Cap. 
Ave., aS a laundry and power house. In- 
surance carried, $20,000. 


* * x 
St. Louis, Mo., Sept. 6.—The stock and 
equipment of the Bayle Food Products 
Company, 112-13 So. 2nd St., suffered a 
50 percent loss by fire. Insurance: 
Firemen’s Fd.$5,000 Un. States... .$6,500 


RO rrr re 7,000 Niagara ..... 2,500 
National . 3,500 Glens Falls... 5,000 


NEW LIABILITY RATES 
PROVING SATISFACTORY 


(CONTINUED FROM PAGE 25) 


owners of automobiles of this type a 
higher liability rate. However, one 
company which has written an enor- 
mous automobile business in the west, 
reports that the light machines can 
cause a heavy damage. One of the offi- 
cials of this company, in discussing the 
question, said the other day, “We have 
found that the majority of our liability 
claims come from owners of Fords, 
Dodges, and other light cars. If an 
automobile is going at a high enough 
rate of speed to cause damage, it is 
not so very important how much the 
car weighs. 

“That is, if the machine is running at 
a speed high enough to cause injury, 
the damage is done, even though the 
car be a light one. A Ford going at 
a fairly good rate of speed can break 
a man’s leg or dislocate his shoulder 
as easily as a Packard. Another thing, 
we have found that the light cars cause 
all the damage in close traffic. The 
light machines cannot be _ throttled 
down when they get into a jam. The 
engines do not work smoothly enough. 
Fords, as everyone has observed, give 
a sudden jump when starting off, and 
this often causes damage where cars 
are close together. For this reason I 
do not think that the new rates are 
high enough on the light cars to cover 
the damage they cause.” 


General Accident’s Plan 


The General Accident did not follow 
the lead of the other companies in adopt- 
ing the new schedule. The underwriting 
heads of this company have pronounced 
views on the question of automo- 
bile liability rating. When motor car 
prices went up a few years ago, this 
in itself did not mean, General Accident 
officials feel, that a more hazardous car 
was being marketed. As a consequence 
in rating 1917, 1918 and 1919 cars, the 
list price of the corresponding model in 
1916 is used by the General Accident. 
This is done on the theory that the pur- 
chaser of a car today comes into pos- 
session of a model that is certainly no 
more hazardous than the one placed on 
the market in 1916. In fact, the argu- 
ment is made that the purchaser of a new 
car buys a machine that is almost per- 
fect. 

New Car Better Risk 

That is, the owner of the newly ac- 
quired car will be driving a machine 
that will have the new brake lining, 
there will be no crystallization in the 
axle, there will be no trouble with the 
steering apparatus, ete. In a word, the 
machine will be almost under perfect 
control. This cannot be said of the 
machine that has been driven for two or 
three years. Why then, should the buyer 
of a new car be penalized, and placed 
in a higher classification simply because 
war conditions have caused an advance 
of two or three hundred dollars a car? 
The General Accident believes that its 
rating system takes care of this situa- 
tion. 

Views on Restricted Policies 

The General also hesitates to issue re- 
Stricted coverage policies. It issues no 
one driver contracts, except under very 
unusual circumstances. About 99 per- 
cent of its business comes under two 
classifications, the one permitting any 
driver to engage in pleasure and business 
calls without restriction, other than doc- 
tors, salesmen and agents. Owners who 
are known to be using their car every 
day for business purposes are placed in a 
higher rated classification. This almost 
total avoidance of the issuance of re- 
Stricted policies the company has found 
to be mueh more satisfactory from the 
standpoint of loss adjustment. 








COVERED ON FORGERY 


BANKS HAVE LLOYDS POLICIES 





Premium Is High, Being Based on Size 
of Institution and Care It 
Exercises 





That the larger banks are quite gen- 
erally covered against forgery losses, 
although losses of that sort are not 
covered by the blanket bankers’ bond 
written by the American surety com- 
panies, developed last week in connec- 
tion with the discovery of forged bills 
of lading by which Chicago banks were 
swindled out of approximately $300,- 
000 by Herman J. Blumson, head of a 
small milling concern. The actual loss 
to the banks apparently will not be 
large, as it is understood that all but 
one of the banks affected were pro- 
tected by Lloyds policies covering that 
contingency. 

Most of the larger Chicago banks 
carry policies of that sort, according 
to Lewis W. Pitcher of Fred S. James 
& Co., who has written the coverage 
for the Chicago banks. The Lloyds 
policy covers forgeries or alterations 
in all kinds of negotiable instruments, 
including warehouse receipts and bills 
of lading as well as checks, bonds and 
drafts. 


Bank’s Size Fixes Premium 


The premium is high, being based on 
the size of the bank and the degree of 
care which it exercises to prevent losses 
through forgery. Some banks, which 
are regarded as being careless in their 
handling of much matters, will not be 
written at all. None of the banks in- 
volved in the Blumson swindle were 
in that class, however, as all of them 
had been offered the Lloyds policy, 
but some of them considered the pre- 
mium too high, in view of the fact that 
they had not had a forgery loss for 
ten years, and decided to carry the 
forgery risk themselves. Mr. Pitcher 
writes no policy for less than $100,000 
on a Chicago bank, running up from 
that figure as high as the banks want 
to go. 


Bond Forgeries Covered 


The coverage provided extends to 
such cases as to the one which arose 
in Chicago a few months ago, where 
the head of a bond brokerage house, 
after buying bonds of various school 
districts and small municipalities, put 
out forged duplicates of the real issues, 
which were deposited with various 
banks as collateral and had been car- 
ried in some cases for several years 
before the forgeries were discovered. 


To Reenter Alabama 


F. W. Lawson, United States manager 
of the London Guarantee & Accident, will 
go to Alabama within the next two weeks 
to arrange for admission of the company 
to the state and the appointment of a 
general agent. The London discontinued 
business in Alabama about ten years ago, 
because of an unsatisfactory experience 
on employers’ liability business, but de- 
sires to reenter the state since the com- 
pensation act has been passed. 
























































Capital Assets 
$500,000.00 $1,000,000.00 
Lines Branch Offices 


Minneapolis 


Fidelity & Surety Bonds Grand Rapids 


| Plate Glass, Burglary Great Falls 
Health and Accident Dallas 
Automobile Liability = ale 3 | 
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Property Damage and St. Paul 
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San Francisco 


AUTOMOBILE AGENTS WANTED —Licensed in Neb., lowa, Kans., Mo., 
Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak., Mich. 


~LION BONDING & SURETY CO. 


HOME OFFICE: OMAHA, NEBRASKA 






























































Automobile Casualty Insurance 
OUR LEADER 


We Also Write 
Fidelity and Surety Bonds; Plate Glass, Burglary 


J. C. O. MORSE, President 
“CONSERVATIVE BUT AGGRESSIVE’’ 


WICHITA, KANSAS 

























GENERAL ACCIDENT 


: Fire and Life 
ASSURANCE CORPORATION Ltd. 


General Building, Philadelphia 


Begs to announce 


Marked Reductions in Automobile Rates 


Agents and Brokers may promote their own and their clients’ interests by 
consulting the Corporation’s General Agents 


Meeker-Magner Co., H. C. Borhus, T. Grant Slaughter, 
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THE PROVIDENT 
LIFE & ACCIDENT 
INSURANCE CO. 


CHATTANOOGA, TENN. 


Our popular priced Commercial 
Disability and new 1919 month- 
ly Premium Accident & Health 
policies for Professional and 
Business Men and Women 
insure a permanent Agency 
connection. Make your 
connection worth while 
by representing a 
Company with 
thirty years ex- 
perience. 





Agency Openings in 17 States 





BUILDING CONSTRUCTION 
AND COST PLUS PLAN 


(CONTINUED FROM PAGE 25) 


asked to underwrite the accident of 
greater costs. The work during the 
war period brought out the cost clause 
contract system which seems to have 
been very desirable. 


Further Comment Made 


Mr. Wells in his views, which are of 
interest to surety men, concludes as 
follows: 

We have been operating under this 
plan almost exclusively for several years. 
We know that it is possible to convince 
most business men of the perfect fair- 
ness of the cost-plus contract and 
among our clients are several who would 
be the last to tie themselves up with 
us on any basis of contract likely to be 
unfair or dangerous. We have built on 
this basis for Montgomery Ward & Co., 
four successive times; for the Robert 
Simpson Co., Toronto, five separate 
buildings and for the William Davies 
Company, Toronto, six buildings. For 
these firms we have been able to start 
actual construction much earlier than 
otherwise would have been posstsle, 
which means early occupancy. The 
reason for this is that we can start 
the foundations just as quickly as the 
foundation plans are complete and fur- 
ther design and construction may g0 





THE 
JIFFY 
PEN 


The word “‘Jiffy’’ de- 
notes speed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
-filling without a 
‘Ser sac. 


Sens ‘or descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 





on coincidently. 


Cut Down Unproductive Period 
Money tied up during construction 
; earns nothing until the building is ready 
for occupancy and the interest often 
amounts to a considerable sum. When 
we have opportunity to work with the 
owner, architect and engineer from the 
very inception of plans and when we 
begin foundations as soon as the general 
contour of the building and equipment 
are determined upon, we are able ma- 
terially to cut down the period during 
which the owner’s capital is unproduc- 
tive. Under the lump-sum contract it 
is necessary that the plans be complete 
before bids are taken which may delay 
occupancy for months and without occu- 
pancy a building investment is poor as 
a dividend producer. 


Ten Per Cent Basis Advocated 


But while speed is of first importance 
in most building contracts, yet fairness 
to both parties is an equally good rea- 
son for its general adoption and on that 
basis our company is now operating al- 
most exclusively. We feel that the 
owner should reap any benefit we are 
able to bring about. To give us incen- 
tive to make such savings we ask a mod- 
erate percentage of that saving under 
the estimated cost. Our standard con- 
tract calls for a return to the owner of 
90 per cent of such savings all of which 
would have accrued wholly to the con- 
tractor under the lump-sum plan. We 











AMERICAN 
SURETY 
COMPANY 


NEW YORK 


100 Broadway 





SURETY BONDS 


BURGLARY 
INSURANCE 


believe 10 per cent of the savings to be 
an adequate incentive for the contractor. 
We have almost invariably made sav- 
ings for the owner below the estimated 
cost on our cost-plus contracts and such 
savings have not been through the pad- 
ding of preliminary estimates but 
through changes or economies in con- 
struction made with the consent of 
owner, architect and engineer, which 
produced either a structure more adapt- 
able to its purpose or of lower cost with 
equal value. Such changes could be 
made only with difficulty under the 
lump-sum contract as the average owner 
is averse to changing original specifi- 
cations because of the generally high 
cost of “extras” or divergence from the 
original basis of bidding. 


Cost Should Dictate Price 

The cost-plus-fixed-fee basis has been 
adopted for the major manufacturing 
and merchandising operations. Automo- 
bile makers do not gamble with a fixed 
price but from season to season vary 
their selling prices according as costs 
rise or fall. There is less of general 
price advertising than before the war 
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and now many standard articles of com- 
merce, once fixed as to price like the 
Ingersoll Dollar Watch, are today on a 
new basis and tomorrow may be higher 
or lower according as costs dictate. 
Unquestionably the contractor is called 
in because he is an expert in building 
and not to absorb the risk entailed in the 
lump-sum contract. If it is not the pur- 
pose of the owner to buy price insur- 
ance along with his building then cost- 











plus-fixed-fee is a better basis. 





American Indemnity Reduces Lines 


White Sulphur Meeting 

At the annual meeting of the National 
Association of Casualty & Surety Agents 
to be held at White Sulphur Springs next 
week Howe S. Landers, the well known 
Indianapolis attorney, will give an ad- 
dress on “Interinsurers.” N. S. Riviere 
of Pittsburgh will have a paper on “Ad- 
vertising Methods of Would-Be Competi- 
tors.” 


In order to enable it to enter New 
York, the American Indemnity of Gal- 
veston, Tex., has given up the writing 
of automobile fire and theft and also 
marine and war risk insurance. No more 
business in these lines will be written 
after Sept. 15. The company will also 
at the same time discontinue writing 
plate glass. Automobile fire and theft 
will be written hereafter through the 
Marine & Motor of Galveston, recently 
organized by the American Indemnity 
interests to meet this contingency. 

The American Indemnity will con- 
tinue to write public liability, automo- 
bile liability, property damage and col- 
lision, teams property damage, burglary 
and theft, fidelity and surety bonds. 


Will Choose a Manager 

NEW YORK, Sept. 10.—The establish- 
ment of the National Council on Work- 
men’s Compensation Insurance is rapidly 
taking shape. Secretary Leon S. Senior 
has issued a call for a meeting of the 
newly elected governing committee, to 
be held Friday to elect a general rnan- 
ager and other organization work. 

Secretary Senior has also issued a call 
for a meeting of the committee of eight, 
appointed in accord with resolutions 
adopted at the meeting last week, “to 
develop a plan for non-partisan rate 
making in all workmen’s compensation 
states, with a provision for state regula- 
tion of rates in states in which there is 
no state regulation at present, and to re- 
port such plan to the governing commit- 
tee of the council as soon as possible.” 

The committee will hold a meeting 
Sept. 25. The committee is composed of 
Fidelity & Casualty, General Accident, 
Travelers, United States Fidelity & Guar- 
anty, Liberty Mutual, American Mutual, 
Security Mutual and Casualty Reciprocal 


New Indianapolis Agency 

David Layton, for several years identi- 
fied with branch offices of the Na- 
tional Workmen’s Compensation Service 
Bureau, and Chapin F. Greene, for 
several years special agent of casualty 
and surety companies in Indiana, have 
formed a partnership as Layton & 
Greene and have been appointed man- 
agers of the Indianapolis Branch Office 
of the New Amsterdam Casualty, hav- 
ing jurisdiction over Indiana and a part 
of Illinois for all the company’s lines. 
Both Mr. Layton and Mr, Greene have 
for some months past been on the staff 
of the Foster & Messick general agency 
at Indianapolis and leave with that 
firm’s good will and best wishes for 
their success. They have both had valu- 
able experience and understand the local 
agent’s problems. It is their purpose 
to render practical service to their 
agents, eliminating all unnecessary tech- 
nicalities. They will open offices at 
621-24 Lemcke building, Indianapolis. 


Guaranty Fund Information Sought 

OKLAHOMA CITY,, OKLA., Sept. 9.— 
Requests for information concerning the 
guaranty fund warrant section of the 
Oklahoma state banking laws have been 
received by the insurance department 
here from prominent insurance and 
banking men in Philadelphia, who are 


sylvania to help prevent the many seri- 
ous bank failures that have occurred 
there. 

The Oklahoma bank guaranty fund is 
created by assessments on all state 
banks and if the fund proves insuffi- 
cient to pay the depositors of failed 
banks, depositors’ guaranty fund war- 
rants are issued. Any bank may invest 
in those warrants that portion of its 
capital equal to its pro rata share of 
the warrants outstanding, together with 
any part of its surplus desired. 

Where a surety company is compelled 
to pay or voluntarily pays a deposit of 
any state, county or municipal or other 
public funds for which it is liable in a 
failed bank, such surety company is en- 
titled to participate in a pro rata divi- 
son of the proceeds of the assets of any 
such bank wth the depositors guaranty 
fund. 





BARRIERS ARE FOUND 
(CONTINUED FROM PAGE 10) 
and restrictions upon its domestic in- 
surance companies, certainly no govern- 
ment which is an important factor in 
foreign commerce, and while it is a far 
cry from our form of insurance and su- 
pervision to the “Let the buyer beware” 
attitude assumed in England, for in- 
stance, still the latter possesses certain 
advantages even for the insuring public; 
yet investgation shows conclusively that 
our strongest competition will be from 
companies domiciled in countries hav- 
ing the fewest restrictions upon insur- 

ance. 

Assuming your convention will adopt 
the same broad and patriotic view and 
extend the same practical assistance 
that the federal government has ex- 
tended to American trade, American 
shipping and American banking, the so- 
lution lies in abolishing the rules re- 
ferred to in respect of foreign business 
and to initiate legislation to similar 
effect where existing laws prevent. 

American insurance is unquestionably 
supreme in financial resources and in 
meeting the urgent call from American 
commerce to extend its operations 
abroad finds no difficulty in overcoming 
any obstacles save those created by 
the laws and rulings of its friends at 
home. 

Is the Insurance Commissioners Con- 
vention prepared to pledge its assist- 
ance in removing them? 





SEEN FROM CHICAGO 
(CONTINUED FROM PAGE 9) 


Sr., as was recently incorrectly stated. 
Affeld, Tonk & Co. will act as sole agents 
of the company in Chicago and Cook 
County as soon as it commences writing 
business which will be some.time in 
October or November. At a recent meet- 
ing of the stockholders it was voted to 
increase the capital stock of the com- 
pany to $1,000,000. Considerable of the 
second issue of stock has already been 
placed. 
* 2 * 

Neil Pearce & Co., of New York, insur- 
ance brokers and average adjusters giv- 
ing special attention to marine business, 
have opened a branch office at 327 South 
La Salle St., Chicago. B. A. Rockwell 
of Chicago has been appointed secretary 
of the new branch. 

* = * 

The official train for the anuual meet- 
ing of the Western Union to be held 
next week at White Sulphur Springs, 
Va., will leave Chicago Monday morning. 

* * * 


Herbert E. Kerber, who was formerly 
with Alford & Blaker, general agents 
of the Maryland Casualty, has opened 
an office of his own to conduct a gen- 





collecting the information with a view 
of bringing about such a law in Penn- 


eral insurance business at 614 Peoples 
Gas Building. 





chang! 
FRANK W. GREEN, Resident Manager 








Protect Your Business 


BY SELLING 


Automobile, Plate Glass and 
Accident Policies 


OF THE 
AMERICAN CASUALTY COMPANY 
READING, PA. . 
Chicago Branch Office yo orong - 2 eee ‘ -_ 000.00 
959-961 Insurance Ex Asse 3,668.60 


Surplus to “Policyholders" ‘eas. "412.14 
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GROUP 


INSURANCE 
Life, Accident and Health 


With the same Prompt and Expert Safety Engineering 
and Inspection Service and Organization which has 
made the Name of The Travelers Famous. 


AGENTS AND BROKERS 


Refer Your Inquiries to The Group Insurance Division. 


THE TRAVELERS 
INSURANCE COMPANY 


Hertford, Connecticut. 





Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. J. H. Huckleberry, Vice Pres. | 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines” 


Agents Wanted in U'noccupied Territory. 





“$2,500 FOR $1.00” 


Today See, Write or Phone 
R. W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President - General Offices, Chicago, III. 
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IIH 
CAPITAL ONE MILLION DOLLARS 
Emory H. English, President Joel Tuttle, Secretary 
HOME OFFICE: 715 Locust St., DES MOINES 


FIDELITY AND _ — COMPENSATION 
SURETY BONDS AUTOMOBILE 


BURGLARY PUBLIC LIABILITY 


Semi-Annual Statement, June 30, 1919 
Admitted Assets 





Liabilities and Reserves. 0.000000 ates 
al Rau a adekccededeadeadackcsusasacacaddnaddacacdetis 
Surplus’ ; eselse 


401,501.62 
$1,016,800.00 in Approved Securities on Deposit with Insurance Department ef lewa 























The Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 














AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 


Financial Statement as of June 30th, 1919. 
CASH CAPITAL 
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OFFICERS: 
SEALY HUTCHINGS, President JOHN SEALY, Vice-President 
GEO. SEALY, Secretary J. F. SEINSHEIMER, Gen’l Mgr. 
A Multiple Line Company writing Casualty Lines (except Workmen’s 
Compensation and Accident and Health) and all forms of Fidelity and 
Surety Bonds. 


Responsible Agents Wanted Where Not Represented. 




















We are issuing all forms of 


Life, Health and Accident Policies 


Perfect Personal Protection 


Can we interest you in biggest, grea best paid business in the world? 
It will Soeur glaitte dee venules information. 


CLOVERLEAF LIFE & CASUALTY COMPANY 


FREDERICK H ROWE, Presipent 
HOME OFFICE 


JACKSONVILLE, ILLINOIS 
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GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 


Compiled Under Laws of New York, Pennsylvania and Georgia 


MACON GEORGIA 














FOUNDED 1889 
INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 
with non-classification of risks. Benefits paid weekly. 
Policy includes $100.00 funeral benefit. 
Representatives Wanted in Indiana and Illinois, Our Victory Policy Will Interest Yeu, 
Sam Gann "Ss Bene 
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SOMETHING NEW 


In addition to an up-to-date line of Life and 
Accident policies, we also issue a special Accident 
and Health policy for farmersonly. A contract witheut 
frille or ruffles but a proven good seller. Write for sample. 


The Gem City Life Ins. Co. 





Dayton, Ohio 











The Money Saving Service 


l‘riends: 
We are anxious that you should get our 
viewpoint as to what 
An Appraisal Company 
should be, and should not be. 
First: Let us consider what it 


Should NOT BE. 
It should not be a Special Advocate or Attorney 
for the assured. It should not be interested in 
anything other than the facts in the case. 
Now for what 


An Appraisal Company Should Be. 
It should be absolutely fair and impartial 
and it should make an earnest and honest en- 
deavor to show the facts; in other words— 


It Should Be Disinterested; 
otherwise it is departing from its true function 
and its true province, and becomes a menace to 
The Insurance Companies. 


That Is Our Viewpoint. 
It Should Show 


the facts; and please remember that the facts 
are helpful to all parties concerned, namely: 


The Agent, The Client and The Companies. 
No honest person was ever injured by 
appraisements that 


Showed the Facts. 


On such appraisements the agent, the 
client and the companies can place “the line” 
and 

Properly Protect 
the property; and, in case of damage or de- 
struction, an adequate, prompt and satisfactory 
settlement can be obtained 


Without Loss to Anybody; 


because the agent, the client and the companies 
are all protected and safeguarded by 


The Facts. 
That ALSO Is Our Viewpoint. 


It is sometimes claimed that 


The Lloyd-Thomas Company 
is unduly friendly to the Insurance Companies 
and that the prospective purchaser of appraise- 
ments had better, for that reason, purchase 
Some Other Appraisement. 

We can not help what our competitors 
say; but we most emphatically deny that we 
are anything 

Other Than Impartial. 

We acknowledge that to be impartial is 
difficult; but we contend that for that matter 
so is everything else in life that is really worth 
doing. 

The Honest Owner 
wants an impartial appraisement; the other 
kind will naturally buy something different— 
or none at all. 

We Seek to Serve 


in a clean and honest manner 


ALL CONCERNED, 


and, if we have the backing of the Insurance 
Companies, it is because they 


Believe That We Do So, 
and for no other reason. 
They have been “skinned” often enough by 
Tailor Made Appraisements. 
They know it and they seek to 
Avoid All Such. 


Can you blame them? 
That Is the Answer. 
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CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, Pittsburgh, St. Louis, Toronto 
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INTERESTED ? 


Say! Fix up that policy you were telling me about, Quick! 





ae 8 a eae Aon’ aang 8 a Our Policy {As Det he meyer gti re ane 
otal Disability—Sickness or Accident— t Death—Face of Policy, Pai ithin ours 
Pays Insured Income During Disability Without Deduction For Disability Payments, 


WRITE US TODAY—We have territory open in Ohio, Pennsylvania and South Dakota 
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HOW INFLUENZA HAS 
AFFECTED INSURANCE 


Connecticut State Actuary Com- 
piles from Com- 
panies’ Special Reports. 


Figures 


MORTALITY IS DOUBLED 


Effect on Increase in New Business 
and Upon Premium Rates Also 
Shown in Address 


HARTFORD, CONN., Sept. 10.— 
A comprehensive review of the effect 
of influenza on insurance was presented 
before the National Convention of In- 
surance Commissioners by Thomas F. 
Tarbell, actuary of the Connecticut 
department. Mr. Tarbell’s figures were 
compiled from special reports requested 
by that department from old line life, 
fraternal and health and accident com- 
panies and his painstaking research 
brought out data which were regarded 


as being of the highest importance to 
insurance men. He said: 


Three Features Considered 


I have divided the present investiga- 
tion into three parts: First, the effect 
of influenza upon mortality and sick- 
ness; second, the effect of influenza upon 
the increase in new business, and, third, 
the effect of influenza upon premium 
rates. As regards influenza claims I 
wish to point out that I have included 
therewith claims due to la grippe and 
pneumonia. The three are so closely re- 
lated that, as I found from a previous 
investigation, more satisfactory results 
would be obtained by taking them to- 
gether than by making an attempt to 
segregate the claims due solely to influ- 
enza. 

I submit the following as to the total 
amount of death claims, as well as the 
amount of such claims due to influenza, 
incurred during the period from Oct. 1, 
1918 to March 31, 1919 in the case of 31 
life companies: 

Amount of death 
$252,163,901. 

Amount of such claims due to influ- 
enza, la grippe and pneumonia, $120,- 
443,469. 

The influenza and kindred claims rep- 
resent 47.8 percent of the total claims. 

It would thus appear that so far as 
our statistics go we may reasonably 
assume that the mortality rate was al- 
most double that of the normal during 
the period under consideration. This fact 
is strikingly illustrated in the case of 
the experience of fraternal societies. 


claims incurred, 


More Deaths at Younger Ages 


It is a known fact that the majority 
of deaths from the epidemic occurred at 
the younger ages. The following sta- 
tistics furnished by one of the large 
companies clearly illustrate this fact and 
will no doubt prove of interest: 
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1918..Oct. ..655 $1,560,689 160 $684,569 
1918..Nov. .239 601,185 80 281,120 
1918..Dec. .272 1,019,753 96 514,530 
1919..Jan. ..179 506,800 72 274,025 
1919..Feb... 83 303,023 50 259,239 
1919..March 61 143,800 59 202,261 
Totals 1489 $4,135,250 517 $2,215,744 


Percentage of claims on lives under 40 
Based on number, 74.2 
Based on amount, 65.1 

The smaller percentage on the basis of 

the amount of insurance is unquestion- 
ably due to the fact that the average 
policy increases with the age. The fig- 
ures for the month of March, 1919, illus- 
trate this very point, the average claim 
for lives under 40 being $2357 against 
$3428 for the average claim for lives 
over 40. 


Experience of Fraternals 
Passing to the experience of fraternal 








NO SHORTAGE IN 


LIFE INSURANCE > 








NSPECTOR of Agencies Davis, of 
Chicago, was talking a day or so 
ago to a man who is engaged in 
another line of work and who was 
bemoaning the fact that his business 
was hard hit by the war. In his case 
he could not secure the goods neces- 
sary to the conduct of his business. 
Mr. Davis asked him “What about life 
insurance, and the effect the war would 
have on that?” “Oh,” he said, “You 
have something to sell—you have your 
product to deliver— you are not cur- 
tailed through shortage of your goods.” 
He hit the nail right on the head. 
While certain lines of industry may be 
held up due to a shortage in material, 


the sale of life insurance is unlimited. 
The life insurance agent today repre- 
sentg a business where there is no 
shortage in what he has to sell. In 
addition the government has officially 
endorsed it. But the life insurance 
agent, like every other salesman, must 
consider the changed conditions and 
must work with an eye to the new 
phases of business life which surround 
him. Mechanics are making more 
money today than ever. Farmers were 
never better off. In many lines the 
present conditions have brought in- 
creased revenues, and the life insur- 
ance agent if he persists in his work 
is bound to sell his share of the busi- 
ness.—Equitable Life Agency Items. 





esting data based upon returns from 32 
societies: 

Death claims incurred— 

Oct. 1, 1915 to March 31, 1916. .$26,729,371 


Oct. 1, 1916 to March 31, 1917.. 27,094,485 
Oct. 1, 1917 to March 31, 1918.. 27,094,493 
Oct. 1, 1918 to March 31, 1919.. 53,929,575 


It is seen at a glance that the amount 
of death claims incurred remained prac- 
tically stationary for the first three of 
the four periods covered. There is an 
increase of $365,114 for the 1916-1917 
period, but this amounts to less than 
1.4 percent. The outstanding feature 
of the above statistics is the increase 
for the 1918-1919 period. The effect of 
influenza is clearly shown. The claims 
for the 1918-1919 period are nearly dou- 
ble those of either of the two preceding 
periods, the percentage of increase over 
the 1917-1918 period being slightly over 
99 percent. Another fact of special in- 
terest is that of the $53,929,575 claims 
incurred during the 1918-1919 period, 
$26,618,127 or 49.4 percent were due to 
influenza, la grippe and pneumonia. The 
normal claims accordingly would amount 
to $27,331,448, which is only slightly in 
excess of the normal as shown by the 
1916-1917 and 1917-1918 periods. 

I think we may safely state that in the 
ease of fraternal societies the rate of 
mortality for the period under considera- 
tion was approximately double that ex- 
perienced in normal times. 


Health and Accident Claims 


The sickness claims of companies 
writing health and accident insurance 
are as follows based upon the returns of 
18 companies: 


Percentage 
of increase 
over 
previous 
Sickness claims incurred— period 
Cct. 1, 1915 to March 
BL, ADAG s...0.<0winse nas $1,298,130 
Oct. 1, 1916 to March 
Boas Ly be Carers yeaa 1,489,341 15.5 
Oct. 1, 1917 to March 
3 aes eee 1,647,139 10.6 
Oct. 1, 1918 to March 
Bie |) | Se ye 3,322,463 101.7 


The claims for the 1918-1919 period in- 
dicate a rate of sickness for the period 
affected of nearly double that of the nor- 
mal. 

As another illustration of the promi- 
nence of influenza claims, the following 
is of interest based upon the experience 
of 18 companies: 

Claims incurred from Oct. 1, 1918 to 
March 31, 1919, $2,987,781. 

Amount of such claims due to influ- 
enza, la grippe and pneumonia, $1,930,- 
844, 

Percentage of influenza and kindred 
claims, 64.9. 

I have also compared .the sickness 
claims incurred with the health premiums 
written. I give below the premiums 
written for the four periods under con- 
sideration, together with the percentages 
of claims to premiums: 


Percentage 
of claims 
incurred to 

Health premiums written premiums 
(18 companies)— written 
Oct. 1, 1915 to March 
aes Ly | er ere: $2,709,862 47.6 
Oct. 1, 1916 to March 
| Fae |) | eres 3,316,841 44.9 
Oct. 1, 1917 to March 
i | eee eer re 3,479,594 47.3 
Oct. 1, 1918 to March 
Ot err Tyre - 4,032,091 82.4 


The increase in percentage for the last 
period is not as large as we might expect 
in view of the other health and accident 
statistics examined. 





societies we have the following inter- 








statistics that health and accident com- 
panies suffered an increase in the rate 
of sickness proportionately as great as 
the increase in the rate of mortality 
experienced by the life companies and 
fraternal societies. 


Causes for New Business 


That the amount of new business writ- 
ten by life companies during the first 
half of the current year has greatly in- 
creased when compared with the 1918 
results is a matter of common knowledge 
in insurance circles. Various reasons 
have been advanced to account for this 
great increase, among which may be 
mentioned the following: The influenza 
epidemic, advertising given life insur- 
ance by the government insurance on 
soldiers and sailors, general prosperity, 
decrease in the purchasing power of 
money, group insurance, corporation and 
inheritance tax insurance. 

It is of course impossible to measure 
the effect of any one cause and any 
treatment of the question must be gen- 
eral. I submit the statistics of the life 
companies and will discuss briefly some 
of the causes of increase. The returns 
are based upon the experience of 29 
companies. 

Percentage of 
increase or 
decrease over 

prev’s years. 


Insurance written first 
six months of the year— 


ch) ees one $1,718,643,255 

a ee ee 2,123,055,953 23.5 increase 
DONG s.00:0-2 «esse 1,868,362,217 12.0 decrease 
21 | Ree ee 3,342,118,296 78.9 increase 


The increase for the first six months of 
1919 is indeed remarkable as compared 
with the same period of 1918. I would 
point out however that an interesting 
situation is disclosed if we go back and 
consider the 1915, 1916 and 1917 in- 
creases. In order to test the increases 
for these three years I referred to the 
Connecticut Insurance Reports for the 
business of the years 1914, 1915, 1916 and 
1917. On the basis of total business writ- 
ten in each year (paid-for basis) I 
found that the percentages of increase 
were, approximately, 6 percent, 17 per- 
cent and 20 percent respectively. From 
the foregoing it is evident that for the 
years 1916 and 1917 there was a large 
increase in new business written. 


Due to General Prosperity 


This increase I believe was due to 
the general prosperity in the United 
States resulting in a large measure from 
the part played in furnishing the bellig- 
erent nations with munitions and other 
war materials. The decrease in 1918 was 
no doubt due to our active participation 
in the world war. I have assumed that 
the year 1918 would have shown the 
same percentage of increase as the year 
1917 had like conditions existed, and 
have taken the percentage of 23.5 deter- 
mined from my statistics for the first six 
months of 1916 and 1917 as the measure 
of increase. Applying this percentage 
to the 1917 figures, we arrive at $2,621,- 
974,102 as the normal writings for the 
first six months of 1918. Comparing the 
writings for the first six months of 1919 
with our hypothetical 1918 amount, 
we would obtain a percentage increase 
of 27.5. If 23.5 percent represents the 
normal increase, there is left but 4 per- 
cent to be accounted for by the various 
forces which have been put forward to 
explain the increase in the 1919 busi- 
ness. Figures and percentages do not 
always reflect the truth. I am convinced 
however that had the year 1918 not been 


been considered as remarkable. 


affected by our active entrance into the 
war, the 1919 growth would not have 


Before drawing conclusions as to the 


CHANGES OF 50 YEARS 
OUTLINED BY FAIRCHILD 





Commissioners’ President Reviews 
Growth of Legal Reserve 
Companies 





DISCUSSES FRATERNALS 


Drastic Steps Advocated to Prevent 
Taking in New Members on 
Insufficient Rates 


HARTFORD, CONN., Sept. 10.— 
In his annual address as president be- 
fore the National Convention of Insur- 
ance Commissioners, C. W. Fairchild 
of Colorado reviewed the advances 
which have been made in legal reserve 
life insurance during the fifty years the 
convention has been in existence and 
referred to the necessity for further 
efforts to put fraternal insurance on an 
adequate basis. He expressed the be- 
lief that the only solution was to com- 
pel the fraternals to discontinue taking 


in new members at insufficient rates. 
He said in part: 


Celebrating Golden Anniversary 


We celebrate with this meeting the 
golden anniversary of the National Con- 
vention of Insurance Commissioners. 
That the business of insurance, like the 
business of supervision, was both chaotic 
and fickle fifty years ago is undoubt- 
edly a fact. 

The beginning of our present system 
of legal reserve life insurance prac- 
tically coincides with the start of this 
convention as an organization. It was 
in 1861, fifty-eight years ago, that Mas- 
sachusetts put into operation the his- 
toric non-forfeiture law from which 
dates all legislation requiring life in- 
surance companies to give automatic 
surrender values to policyholders in case 
of surrender or lapse. Many of our pres- 
ent practices affecting this form of serv- 
ice originated in Massachusetts within 
the span of existence of this organiza- 
tion. The first general law providing 
for the organization of companies origi- 
nated in that state in 1872. 


Standards Steadily Improved 


Improvement in life company stand- 
ards has gone forward year by year until 
today we have the finished product of 
legal reserve life insurance which bul- 
warks the people’s savings in safety 
against the stress of every conceivable 
contingency. The wonderful record of 
excess death claim payments achieved 
by these companies during the past 
twelve months is a decided tribute to 
their splendid character and soundness 
of conception that nothing can blemish. 

Fifty years ago the fraternal bene- 
ficiary system of life insurance service 
had its beginning in America. The prin- 
ciple is old, the English fraternal so- 
cieties having been in existence for 300 
years.. Too much credit cannot be given 
fraternal societies for the hundreds of 
millions of dollars paid out in benefits. 

Unlike old line insurance, the frater- 
nal system has not yet reached its proper 
level of scientific, dependable service. 
There is still much to be done to ac- 
complish this. ; 


Fraternals Started Wrong 


Fraternal insurance started wrong and 
is not yet altogether right. The weak- 
ness in the plan lies in the false premise 
that the law of mortality could be vio- 
lated, or rather that the idea could be 
successfully carried out of selling pro- 
tection at net cost and calling on the 
membership for funds as needed, in- 
stead of collecting in advance as with 
the legal reserve system. Unfortunately, 
the early leaders of this system taught 
the membership that there was no need 
of reserve; that the cost would not in- 
crease on a young growing membership; 
that if one died another young member 
could be secured to take his place. This 
false doctrine ignored the obvious fact 
that each twelve months the entire mem- 
bership advanced a year in age. Such 








It would appear from the foregoing 


(CONTINUED ON PAGE 12) 


(CONTINUED ON PAGE 19) 
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REGARDS PROHIBITION 
AS AID TO COMPANIES 


Commissioner A. C. Savage, of 
Iowa, Gives Figures on “Wet 
and Dry” Experience. 


SHOULD CUT MORTALITY 


Results Obtained by Companies Which 
Have Segregated Abstainers 
Are Cited 





HARTFORD, CONN., Sept. 10.— 
That the adoption of prohibition will 
have a favorable effect on the experi- 
ence of life insurance companies was 
the opinion expressed by Commissioner 
A. C. Savage of Iowa, in his address 
before the National Convention of In- 
surance Commissioners on “Wet vs. 
Dry: What the Statistics of Life In- 
surance Companies Show.” He said 
in part: 

The adoption of the national prohibi- 
tory amendment has aroused, with life 
insurance companies, new. interest in 
dealing with applicants who have used 
in any degree intoxicating liquors and 
the question has arisen as to what 
course shall now be taken toward them. 
Shall companies ignore the former in- 
quiry and consider previous liquor hab- 
its are of no consequence now, or 


continue as in the past to debar the 
excessive use of alcohol? 


Should Help Lengthen Lives 


Prohibition should have an immediate, 
but slight, effect in lengthening the 
lives of our people, although the finai 
and complete effect will not be registered 
until the passing of half a century. Life 
insurance companies, therefore, must for 
seme time to come continue to scrutinize 
earefully those risks involving persons 
who have been users of alcoholic bever- 
ages or have been engaged in their man- 
ufacture. 

The end of the liquor business is not 
yet in sight for life insurance compa- 
nies and will not be until the slate has 
been wiped clean by the passing of all 
those who have in the past been af- 
fected by the use of alcoholic bever- 
ages. As will be shown, the men who 
have been users of intoxicating liquors 
are inferior risks to those who have 
been total abstainers, even though they 
have now renounced the use of alcohol. 

The real situation, however, is that 
those who have been users of intoxicants 
have been inclined since the arrival of 
prohibition, to indulge in orgies when- 
ever the opportunity presents itself, 
and very often, under present conditions, 
the men who in the old days were mod- 
erate drinkers have become heavy drink- 
ers whenever the opportunity afforded. 


Economic Effect Favorable 


The economic effects of prohibition 
from the standpoint of life insurance 
should be excellent. Prohibition will 
remove the undesirable risks Which 
were the result of the liquor traffic, 
and will widen the field of insurable 
lives to that extent. There will surely 
be a vast decrease in the population of 
our houses of correction, prisons, and 
penitentiaries, and these facts will enter 
greatly into the morality of our people. 
There will also enter the question of 
taxation and the savings of taxes, and 
lower taxes alone will far more than bal- 
ance the public revenue which was for- 
merly available under the liquor traffic. 

The life insurance companies of the 
nation will, as a general rule, experience 
a more favorable mortality under prohi- 
bition because of the fact that they 
have in the past generally issued life 
insurance on the lives of moderate drink- 
ers. The statistics have proved that 
even the moderate drinkers are poorer 
risks than the abstainers, and with the 
elimination of even the moderate drink- 
ing class, life insurance companies should 
benefit. 


Experience of Companies 


_The figures of life insurance compa- 
nies show that the inhabitants of the 
United States will live longer with pro- 
hibition in force than they have lived in 
without prohibition. This 








PRESS AGENT IS NEEDED IN 
LIFE INSURANCE BUSINESS 


BY JOHN 


UST a few years ago the question 
J of organized publicity for life in- 

surance as an institution was a 
dominant discussion among life insur- 
ance men. Ambitious plans were pre- 
sented, even elaborate “copy” prepared 
and printed for local and national ad- 
vertising campaigns. Perhaps the fail- 
ure to put to test the value of the plans 
generally and decisively was due to the 
fact that they were overambitious. It 
all seemed to call for money expendi- 
ture too large to be ventured. Com- 
ment was not then lacking that in the 
enthusiasm of the big vision the value 
of opportunity made by occasional 
events, striking enough to be “close- 
up” revelations of life insurance need, 
was not utilized. 

Life insurance may have text writers 
aplenty now, scribes not hesitating to 
write more or less cogently on life in- 
surance problems, orators to proclaim 
the glory of the cause—all aplenty. 
Weekly the life underwriter reads and 
has been reading essays and comments 
on many phases of the business. At- 
tempted analyses of intricate subjects 
directly and even remotely connected 
with the service appear often in the 
columns of the life insurance period- 
icals. Often enough a demand is made 
and attempted to be supplied for ex- 
haustive considerations, necessarily 
technical and involved, yet really af- 
fecting the application-getting possibil- 
ities of few agents. Income taxation, 
inheritance taxation, federal estate tax- 
ation, have been discussed; complex 
statutes have perhaps been reduced to 
simple understanding. Most producers, 
meanwhile, have had seldom need for 
the conclusions demonstrated. 





B UT comment is rare on the occa- 

sional tragedies in the news col- 
umns of the dailies, showing startlingly 
the uncertainties of life. Almost rhyth- 
mic is the trend of disaster, but little 
emphasis is given publicity of the fact 
that a specially cruel disaster reveals 
the imminent need of life insurance to 
the ordinary man. It is nobody’s par- 
ticular business, apparently, to visualize 
the lesson. A dirigible crashes through 
the roof of a great bank in Chicago, 
killing a dozen peaceful workers—a 
boy messenger with hope beckoning 
him, a beautiful woman stenographer 
in the very joy of her young maiden- 
hood. Who used the modern enginery 
of publicity to point out the relevancy 
of life insurance to the event? We 
caught our breath and went on, “car- 
ried on,” in our routine way and the 
startling became merged in the com- 
monplace; the “psychological” opportu- 
nity was lost. 


UST a few days ago, a young wife, 

the mother of three helpless little 
children, near Chicago, had her foot 
caught in the track ahead of an ap- 
proaching train. Her young husband, 
exhausting his efforts to extricate her, 
clutched her in his arms and the two 
were killed. The flagman, tugging at 
them, lost a leg in the crash. The dailies 





R. McFEE 














print pictures of wife and husband and 
the three little ones left orphans to 
the mercy of a charitable world. Actors 
on a strike propose a benefit, a hilarious 
performance of talent to earn a fund to 
help the children and perhaps pay the 
undertaker. A daily paper saw a pub- 
licity value to itself in the event and 
called on its readers to write for pub- 
lication individual views on the merit 
of the husband’s sacrifice. You see, he 
was foot free and could easily have 
stepped aside. His act was the suprem- 
acy of sacrifice, but the children pay. 
Going to the picture show six miles 
from home they were, the children left 
with Auntie, the young couple gay in 
the race to cross the track ahead of 
the approaching train. Plenty of time 
apparently to race ahead of the train 
at the crossing. Every day most of us 
do such things. Now a great daily 
— comment on the husband’s sacri- 
ce. 

If this disaster had marked, with a 
tithe of its emphasis on the need of life 
insurance, the need of chewing gum or 
tooth paste, some enterprising manu- 
facturer would have probably had page 
advertisements of the fact in the next 
day’s daily papers. So far, I have looked 
in vain for any comment in the insur- 
ance press on the event. If one wrote 
a life insurance comment to the daily 
paper referred to, it would probably be 
thrown out as an attempt to “steal 
space.” 


O we go on smugly living. We make 

the family pay the hazard in what is 
often termed life’s game. Our prospects 
continue to consider disaster as remote 
to them individually. Perhaps a crying 
evil of the times is the growing out- 
look on life as a sporting proposition. 
Only the fool goes to the gaming table, 
perhaps, but men reputed wise gamble 
with their little ones in what is some- 
times called the game of life. Men call 
often their business a game, even our 
business is sometimes called “the life in- 
surance game.” There is evil in this 
sporting outlook on life. Cappers, crou- 
piers with their rakes, we are ever try- 
ing to drive away from our ranks. So 
we should fight the very idea of life as 
a game. “Play up, play up, play the 
game,” we have heard declaimed. The 
speculative sport is always a bad pros- 
pect for life insurance. Let him in 
his folly bet on the red and on the black, 
stake a column on the table, play open 
or coppered on a card on the layout, look- 
ing ever to winnings, forgetting the 
gamekeeper’s percentage always there 
betting against the player, the perpetual 
negative to the affirmative of him who 
hazards. 


O when we can bring home the fact of 
life’s uncertainty through events 
showing that death lurks just around the 
corner, the revelation is of highest value. 
It is of highest value because it is a 
declaration of facts where proclamation 
in words may be dangerous. To present 
life insurance habitually in the gloom 
of possible disaster is bad salesmanship 
usually. When events proclaim what 
we hesitate to assert, what we would 
always urge if we dared, the value is 
beyond calculation. 

So life insurance could well use an 
institutional publicity man. 

When the National Association meets 
in convention at Pittsburgh this month 
it may be well to postpone some tech- 
nical discussions and consider the need 
of a life insurance press agent. 





statement, in fact, is based on the actual 
experience of life insurance companies in 
this and other countries that have made 
a special class for their policyholders 
who have been total abstainers. The ex- 
perience of these companies conclusively 
proves that total abstainers live longer 
than the best of risks who are not total 
abstainers. Foreign companies seem to 
have given more attention to the study 
of alcoholic effects than have the Ameri- 
can companies. 

The Manufacturers Life of Toronto, 
which has made a specialty of insuring 
total abstainers and maintains for them 
a separate section with special advant- 
ages, has had an experience which goes 
to prove the same points. The general 
section of this company has invariably 
shown an exceptionally favorable death 
loss, even when reckoned on the most 
stringent basis, which allows for the 
light mortality expected during the first 
few years following medical selection. 








Yet the abstainers’ section has invariably 
shown a much smaller percentage of 
death loss as compared to the expected 
mortality. 

The following table shows what per- 
centage the actual cost of insurance in 
the two sections has been of the expected 
cost during the last number of years: 


Abstainers’ General 

Section Section 

DAP Cerne eer 35.90% 57.33% 
GOGR eo. wihae caeseuns 37.81 69.15 
pA eee eee 39.88 81.72 
BOGUT oc ledccsucesius 33.50 48.45 
BONG es < wobec. cedwe 30.34 50.75 
BOGE sate beeae nde eses 46.07 77.89 
DOR Rc éaos ces noauae 46.51 70.90 
SOs sc cdodceaweades 40.42 44.94 
Df. eee aera eee 41.83 71.63 
GOR ls cdecdcceegeces 42.42 86.06 
$OGG@; csi cccseane ss 67.86 80.35 


The accumulation policies in the ab- 
(CONTINUED ON PAGE 14) 





STATE LIFE MEETING 
HELD AT HOME OFFICE 


Members of $100,000 and $200,000 
Clubs Hold Annual Conven- 
tions in Indianapolis. 


IS SILVER JUBILEE YEAR 


Twenty-fifth Anniversary Is Celebrated 
—Vice-President Coffin with It 
from Start 


The $100,000 and $200,000 Clubs of 
the State Life held their annual meet- 
ings in Indianapolis last week and 
celebrated the company’s Silver Jubilee. 
Organized twenty-five years ago in a 
very modest way but by men with a 
vision and the courage and ability to 
realize that vision, the company is now 
an institution with more than $21,- 
000,000 assets and over $100,000,000 of 
insurance in force. The attendance of 
the two honor clubs was the largest in 
the history of the company, something 
over 70 enthusiastic members being 
present. 

Thursday morning there was a re- 
ception in the home office library, given 
by the officers and directors, at which 
time Vice-President Charles F. Coffin 
presented new members with souvenir 
membership buttons and outlined the 
activities of the convention. 


Coffin Tells Company’s History 


_ Thursday evening, after-dinner greet- 
ings were offered by Roy H. Kerr of 
Detroit, J. W. Popham of Dallas, Tex. 
and C. V. Le Craw of Atlanta, who 
have been connected with the company 
for from ten to fifteen years. Vice- 
President Coffin addressed the conven- 
tion on “Some Incidents of State Life 
History.” He pointed out the moun- 
tain of difficulties and opposition which 
the company met and overcame during 
the first few years of its history, and 
stirred his hearers to sincere applause 
by a recital of its courageous battles 
and numerous victories. He told the 
story of a growth from a humble be- 
ginning with resources of $500, bor- 
rowed money, to the great present-day 
institution, known and respected from 
coast to coast. The evening closed 
with one of Clarence Sweeny’s inimit- 
able recitations. 


Business Conference Friday 


Friday morning was devoted to business 
conferences in the various departments 
at the home office and incidentally 
to presenting suggestions, grievances 
or special requests. The after-luncheon 
discussion on the topic, “My Most 
Interesting Canvass,” drew forth 
much humor, instruction and inspira- 


‘tion from such veterans as George R. 


Wilson, state manager of Indiana; J. 
W. Popham, state manager of Texas, 
and the always witty and entertaining 
S. J. Rosenblatt of Chicago, president 
of the $200,000 Club. Other speakers 
of the afternoon were E. R. Robinson 
of Arkansas, Walter Howe, auditor of 
the company, and Judge R. W. Mc- 
Bride, counsel for the loan department. 


Closing Banquet Friday Evening 


The closing banquet on Friday even- 
ing at the Claypool Hotel was a fitting 
ending for a really great convention. 
When the feast was over H. W. Ben- 
nett, president of the company, intro- 
duced Mr. Coffin as toastmaster. The 
first speaker was Governor James P. 
Goodrich of Indiana, who was received 
with generous applause, the audience 
standing as they cheered. He spoke 
in terms of high commendation of the 

(CONTINUED ON PAGE 19) 
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SUB-STANDARD RISKS 
RESERVE BASIS IS DISCUSSED 


Actuary of Virginia Department De- 
scribes Present Methods of 
Handling Business 


HARTFORD, CONN., Sept. 10— 
The question of sub-standard risks in 
life insurance and the proper basis of 
reserves was discussed before the Na- 
tional Convention of Insurance Com- 
missioners by R. E. Ankers, actuary of 
the Virginia department. He said in 
part: 

The matter of insuring sub-standard 
lives has received considerable attention 
in recent: years and a number of com- 
panies have enlarged the scope of their 
business so as to include in the list of 
insurable risks many impaired or par- 
tially impaired lives. Not all of the com- 
panies, by any means, accept such 
business, though it would seem desirable 
that the companies offer this larger serv- 
ice to the classes which really need 
insurance most. “Over the counter insur- 
ance” will probably never come to pass, 
but the nearest approach thereto will 
come from this body of men whose need 
of insurance is the most urgent, nearly 
all of whom are deemed to be insurable 
on some plan. It would doubtless be un- 
wise for many of the smaller companies 
to undertake such business, but it would 
seem to be entirely possible for other 
companies to engage successfully in this 
phase of the life business. While the 
successful conduct of such business is 
not without its difficulties, it is hardly 
necessary to say that the companies gen- 
erally are much better equipped than 
ever before to undertake the task. 


No Fixed Standards Now 


Unfortunately, as it seems to me, there 
are no fixed standards in this country for 
the insurance of under-average lives. 
The principal methods of insuring such 
lives now currently used in this country 
are: 

(1) A flat extra premium is charged. 

(2) The age is rated up in advance of 
the true age. 

(3) A percentage increase of the stand- 
ard table is applied. , 

(4) Premiums are based on special 
mortality tables which provide for the 
increased hazard. 


None of Plans Satisfactory 


No one of the four principal methods 
of insuring sub-standard risks is satis- 
factory in all respects, as might be 
gathered from the fact that all those 
plans are in use. If the extra risk is due 
to occupational hazard, chiefly of an ac- 
cidental nature, it is common to impose a 
flat extra premium, though this is not 
always the case. Frequently, the extra 
required is less on short term endow- 
ments than on other forms. Certain ad- 
vantages accrue to a company organiza- 
tion by applying a uniform method to all 
types of sub-standard risks, though it 
may be agreed that such treatment is ill 
suited to all applicants. From the stand- 
point of routine office work, considerable 
savings can be effected in applying the 
present advance in age method to all 
classes of under average lives, inasmuch 
as the necessity for the computation of 
special reserves and surrender values 
based thereon is eliminated. 


Much Diversity in Practice 


Coming now to the plan under which 
the extra premium is applied by a per- 
centage increase of the standard table, 
there is considerable diversity in the 
practice of the different companies. Sub- 
stantial equity can usually be achieved, 
it appears to me, by the use of a fixed 
percentage increase of the standard ta- 
ble. Objection will be at once raised that 
this will discriminate as between risks 
of cifferent degrees of impairment. Those 
with slight impairments will be charged 
too much while the more hazardous risks 
will be taxed with an insufficient charge. 
True, but such procedure would be in line 
with the practice in the case of normal 
lives which vary greatly in character of 
risk, but which are all insured at regu- 
lar premium rates. 

The use of special mortality tables 
which provide for the increased hazard 
of under average lives has been limited 
to a very few companies. Presumably, 
the experience upon which these tables 


are based included impairments of vari-; 
but for some reason these 


ous types, 
tables have not been generally adopted. 
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SOME ADVICE ON INTERVIEWS 














ALTER E. WEBB, $superin- 
W ecsdent of agents of the Na- 

tional Life U. S. A., in speak- 
ing of interviews says that it is 
important to fix in one’s mind a clear 
understanding of the difference be- 
tween calls and interviews. An inter- 
view he says is a real attempt to write 
a man for life insurance. One’s inter- 
views, says Mr. Webb, become valuable 
not through increase in number but 
through improvement in quality. 

Mr. Webb says that when an agent 
calls seeking interviews he should keep 
his mind on his work and when he 
talks he should say something that has 
a chance of interesting his prospect. 
He tells agents they must train their 
minds to muster thoughts that carry 
weight. The more one says doesn’t 
register the more leeway it gives the 
prospect to postpone action. 


Inexcusable Introduction 


Mr. Webb says that under ordinary 
circumstances the most common and 
least excusable introduction to an in- 
terview is, “My name is Smith. I am 
with the Blank Life.” Mr. Webb con- 
tends that the prospect doesn’t care 
who the agent is nor whom he rep- 
resents and would have been just as 
happy if he had not met the agent. 
Mr. Webb says that an agent in this 
manner not only starts minus but reg- 
isters a zero on the score board. Mr. 
Webb holds that the best opener is the 
true explanation for having called, but 
whatever the agent says l!et it be 
something about the prospect, not 
about the agent. 


Psychological Moment 


Much is said about “the psychological 
moment.” Mr. Webb advises agents 
not to watch to eagerly for the “psycho- 
logical moment.” Most salesmen skip 


“psychological moments” for closing 
innumerable times during the inter- 
view. Experiment every little while 


with the application and fountain pen. 
If the prospect signs, that is the 
psychological moment. If he doesn’t, 
it isn’t. 

Mr. Webb says that an agent should 
get something from every interview. 
If he cannot get an application he 
should get an appointment for another 
interview or a date set for closing the 
business. If he cannot do that he 
should get a definite statement which 
will enable him to classify his pros- 
pect for a future call. If-he cannot 
get anything favorable he should get 
a positive statement in the negative 
so that he can once and for all time 
discard the prospect. According to Mr. 
Webb dead prospects are a damper on 
an agent’s future. He had better have 
a man off the list than to speculate 
hopelessly on writing him later on. 


Avoid Arguments 


Mr. Webb tells agents to avoid argu- 
mentative claims. Statements should 
be made but opinions should not be 
offered. He says that an agent should 
suggest what he conscientiously be- 


lieves to be the right plan for his man 
to buy. He should emphasize the rea- 
son for this belief. The agent should 
stand by his proposition and create 
confidence in his goods and judgment. 
If the prospect finally shows interest 
in a form different from that which has 
been presented and the agent feels that 
he will buy it, sell it to him. An agent 
should remember that he is placing 
life insurance and not trying to make 
a record as a salesman of 20 payment 
life policies or any other particular 
plan. 


Some Salesmanship Suggestions 


Some of Mr. Webb’s advice follows: 
“Ask for all you think you can get. 
Take what the prospect will give. Never 
turn down an application, no matter how 
far away from your expectations it may 
be. The time to take business is when 
you get it. Avoid all direct disagreement 
with any expressed view of the pros- 
pect. You may win an argument, but 
leave him so chagrined that he will turn 
you down to get even. Don’t knock other 
companies. Boost your own. Some agents 
spend all their time winning fights in 
competition instead of business. When 
an agent finds himself in an interview 
competing with three or four other com- 
panies he should present his proposition 
and then go around the corner and sell 
some man an insurance policy. Don’t 
talk life insurance and think about 
something else. Your prospect is think- 
ing up objections and reasons for turning 
the agent down. The agent must keep 
busy answering objections and offering 
reasons why he should buy.” 


Studying the Prospect 


Mr. Webb tells an agent to study his 
man and watch his facial expression. 
When he seems to mellow and become 
friendly, then the agent has made a 
favorable impression. Never tell a man 
you want only a few minutes of his 
time. 
agent would like to talk to him some 
time when he is not busy. Any such ex- 
cuse, says Mr. Webb, weakens your posi- 
tion because you are indirectly apologiz- 
ing for your call. Another piece of 
advice that Mr. Webb hands out is that 
an agent should not approach a prospect 
with his hat in his hand or a “please, 
mister’ smile on his face, unless the 
agent wants the prospect to ride him 
outside. The life insurance agent, says 
Mr. Webb, is largely to blame for the 
indifference or careless or discourteous 
reception accorded him. 


Agent Gets What He Invites 


Mighty few upstanding, square-jawed, 
self-respecting life agents are affronted. 
A life agent gets what his appearance, 
manner and statement invites. Mr. Webb 
tells an agent not to ask questions of 
secretaries, clerks, telephone operators 
or bookkeepers. Never ask if you may 
see Mr. Smith. Tell the clerk to tell Mr. 
Smith that Mr. Jones wants to see him. 
Put the responsibility on the other man’s 
shoulders. Don’t put a negative answer 
in his mouth. 

In closing, Mr. Webb says: “Handle 
your interview from beginning to end 
in such a way that the next move is 
always up to the other fellow. Human 
nature is naturally yielding. Your man 
is inclined to do the easy thing. Make 
it easy for him to say ‘yes.’” 








The general adoption of such a_ sub- 
standard table would much simplify the 
whole business of insuring impaired 
lives. In addition, if a single table for 
all degrees of impairment were adopted, 
this would result in a fixed pYemium for 
individual risks with varying extra haz- 
ards, in much the same way as advocated 
in the paragraph above. 


Greater Uniformity Needed 


In view of the lack of uniformity in 
the valuation of sub-standard business, 
as well as in the methods of treatment 
of under-average lives, there seems to 
be good reason for establishing fixed 
standards for the transaction of this in- 
creasing volume of business. It is hardly 
open to question, it seems to me, that 
this result would, in the long run, prove 
beneficial to all parties concerned. Mean- 
while, pending the solution of the ques- 


tion along this or some other iine, it 
does seem desirable that some uniform 
requirements be made to apply to the 
reserves actually held. Any one who has 
had experience in computing the reserves 
at the end of the year on the basis of 
125 percent, 150 percent and 200 percent 
of the American table, can testify as to 
the savings to be effected, if such poli- 
cies, along with other ratings in use, 
could all be valued, say, on the basis of 
150 percent of the American. Valuation 
according to the different bases used 
in the ratings would produce lower ag- 
gregate reserves, 
once arises as to why the other method 
is not satisfactory. The whole meat in 
the cocoanut hinges on the point as to 
whether the excess reserve held against 
one policy should be allowed to offset 








the deficiency on another, about which’ 


Nor should a man be told that the | 


and the question a 


FRATERNALS IMPROVE 
HENRY DISCUSSES SITUATION 


Mississippi Commissioner Reviews 
Progress in Address at Hart- 


ford Convention 





HARTFORD, CONN., Sept. 10.— 
The improvement in fraternal insur- 
ance was discussed before the insur- 
ance commissioners’ convention by T. 
M. Henry of Mississippi. He said in 
part: 


It is a mistake to say the fraternal 
world is not progressing. In my opinion 
it is and just as rapidly as safety per- 
mits, or prudence suggests. Witness the 
successful readjustments of the numer- 
ous societies within the last few months. 
among the number being two of the 
largest in existence. And yet many 
authorities and doubting Thomases as- 
serted it could not be done. The facts 
speak for themselves. 


Divided Into Three Eras 


The comparatively more recent his- 
tory of fraternal insurance—say within 
the past ten years—might be divided into 
three well defined eras or epochs, each 
carrying their own significance: 

First, for one reason or another, much 
of it timidity, to use’a mild term, many 
of the officers and those in control ap- 
proached the situation with fear and 
trembling, which naturally filtered 
through to the memberships. They knew 
the clock had struck the hour of doom 
for the inadequately rated society that 
elected to stand still, and yet fearing an 
aroused storm from the members, hesi- 
tated to take final action. 

Second, it was soon realized that in 
order to succeed a large proportion of 
the memberships had to be educated by 
uneducating them, removing the virus 
of false teachers. They had to be shown 
that this reform was not only in com- 
pliance with the law, but was necessary 
for the welfare of all interests. 


Cooperation Brought Reforms 


Third, that these much needed re- 
forms could not be successful without 
the hearty cooperation of the officers, 
memberships, insurance commisisoners 
and, to an extent, some of the higher 
courts. But as most of these vital and 
important elements seem to have reached 
a more common understanding and are 
working in greater harmony, success is 
assured. 


Oklahoma Woman Makes Record 


OKLAHOMA CITY, OKLA., Sept. 9.— 
In Mrs. L. N. Murdock of Ardmore, Okla- 
homa can boast the pioneer woman 
writer of the southwest and one of the 
leading woman writers in the west 
today. Mrs. Murdock has been in the 
insurance business for 15 years and for 
the last 12 years has been an agent 
for the National Life of Vermont. 
Though Mrs. Murdock is an elderly lady 
she has sold more than $100,000 in the 
past year and has just returned from the 
$100,000 Club meeting of the company at 
Atlanta, Ga. Mrs. Murdock was auto- 
matically made secretary of the club 
because her sales were the third high- 
est in her class. 

J. Henry Johnson, state manager, has 
just returned from the $200,000 club 
meeting at Atlanta and from a meeting 
of the General Agents’ Association in 
Cleveland, O. 


Northwestern Losses 


Statistics recently compiled by Med- 
ical Director Fisher, show that the 
Northwestern Mutual’s death losses from 
influenza-pneumonia from September, 
1918, to June, 1919, both inclusive, were 
2,161 lives for a total of $6,918,871. 
These are _ sub-divided into civilians 
numbering 1,813 for $6,106,452 and those 
in army and navy service, 348 for $812,- 
419. 

Deaths in military service have been 
separately tabulated, as to direct cause 
of death and where death occurred. The 
totals indicate that 901 members of the 
company carrying $1,969,545 of insurance 
died while in service. These figures in- 
clude influenza-pneumonia, as _ noted 
above; 142 members who succumbed to 
other diseases and 411 due to casualties. 
Of the 411 casualties, 265 were listed 
“Killed in action” and 74 died of wounds 





wiser heads than mine will disagree. 
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HERE IS YOUR CHANCE 





You have long felt that if you could only have a fair show to break through 
to the top, success would be yours. 


To get started right is half the battle—yes, more than that. 


And to get started with a complete set of up-to-date tools, as well as to 


get started right, puts the question of your success squarely where you 
want it,—with yourself. 


The Lincoln National Life Insurance Company, with over 90 millions of 
insurance in force, is now opening the State of West Viriginia. 


Agency contracts are being made direct with the Company. And they are 
non-cancelable except for cause. 


That means that you can get territory in West Virginia where you can 
build for yourself without fear of losing the fruits of your labors and with 
an opportunity of establishing an agency for yourself at once. 


Your kit of tools would consist of everything that is best in life insurance, 
—participating and non-participating. 


A Substandard Department cuts your rejections to the minimum and that 


means added money in your pocket at the end of the year. 


It is not what you write that counts, but rather what you deliver and 
get paid-for. 


Now is the time to 


LINK UP WITH THE LINCOLN 


in West Virginia. 











S. J. PAYNE 
State Agent 


Lincoln National Life Insurance Company 
Boyce Building, - - - go1% Kanawha Street 
Charleston, West Virginia 



















6 LIFE 





THE NATIONAL 


UNDERWRITER 


September 11, 1919 











THE NATIONAL UNDERWRITER 
Formerly THE WESTERN UNDERWRITER 








“Published every, 
<incinanss and New York. 

retary and General Manager; J. H 
PAUL. Vice-Presidents:; WILLIAM A 


Thursday by THE, NATIONAL UNDERWRITER COMPANY, Chicago, 
BDWARD JAY WOHLGEM UTH, President: JOHN F 
Me en enIGHit NORA VINCENT 


A. SCANLON, Southwestern \ tees FRANK W. BLAND 
and GEORGE C. ROEDING., Associate Managers. 


. Cc. M. CARTWRIGHT, Managing Editor & 
¢. W. VAN BEYNUM, Associate Editor 
HOWARD J. BURRIDGE, Associate Editor 


UBLICATION OFFICE, Insurance Exchange, CHICAGO 
CINCINNATI OFFICE, 229 East Sixth Street. E. R. SMIT 
NEW YORK OFFICE, 95 William Street, New York: Telephone John 4243; 
GEORGE A. WATSON, Eastern Vice-President 


' Entered as Second-Class Matter February 24, 1900, at Post Office at Chicago, Ill., Under Act of March 3, 1879 


H, Associate Manager 











Subscription Price, $3.00 a year; in Canada, $4.00 a year. Single Copies 15 Cents 














Advantages 


NoTWITHSTANDING the higher cost of 
living, the life insurance men have 
made more money than ever, largely be- 
cause they have speeded up and in- 
creased their production. This is the 
universal verdict all over the country. 
At one time the companies had serious 
thoughts of squeezing a little more out 
for the agents who were hard hit dur- 
ing the war time. However, the last 
year has shown that by writing a 
greatly increased business, the net in- 
come of the agent is larger. 

Life insurance agents are in a very 
excellent position these days, especially 
as compared with men working on 4 
salary. The agent’s income is only 
limited by his ability, the time and 
energy he can put into his work. The 
salaried people today, the clerical work- 
ers in the offices, are harder hit than 
any other class of people. The men 
who have something to sell, and have 
the ability to sell it, who are depend- 
ing on commission, are those in the 
best position to make money. There 
is little opportunity for the salaried 
man in an office to make a much larger 
income. He is waiting for somebody 
to die or resign and that event comes 


to Life Men 


but rarely. Life insurance men can go 
out into the highways and byways with 
unlimited prospects and earn a splendid 
living. The time is at his disposal and 
he can make all possible use of it. He 
can coin into dollars the minutes given 
to him. What he does depends entirely 
on himself. 

The life insurance man has a most 
enjoyable environment in which to 
work. His life is not confined to the 
drudgery of an office. He does not have 
to pore over books, using an artificial 
light. His activities take him about 
town and out of doors. If he is solicit- 
ing in the country, he gets tm intimate 
touch with nature and along with his 
work has plenty of outdoor life. He 
comes in contact with the best people. 
He is in touch with public opinion. He 
is brushing up against men of ability, 
of wit, of intelligence, of vision. He 
can measure his capacity with theirs. 
He has no boss at his elbow, watching 
him. He has plenty of freedom, a 
glorious opportunity and along with it 
all, the privilege of contributing so 
much to the benefit of the people at 
large, and the worth while agent avails 
himself of his opportunities. 


Many Prospects in Sight 


One of the companies makes the 
point that life agents should not over- 
look the fact that those working with 
human hands are paid much more than 
heretofore and hence are better insur- 
ance prospects. Take for instance the 
list given this company as a suggestion 
to its agents. It includes railroad em- 
ployes, street car employes, shipyards 
workers, painters and decorators, shop- 
men and repair men for lighting com- 
panies, chauffeurs, truck men, steam- 
boat employes, pilots, officers and men 


in the merchant marine, automobile 
mechanics, carpenters and_ builders, 
bricklayers and structural iron workers 
and other affiliated trades. They made 
good money during the war time and 
are making more now. 

The small storekeeper according to 
this company also is a most excellent 
man to canvass, likewise the grocer, 
shoemaker, plumber, butcher and baker. 
These prospects should not be over- 
looked by men with the rate book, as 
they all can buy life insurance. 


Life Insurance Momentum 


UNDOUBTEDLY, as One company Official 
remarked, life insurance is being sold 
today and not simply talked about. A 
careful survey of the field will cer- 
tainly convince anyone that life insur- 
ance agents are using the higher prin- 
ciples of salesmanship, are more con- 
scientious in their efforts and have a 
greater mastery of their calling than 
ever before. The public mind is re- 
sponsive today to life insurance argu- 
ments. The people need not be con- 
vinced of the advantages of having life 
insurance protection. They are already 
convinced. The preliminary work has 
been done. 


We may attribute this to many 
causes. Undoubtedly, the momentum 
that has been gathered from the past 
work of life insurance men has much 
to do with the production in this day. 
The life insurance men who are actually 
in touch with their prospects are the 
ones that are making the big sales. 


THE following is taken from an inspec- 
tion report recently at the home office: 
“Mr. H—— is married and has a family; 
he is raising a big crop and is seldom seen 
in town now.” The medical department 


reports that the risk was declined. 








PERSONAL GLIMPSES OF, LIFE UNDERWRITERS 











‘The return of the Argonauts among 
life company officials—those who have 
been faring far for health and pleasure 
—is about completed, and all of them 
seem to have brought back the Golden 
Fleece of restored health and vigor; 


in the language of the street, “pep.” 
John D. Sage, first vice-president of 
the Union Central, is back at his desk 
after a month at Deer Park, Md. Sec- 
retary George L. Williams and Assist- 
ant Treasurer Jesse R. Clark, Jr., are 
the only officials of this company who 
have not returned from outings. Clyde 
P. Johnson, second vice-president and 
counsel of the Western & Southern, re- 
turned to his desk this week after a 
short stay in Michigan. His return 
was hastened by the serious illness of 
his mother. 


Robt. H. Cherry, junior member of 
the general agency of Cherry & Cherry 
at San Antonio, Tex., for the Bankers 
Life of Des Moines, is to be married 
early this fall to Miss Louise Requa, 
daughter of Mr. and Mrs. E. N. Requa 
of San-+Antonio. The _ prospective 
groom has recently returned from fight- 
ing service in France. 


Frederic S. Withington, consulting 
actuary of Des Moines, Ia., has been 
retained as consulting actuary by the 
American Teachers Life of Des Moines, 
of which David E. Cloyd is president. 
Mr. Withington has recently returned 
from Texas where he has been engaged 
for several weeks in examination work 
for the Texas department of insurance. 
Mr. Withington states that the volume 
of insurance now being written by all 
of the companies is phenomenal, it be- 
ing thought necessary in some cases 
to restrict rather than stimulate pro- 
duction of new business. 


President E. H. Lupton of the Bank 
Savings Life of Topeka, in commenting 
on the life insurance situation in Kan- 
sas, says that while the wheat crop is 
not what was anticipated early in June, 
nevertheless it was a fine crop and will 
yield Kansas a mint of money. The 
corn crop is rather light. Feed crops 
in some sections are good while in 
others they are poor. Looking at the 
state as a whole, however, President 
Lupton finds it in excellent condition. 
New business is coming in at a very 
steady pace to the Bank Savings Life 
and its record is indicative of other 
Kansas companies. Mr. Lupton be- 
lieves that Kansas will produce a big 
crop of life insurance during the next 
year or so. The farmers have become 
liberal purchasers of life insurance. 
Their policies are averaging more than 
ever. Mr. Lupton says that the gov- 
ernment life insurance plan has opened 
the eyes of a number of people to the 
value of life insurance protection. 

Isaac Pinkus, general agent of the 
Northwestern Mutual Life at Indian- 
apolis, has just returned after a seven 
weeks’ vacation trip. Following a visit 
to the home office at Milwaukee, he 
went to the Pacific coast, stopping at 
San Francisco, Los Angeles and Se- 
attle, extending the trip to Alaska. 
“This is the most extended trip I have 
made for some years,” said Mr. Pinkus, 
and I feel that I have been strength- 
ened very much sa-sauananadl 


Vice-President Danford M. Baker of 
the Pacific Mutual Life has been spend- 
ing his summer at his summer home at 
Eagle River, Wis. Vice-President Baker 
mixes business with pleasure in the 
summer time, making his business 
headquarters at Chicago and traveling 
out through the central Western field 
where his services are needed. He 
will be at Eagle River the forthcoming 
week and then will arrange to go to 
the Pacific Mutual agency convention 





at Pittsburgh which opens Sept. 23. 





This will enable the men to attend the 
National Association of Life Under- 
writers’ convention the following 
week. 


intendent of agents for the Union Cen- 
tral of Cincinnati, has gone on vaca- 
tion for the rest of September. At 
present, Mr. and Mrs. Hommeyer are 
in Culver, Ind., where their son has 
entered the Culver Military Acadmy, 
and later they will motor into Michigan. 


Manager E. A. Ferguson of the 
Union Central Life at Chicago does not 
count July and August production in 
making up his yearly allotments. He 
figures his production on a ten months’ 
period. Anything that comes in during 
July and August is velvet. He wants 
his men to work hard for ten months. 
He urges that they put in every pos- 
sible moment during that time and then 
slow down during July and August if 
they care to. Many of the men, of 
course, keep on during the two months 
but as for agency activities they are 
closed down during that period. The 
fall campaign starts in September and 
the men go out for big game. Fach 
man is expected to figure up his pro- 
duction on a ten months’ basis and 
make good according to that program. 


Gaylord Davidson, manager of the 
Shenandoah Life of Roanoke, Va., is 
entitled to special mention because of 
the excellent work he has done in build- 
ing up the agency plant and business 
of that company. August was set 
aside as “Davidson Month” in his 
honor. The agents produced over 
$700,000 during the month. If all the 
business could have been gotten 
through and examined about $1,000,000 
would have been recorded. This 
brings the business of the company in 
excess of $4,000,000 so far this year. 
It is the greatest record that the com- 
pany has made. Mr. Davidson has 
come clean in building up the business 
of this company. He has handed no 
trips to agents or no prize packages. 
He has not resorted to high pressure 
or anything of the kind. Settlements 
have been gotten and no rebating has 
been allowed. Mr. Davidson formerly 
worked in Illinois in the field and has 
a’ splendid experience as a rate book 
man, a manager and now as a manager 
of agents. 


— 


J. W. Jackson, Chicago manager of 
the Pacific Mutual, who has been crit- 
ically ill, following the removal of a 
cyst from his brain, seems to be on 
the mend. Jackson’s ailment is 
due to an attack of influenza, from 
which he did not entirely recover. 


Must Be Full Time Man 


The Mutual Life has passed a rule in- 
sisting that the man who participates 
in the field club conventions shall be 
a regular full time agent. Assistant 
Manager R. E, Spalding of the Chicago 
agency in commenting on the situation 
Says that in looking over the Chicago 
office one cannot help but notice that 
the most successful men, the ones that 
are most favorably situated financially 
and those who seem to be the most sub- 
stantial citizens are the ones who de- 
vote all their time to life insurance, 
and do not dabble in other lines. He 
asserts that when agents are not 
actually engaged in canvassing or talk- 
ing to a prospect their time can be 
profitably employed in arranging a SYyS8- 
tem or program for tomorow or the 
next day or in the study of life insur- 
ance subjects, thereby increasing their 
knowledge of the business and enhanc- 
ing their chance of success. 


General Sales Manager E. W. Noth- 
stine, of the Bankers Life of Des Moines, 
will visit Los Angeles this month = 
make final and complete arrangemen 
for the annual School of Instruction 





which the company will hold in Los 
Angeles, beginning Jan. 1. 


Charles Hommeyer, assistant super-_ 
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1894—1919 


STATE LIFE 


INSURANCE COMPANY 


THE Tad Te 


INDIANAPOLIS 


ALMOST 


NINETEEN MILLION DOLLARS IN SECURITIES 


($18,458,500.00) 


Deposited with the Auditor of State for the Sole Protection of Policyholders 
More than $1,750,000.00 Ahove the Amount Required by Law 





PROGRESSIVE CONSERVATIVE ‘““FLU”? PROOF 


The Growth of Oak—The Solidity of Granite 





On Agency Matters Address, CHARLES F. COFFIN, Vice-President 
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Attention! You Life, Fire or Acci- 


dent Insurance Agents in the I want to secure a few high 


Buckeye State. 

If you want to represent a high 
class Life Company, one that has 
had a spotless reputation for its 54 
years of business activity, and if 
you want to sell a most satisfac- 
tory line of Life or Accident poli- 
cies to your clients, then get busy, 
write today to 


grade men to represent 
The Connecticut General Life 
Ins. Co., of Hartford 


in Chicago and Northern 
Illinois. This is your oppor- 





JAS. H. JAMISON, Pres. 


FAVORABLE POLICIES 
SERVICES TO AGENTS 


tunity. Correspondence 
confidential. H. C. Castor, 


Mgr., 905 Y. M. C. A. Bldg., 
Chicago, Ill. 


BENJ. L. LEWIS, Mgr. 
607-9-11 Brunson Building 
Columbus, Ohio 
Correspondence Confidential 


A progressive Coinpany with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months. 

















LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


W. W. LANE, Secretary LA FAYETTE, INDIANA A. E. WERKHOFF, President 











PAN-AMERICAN LIFE INSURANCE 
C. H. ELLIS COMP AN NEW ORLEANS 


— LOUISIANA 
Insurance in Force (over) $40,000,000.00 
Total Resources (over) 5,250,000.00 
and North Cental Sethi cridian Lite with the Pan-American Life has opened up several rich and important territories in the South 


section, which will be assigned to capable and inspiring an agency organization of 
grade men. A rare opportunity to ambitious men to themselves in an independent and ab put eadanie batann 


Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager Whitney Central Bank Building, New Orleans, Louisiana 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 
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EFFECT OF INFLUENZA URGES SIMPLIFYING REPORTS 


FIGURES ON MORTALITY GIVEN 


Connecticut Mutual Actuary Tells of 
Experience and Comments on 
Prospects 





A tabulation of the influenza mor- 
tality of the Connecticut Mutual, with 
some comment in regard to its prob- 
able future effects, has been prepared 
by H. I. B. Rice, assistant actuary 
of the company. The problems of the 
future as he sees them are: 

(1). What are the chances of the 
epidemic recurring, and what would be 
the probable severity of a recurrence? 

(2). What will be the probable in- 
direct effect of the epidemic in impair- 
ing the vitality of those who have 
suffered an attack? 


Medical Man Not Optimistic 


In that connection he says: 

On the question of a recurrence of the 
disease, we must look largely to medical 
men for an opinion. It would appear 
that the causes of the influenza seem 
still to be shrouded in mystery and that, 
therefore, no _ satisfactory method of 
treatment or prevention has come to 
light and that medical men are not over 
optimistic that we shall not have a 
return visit in the autumn. 


Hard to Predict Effects 


The epidemic is too recent to enable 
us to prophesy as to whether or not 
there will be a high death-rate in future 
from the after-effects of the disease due 
to weakening of kidneys, heart or lungs. 
It has been estimated that there were 
approximately 500,000 deaths from influ- 
enza in the United States. Supposing 
that the mortality ratio among influenza 
patients was 10 per cent—probably a fair 
approximation; that would mean that 
there are now in the United States 
4,000,000 who have suffered an attack. 
These were mostly adults. It may, 
therefore, be assumed that no _ incon- 
siderable number of insured persons had 
an attack of influenza. 

There was a similar epidemic in 1890 
which seems to have lasted about three 
years, attacking chiefly ages below 5 and 
over 65, whereas the 1918 epidemic 
attacked chiefly the intermediate ages. 
About this previous epidemic we have 
little reliable information. It appears, 
however, that the after-effects of the 
1890 epidemic were very considerable. 
The Equitable Life, for example, had 
a mortality from 1890-1893 from repira- 
tory diseases of about double the normal. 


Mortality Will Reflect Results 


Owing to the ee small 
casualty lists among the erican 
forces, we may assume that the effect on 
the future mortality of the company 
of insured persons impaired physically 
by wounds or gas will be slight. On the 
other hand, we may hardly assume that 
life insurance mortality will not reflect 
the indirect results of the influenza epi- 
demic for a considerable time to come. 

His figures showing the company’s ex- 
perience in 1918 and the first five months 
of 1919 are as follows: 





Influenza Mortality in 1918 











3 
«3 2 Bease 
as) 4 asleo 
oo ~ ~ & neo e 
So 5 O49 5c 
VAC < Zone 
Reported 1918: 
Proofs rec’d 1918... 283 $625,599 $505,592 
Proofs rec’d 1919... 28 5 37,338 
Reported 1919: 
(Died in: 1918) ...¢... 57 135,165 118,250 
Total influenza losses 
fi BORG 6.0 dawhiew 368 $803,264 $661,180 
Influenza Claims Incurred in 1919 
No. of 
Policies Amount Net loss 
January ...... 67 $112,458 $91,500 
February .... 14 27,500 19,874 
Se 23 0,446 25,247 
MMMOED) < cigy'a'siwih 5 60,000 56,770 
May pivieteasw 2 2,500 2,01 
111 $232,904 $195,410 
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Massachusetts Actuary Wants Gain and 
Loss Exhibit of Life Companies 
Revised 


HARTFORD, CONN., Sept. 10.— 


Roy A. Wheeler, actuary of the Massa- 


chusetts department, presented to the 
National Convention of Insurance 
Commissioners his views on the de- 
sirability of a revision of the gain and 
loss exhibit of life insurance companies. 


‘He said in part: 


The purpose of this paper is to point 
out possible changes in the convention 
gain and loss exhibit by which its use- 
fulness may be increased and its scope 
broadened, a greater uniformity obtained 
in its preparation, and the detailed labor 
on the part of some of the companies 
reduced. The exhibit as it stands today 
is in many respects incomplete and has 
failed to accomplish many of the objects 
for which it was intended. Too great a 
refinement in its preparation is unneces- 
sary. Many of the companies have an- 
ticipated the proposed form and are not 
making the detailed computations ex- 
plicitly required by the present exhibit. 

Mr. Wheeler’s conclusions are: 


1. That the diversity of methods 
used in the preparation of the present 
exhibit should be standardized. 


2. That a solution be reached as to 
the technical questions involved. 

3. That a complete separation of the 
gains and losses as between assurances, 
annuities, group insurance, and disabil- 
ity would increase its usefulness as an 
auditing exhibit and present a basis for 
further analysis. 

His recommendations are: ; 

1. That the gain and loss exhibit be 
drawn up in the form of certain debits 
and credits. 

2. That the estimated and computed 
items therein be shown as the differ- 
ence between certain prescribed debits 
and credits in lieu of detailed computa- 
tions. 





Would Abolish Risk Bureau 


WASHINGTON. D. C., Sept. 9.—After 
getting an appropriation of $12,000,000 
to pay accumulated obligations and run- 
ning expenses, the Bureau of War Risk 
Insurance is asking congress for $13,- 
000,000 more for the expense of the cur- 
rent fiscal year. 

At the same time a move has started, 
which is taken’ seriously in some 
quarters, to abolish the bureau entirely 
and to substitute a plan whereby every 
soldier who served under the colors 
shall receive paid up life insurance to 
the amount of $2,000, with a cash bonus 
of $1,000 as well. A bill to put the plan 
into effect is to be introduced by Repre- 
sentative Royal C. Johnson, of South 
Dakota, who was himself a soldier. The 
soldiers’ organization known as_ the 
Veterans of Foreign Wars is behind the 
plan and expects to make an energetic 
campaign to impress its views on con- 
gress. 

It is asserted that the total cost to 
the government of putting the plan into 
effect would be no greater, if as great, 
as the cost of carrying out the present 
scheme of soldier insurance. In addi- 
tion it would do away with the cumber- 
some War Risk Bureau with its host 
of employes, who are a constant drain 
on the nation’s purse. 

Nearly 1,000,000 men are members of 
the Veterans of Foreign Wars and they 
are planning to make their demands 
for adoption of the new insurance 
scheme felt in the elections if they do 
not get proper consideration from con- 
gress. 


Issues Handsome Special Number 


A special club edition of the Missouri 
State Life bulletin has just been issued 
by the company. The number which is 
gotten out in handsome style is pro- 
fusely illustrated, and contains excellent 
photographic likenesses of the officers 
and leading field men, with brief sketches 
of each. This souvenir number which is 
one of the finest that has been issued 
by any life company this year will doubt- 
less be permanently filed by many Mis- 
souri State Life men receiving it. 


A. C. Mead, general manager of the 
Eastern department of the Merchants 
Life of Iowa, states that the monthly 
production of the Philadelphia office is 
steadily increasing and that the new paid 
for business placed on the books of the 
company’s Eastern branch in August 


PLANT 85 PERCENT EFFICIENT 


Unusual Record Has Been Established 
by Agency Force of Ohio Na- 
tional This Year 


CINCINNATI, ©O., Sept. 9.—An 
agency plant that is 85 percent efficient, 
month after month, is something of a 
record breaker. That is the record of 
the field force of the Ohio National, 
built up by Secretary T. W. Appleby 
during his five years as managing 
underwriter. It is not a big force, and 
it is scattered over five states, but it 
has grown steadily, if slowly, and al- 
ways with the end in view of consist- 
ent, steady development. 

For many months—certainly from 
the beginning of the year—85 percent 
of the field force has been producing. 
August business was no_ exception. 
New business paid for was $984,000, 
written by a minute fraction more than 
85 percent of the field force. This 
swells the total of paid-for business 
this year to $7,240,000. If the present 
ratio of increase is maintained, the 
company will approximate $12,000,000 
of new business this year. 

The company also is holding its old 
business. Renewal premium payments 
for the first eight months this year 
amounted to 92 percent of premium in- 
come last year, which is an unusually 
good record. 





War Risk Bureau Suggestions 


RICHMOND, VA., Sept. 9.—Following 
a talk from R. G. Cholmeley-Jones, War 
Risk Insurance Bureau director, the life 
underwriters of Richmond today adopted 
resolutions suggesting that the bureau 
give the policyholders the privilege of 
receiving payment in a lump sum or in 
36 installments or more if they so desire. 
It was further suggested that until state 
representation is established the com- 
missioner of insurance in each state be 
appointed by the government to give in- 
formation and service to its policyholders 
and that a department be arranged in 
the government insurance bureau to 
answer promptly the letters of the com- 
missioners and furnish them with all 
supplies and information necessary. It 
was further recommended that a copy of 
the resolutions be forwarded to Hart- 
ford to be presented to the convention 
of commissioners now in session there. 
Assurance of continued support of the 
government in the effort to induce the 
soldiers and sailors to keep their policies 
in force was given. 

Richmond life men arranged to give 
Director R. G. Cholmeley-Jones of the 
War Risk Insurance Bureau a cordial re- 
ception in connection with his visit here 
to deliver an address under the auspices 
of the local branch of the American 
Legion in the interest of government 
insurance work. A committee consisting 
of J. C. Bristow, Neil D. Sills and Gaius 
W. Diggs representing the Richmond 
Association was designated to meet him 
at the train. It was arranged to give 
him a luncheon at which hearty assur- 
ances of cooperation and support on the 
part of all members of the association 
would be given in the proposed move- 
ment to establish branch offices of the 
central bureau in the hope of accom- 
plishing better results than have been 
hitherto achieved. 





Affected by New York Law 


CINCINNATI, O., Sept. 9—Only one 
Ohio company, the Union Central of Cin- 
cinnati, comes under the New York law 
limiting the amount of new business 
to be written by companies doing busi- 
ness in that state. With $563,000,000 of 
business on its books at the close of 
1918, the company, under the original 
provision, would have been limited to 
new writings of $112,000,000 this year. 
It was found, however, that the law was 
amended in 1917, so that the company 
can write 25 instead of 20 percent of 
the amount on its books at the close of 
the preceding year, which makes the 
new limit more than $140,000,000. 

The company has no desire to write 
that amount of business, on account of 
its effect on surplus, but if the present 
rate of writings is continued, it will fall 
not far short. Paid-for business during 
August was about $11,500,000, and for 
the first eight months of the year was 








reached $173,000. 





MEET IN NEW LONDON 
CONNECTICUT MUTUAL RALLY 
President Robinson Expresses Con- 


fidence for Future; “Professional 
Service” Keynote 





NEW LONDON, CONN., Sept. 9.— 
Henry S. Robinson, president of the 
Connecticut Mutual Life, speaking be- 
fore the $200,000 and $100,000 clubs of 
the company in convention here, ex- 
pressed confidence in future National 
progress along sane lines, and sounded 
the keynote of the convention by the 
phrase “Professional Public Service.” 
Charles Cheney welcomed the 350 at- 
tendants on behalf of the other direc- 
tors and H. H. Steiner, superintendent 
of agencies, reviewed life insurance 
salesmanship, the subject to which the 
sessions are principally devoted. 

Sends Letter to Babies 


J. Fred Lawton, general agent at De- 
troit, made a splendid talk Monday, 
dealing with securing prospects. He 
introduced a highly successful mini- 
ature letter which is sent to new babies 
in Detroit. It is a cordial greeting to 
the new arrival. It starts “Dear 
Baby” and goes on to suggest the ad- 
visability of baby telling dad not to 
forget to protect him with life insur- 
ance. 

Other papers on the program were: 

James Lee Loomis, vice-president, 
“The New Epoch in Life Insurance.” 

Jacob H. Greene, secretary and exec- 
utive in charge of agency affairs, clos- 
ing address. 

Harry F. Gray, assistant superinten- 
dent of agencies, “What We Are Doing 
for Society?” 

H. M. Holderness, assistant superin- 
tendent of agencies, “Insurance Educa- 
tion and Equipment.” 

L. F. Campbell, supervisor of agen- 
cies, “Prepayments.” 

Herbert H. White, “ 
Interest Earnings.” 

Harold F. Larkin, assistant secretary, 
“Dividends.” 

Dr. Joseph B. Hall, medical director, 
“Reasons for Differences of Opinion 
Between the Medical Examiners in the 
Field and the Medical Directors at the 
Home Office.” 

Benjamin W. Loveland, supervisor of 
Claims, “The Desirability of an Insur- 
ance Estate.” 

H. I. B. Rice, “Some Factors of Se- 
curity in Life Insurance and Their Im- 
portance Today.” 

The following general agents de- 
livered papers: 


Investments and 


John H. Thompson, Hartford, “Se- 
lection at the Source.” 
Vv King, Minneapolis, “Pre- 


paring the Interview.” 

Lee D. Hemingway, Pittsburgh, “Fit- 
ting the Policy to the Man (Treatment 
Pie ae 0 


L. Morton, St. Louis, “Creating 
the Desire.” j 
P. A. Abry, Brooklyn, “Methods of 


Closing.” 

V. W. Kenney, “Demonstration and 
Its Explanation.” 

C. F. Teller, Syracuse, “Old Age En- 
dowments and Pensions.” 


William H. Harrison, Louisville, 
“Non-Forfeiture Provisions.” 
E Coleman, Davenport; S. S. 


Northington, Richmond; H. D. Finlay- 
son, Omaha, “Soliciting in Rural Ter- 
ritories.” 

Lee D. Moon, Toledo, “Use of Sales 
Book.” 

E. F. Colborn, Rochester, 
Income and Installments.” 

F. G. Allen, Baltimore and Philadel- 
phia, “Why Young Men Should In- 
sure.” 

S. T. Chase, Chicago, “Life Insurance 
As a Profession.” 

W. W. Winne, Denver, “Adjustment 
of Agents’ Time and Equipment.” 

V. W. Kenny, Pittsburgh, “The Com- 


“Interest 





more than $85,000,000. 


pany You Represent.” 


Sey 


=_ 
=—_ 








i 














September 11, 1919 





THE NATIONAL UNDERWRITER LIFE 








oaaeiaiie 
aan 





SOME OF THE INNOVATIONS INTRODUCED BY THE EQUITABLE DURING ITS 


Sixty Years of 


Shortening, Simplifying and Liberalizing the Policy 
mtract ‘ 


Immediate Payment of Death Claims 
Incontestability After First Policy Year 
Group Insurance for Employees 


A Corporate Policy to Protect Business Interests 


A Convertible Policy Adaptable to Altered Circumstances 


Public Service 


Free Health Examinations for Policyholders 


A Home Purchase Policy 


A Refund Annuity Guaranteeing Return of Entire 
Principal 


An Income Bond to Provide for Old Age 
New and Improved Forms of Accident and Health Policies, 


thus completing the circle of protection against 
the hazards of Life, Accident and Disease. 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


W. A. DAY, President 


120 BROADWAY 


- NEW YORK 




















Agents in Chicago 
are making money. 


THE FRANKLIN LIFE | 
INSURANCE COMPANY 


of Springfield, Illinois 


can find places for a few good men. 


ADDRESS 


WOLFLE, STEFFELIN & COMPANY 


823 The Rookery, Chicago 
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CO-OPERATION No. 19 











HREE-FOURTHS of 
our new paid premi- 
ums during the first half 
of 1919 were personally 
produced by a group of 
one hundred and eighty- 
three Phoenix Mutual rep- 
resentatives. The new pre- 
miums of this group total- 
ed $591,598.93, which is 
an average for the half year 
of $3,232.78 for each indi- 
vidual. | 
It is to full-time repre- 
sentatives of this type that 
we are extending our effec- 
tive plans of agency co- 
operation. 















Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 
JOHN M. HOLCOMBE, Preside> - 
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A Man 
Who 
Had 
$85,787 


We know a wealthy 
banker and investor 
who paid $85,787 


Spot Cash 


and Received 
therefrom 


$2,724 cash for him- 
self 
AND 
$23,250 for his four 
children, already paid 
to them in cash 
AND 
$4,150 to be paid an- 
nually to these four 
children as long as 
they shall live 
AND 
$64,000 which is to be 
paid to his grand- 
children in 20 annual 
installments. 


The above provisions were 
planned by Hon. John M. 
Cooper, of Baxter Springs, 
Kansas, and were carried out 
by insurance policies in the 


ROYAL UNION 

MUTUAL LIFE 

INSURANCE 
COMPANY 


DES MOINES, IA. 











Do YOU know of 
a wiser investment 
for YOUR money? 


1. Provision for yourself in an- 
nual dividends as long as you shall 
live. 


2. Provision for your children in 
quarterly payments as long as they 
shall live. The principal CAN NOT 
be squandered or borrowed or dis- 
sipated, but the ever-recurring quar- 
terly payments ASSURE the ne- 
cessities of life for an entire lifetime. 


3. Provision for your children’s 
children for twenty years, 
paid to them in 20 annual pay- 
ments. Education and physical 
necessities ASSURED. 


























NEWS ABOUT LIFE POLICIES 











New Policies, Premium Rates, Dividends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. Supplementing the “Unique Manual- 
Digest” and ‘Little Gem,” Published Annually in May. 


PRICE, $2.50 














DIVIDEND SCHEDULE CHANGED 


Northwestern Mutual Life Announces 
Readjustment for 1925; Aids 
Younger Ages 





The Northwestern Mutual Life has 
readjusted its dividend schedule for the 
year 1920. This increases in a slight 
measure the refunds payable at the 
younger ages on many policies and re- 
duced slightly the dividends payable 





at older ages on certain policies. On 
other policies the dividends remain the 
same at the older ages. 

The change is made to conform with 
the experience of both the Northwest- 
ern and the experience of other com- 
panies as shown by the medico-actu- 
arial investigation and gives to the 
younger ages the additional benefits 
accruing to them under a mortality 
record better than that indicated by the 
American Experience Table. The new 
dividend scale is given in this issue. 


ORDINARY LIFE. 


Age 
“4 An’l] ——————-—-Dividends payable in 1920 on Issues of- — 
Issue Prem. 1919 1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 1908 
21 ......$18.76 $4.12 $4.23 $4.35 $4.47 $4.60 $4.73 $4.86 $5.00 $5.15 $5.30 $5.45 $5.61 
EE 19.18 4.18 4.30 4.42 4.55 4.68 4.81 4.95 5.10 5.25 5.40 5.56 5.73 
23 ...... 19.61 4.28 4.386 4.49 4.62 4.76 4.90 5.04 5.19 5.35 5.51 5.68 5.85 
-4, Vy 20.07 4.80 4.48 4.56 4.70 4.84 4.99 5.14 5.30 5.46 5.63 5.81 5.99 
25 20.55 4.87 4.50 4.64 4.79 4.94 5.09 5.25 5.41 5.58 5.76 5.94 6.13 
26 21.05 4.44 4.58 4.72 4.88 5.03 5.19 5.36 5.53 5.71 5.89 6.08 6.28 
27 21.57 4.51 4.65 4.81 4.96 5.12 5.29 5.47 5.65 5.83 6.02 6.22 6.43 
28 "22.12 4.58 4.74 4.89 5.06 5.23 5.40 5.58 5.77 5.97 6.17 6.38 6.59 
29 22.70 4.67 4.83 4.99 5.16 5.34 5.52 5.71 5.91 6.11 6.32 6.54 6.74 
30 23.381 4.75 4.92 5.09 5.27 5.46 5.65 5.85 6.05 6.26 6.48 6.69 6.91 
EE ee 23.95 4.84 5.02 5.20 5.388 5.58 5.78 5.98 6.20 6.42 6.63 6.85 7.08 
32 . 24.68 4.94 5.13 5.382 5.51 5.71 5.92 6.14 6.37 6.58 6.80 7.03 7.26 
33 . 25.84 5.05 5.24 5.43 5.64 5.85 6.07 6.30 6.52 6.74 6.97 7.20 17.45 
34 - 26.09 5.16 5.386 5.56 5.78 6.00 6.28 6.45 6.67 6.91 7.15 7.40 7.66 
35 . 26.88 5.27 5.48 5.70 5.93 6.16 6.38 6.61 6.84 7.09 7.34 7.61 7.89 
36 . 27.71 5.89 5.61 5.84 6.08 6.30 6.53 6.77 7.02 7.28 7.54 7.83 8.12 
Sin Gant nts 28.60 5.53 5.77 6.01 6.23 6.46 6.71 6.96 7.22 17.49 17.78 8.07 8.38 
Bt cxiewes 29.53 5.68 5.92 6.15 6.38 6.63 6.88 7.15 7.42 17.72 8.01 8.33 8.66 
BR coeur 30.52 5.83 6.06 6.380 6.55 6.81 7.08 7.36 7.65 7.96 8.28 8.61 8.96 
BD) asisw'sre 31.56 5.97 6.21 6.46 6.72 7.00 7.28 7.58 7.89 8.21 8.55 8.91 9.27 
| rr 32.67 6.12 6.38 6.64 6.92 7.21 7.51 7.83 8.16 8.50 8.86 9.23 9.64 
Oe ORSsaas 33.84 6.28 6.55 6.83 7.12 17.48 7.75 8.09 8.44 8.80 9.18 9.60 10.03 
3 ..-..- 35.09 6.45 6.74 7.04 7.36 7.68 8.02 8.38 8.75 9.13 9.56 10.00 10.45 
ee 36.41 6.64 6.94 7.26 7.60 7.94 8.31 8.68 9.07 9.51 9.95 10.42 10.89 
| es 37.82 6.85 7.18 7.51 7.87 8.24 8.62 9.02 9.46 9.92 10.39 10.87 11.3 
OG, etc 39.32 7.08 7.42 7.78 8.16 8.55 8.96 9.41 9.88 10.35 10.85 11.35 11.87 
BD) oak sane 40.92 7.33 7.70 8.09 8.49 8.90 9.386 9.83 10.32 10.83 11.34 11.87 12.41 
ee 42.62 7.60 8.00 8.41 8.83 9.30 9.79 10.29 10.80 11.33 11.87 12.42 12.98 
BO) canuae 44.43 7.91 8.33 8.76 9.24 9.74 10.25 10.77 11.31 11.86 12.43 13.00 13.59 
Deu akaat 46.36 8.24 8.69 9.18 9.69 10.21 10.75 11.30 11.86 12.44 13.03 13.63 14.24 
BL seupecis 48.81 8.60 9.11 9.63 10.16 10.71 11.28 11.86 12.44 13.05 13.67 14.29 14.93 
Ba? tees 50.60 9.04 9.57 10.12 10.68 11.26 11.85 12.46 13.08 13.71 14.36 15.01 15.67 
DE: Awewess 52.93 9.50 10.07 10.65 11.24 11.85 12.47 18.11 13.76 14.42 15.09 15.77 16.45 
SE Sy snce 55.41 10.01 10.60 11.21 11.84 12.48 13.13 13.80 14.48 15.17 15.87 16.57 17.29 
30 osanke 58.06 10.56 11.19 11.83 12.49 13.16 13.85 14.55 15.26 15.97 16.70 17.44 18.19 
BO asinine 60.90 11.17 11.84 12.51 13.20 138.91 14.63 15.36 16.10 16.85 17.61 18.38 19.15 
Se ee 63.92 11.83 12.53 13.24 13.97 14.71 15.46 16.22 17.00 17.78 18.57 19.37 20.17 
ener 67.15 12.54 13.28 14.03 14.80 15.57 16.36 17.16 17.97 18.78 19.60 20.43 21.26 
5 Pa 70.60 13.32 14.10 14.89 15.69 16.50 17.32 18.16 19.00 19.85 20.71 21.56 22.42 
BU b cwin aa 74.29 14.17 14.98 15.81 16.65 17.51 18.37 19.24 20.12 21.01 21.89 22.78 23.65 
20-PAYMENT LIFE. 
Age e 
at An’l -——————--—--Dividends payable in 1920 on Issues of- —~ 
Issue Prem. 1919 1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 1908 
16 ......$26.70 $4.41 $4.63 $4.85 $5.09 $5.33 $5.58 $5.83 $6.10 $6.38 $6.66 $6.96 $7.26 
17 ...... 27.08 4.46 4.68 4.91 5.15 5.39 5.65 5.91 6.18 6.46 6.76 7.06 17.37 
18. conces 24081 251 4:73 £97 G21 5:46 5.72 5:99 6:86. G55 “625 745 7:47 
|. eae 27.87 4.55 4.78 5.02 5.27 5.52 %.79 6.06 6.34 6.64 6.94 7.25 17.58 
20 28.29 4.61 4.84 5.09 5.84 5.60 5.87 6.15 6.43 6.73 7.04 7.36 17.69 
21 28.73 4.67 4.91 5.16 5.41 5.68 5.95 6.24 653 6.84 7.15 7.48 17.81 
Pe keewe 29.18 4.73 4.97 5.22 5.49 5.76 6.04 6.33 6.63 6.94 7.26 7.59 7.94 
23 29.65 4.79 5.04 5.30 5.57 5.84 6.18 6.43 6.73 7.05 7.38 17.72 8.07 
Ue pesece 30.13 4.85 5.11 5.37 5.64 5.93 6.22 6.52 6.88 7.16 7.49 17.84 8.20 
Sea Pe 30.63 4.92 5.18 5.45 5.73 6.02 6.32 6.62 6.94 7.28 7.62 7.97 8.3 
BO dak wan 31.15 4.99 5.25 5.53 5.82 6.11 6.41 6.73- 7.06 7.40 7.75 8.11 8.48 
EP As 31.69 5.06 5.33 5.62 5.91 6.21 6.52 6.85 7.18 7.53 7.88 8.25 8.64 
RB makeletens 32.25 5.14 5.42 5.71 6.00 6.31 6.64 6.97 7.31 7.66 8.03 8.41 8.80 
DO. nknws 32.83 5.22 5.50 5.80 6.10 6.42 6.75 7.09 7.44 7.80 8.18 8.56 8.95 
Se Oy siante 49.57 6.19 6.68 7.19 7.72 8.26 8.83 9.41 10.01 10.64 11.28 11.94 12.61 
5 34.07 5.40 5.70 6.01 6.33 6.66 7.01 7.36 7.73 8.11 8.49 8.87 9.28 
ee eee 34.72 5.49 5.80 6.12 6.45 6.79 7.14 7.51 7.88 8.25 8.63 9.03 9.44 
| Dae eee sr. 35.40 5.59 5.91 6.23 6.57 6.92 7.28 7.66 8.02 8.40 8.80 9.20 9.62 
Ca aakaos 36.11 5.70 6.02 6.36 6.70 7.06 7.43 7.80 8.17 8.56 8.96 9.38 9.82 
2) ee $6.85 5.81 6.15 6.49 6.85 7.21 7.57 7.94 8.33 8.738 9.15 9.57 10.02 
ee 37.63 5.94 6.28 6.64 7.00 7.36 .7.73 8.11 8.50 8.92 9.34 9.79 10.24 
ee 38.44 6.07 6.42 6.78 7.14 7.50 7.88 8.28 8.68 9.11 9.55 10.00 i0.47 
BS) cciwee 39.28 6.20 6.56 6.91 7.28 7.65 8.04 8.45 8.87 9.31 9.76 10.23 10.72 
ee 40.17 6.35 6.70 7.06 7.43 7.82 8.23 8.64 9.08 9.53 9.99 10.48 10.98 
AD) i. sticwws 41.10 6.48 6.84 7.21 7.60 8.00 8.41 8.85 9.30 9.76 10.24 10.74 11.26 
> er 42.08 6.62 7.00 7.38 7.78 8.19 8.62 9.07 9.53 10.02 10.51 11.03 11.58 
Le 43.11 6.78 7.16 7.56 7.97 8.40 8.85 9.31 9.79 10.29 10.80 11.35 11.91 
BS ga Saste 44.20 6.95 7.35 7.76 8.19 8.63 9.09 9.57 10.07 10.58 11.13 11.70 12.27 
es ee 45.35 7.13 7.54 7.97 8.41 8.87 9.386 9.85 10.37 10.92 11.49 12.06 12.65 
| eee 46.57 7.33 7.76 8.20 8.67 9.15 9.65 10.16 10.72 11.28 11.87 12.46 13.06 
ee 47.85 7.54 7.98 8.45 8.93 9.43 9.94 10.50 11.08 11.66 12.26 12.86 13.48 
Ba! oiccar 49.22 7.78 8.24 8.73 9.23 9.75 10.31 10.88 11.47 12.08 12.69 13.31 13.93 
eae ee 50.67 8.04 8.52 9.03. 9.55 10.11 10.69 11.29 11.90 12.51 13.14 13.77 14.41 
ae ncetee 52.22 8.33 8.84 9.86 9.93 10.52 11.12 11.73 12.36 12.99 13.63 14.28 14.93 
De ko cee 53.86 8.64 9.17 9.75 10.84 10.95 11.57;12.20 12.84 13.49 14.15 14.82 15.48 
5 Ee 55.61 8.99 9.57 10.17 10.79 11.41 12.06 12.71 13.37 14.04 14.71 15.39 16.07 
Be. kseere 57.47 9.39 10.00 10.62 11.26 11.91 12.58 13.25 13.93 14.62 15.31 16.00 16.68 
WO. wake 59.47 9.85 10.48 11.13 11.79 12.47 13.15 18.84 14.55 15.25 15.96 16.66 17.36 
Bt acanky 61.60 10.34 11.00 11.67 12.36 18.05 13.76 14.48 15.20 15.93 16.65 17.37 18.08 
eres. 63.88 10.87 11.56 12.26 12.96 13.69 14.42 15.16 15.91 16.65 17.39 18.13 18.85 
BD Ss cues 66.33 11.45 12.17 12.89 13.63 14.38 15.14 15.91 16.67 17.43 18.20 18.95 19.68 
BT. ctu 68.96 12.09 12.83 13.59 14.36 15.14 15.92 16.71 17.50 18.29 19.07 19.83 20.58 
Se 71.79 12.78 13.56 14.35 15.15 15.96 16.77 17.58 18.40 19.21 20.01 20.79 21.54 
BP invents 74.83 13.54 14.35 15.17 16.00 16.84 17.68 18.52 19.37 20.20 21.02 21.82 22.58 
oe 78.10 14.36 15.21 16.06 16.92 17.79 18.67 19.54 20.41 21.27 22.11 22.92 23.69 


WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
_ directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 





: BISMARCK, NORTH DAKOTA 





COMPANY 





De 
| FEDERAL UNION LIFE | 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income” 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 








THE COLUMBIAN 
NATIONAL LIFE 


Insurance Company 


Boston, Massachusetts 


LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Low Camentect Rates 


\ 














THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 

? ing Industrial 
| policies to 
Ordinary. 
Splendid op- 
portunities for 
good men. 







oF Address 
=” ELON A.NELSON 


President 
Home Office Building CHICAGO 
Chicago 
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September 11, 1919 THE NATIONAL UNDERWRITER LIFE 



















































































11 
20-YEAR ENDOWMENT. 
Age 
at An’1] -————-—-Dividends payable in 1920 on Issues of-———————_, e 
Issue Prem. 1919 1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 | 1908 A Record of Thirty Years of Progress— 
16 ...$47.92 $5.46 $5.94 $6.45 $6.97 $7.51 $8.07 $8.65 $9.25 $9.87 $10.52 $11.19 $11.88 tien med 
17... 48.05 5.55 6.03 6.54 7.06 7.60 8.16 8.74 9.34 9.96 10.61 11.27 11.96 en- Year Periods 
18 ... 48.18: 5.63 612 662 7.14 7.68 8.25 8.83 9.43 10.05 10.69 11.36 12.05 ‘ i ad 
19 ... 48.27 5.67 6.16 6.67 7.19 7.73.8.29 8.87 9.47 10.09 10.73 11.40 12.09 iia onan — — aces ‘ pe “ 
3 13 —1888.... $ 104,307 $ 889,073 1889-1898...... 
20... 48.36 5.71 6.20 6.71 723 7.77 8.33 8.91 9.51 10.13 10.78 it 44 » a 1688... * 321505 a.se202  lese-lees.. 1woseste | Llesaes 
1... 48.45 5.75 6.24 6.75 7.27 7.81 8.37 8.95 9.55 10.17 10.8 : 2 
a , 52 12.20 1908.... 3,621,170 43,443,633 1909-1918...... 35,887,982 2,199,357 
22... 48.54 5.79 6.28 6.78 7.30 7.85 8.41 8.98 9.59 10.21 10.85 11. 1918 15,758,208  148°055,484 
23 ... 48.64 5.83 632 682 7.35 7.89 8.45 9.03 9.63 10.35 10.89 11.56 12.25 seee y nd 
24 1... 48.75 5.88 6.36 6.87 7.39 7.93 8.50 9.08 9.68 10.30 10.94 11.61 12.29 
25 ... 48.86 5.92 641 6.91 7.48 7.98 8.54 9.12 9.72 10.34 10.98 11.65 12.34 
26 2.. 48.98 5.96 6.45 6.96 7.48 8.03 8.59 9.17 9.77 10.39 11.03 11.70 12.39 The and 
27... 49.12 6.02 6.51 7.02 7.55 8.09 8.65 9.23 9.83 10.45 11.10 11.76 12.45 
28 49.26 6.07 657 7.07 7.60 8.14 8.71 9.29 9.89 10.51 11.18 11.82 12.51 , 
29 49.41 6.13 6.62 7.13 7.66 8.21 8 3 2 : L f I C 
30... 49.57 619 6.68 7.19 7.72 8.26 8.83 9.41 10.41 10.64 11.28 11.94 12.61 Ire insurance Company 
31 ... 49.75 6.26 6.75 7.26 1.79 8.34 8.90 9.49 10.99 10.72 11.35 12.00 12.67 W. J. WILLIAMS, P 4 CINCINNATI 
32 ... 49.94 6.32 6.82 7.33 7. 8.41 8. : : % ; i 2.7 . 
33 21. 50.15 6.40 6.90 7.41 7.94 8.49 9.06 9.65 10.24 10.85 11.48 12.13 12.81 leas ’ resident 
34... 50.88 6.48 6.98 7.49 8.03 8.58 9.15 9.72 10.31 10.92 11.56 12.21 12.89 Organized February 23rd, 1888 
35... 50.64 6.57 7.07 7.59 8.13 8.68 9.24 8.81 10.40 11.01 11.65 12 1 12 99 
36... 50.91 6.66 7.16 7.69 8.22 8.76 9.32 9.89 10.49 11.10 11. , .08 ° ons 
37... 51.22 6.77 7.27 7.80 8.32 8.86 9.41 9.99 10.59 11.21 11.85 12.51 13.19 Attractive Opportunities 
38 ... 51.55 687 7.38 7.89 8.41 8.95 9.51 10.09 10.69 11.32 11.96 12.62 13.31 ; v aera 
39 1. 51.92 6.99 7.48 7.99 8.52 9.06 9.63 10.21 10.82 11.44 12.09 12.76 13.45 Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
40 ... 52.33 7.10 7.59 8.10 8.63 9.18 9.75 10.34 10.95 11.58 12.24 12.91 13.60 Western Pennsylvania and Michigan 
41... 52.78 7.20 7.71 8.22 8.76 9.31 9.89 10.49 11.10 11.74 12.40 13.07 13.78 
42 ... 53.29 7.34 7.84 8.37 8.91 9.47 10.05 10.66 11.28 11.93 12.58 13.28 13.99 
43... 53.84 7.47 7.98 8.51 9.06 9.63 10.22 10.84 11.47 12.11 12.80 13.49 14.20 
44... 54.46 7.62 8.14 8.68 9.24 9.82 10.42 11.04 11.68 12.35 13.04 13.74 14.44 
45 ... 55.15 7.79 8.32 8.87 9.44 10.03 10.64 11.27 11.93 12.61 13.31 14.01 14.71 
46 ... 55.91 7.98 8.52 9.08 9.66 10.26 10.88 11.54 12.21 12.90 13.59 14.30 15.00 
47... 56.75 8.18 8.74 9.31 9.90 10.51 11 17 11 83 12.52 13.21 13.91 14.61 15.82 e ° a 
48... 57.69 8.42 8.99 9.57 10.18 10.83 11.4 17 12.86 13.56 14.26 14. 15.67 
49 11! 58.73 8.68 9.26 9.86 10.51 11.17 11.85 12.53 13.23 13.94 14.64 15.35 16.06 A Wider Field — An Increased Opportunity 
50 ... 59.87 8.97 9.56 10.21 10.86 11.54 12.23 12.93 13.63 14.34 15.06 15.77 16.47 
51 ... 61.13 9.28 9.92 10.58 11.26 11.95 12.65 13.36 14.07 14.79 15.51 16.23 16.93 - . 
52... 62.52 9.66 10.33 11.00 11.69 12.40 18.11 13.83 14.56 15.29 16.02 16.73 17.44 Our er can sell policies on the annual premium plan, up a 
53... 64.06 10.09 10.77 11.47 12.18 12.90 13.62 14.36 15.10 15.84 16.57 17.29 18.00 eung men and young women as young as age 2—protective insurance an a 
54 ... 65.75 10.56 11.26 11.98 12.70 13.44 14.18 14.93 15.69 16.44 17.18 17.90 18.61 | Aa aes cies a dcemeaee tetenae, Yada ana ae te prod 
55 ... 67.61 11.07 11.80 12.53 13.28 14.03 14.80 15.56 16.33 17.09 17.84 18.57 19.28 Hani Ordin F 
56 ... 69.65 11.63 12.37 13.13 13.90 14.68 15.46 16.24 17.02 17.80 18.56 19.30 20.01 se pe benemrnnge thon We yeh oe : se our eo ae om 
57... 71.89 12.24 13.01 13.79 14.59 15.39 16.19 16.99 17.79 18.58 19.35 20.10 20.81 we have other advantages that stil more. Weprovi e banking acuities tor 
58 ... 74.35 12.91 13.71 14.52 15.34 16.16 16.99 17.81 18.63 19.44 20.22 20.98 21.69 our Agents in the rural districts, We issue Participating amd Non-Participating 
59 ... 77.05 13.65 14.48 15.32 16.16 17.01 17.86 18.71 19.55 20.37 21.18 21.94 22.66 Policies. As regards adults, we write contracts with Double Indemnity provi- 
60 ... 80.00 14.45 15.31 16.18 17.06 17.93 18.81 19.69 20.55 21.40 22.21 22.99 23.71 sions covering any kind of fatal accident, or with Double Indemnity provisions 
65-LIFE. ¥ Bi ° : oe : 
covering fatal travel accident only, as may by desired. We issue policies with 
Age A = “1 : 
at Awl ———___——Dividends payable in 1920 on Issuce of-———_—___—, waiver of Premium and Disability Annuity or Instalment Payment features. 
Issue Prem. 1919 1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 1908 We insure males and females at the same rates. If you cannot make a full time 
BA eee ais $19.38 $4.12 $4.24 $4.37 $4.50 $4.64 $4.78 $4.92 $5.07 $5.22 $5.39 $5.55 $5.72 contract with us we will let you write our insurance for children as a side line, as 
Bap oti oe! 21.99 4,44 4,60 4.76 4.92 5.09 5.26 5.44 5.63 5.82 6.02 6.23 6.45 long as your Company does not object. Some are writing as much as $10,000 a 
SOP es 25.48 4.87 5.06 5.26 5.47 5.68 5.90 6.13 6.36 668 6.87 7.12 17.37 5 ok dates f ed li 8 ’ 
; ee 30.10 5.44 5.69 5.95 6.22 6.50 6.76 7.04 7.32 7.61 7.92 8.24 8.57 month of this insurance for us as a side line. 
eee 36.70 6.24 6.55 6.87 7.19 7.54 7.89 8.26 8.65 9.05 9.46 9.90 10.34 
vi ate 46.57 7.33 7.76 8.20 8.67 9.15 9.65 10.16 10.72 11.28 11.89 12.46 13.06 RA 
Ons s8 552 58.66 8.67 9.25 9.85 10.49 11.15 11.83 12.52 13.21 13.92 14.62 15.33 16.04 OLD COLONY LIFE INSU NCE COMPANY, 
Bibs Socoyee 93.10 12.41 13.38 14.37 15.35 16.33 17.30 18.25 19.17 20.04 20.85 14.13 14.42 
CHICAGO, ILLINOIS 
25-PAYMENT LIFE. , 
Age 
at An’l -—————-—-Dividends payable in 1920 on Issues of. 
Issue Prem. 1919 1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 1908 
20 ......$24.84 $4.42 $4.61 $4.81 $5.01 $5.23 $5.44 $5.67 $5.91 $6.15 $6.40 $6.66 $6.93 | 
25 ...... 26.94 4.71 4.93 5.15 5.38 5.62 5.8 12 6.38 6.65 6.94 7.23 17.53 
30 ...... 29.49 5.09 5.83 5.58 5.85 6.12 6.39 6.69 6.98 7.29 7.61 7.92 8.25 ANT : i ili i i 
Beak 32.66 5.59 5.87 6.16 6.46 6.77 7.07 7.38 7.71 8.04 8.39 8.75 9.13 W ED: Agency Supervisor Familiar with Kansas Territory 
OC Jee coe 36.70 6.24 6.55 6.87 7.19 7.54 7.89 8.26 8.65 9.05 9.46 9.90 10.34 One who is acquainted in the territory, has had experience in securing and training 
~ ae 1950 S41 89 942 9:96 1052 1109 11.67 12:27 12.88 18:50 14:12 14:76 | || S8emts and who has the ability to develop a good agency organization in the State 
5B ows... 60.00 10.67 11.32 11.98 12.65 13.34 14.05 14.76 15.48 16.21 16.94 17.68 18.41 pao br Saran carrying salary, traveling expenses and a bonus on 
15-PAYMENT LIFE. 
Dividends, payable in 1920 on Issues of ———___. J. Frank Montgomery, Agency Manager 
. 1919 1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 1908 
$4.93 $5.24 $5.56 $5.90 $6.24 $6.59 $6.96 $7.34 $7.73 $8.14 $8.56 $9.00 American National Insurance Company 
5.26 5.60 5.96 6.32 6.70 7.09 7.49 7.91 8.34 8.79 9.25 9.73 of Galveston, Texas 
5.68 6.06 6.45 6.85 7.27 7.70 8.15 8.61 9.09 9.59 10.08 10.59 
6.22 6.64 7.08 7.53 8.00 846 8.94 9.44 9.95 10.48 11.03 11.61 
6.92 7.37 7.84 8.33 8.84 9.36 9.91 10.47 11.05 11.66 12.28 12.91 
7.79 8.31 8.86 9.48 10.02 10.62 11.25 11.91 12.59 13.28 13.98 14.68 
2.61 9.11 9.74 10.41 11.10 11.81 12.53 13.26 13.99 14.73 15.47 16.20 16.92 e 
Sb- sa sate 72.63 11.33 12.10 12.89 13.68 14.48 15.29 16. : 7.67 18. 16 18.84 
+ Sa $6.24 14.98 15.68 16.60 17.50 18.41 19.31 20.18 21.02 21.83 22.57 23.23 23.78 State Mutual Life Assurance Company 
; 10-PAYMENT LIFE. 
Age OF WORCESTER, MASSACHUSETTS 
= An’l OTE, pe ge Mayes Scie “ae ae a a —_~ . Incorporated 1844 
ssue Prem. 1919 1918 1917 1916 1915 1914 1: 2 1909 190, 
20 .....$46.29 $5.59 $6.06 $6.53 $7.03 $7.54 $8.07 $8.62 $9.19 $9.78 $10.39 $7.55 $7.65 1919—SEVENTY-FIFTH ANNIVERSARY YEAR 
25 49.97 5.98 6.48 7.00 7.54 s.1 8.68 wae a 10.53 11.19 $8.10 8.22 All For 75 years—far longer than the average life—the STATE MUTUAL h: 
30 54.31 6.45 7.00 7.57 8.16 8.77 9.40 10.05 10.73 11.43 12.15 8.74 8.88 sos furnished unsurpassed protection and service. — eS 
= gh en ia Met oa Bees bey Er eat ort io anea Ber Additions are made to our agency force when the right men are found. 
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INDIANAPOLIS, IND. 
Established 1899 
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The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets....................... sseee-$ .3,286,468.00 
Insurance in Force........................-. 26,191,875.00 
Surplus to Policyholders..................... 383,467.00 


New Continuous Monthly Income Policies 
Spleadid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 



















Courteous—Safe—Conservative 


Great Republic Life Insurance Company 
LOS ANGELES, CALIFORNIA 
Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 
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aes <mOuAL WILL GAIN HIS 
policies of WIFE INSURANCE COMPANY CONFIDENCE 


of BOSTON, MASS. 


MUST WIN ALL THE TIME 














HOW INFLUENZA HAS 
AFFECTED INSURANCE 


(CONTINUED FROM PAGE 2) 
effect of influenza on new business I 
think it desirable to examine briefly: 
into the statistics of fraternal societies 
and companies writing health and acci- 
dent insurance. 


Fraternals Get Their Share 


The amount of new certificates (death 
only) written by fraternal societies for 
the first six months of the years 1916, 
1917, 1918 and 1919 are as follows, based 
upon the returns of 25 societies: 
Insurance written first six months of 


year— 
SOs sans aesintes nee $124,181,151 
PSIe aI ia coy.5is5 to aca ahs ar ctereve ame 112,641,276. 
i) Seer 111,747,995 
ROAM s-5'5-5.05. sceioe eae e ean 205,634,488 


That fraternal insurance has received 
its share of the amount of new business 
cannot be doubted in view of the fore- 
going figures. The increase for the first 
six months of 1919 over the correspond- 
ing 1918 period amounts to 84 percent. 
Unlike the life companies there was a 
considerable falling off in new business 
for 1917, but only a slight decrease in 
1918. It is also of interest that, con- 
trary to the case of the life companies, 
not all fraternal societies shared in the 
increase. Of the 25 societies whose ex- 
perience is included above, 10 showed a 
decrease for 1919 as compared with 1918. 
To anticipate for a moment the question 
of premium rates I will point out that 
the decreases in the case of the 10 
societies can hardly be attributed to in- 
creased assessments. Of 12 societies 
which have either increased their rates 
of assessment since Oct. 1, 1918 or levied 
extra, or special, assessments to c@ver 
influenza losses, only three are among 
those showing a decrease in the amount 
of new certificates written. 


Figures on Health Premiums 


As to the new business written by 
companies writing health and accident 
insurance, I give below the health pre- 
miums written by 20 companies for the 
first six months of the years 1916, 1917, 
1918 and 1919: 

Percentage 
of increase 


Health premiums written of previous 
first 6 months of year— period 

ck) LL Srey ae eer ery $3,020,294 

RUE Dinic0 Sib Ae Rietete wes 3,801,587 25.9 

| tL Saree ieee ears ere 4,008,552 5.4 

POT oes, 5 aig oars 5,198,624 29.7 


The above figures indicate a trend sim- 
ilar to the experience of the life com- 
panies. The 1917 increase is very 
marked, and although 1918 shows a 
slight increase, the slowing up process 
which resulted in a decrease for the life 
companies is evident. 


Factors in 1919 Increase 


As to what effect the influenza epi- 
demic has had upon the increase in new 
business, I have concluded that it is 
something we can only make a guess 
at. Personally I am of the opinion that 
the three important factors contributing 
to the 1919 increase are influenza, gov- 
ernment insurance for soldiers and sail- 
ors, and general prosperity. Of these 
three factors I believe that general 
prosperity is in the lead with influenza 
and government insurance running a 
close second. 

As respects the other factors of in- 
erease, group insurance, corporation and 
inheritance tax insurance and decrease in 
the purchasing power of money, I believe 
the first two have contributed to a cer- 
tain extent. In these troublous days of 
industrial unrest, in which strikes are 
the order of the day, there is no doubt 
but that the growth of group insurance 
has been stimulated. I have rather grave 
doubts if up to the present time the de- 
crease in the purchasing power of money 
has had an appreciable effect upon the 
increase in new business. 


Effect on Premium Rates 


At the end of the year 1918 while the 
influenza epidemic was still raging with 
searcely abated fury there was consid- 
erable speculation in insurance circles as 
to what would be its effect upon premium 
rates. The result is familiar to all in 
a general way, but perhaps a few sta- 
tistics on the question will be of inter- 
est. 

Of the 31 life companies canvassed, 
only three stated that they had made any 
increase in premium rates. Of these 
one company, writing both participating 
and non-participating policies, stated 
that rates had been increased on its ordi- 
nary life participating policies at ages 46 
to 60, in order to provide a larger margin 














of safety which past experience indicated 


was desirable. On account of the high 
ages affected I do not believe. that influ- 
enza contributed directly to the increase. 
The two remaining companies which in- 
creased premium rates on certain plans 
stated that the decision was directly in- 
fluenced by the influenza epidemic. These 
companies, it should be explained, for- 
merly operated on the stock plan and 
mutualized only within the past few 
years. No change in rates was made at 
the time of mutualization and accord- 
ingly the margin of safety represented 
by premium loading was not as large as 
is customary with mutual companies. 


Some Reduced Dividends 


A large percentage of companies doing 
business in Connecticut operate upon the 
mutual plan. Any investigation into the 
question of whether or not a company 
has increased rates would not be com- 
plete without inquiring into the action 
taken in the matter of dividends for the 
year 1919. In case of policies written 
upon a participating plan a decrease in 
the dividend scale is equivalent to a. 
increase in premium rate. There are 25 
companies doing business in Connecti- 
cut which now write policies on the par- 
ticipating plan. Of this number seven, 
excluding the two companies which were 
mentioned above as having increased pre- 
mium rates, reduced their dividend scale 
for 1918. Of the two companies which 
increased rates one also reduced its divi- 
dend scale and the other omitted divi- 
dends except on one form of policy. 

A point to be kept in mind is that the 
companies doing business in Connecticut, 
are, almost without exception, long es- 
tablished institutions possessing sub- 
stantial surpluses. Had our inquiries 
been extended to cover some of the 
younger companies less fortunate in the 
matter of surplus, our results might 
have been considerably different. 


Fraternals Raise Rates 


T have stated heretofore that 12 frater- 
nal societies either increased rates or 
levied extra or special assessments to 
cover influenza losses. Of this number 6 
have increased rates and one of these in 
addition levied a special assessment. 
Another society reports that rates will 
be increased in September, while still 
another states that the matter is under 
consideration. 

From the comments contained in the 
replies received from the fraternal so- 
cieties which have increased rates, I am 
led to believe that the action of the 
societies was induced not so much as a 
direct result of the epidemic as because 
of the growing belief that rates had been 
inadequate for some time past. The epi- 
demic simply served to bring about 
action which would have been taken 
eventually,. regardless of any unusual and 
unexpected drain upon the mortuary 
funds. 

Of the 23 companies writing health and 
accident insurance which replied to the 
question concerning increase in health 
premium rates, 13 replied in the affirma- 
tive, 9 in the negative, and 1 stated that 
the matter was under consideration. 
Some companies report that other meth- 
ods have been resorted to with a view 
to decreasing the ratio of health losses, 
among which may be mentioned the with- 
drawing of unprofitable forms and de- 
clining to issue certain forms on other 
than an annual premium basis. There is 
a considerable moral hazard as well as 
opportunty for selection against the com- 
pany in case of health insurance. 


Potter Gives Illinois Figures 


Discussing Mr. Tarbell’s address, Fred 
W. Potter, Illinois superintendent of in- 
surance, urged preparation by the com- 
panies for a recurrence of the epidemic. 
He also gave some figures on the Illi- 
nois experience. In that connection he 
said: 

Mr. Tarbell’s figures show that the life 
companies reporting under his investizga- 
tion had an increase in mortality of ap- 
proximately 35 percent over normal dur- 
ing the last quarter of 1918 and the first 
quarter of 1919. The figures of Illinois 
companies in this respect may be inter- 
esting. I have not obtained special re- 
ports covering the same period but the 
1918 annual reports of the nineteen Illi- 
nois legal reserve life companies show a 
total expected mortality of $5,157,779.42 
and an actual net mortality of $5,246,- 
139.47 or a ratio of 101.71 percent of 
actual to be expected. The correspond- 
ing ratio in 1917 was 61.15 percent, S0 
that the increase was approximately 40 
percent of the expected, and 60 percent 
over the actual ratio in 1917. When it 
is considered that these figures cover 
the whole of 1918 including the first nine 
months when the companies were €X- 
periencing more normal mortality it iS 
apparent that these companies showed 





a more pronounced loss from the in- 
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fluenza than those reporting to the Con- 
necticut department. This may be due 
in part to the gross amounts of the IIlli- 
nois’ companies’ business being very 
much less giving more play to the pos- 
sible effects of chance but it is also what 
might be expected from the fact that, as 
set forth in Mr. Tarbell’s address, the 
mortality due to influenza was heaviest 
at the younger ages and the distribution 
of the business of the Illinois compa- 
nies, which are in general younger and 
smaller than many of those reporting 
to the Connecticut department, would 
doubtless show a greater proportion than 
the latter companies at the ages subject 
to the excess mortality. 


Insurance on Farmers 


During the first six months of the 
present year the Northwestern Mutual 
issued $20,975,820 to farmers. This was 
on 7,618 lives. 

May, 25.94 per cent of the lives in- 
sured were farmers. 








Founded 1865 


The Provident Life 
and Trust Company 


of Philadelphia, Pa. 





The Thrift Campaign 
reinforces the Provi- 
dent agent’s canvass 
for long endowment. 





Northwest corner Fourth and 
Chestnut Streets 
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The old line 


Cedar Rapids Life 


Insurance Company 


of Cedar Rapids, Ia. 


Wants three state agents for 
Central West 


A Good Chance for 
Reputable Men 




















Agency Openings in 
SOUTH DAKOTA 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


RATES PER $1,000 
Age 40........ $16.00 Age 45........ $17.50 


NATIONAL LIFE 
ASSOCIATION 
Des Moines, Ia. 














INSURANCE STOCKS 
BOUGHT AND SOLD 
SMITH-MARTIN COMPANY 


So. LaGaltn Ge. Harrison 4050 





UNION AGENTS HOOT FISKE 





Son of Metropolitan Life President 
Not Allowed to Address 
Meeting in Boston 





BOSTON, MASS., Sept. 9.—Haley 
Fiske, Jr., son of President Fiske of 
the Metropolitan Life, who is in charge 
of the Boston agencies of that com- 
pany, was hooted out of a meeting of 
the unionized Metropolitan agents in 
Wells Memorial Hall, Saturday night. 
The agents had met to discuss de- 
mands to be made of the company 
when Mr. Fiske and other local offi- 
cials of the company appeared and at- 
tempted to address the meeting. They 
had been previously refused permis- 
sion to speak and upon the attempt 
being made there were cries of “Throw 
him out,” “Sit down,” and “You had 
your chance to speak long ago.” Mr. 
Fiske and his associates then left. 
Speakers at the meeting claimed Mr. 
Fiske was responsible for the discharge 
of three members of the union. The 
union recently organized and_ has 
made requests of the industrial depart- 
ment for recognition of their organ- 
ization, increased wages and elimina- 
tion of certain lapse features. 





Conservative Life’s Activities 


The Conservative Life of South Bend, 
Ind., announces that Henry W. Rousch 
takes charge of the Logansport, Ind., 
district as superintendent. G. E. Blan- 
chard takes charge of the Hammond 
district. The company announces that 
the Hammond district, which has been 
an independent district, is being added 
to the Calumet field, under the leader- 
ship of W. B. Lindsey, manager of the 
Calumet district. 

September is president’s month with 
the Conservative Life, in honor of D. 
W. Place, president of the company, 
whose sixty-ninth birthday occurred on 
the third. Special bonsuses are being 
offered the men, and for the first six 
days of the month the volume of appli- 
cations sent in were such as to warrant 
the company in believing that September 
would be a record breaker. 





Death of John Haut 


John Haut, one of the superintendents 
of the Metropolitan Life in Chicago, died 
after 37 years continuous service with 
the company. The funeral services 
were held in New York City, attended 
by the superintendents of Greater New 
York, Second Vice-President Gaston, 
Assistant Secretary J. V. Barry, Superin- 
tendent of Agencies Miller and John 
Wilson represented the home office. 
Mr. Haut located in Chicago in 1891 and 
in 1892 started with the Metropolitan 
Life as an agent: He was made as- 
sistant superintendent later on in the 
same office. Four years later he was 
appointed superintendent at Peoria, IIl., 
where he remained until Nov. 12, 1900, 
when the company promoted him to a 
superintendency in Chicago which he 
held until his death. 





New District in Chicago 


CINCINNATI, O., Sept. 10.—Plans are 
about completed by the Western & South- 
ern for the opening of a new district in 
Chicago, making seven in that city, and 
one in Cleveland, which will then have 
three. Superintendents are expected to 
be announced within the next week. 





Conservative’s Convention «+ 


The Conservative Life of South Bend 
announces its annual convention and 
banquet to be held at South Bend, Jan. 
30-31. Invitations will be extended to 
all men writing a certain amount of 
business from Sept. 1 to Jan. 20. 


Miss Grace G. Murphy, a clerk in the 
Home office of the Aetna Life, was mar- 
ried in Richmond, Va., last week to 
Harvey R. Preston, assistant cashier in 
the branch office of the Travelers in that 
city. Mr. Preston was recently trans- 
ferred to Richmond from the home office 











of the Travelers. 








THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS 
OF INDIVIDUAL RIGHTS 


IGHTS and duties are personal. Pleasure and pain 
R are personal. The combined rights of individuals 

make up the rights of nations, and the “rights” 

of nations sometimes clash. It was for the pro- 
tection of these individual rights that Americans entered 
the war; it was to defend these rights that we raised 
vast armies, disciplined and equipped them, and sent 
them overseas to fight. It was for individual rights that 
our men fought so heroically. Their victory is a victory 
for individual rights. 

Laws and Courts and treaties and bailiffs and armies 
are properly the safeguards of individual and national 
rights. The first law of mankind was club-law,—the 
law of the strongest—the law of the jungle. The ultimate 
law,—the law toward which Democracies are struggling,— 
will be the law which gives every individual his rights, 
harmonizing them with other men’s rights. 

In a Democracy men are assumed to have been born 
with certain inalienable rights which are protected and 
restrained by laws which men themselves more or less 
directly make and execute. 

Laws are not rights; they should define rights and 
be their safeguard. 

Apply this reasoning to Life Insurance and see how 
reasonable and how imperative it becomes. 

The wife, who is the home-maker, and who, while 
making the home, loses the opportunity to earn an inde- 
pendent income, has the right to some sort of protection 
against the risk of her husband’s death. Children have 
a right to be well brought up and well educated. These 
rights should be safeguarded as against the death or total 
disability of the husband and father. In most cases there 
is no safeguard except Life Insurance. 

The rights of the individuals——husband, wife and 
children,—are written in the policy, and are further safe- 
guarded by the accumulations of the insuring cOmpany 
and by the laws under which it operates. You can’t live 
real democracy without insuring your life. 

The New York Life Insurance Company issues a 
Policy insuring against the risk of death or total dis- 
ability. Behind each Policy is seventy-four years of ex- 
perience, abundant resources, and the supervision of laws 
that define and maintain the rights of individuals. 


NEW YORK LIFE INSURANCE CO. 
346 Broadway, N. Y. 


DARWIN P. KINGSLEY, President 
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The Prudential Insurance Company of America 
Forrest F. Dryden, President 


Home Office, Newark, N. J. 


Incorporated under the Laws of the State of New Jersey 
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THE OHIO NATIONAL LIFE 
INSURANCE CO. 


CINCINNATI, OHIO 
ALBERT BETTINGER, President 


THE COMPANY WITH THE BIG SURPLUS 





Management Progressive, Yet Conservative 
Complete Protection Low Cost Policies 


$5,000.00 20 Payment Life Pro- 
‘vides the Following Benefits: 


$ 5,000.00 death from natural causes 


10,000.00 death from accidental 
causes 


25.00 per week for temporary 
disability 
50.00 per month for life for total 


permanent disability and the face 
of the policy at death 


Premium age 30, $175.34 


JO, 


Writing at the Rate of $8,000,000 New Business in 1919 


Splendid Openings in Ohio, Kentucky, West 
Virginia and Michigan 


Address in confidence if desired 


T. W. APPLEBY 


Secretary-Agency Manager 























The layman can understand the charts, 


tabulations and illustrations in the new 


Sales Book 


published by 


The Connecticut Mutual 
Life Insurance Company 


to assist its agents in rendering 


“Professional Public Service” 























O. J. ARNOLD’S ADDRESS 








Secretary of Illinois Life Talks on 
Conservation of Business—Cites 
Company’s Experience 





At the annual ed convention of 
the Illinois Life, O. J. Arnold, secre- 
tary of the came gave a talk on 
conservation. Mr. Arnold reviewed the 
records of the winners of the conserva- 
tion prizes and said that they have rec- 
ognized that the renewal commission 
represents the real profits of the life 
insurance agent; that when the second 
year’s premium is paid, payment of fu- 
ture premiums is practically assured. 
He stated that the most effective way 
of securing payment of the second 
year’s premium is personal contact 
with the insured by the men in the 
field; and that there is no profit in busi- 
ness issued to men who are “poor pay;” 
that it is a waste of time to solicit 
business from poor financial risks. 
Each year has brought an increasing 
number of men to a realization of the 
fact that through their failure to recog- 
nize and act upon these propositions, 
they are letting their profits slip away. 
Many remain who are yet to learn a 
slight change in methods, will result 
in greatly increasing their profits. 

Review of Company’s Experience 


Renewal commissions of a _ policy 
continued in force are at least equal to 
(on the average probably exceed) the 
net first year’s commission. By first 
year’s commission, Mr. Arnold referred 
to the balance remaining of the first 
year’s commission after the expenses 
incident to the procurement of business 
—brokerage commission, traveling ex- 
pense, hotel and livery bills, clerk hire, 
etc., are paid. Analysis of the death 
claims of the Illinois Life, Mr. Arnold 
said, shows that on policies matured 
by death premiums on the average are 

paid between 11 and 12 years. If but 
six renewal premiums are paid, on any 
given policy and the renewal commis- 


collect in renewals the equivalent of 30 
percent of one year’s premium. This, 
on the average, is at least equal to the 
net amount remaining to him out of 
the average first year’s commission 
after meeting expenses. His renewal 
commission is therefore, the agent’s 
real profit. 
Figures Prove Argument 


Mr. Arnold said that in the experi- 
ence of the Illinois Life the lapses at 
the end of the second year run from 10 
percent to 12 percent of the lapses at 
the end of the first year; thereafter the 
rate rapidly further decreases. During 
the past year 76.5 percent of the first 
year’s business renewed by payment 
of the second premium; 98.5 percent of 
business more than one year in force 
was renewed by the due payment of 
premiums. In other words, the lapses 
on new business were 26.5 percent at 
the end of the first year; the lapses 
including surrenders for cash of poli- 
cies over one year in force were but 1.5 
percent of the renewal business out- 
standing. These figures are more em- 
phatic than argument. They prove be- 
yond question that the efforts of the 
field men must be centered on the col- 
lection of the second year’s premiums. 
The payment of the second year’s pre- 
mium practically assures the contin- 
uance of the policy. 


Joins Policyholders Life 


Guy G. Burton of Pierre, S. D., has re- 
signed as state insurance examiner to 
become associated with the organizers 
of the Policyholders Life Insurance Com- 
pany, which is being organized in Sioux 
Falls. He will be succeeded by George 
R. Gleason of Sioux Falls. 


T. S. Koch, formerly of the Travelers, 
has joined the sales ranks of the Union 














Central Life at St. Louis. 


sion rate is but 5 percent, the agent will | 


BIG GAIN IN ST. LOUIS 


VALUE OF STEADY RENEWALS [PRODUCERON BREAKS RECORDS 





1 . 
Increase of 50 to 75 Percent for This 


Year Over 1918 Expected by 
Underwriters 





ST. LOUIS, MO., Sept. 9.—An in- 
crease of from 50 to 75 percent in new 
life insurance written this year over 
1918 is predicted by St. Louis under- 
writers on the face of tremendous gains 
made the first eight months of this 
year over the corresponding period of 
any previous year. A majority of the 
companies report more business in the 
eight months this year than during 1918. 
General prosperity and fear of a re- 
turn visit of the influenza is regarded 
by a majority of the agents as the cause 
of the increase. The government policy 
of insuring soldiers also has caused 
many men to see the advantages of 
policies that in previous years they 
considered too high and has converted 
hundreds of thousands of others to the 
belief in insurance. Much of the new 
business, agents say, is the result of 
increases taken out by former policy- 
holders who realize the depreciation of 
the dollar. 
International Life’s Figures 

New business of the International Life 
for the first seven months of the year 
amounted to $19,000,000, a volume equal 
to the total agency production for the 
entire 12 months of the calendar year of 
1918. In June the company broke all 
records for monthly production, writing 
$3,000,000. In the last four months the 
volume of business has tripled the vol- 
ume of any similar period. 

Other companies report similar in- 
creases. The Missouri State Life shows 
a large increase for each of the first 
six months. The figures are: 


Month 1919 1918 
January ....$589,311 $350,000 
February ... 691,970 265,653 
MOATOR .0:6.-0 680,187 475,195 
ATA 605668 s 638,202 407,618 
MAY 665.6508 728,711 444,488 
UMEEO” seeseue 624,870 435,962 


All Companies Show Increase 


Warren C. Flynn of the Massachusetts 
Mutual reports an increase of 175 per- 
cent in eight months this year over a 
similar period last year, and an increase 
of 33 percent over last year’s total 
sales. 

Edward J. Burkley of the Phoenix Mu- 
tual Life reports an increase for eight 
months of 125 percent over eight months 
of last year. 

In six months this year the North- 
western Mutual wrote more than all of 
last year. The monthly average of new 
business has been $1,000,000. 

Barring a recurrence of the influenza 
epidemic, St. Louis agents predict that 
the mortality rates in St. Louis this year 
will be normal. Figures for June and 
July indicate the rate reached the 
normal. Due to the influenza epidemic 
$5,800,000 in life insurance was paid out 
in St. Louis by various companies. 


REGARDS PROHIBITION 
AS AID TO COMPANIES 


(CONTINUED FROM PAGE 3) 


stainers’ section are now receiving on 
the average over 22 percent higher pro- 
fits than similar policies in the general 
section. 


Experience of Peoria Life 


The Peoria Life states that it has sep- 
arated the total abstainers from its gen- 
eral class for over ten years and has had 
a very good experience, so that it has 
been able to pay the abstainers 20 per- 
cent greater dividends than those in 
the general class, or 5 percent more divi- 
dend on the amount of premium of the 
insured. 

For at least a generation the use of 
intoxicating liquors will be an important 
matter for life insurance companies to 
consider, and it will be unwise for them 
to “let down the bars” for those indi- 
viduals who have in the past been evel 
moderate users of intoxicants, regard- 
less of the present and all prevailing 
drouth. 
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“SOMETHING 
NEW FOR 
AGENTS" 





National 
American 
Life 
Insurance 
Company 





Burlington, lewa 








MR. AGENT! 
Do you care for QUALITY, not 
SIZE? Age, Sound Experience. 
Low Cost, a Splendid Record 
for 70 years? 


Then why not take a General Agency in 
its HOME STATE for 


The German Mutual Life, name to be changed to 


THE MUTUAL LIFE 
OF ST. LOUIS 


ENTS AND POLICY HOLDERS 
Sie title WRITE THE HOME OFFICE 











LOCAL ASSOCIATIONS 





























ACTUARIES 
por F. CAMPBELL 


CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
prRAnx J. HAIGHT 


CONSULTING 
ACTUAR *¥ 


811-812-813 Hume-Mansur Bldg. 


INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO 














T. J. McCOMB 


pe SELOR AT LAW 
ONSULTING ACTUARY 


es, Serceninet Rn nes etc., cales:: 
nema { ms made. 


ie (es oe ance’ e forms pre 
Law of laswbance ty. 
Colcord Bldg. 


OKLAHOMA GITY 
J H. NITCHIE 
e ACTUARY 


Telephone 1223 Assuciation Build 
Central 3462 19 S. LeSalleSt., CHICAG 


HA®8!s E. VINEBERG 


Fellow Actuarial Society of America 
Fellow American Inatiten ite of Actuaries 








CONSULTING ACTUARY AND EXAMINER 
Room 1437 First National Bank Building 








DES MOINES, 10WA 





JONES INDIANAPOLIS SPEAKER 





Tells of Overseas Work and Plans for 
Life Insurance Education in 
Universities 





INDIANAPOLIS, IND., Sept. 9.— 
After a vacation of two months, the 
Indiana Association of Life Under- 
writers resumed monthly meetings last 
Monday, following a luncheon at the 
Hotel Lincoln in Indianapolis. Presi- 
dent Isaac Pinkus presided. The chief 
speaker was Frank L. Jones, superin- 
tendent of agents of the Equitable Life 
of New York, who spoke of the educa- 
tional advancements that are being 
made in life insurance and of his ex- 
periences overseas as chief of the staff 
of instructors sent abroad last winter 
to teach American soldiers life insur- 
ance salesmanship. 

Mr. Jones prefaced his remarks on 
his overseas work with a brief outline 
of the efforts that have been made 
during the past few years to develop a 
course of life insurance education in 
the universities. That this had been 
difficult was due to the fact that, owing 
to the comparative newness of life in- 
surance as an institution, there was 
not much material upon which to build 
a course and also there was not a gen- 
eral enough interest in the subject to 
provide students for the course. But 
these difficulties are being overcome 
for various reasons, he pointed out. 


Insurable Interest Broadened 


The broadening of the range of in- 
surable interest has had much to do 
with this, he said. At first life insur- 
ance could be taken out by a man 
only on his wife or child, owing to 
statutory limitations in most states, but 
changes in laws of most states have 
greatly broadened the scope of service 
that may be performed by life insur- 
ance. Because of this there is now 
available material for a course in life 
insurance which will rank well in dig- 
nity and value from the purely educa- 
tional standpaint with economics, 
finance or other academic subjects 
which have a real value from the side 
of purely mental profit. The type, of 
course, that can now be established in 
any university may well be followed by 
the student who may take it for the 
mental development without seriously 
intending to follow it as a vo@tion. 
There is a great interest now being 
manifested by many universities, Mr. 
Jones said, in such a course and it will 
not be long before many such insti- 
tutions will be equipped to offer courses 
which will turn out students who will 
rank favorably from a_ profesional 
standpoint with graduates in law, medi- 
cine and similar courses. 


Overseas Work Valuable 


The work overseas Mr. Jones regards 
as having been very valuable. Quite 
complete courses were established in 
units of soldiers that were so placed that 
they could devote some time to this 
study. Where soldier units were moving 
about arrangements were made for read- 
ing courses and in addition to this lec- 
tures were delivered to bodies of soldiers 
at many different points. Mr. Jones said 
that life insurance was brought in this 
way to over 120,000 soldiers and that 
400 men definitely expressed a desire to 
take it up as a business upon their re- 
turn to civil life. These names will be 
turned over to the companies who can 
follow them up. From 30 to 70 percent 
of the men in various units which were 
interrogated signified their intention to 
enter some business other than that they 
were in before the war. Mr. Jones ex- 
plained the course that will be given in 
life insurance salesmanship at the Car- 
negie Institute next month. The com- 
panies are supporting this course with 
subscriptions for scholarships which he 
understood are now over-subscribed. 

Roy Hunt, superintendent of agents of 
the American Central Life, expressed the 
belief that many general agents would be 
glad to avail themselves of the oppor- 





tunity offered by this course and that 


Columbia Life 


Insurance Company, C™NNMT 





We are all proud of Columbia these days. It is 

a may tongue. It stands for liberty, de- 
m from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. When 
you think of this company you think of equity to 
agents and policyholders. 

The Columbia Life has back of it a strongly but- 
tressed board of directors, — are to : ay ~ 
the company is given every chance to 
officers are of wide insurance 

It offers as policies, contracts w rcs that 
give every possible benefit consistent with safety. 


&. 6M, CROSS: Presilent and General Manager 
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“‘The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


“Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 


of New York 


34 Nassau Street, New York City 
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MORE POWER TO YOU 
The more push there is behind 


you the more power you have. We 
furnish the push. This push is the 
help we give our men. No other life 
insurance company does as much 
to insure the success of its Field 
Force. Ask any Bankers Life man 
or write 


Bankers Life Company 
DES MOINES 








































THE BANKERS RESERVE 
LIFE COMPANY 


We are keeping pace with the wonderful impulse which 
life insurance now feels and we are placing men 
who are building solidly for the future. 





Business in Force, $50,000,000.00 
Assets, Nearly $9,000,000.00 
Monthly Production, about $2,000,000.00 





A few openings available only to Managers and General 
Agents competent to Produce Results. 


Telegraph or write— 


The Bankers Reserve Life Company 


ROBERT L. ROBISON, President JAMES R. FARNEY, Vice-President 
WALTER G. PRESTON, Vice-President RAY C. WAGNER, Secretary-Treasurer 


Home Office: Omaha, Nebraska 



























The Company that 


Leads them all in Kansas 





Invites correspondence on the subject of Agency connections 
in territory of real productiveness. 


The Farmers & Bankers Life Insurance Co. 


WICHITA KANSAS 





























What Money Could Not Buy 


HE name Massachusetts Mutual is packed full of meaning 

to the insuring public. 
low net cost, for absolute security, and for unexcelled service. 
It stands for something which no money could buy—an un- 
tarnished reputation. Sixty-eight years of square dealing have 
gone into the making of that name. Is it strange that it 
means so much to the representatives of the Company ? 


It stands for perfect protection at 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 


Incorporated 1851 


























Ambitious, productive and Trustworthy Life Agents 
may be BENEFITED by corresponding with the 








Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


Incorporated 1851 


New Policies with modern provisions 
Attractive literature 


W. D. WYMAN, President W. S. WELD, Supt. of Agency 


writing life insurance. ‘ 
The following new members’ were 
elected: T. E. Johns of the American 
Central; Benjamin F. McCurdy, J. H. 
Moore, H. C. Wigal and Joseph V. Nor- 
man, all of the Metropolitan. 








LIFE AGENCY CHANGES | 

















NEW CHICAGO AGENCY FIRM 





Knox, Payne & Spear Have Been Ap- 
pointed Managers of the Lincoln 
National Life 


The Lincoln National Life has cor- 
ralled another company official in 
former Vice-President Thomas M. 
Knox of the North American Life of 
Chicago. The new firm of Knox, 
Payne & Spear has been appointed Chi- 
cago managers of the company, the 
firm consisting of Colonel Knox, 
George W. Payne and John J. Spear. 
A few months ago the Lincoln Na- 
tional secured Vice-President H. G. 
Everett of the Central Life of Des 
Moines, making him manager in Cal- 
ifornia. The new Chicago managers 
have opened offices in 206 Mallers 
building. Colonel Knox was head of 
the agency department of the North 
American Life until he resigned some 
weeks ago. He desired to get into 
general agency work. 


Colonel Knox’s Career 


On leaving college Colonel Knox 
took up the study of banking, serving 
an apprenticeship with banking insti- 
tutions in Belfast, Ireland, and Chi- 
cago. After that he filled various im- 
portant positions in the general offices 
of Armour & Co. He desired to get 
into the life insurance field and began 
work as a solicitor. For 15 years he 
represented the New York Life in Chi- 
cago and was one of the company’s 
largest individual producers. In Sep- 
tember, 1907, he and Thomas S. Swirles 
under the firm name of Knox & Swirles 
became Illinois managers for the North 
American. Both members of the firm 
were elected to the board of directors 
of the company. They built up a 
handsome business in Chicago and IIli- 
nois. When the company moved its 
home office to Chicago, Colonel Knox 
became vice-president and head of the 
agency department. 
tremendous power, 
splegilid knowledge. 


J. J. Spear and G. W. Payne 


enthusiasm and 


John J. Spear is Colonel Knox’s son- 
in-law and recently resigned as man- 
ager of the North American Life’s IIli- 
nois state agency. He started as a 
sales manager in the manufacturing 
business. He then took up life insur- 
ance and his success was assured from 
the start. He is a consistent, steady 
producer and a man of splendid train- 
ing. . 

George W. Payne began his business 
career as an accountant. He started as 
a personal solicitor in life insurance, 
making a success from the outset. In 
1907 he gecame identified with the North 
American Life and started with the 
company in its early stages. In fact, 
he began taking applications before the 
company was ready for business. For 
a number of years Mr. Payne confined 
his efforts to Chicago and Illinois. Mr. 
Payne was appointed manager of the 
North American Life in Michigan in 
1912 and built up a large and growing 
business. He left the regular life in- 
surance field a few weeks ago to en- 
gage in another line of business, but is 
returning to it with his old time vim. 

Messrs. Knox, Payne & Spear form a 
trio of hardhitting, successful, energetic 
men who will put the Lincoln National 
on the map in Chicago. 


i 
W. A. Stalnaker 











He is a man of’ 

















W. A. Stalnaker, who has been general 





agent of the Cleveland Life at Wheel- 
. 
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.| many would send picked men to take the ; 
course, arranging to help them pay their 
FLOURISHING EXPABDING Uh\ Se; Soslnete wack & coated tae aoe ° 
PROGRESSIVE EVERYWHERE ceptional chance to pay his Way by Did 


You 


Lose 


any cases last year? Do 
you know why you lost 
them? Was there some- 
thing you can’t put your 
finger on that seemed to 


hold back the applica- 
tion? 


If So 


Are you sure it wasn't 
your fault? Is your 
knowledge of Life In- 
surance such as should 
inspire confidence? Do 
you realize that your 
knowledge of Life In- 
surance affects the pros 
pect’s confidence in you? 


Easy Lessons 
In 


Life Insurance 
By J. A. Jackson 


will tell you all that you 
need to know. It is a 
simple, concise treatment, 
from an agent's stand- 
point, of the fundamen- 
tals of your business. 
You should have a copy. 


Price $1.00 


Quantity Prices: 


12 copies - 95c each 


25 *§ ==-92i4c ‘* 
50 66 oy pe 90c 66 
100 ‘** = = 85c “ 
200 ‘‘ or more 80c ‘‘ 


THE NATIONAL 
UNDERWRITER 


1362 Insurance Exchange 
CHICAGO 
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ing, W. Va., has been appointed agency 
supervisor for West Virginia for the 
Equitable Life of New York with head- 
quarters at Wheeling. 


P. Alexander and F. Devereas 


Paul Alexander, manager of the Guar- 
dian Life for east central New York 
state, with headquarters at Albany, has 
resigned to take charge of the Brook- 
lyn agency of the company, with head- 
quarters at 74 Terminal building. Asso- 
ciated with Mr. Alexander will be Felix 
Goldsmith, and the agency namé will be 
Alexander & Goldsmith. Mr. Goldsmith 
has been the claim adjuster, for the New 
York Street Railway Companies. Mr. 
Alexander has been prominent in life 
underwriting circles in Albany and is at 
the present time president of the Capital 
District Life Underwriters Association. 

F. Devereux, formerly manager for the 
Fidelity Mutual at Albany, N. Y., will 
succeed Mr. Alexander as manager for 
the company at Albany. Mr. Devereux 
is secretary of the Capital District Un- 
derwriters Association. 


Fred F. Armstrong 


Fred F. Armstrong has been appointed 
district manager for the Connecticut 
General Life at Lincoln, Ill., by Manager 
H. C. Castor of Chicago. Mr. Armstrong 
has represented the Franklin Life for 
the past two years. 





Minnescta Mutual Appointments 


A. T. Downey, South Dakota state 
agent of the Minnesota Mutual Life, an- 
nounces the establishment of a district 
agency at Aberdeen with M. K. Mohr 
and Bert A. Fox as managers, and at 
Rapid City with Leslie O. Caldwell as 
manager. The agency expect to write 
$3,000,000 this year. 





Capt. Leon F. Foss 


Capt. Leon F. Foss, popular ex-presi- 
dent of the Boston Life Underwriters 
Association and of the First Corps of 
Cadets, who was general agent of the 
Berkshire Life up to the time of entering 
service, has become identified with the 
Penn Mutual upon returning to the in- 
surance field and will be connected with 
the Miller general agency in Boston. 





E. W. Marshall 


T. M. Watlington, on account of the 
press of private business, has resigned 
as agency manager at Oklahoma City 
for the Bankers Life of Des Moines. His 
successor is E,. W. Marshall, who re- 
moves from Baltimore to Oklahoma City 
to take up his new work. He has had 
marked success aS an agency manager 
in the east, and is prepared to develop 
thoroughly his new field for the Bankers 
Life. 





C. H. Harris 


Cc. H. Harris, agency manager for the 
Bankers Life of Des Moines, with head- 
quarters at Minneapolis, has taken over 
the North Dakota territory, which was 
formerly handled by W. F. Rodgers, 
whose recent death left a vacancy in 
that territory. 





Life Agency Notes 


R. O. Deming, well known insurance 
man of Great Falls, Mont., has been ap- 
ge agent of the Minnesota Mutual 
uife. 

John T. Berry, the new general agent 
for the Connecticut Mutual in Central 
Tennessee, with headquarters at Nash- 
ville, has now begun his work, since the 
company has entered the state. Mr. 
Berry is well known in his section of the 
state, having served as district manager 
for the Mutual Benefit Life. 

Individual salesmen’s record and 
monthly premium sales records for the 
International Life were broken by the 
Cklahoma City office during August, ac- 
cerding to Kelly M. Roach, state agent 
at Oklahoma City. E. W. Glisson, Erick, 
Okla., broke the previous record for in- 
dividual agents with sales amounting to 
$211,000. Previous company writing rec- 
ords were smashed when the figure for 
August topped the $511,000 mark. 


Unauthorized Texas Agent Jailed 


HOUSTON, TEX., Sept..9.—G. Edward 
Williams, charged with writing insur- 
ance when neither he nor the company 
he represented had a certificate of au- 
thority from the Texas department, has 
been convicted here, and fined $500 and 


given three months in the county jail.. 


It was charged that Williams repre- 
Sented himself as agent for the Liberty 
Mutual Life of Houston. His principal 
business was among negroes. 








THOMAS J. OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director Occid “A a1 B ilding 
CENTURY LIFE INSURANCE CO.), inoianapouts 
Capital, $200,000 NO ORGANIZATION EXPENSE Surplus, $100,000 


All of the stock is held by a few substantial business men Managed by men experienced and familiar with all de- 
of Indiana who believe in the ability of the management to _ partments of life insurance work. 
build a real life insurance company. 
We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
If you want to be affiliated with an institution that has real red blood in its veins---that has all the elements of growth and permanency--- 


Tell us where you want to work 














AGENCY MANAGER for Indiana and Michigan—one who has a 
W anted record as a personal producer and has had success in getting Agents 

to write business. All of our policies are unrestricted. Complete 
line to work with. Combination Accident and Health Policy for 
Business and Professional Men, $5,000—$25.00—$25.00, costing 
$9.00 quarterly. No better policy issued anywhere. Monthly 
payment department equipped to handle big volume. Direct Home 
Office connection to right party. For particulars address 


souTH BND INCOME GUARANTY COMPANY INDIANA 























Te 


Indiana National Life Insurance Co 
INDIANAPOLIS 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Office is helpful; our agents are pleased witis 
features that appeal to agents and prospects. the treatment accorded them. 
WE PAY OUR AGENTS WELL WHO DESERVE WELL 


For Territory and Agency Contracts Address cG. D>RENICK, President 











FIRST RURAL OLD LINE COMPANY 


Low participating rates; double indemnity insurance;. shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 
FRANCIS F. McGINNIS, President, General Counsel and Founder 


We are writing at the rate of over three millions a year and have a particularly attractive prop- 
osition for men with clean records who can deliver the goods—as General, State or District Agents. 


WILLARD E. KING, Vice President and Manager of Agencies FRANKLIN A. BENSON, Secretary and Superintendent of Agents 
Home Office: BAY CITY, MICHIGAN 























Standard Life Insurance Company 


HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to Address the Company at once tor agency con- 
the up-to-date Agent either part time or ‘ct -~ Aerapes ya cam bas ——. allowance 
whole time that we have the best proposi- Commies operates: tn aie lowe, Uhisie 
tion and opportunities for his future success. Nebraska, Kansas, Oklahoma, Missouri and Indiana 


Approximately $35,000,000 insurance in force. 




















= SSS al 
The Minnesota Mutual Life 19,712 LEADS 
INSURANCE COMPANY were distributed among Fidelity field men in 1918— 


the result of our direct mail ——-. This is agency 
co-operation on a vast scale and explains why we are 


Excellent Opportunities for Two General Agencies in Illinois |] | "Pi2tyuctenenes tn tO cance, Poll lent wa 


premium reserve basis. Faithfully serving 


Contract Direct with Home Office since 1878. Insurance in force over $150,000,000. 
A FEW AGENCY OPENINGS FOR THE RIGHT MEN 
For particulars address 


E. S. ALBRITTON THE FIDELITY MUTUAL LIFE 


2nd Vice President St. Paul, Minnesota Tar Lee aes a 1 
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Home State: 





1, Lake, McHenry, 
Hovthenstien! ILLINOIS. 


2. Stephenson, Jo Daviess, Carroll, Ogle, Whiteside aad Lee Counties 
in Northwestern ILLINOIS. 


MUTUAL TRUST 
LIFE INSURANCE 


COMPANY 
CHICAGO, ILL. 





3 LaSalle, Bureau, Putnam, Livings 
1 Ford Counties in East-Central ILLINOIS. 
4. Thirty-five Counties in Southern ILLINOIS, 


GOOD CONTRACTS—FOR GOOD MEN 
The only Illinois purely mutual company. 
The only Illinois strictly full level premium company. 


Write Home Office for information 


MUTUAL TRUST LIFE INSURANCE COMPANY 
30 North La Salle Street, Chicago, Illinois 


We are writing mew business at the rate of Twenty 
Million for 1919—have four general agency openings in 


Boone, DeKalb, Kane and DuPage Counties in 


ton, Grundy, Kankakee and 














J. O. LUAGMAN, President 


Lutheran International 
Snsurance Company 


offers up-to-date contracts for good men. 


Sohrbeck Building 
MOLINE, ILLINOIS 


DR. ANDREW JOHNSON, Secretary 














MICHIGAN 





ure 


ILLINOIS |INDIANA] OHIO 














io 
HOME OF THE 
CLEVELAND 


WEST 
VIRGINIA 














THE CLEVELAND LIFE 


William H. Hunt, President 
Howard S. Sutphen, Vice Pres. & Mngr. of Agencies 
Cleveland, Ohio 


As of August lst the Com- 
pany announced a complete 
new line of Participating and 
Non-Participating policies, 
including the latest features 
found in Life Insurance con- 
tracts. Splendid General 
Agency opportunities in our 
territory for men of proven 
ability. 














GREATEST 


ILLINOIS 


COM PANY 


Oi WANTS GOOD MEN 
i AND 
WILL PAY THEM WELL 


Once an 


Illinois Life 


Man 


| Always an 
= | ‘Tllinois Life 
Man 


GREATEST 
ILLINOIS 


COMPANY 


* 

WANTS GOOD MEN 
AND 

WiLt PAY THEM WELL 








DIVIDEND SCHEDULE CHANGED 
(CONTINUED FROM PAGE 11) 
30-PAYMENT LIFE. 


Age ; 
at An’l -Dividends payable in 1920 on Issues of-———————_-—,, 

Issue Prem. 1919 1918 1917 19 1915 1914 1913 1912 1911 1910 1909 1908 
MBO E ERY $22.63 $4.30 $4.46 $4.63 $4.81 $4.99 $5.18 $5.37 $5.57 $5.78 $5.99 $6.21 $6.44 
ese 24.60 4.59 4.78 4.97 5.17 5.37 5.58 5.80 6.03 6.27 6.51 6.76 7.02 
30 siete 27.02 4.95 5.17 5.39 5.62 5.85 6.09 6.35 6.61 6.88 7.16 17.43 7.71 
<5 ERS Partie 30.10 5.44 5.69 5.95 6.22 650 6.76 7.04 7.32 7.61 7.92 8.24 8.57 
34.14 6.10 6.38 6.66 6.96 7.27 7.59 7.92 8.27 8.13 9.01 9.40 9.81 
| Ne Be 39.66 6.96 7.30 7.66 8.04 8.43 8.84 9.26 9.73 10.21 10.70 11.21 11.73 
BY saeco 47.42 8.29 8.75 9.25 9.77 10.31 10.86 11.42 12.00 12.58 13.18 13.79 14.41 

ies 30-YEAR ENDOWMENT. 
at An’l ;---- i payable in 1920 on Issues of- 

Iscue Prem, 1919 1918 1916 1915 1914 1913 1912 1911 1910 1909 1908 
| $31.25 $4.78 $5. 05 ¥5 33 $5.62 $5.92 $6.24 $6.56 $6.89 $7.24 $7.60 $7.97 $8.35 
35 piste aoe 31.92 4.9 5.27 55 5.85 6.16 6.47 6.80 7.14 7.50 7.86 8.23 8.62 
30 ...... 32.94 5.28 5.57 86 6.17 6.49 6.81 7.15 7.51 7.87 8.25 8.62 9.00 
BG: Sano 34.56 5.69 6.00 6.31 6.64 6.98 7.30 7.64 7.99 8.36 8.74 9.13 9.53 
BOT. 2 eaters 37.18 6.27 6.58 6.90 7.24 7.59 7.95 8.33 8.72 9.13 9.55 9.99 10.44 
45 1.2... 41.45 7.05 7.42 7.80 8.19 8.61 9.04 9.49 9.98 10.48 11.00 11.52 12.06 
OE cs vascs 48.28 8.35 8.81 9.32 9.85 10.40 10.96 11.53 12.11 12.71 13.32 13.93 14.56 

" 25-YEAR ENDOWMENT. 
ge 
at An’l ~——--——————Dividends payable in 1920 on Issues of--——————_—_, 

Issue Prem. 1919 1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 1908 

Issue Prem. “S40 thts thee ec ee a an ha tn ee 
| $37.93 = 14 $5.50 $5.87 $6.25 $6. 7.05 $7.47 $7.91 $8.37 $8.84 $9.32 $9. 

La ee 38.50 35 5.71 6.08 6.46 6.86 7.27 7.70 8.14 8.60 9.07 9.56 $0208 
| eee 39.34 B63 5.99 6.57 6.77 7.17 7.59 8.02 8.47 8.94 9.41 9.89 10.39 
BG: A.sieo<70 40.64 6.02 6.40 6.79 7.20 7.61 8.03 8.45 8.90 9.85 9.83 10.32 10.83 
20. eiene 42.76 6.58 6.96 7.385 7.76 8.18 8.62 5 0.03 10.54 10.07 11.61 
BSS a-ares Gre 46.25 7.31 7.73 8.17 §.63 9.11 9.60 10.11 10.66 11.23 11.81 12.39 12.99 
BO 5:5. aks) 50.63 8.24 8.73 9.23 9.79 10.35 10.94 11.53 12.14 12.76 13.38 14.02 14.60 
Oo Meco 61.23 10.73 11.89 12.06 12.75 13.45 14.16 14.88 15.61 16.34. 17.08 17.82 18.55 
15-YEAR ENDOWMENT. 

Age 
at An’l em or pert e oe on Issues of- 

Issue Prem. 1919 1918 1917 1916 1915 14 13 1912 1911 1910 1909 1908 
BO. tise $65.93 6.389 7.11 7.84 B61 9.40 10 22 i107 11.95 12.86 13.80 14.77 15.78 
1 ame eee 66.69 6.89 7.60 8.34 9.10 9.89 10.71 11.56 12.43 13.34 14.28 15.24 16.25 
BO cae cat 67.32 7.17 7.88 8.62 9.38 10.17 10.99 11.83 12.70 13.60 14.53 15.49 16.47 
I Ae 68.21 7.55 8.25 8.99 75 10.54 11.35 12.17 13.03 13.91 14.83 15.78 16.75 
RON ccs 69.58 8.03 8.74 9.46 10.22 11.00 11.80 12.64 13.50 14.39 15.30 16.24 17.19 
BGs cies 71.84 $8.70 9.42 10.17 10.95 11.75 12.58 13.42 14.31 21 16.11 17.02 17.93 
err 75.66 9.82 10.59 11.41 12.25 13.10 13.97 14.84 15.71 16.58 17.44 18.28 19.09 
Bo meee 81.95 11.83 12.69 13.57 14.44 15.33 16.21 17.08 17.93 18.75 19.53 20.26 20.91 
SOF Gene 92.21 15.08 16.03 16.98 17.92 18.86 19.77 20.64 21.47 22.24 22.91 23.46 23.84 








New York Life’s Club 


The New York Life $100,000 Club for 
this year contains 804 members who paid 
for $96,774,589. This is an increase of 
138 members and $16,613,705 over 1918. 
The president of the club is Benzo 
Hayashi of Honolulu, who had 135 ap- 
plications and $154,000 business all se- 
cured in Honolulu. The new president is 
a native of Japan and has done fine 
work. The leading vice-president-at- 
large is P. J. Hannity of New York City 
who produced 135 applications for $131,- 
910 insurance. He is a native of Ire- 
land and has been a grocer, farmer and 
fire insurance agent. The next vice- 
president-at-large is L. M. Whittington 
of Jackson, Miss., who produced 132 appli- 
cations, with $165,900. The next vice- 
president-at-large is George E. Diamond 
of Colorado with 128 applications and 
$168,750 business. The fourth vice-pres- 
ident-at-large is H. G. Mickle who lives 
in the village of Homer, Mich. His rec- 
ord is 124 applications and $132,000 busi- 
ness. The first vice-president is Max 
Salomon of New York City producing 
143 applications for $113,250. The next 
first vice-president is A. P. McGowan of 
the Colorado branch who had 122 ap- 
plications for $179,730 business. He 
wrote more than any other member of 
the club. He was formerly an inspec- 
tor in a steel plant in Pueblo. 


Will Enter Two States 


The Gary National Life plans to enter 
Michigan and Illinois this year. The 
company is located in northern Indiana 
and the northern section of Illinois and 
the southwestern part of Michigan are 
nearer to it than the central and south- 
ern part of Indiana. 


Life Notes 


Thomas F. Lawrence, vice- -president of 
the Missouri State Life, is in the Adiron- 
dack mountains enjoying a vacation. 

The annual agency convention of the 
Minnesota Mutual Life will be held at 
ary home office at St. Paul, Minn., Jan. 

Joseph Cessna, formerly treasurer of 
Harding County, Ohio, has become gen- 
eral agent of the Ohio National Life at 
Kenton, 

W. J. Fischer, general agent of the 
Northwestern Mutual at St. Louis, is in 
Duluth, Minn., spending a vacation of 
several weeks. 

Martin D. Johnson, for the last four 
years with the Western Union Life at 
Spokane, Wash., and now senior account- 
ant, has accepted a position with the 
Cleveland Life. Mr. Johnson was em- 
ployed on the business staff of the Chron- 
icle, a Spokane evening newspaper, up 
to the time of turning to insurance. 





TAKE UP LIVE TOPICS 


INSURANCE CONVENTION HELD 


State Commissioners Discuss Gain and 
Loss Exhibit and Annuities at 
Their Meeting 


HARTFORD, CONN., Sept. 10.— 
That the present gain and loss exhibit 
oe life companies is in need of sub- 

tantial revision was the conclusion 
poner by Actuary R. A. Wheeler of 
the Massachusetts department in his 
address delivered at the opening ses- 
sion of the Insurance Commissioners 
Convention today. Mr. Wheeler held 
that because of the different methods 
used by companies in their mortality 
and interest computations the present 
exhibit form did not afford proper basis 
for comparison. He keld that standard- 
ized tables be used and recommended 
that a committee of three actuaries be 
appointed by the convention to col- 
laborate with a like body from the 
Actuarial Society of America in the 
preparation of such tables. Mr. Wheel- 
er’s conclusions and recommendation 
were endorsed by Actuary Tarbell of 
the Connecticut department. 

In the absence of Actuary L. A. An- 
derson of the Wisconsin department 
his paper entitled “What Mortality 
Tables Should Be Used For Annuities” 
was read by Secretary Joseph Button. 

It developed that all life companies 
are losing money upon their annuity 
contracts due largely to the lack of 
adequate tables upon which to prepare 
premiums. 

Mrs. Rolph, actuary of the Colorado 
department, saw little hope for im- 
provement upon this form of insurance, 
saying that with increased longevity 
and scant likelihood of improvement 
from interest account, companies would 
likely continue losing money upon their 
annuity business unless a more accu- 
rate basis of valuations was devised. 
It was recommended that no action be 
taken by the ccnvention. 


Vice-President Thomas A. Buckner of 
the New York Life has been elected a 
director of the Columbia Trust Company 
of New York City. 
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Applications for Agencies 
in Wisconsin to be dated 
January 1, 1920, will now 
be considered. 


Gaxrdian [ite | 


Madison, Wis. 


C. L. Miller, 
Directing Sales 

















HOME LIFE 


a a co. 
(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The 59th Annual Report of the Home Life 
Insurance Company shows over Four Mil- 
lion Dollars paid to policyholders in 1918, 
of which over Seven Hundred Thousand 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
and are now over Thirty Six Million 
Dollars. 

The total insurance in force was increased 
during the year 8.6% and is now nearly One 
Hundred and Fifty Nine Million Dollars. 


W. A._R. BRUEHL & SONS 
General Managers 

Central and Sectors Ohio and 
Northern Kentucky 

Rooms 601-606 The Fourth oui Bank Bldg. 

CINCINNATI, O 


HOYT % GALE, General Manager 
cv Northern Ohio 
229-232 Leader-News a 
CLEVELAND. OHI 











A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 








“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 
DES MOINES _(R-T Bldg.) IOWA 


TERRITORY 
SOUTH DAKOTA 


IOWA 








STATE LIFE MEETING 
HELD AT HOME OFFICE 


(CONTINUED FROM PAGE 3) 


company and the officers at the home 
office who are responsible for its man- 
agement. He congratulated the agents 
on the fine services they are rendering 
and said they are representing a com- 
pany for which they will never be 
called upon to apologize. 

Other speakers were Miles Schaeffer, 
actuary of the state insurance depart- 
ment; W. T. Owen, manager of Louisana; 
O. P. Sturm, a $200,000 Club member from 
Oklahoma, and Dr. C. B. McCulloch, the 
company’s medical director. The latter 
two speakers gave interesting sketches 
of their experiences overseas. Dr. Mc- 
Culloch, incidentally, won the French 
Croix du Guerre. 

The Silver Jubilee Convention was 
brought to a close by Vice-President Cof- 
fin, who in a few words referred to the 
past, pictured for the company a bril- 
liant future and uttered a conviction that 
there was still a large enough fragment 
of Plymouth Rock in the heart of every 
American to assure the future of the 
Republic. 

This year of Silver Jubilee for the 
State Life also is Mr. Coffin’s twenty- 
fifth anniversary as an officer of the 
company. For its first quarter of a cen- 
tury he has had an important part in 
the shaping of the company’s policy and 
during the past fifteen years has had 
more of this responsibility than any 
other one man. Through the _ success 
that has crowned his efforts and through 
his activities in the general welfare of 
the business of life underwriting he has 
become well known in life insurance cir- 
cles from coast to coast. He is recog- 
nized as a student of the theory and his- 
tory of life insurance and is regarded as 
among the clearest thinkers and most 
forceful speakers upon this subject. His 
qualities of leadership were recognized 
by his associates in his election to the 
presidency of the American Life Conven- 
tion. 

Locally he takes an active part in the 
city’s affairs and is at present president 
of the Indianapolis Chamber of Com- 
merce. He is a great student on all sub- 
jects in which he takes an_ interest, 
whether they relate to business or even 
such recreation as he may indulge, and 
he is athletic in taste, excelling in a 
number of out-door sports, recently hav- 
ing taken up golf. His strength of body 
and clearness of mind may well account 
for the success he has attained in the 
hard game of building a life insurance 
company through its first twenty-five 
years. 


CHANGES OF 50 YEARS 
OUTLINED BY FAIRCHILD 


(CONTINUED FROM PAGE 2) 
facts were not taught the members; 
they were fed up with eloquent talk and 
literature that stressed the principles of 
brotherhood, but ignored the principles 
of mathematics. Actuaries, in fact, were 
looked upon with contempt by these 
early leaders. 

Too many fraternal societies are still 
being operated on principles that are 
unsound. Inadequate rates are the rule 
rather than the exception. 

It is my belief that we shall never 
reach a solution of the fraternal prob- 
lem until it is made compulsory for 
these societies to discontinue taking in 
new members at insufficient rates. It is 
the state’s business to see that this is 
done. The plight of the old members 
presents a difficult problem. With them 
the principle of self-determination must 
be invoked. To meet the increasing 
losses in their respective classes is a 
matter for them and their management 
to work out through the right of assess- 
ments or other remedial measures to 
cure the mathematical deficiencies in- 
herited with the false early-day theories. 
The new innocent member ought to be 
protected against participation in the 
solution or consequence of that problem. 
He should be placed in a class made up 
of all the new lives taken in at fully 
adequate rates. 

The average member knows absolutely 
nothing about insurance rates and 
merely believes what he is told by his 
fraternal associates, the leaders in his 
own brotherhood lodge. Is it not time 
that the people who hold fraternal 
benefit certificates are told the unvar- 
nished truth about their rates and proper 
laws enacted that will guarantee a 
square deal to the new members taken 
in? This problem is a serious one and 
must be handled with firmness and sound 




















WANTED—to get in touch with men capable 
of developing General Agencies in north and north- 
western States. 


Our proposition to men of character and ability. 
is worth looking into. 





MISSOURI STATE LIFE INSURANCE COMPANY 


“Home Office: Saint Louis, Missouri 
M. E. SINGLETON, President. 











1867 1919 


EQUITABLE | LIFE OFIOWA 


Announces New Policy Forms 
INCORPORATING: 


Increased Total Disability Benefits 
Double Indemnity Benefits 


and 


Other Increased Benefits and Privileges 
Low Net Cost and Best Service to Policyholders 


For Agency Connections, Address HOME OFFICE, DES MOINES 














Organized 1871 
LIFE INSURANCE “COMPANY OF VIRGINIA 
Richmond, Virginia 
OLDEST—LARGEST__STRONGEST 
Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies 
from $1,000.00 to $50,000.00 and 


Industrial Policies from $12.50 to $1,000.00 
_Condition on December 31, 1918: 


EMRE 6 ooo hcicacnas opdiatss Brigades nrtpetne eres siweasyea nase eeeeeeed 18,362,862.75 
Liabilities ........... weseae iidawecadewaae puts waudeahwetaaKnd - 16,626,824.78 
Capital and Surplus. dea awie davstadeedsseuctac ay sukatexee acawes 1,736,037.97 
Insurance in Force.........ccccccccccccccccccces tedcedasaddeese 149,170,320.00 
Payments to Policyholders. Silinewaers CUPS Sha Ch saHae swede oe 


Total Payments to Policyholders since Organization..........$21,988,834.83 
JOHN G. WALKER, President 











THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 

Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh '*ez;,s"* Pittsburgh, Pa, , 
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The OHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT sx° MONTHLY INCOME INSURANCE. 


3] teat LATEST POLICIES AND AGENCY CONTRACT #2i]:07-\aes 
Openings OHIO. IND., KY.. MICH. and W.VA. Write Columbus 








judgment. 





One ee OUR We have a contract for you under which your 


VICE income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY Bits 


Cash Capital $200,000.00 V. D, CLIFF, President 
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A:FARM: MORTGAGE 


BEHIND 


EVERY: POLICY 


Why Our Agents 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in 
business today. 

2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- 
vantage in meeting competition. 

3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total 
Abstainers could you Insure if you could offer this advantage? How much would it 
help your organization? 

4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction 


until he is a success—Every man must make good—He is our partner—His Success is 
our Success. 


5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. 
All promotions are made from the ranks of our own agents—Each man has an opportu- 
nity with us—Something to work for all the time. 

6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can 
make it. Special Policies for Total Abstainers. 

7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends 
besides—This Policy is our G. P. A—It is our best seller—FOURTEEN MILLION 
OF IT IN FORCE. 

8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and 
Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- 
tion to the family. 

9—WE GIVE SERVICE TO POLICYHOLDERS—When the policy is placed our Service 
has just begun. Death Claims are allowed within 30 minutes after proofs received at 
Home Office’ and check immediately issued. No delay—No red tape. This Service 
makes our agents popular. 


10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. 
11—WE ARE DEVELOPING NEW TERRITORY and making new op- 


portunities for our agents—-WE MAKE THE CHANCE —— YOU 
TO MAKE GOOD. 
12—We offer to good clean men a LIFETIME CONTRACT direct with 


the Company, giving full advantage of all there is in the business and 
in the best territory in the world. 


To Good Clean Men We Offer Success— 
May We Prove Our Offer ? 


PEORIA LIFEconran: 


PEORIA——ILLINOIS 





